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WasuHincton, D. C., Nov. 25.—The lumber manu- 
facturing industry will co-operate wholeheartedly in 
carrying out any such program for stimulation of 
building and other businéss activities as may result 
from the series of conferences which President 
Hoover has been holding with business, industrial 
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TORU ORO ROOM BOOMER 


the Power House 


The Industrial Energy and Power of the Nation In- 
spired and Directed Toward Permanent Prosperity 


and labor leaders. This was announced Saturday 
by E. L. Carpenter, president of the National Lum- 
ber Manufacturers’ Association, following a confer- 
ence Friday when the President went over the situa- 
tion with leaders in the construction and building 
material industries and financial | Turn to page 30] 
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These men, leaders in the building construction industry, are seen 
at the White House following a conference with President Hoover 
held to keep business on an even keel. Left to right: F. W. Reim- 
ers, president of the Southern Pine Association; D. T. Riffle, pres- 
ident National Building Trades Association, of Pittsburgh, Pa.; 
Samuel Eckels, president Association of State Highway Officials, 
Harrisburg, Pa.; Frederick J. Reimer, president American Road 
Builders’ Association, Orange, N. J.; C. M. Unham, managing 
director American Road Builders’ Association; A. Trieschmann, 
president Home Modernizing Bureau, Chicago; Sam Hotchkiss, 
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president National Association of Builders Exchanges, St. Joseph, 
Mo.: L. P. Lewin, president National Retail Lumber Dealers’ 
Association, Cincinnati, Ohio; Secretary of Labor James 5. 
Davis; Wilson Compton, secretary-manager National *Lumber 
Manufacturers’ Association; A. W. Berresford, president ‘Ameri- 
can Engineering Council; E. L. Carpenter, president National 
Lumber Manufacturers’ Association; T. T. Flagler; pres. Asso- 
ciated General Contractors, Atlanta, Ga.; D. A. Garber; W. M. 
Wood, pres. American Institute of Steel Construction,’ Decatur, 
Ill.; F. H. Smith, pres. Portland Cement Association, Chicago. 
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CYPRESS 


Gives Years 
of Satisfactory Service 


It's the one wood that every dealer can 
recommend to his customers with absolute 
assurance that it will stand the test of time 
and the elements. 

The next time a builder asks you for long 
wearing siding or durable outside trim, sell 
him Cypress. 

Take advantage of our L.C.L.and mixed 
car service in ordering just the lumber you 
need. » 

Remember, we are Cypress Specialists. 


GREGERTSEN BROTHERS CoO. 
332 South Michigan Ave., CHICAGO 
Yards and Planing Mills: CAIRO, ILL. 
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Every inch of Key- 
stone Red Cedar Siding 
is an opportunity for the 
designer and builder to 


touch which home build- 
ers strive for. The thick 
edge makes a deep shad- 


grain makes possible a 
perfect mitre of the cor- 


smooth’”’ surface takes 


HAMMOND CEDAR COMPANY, Ltd. 


LL 


= 


California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 














Mount Lassen in Eruption 


Lassen Lumber and Box Co. 


Sales Office: Monadnock Building, 


Mills: Susanville, Cal. SAN FRANCISCO, CAL. 
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And the Keystone 
“house of character”’ 
should have as beautiful 
and durable a roof. 
Black Hawk Edgegrain 
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Inspiring a Nation With the Will to 


MERICA is about to undertake 
to demonstrate on a tremendous 
scale whether all the people of a 

nation united in a determination to 
“carry on” in business can achieve 
success as they have achieved it in 
war. Under the inspiring leadership 
of President Hoover, group after 
group of industrial leaders have de- 
clared that they can and will go for- 
ward with production of commodi- 
ties, that they will make extensions 
and betterments in facilities already 
planned, and that they ‘see no valid 
reasons for curtailing activities. 
For the first time in the world’s 
history, it is believed, a nation in 
time of peace is being inspired with 
one will, one aim—that of perpetu- 
ating general prosperity. This thing 
has in times past been done in case 
of war, when there were conflicting 
interests, when the risks and respon- 
sibilities of the conflict could not be 
equitably apportioned. Now it is pro- 
posed that all the people shall unite 
in a vast undertaking in which all 
are vitally concerned and from the 
success of which all are certain to 


profit. There is no conflict of inter- 
ests and no denial of benefits. 
With the assurance of continued 
employment which is afforded by the 
projected activities in the fields of 
manufacture and construction, labor 
is given that security of income 
which is the basis of all prosperity 
in trade and industry; and with la- 
bor’s promise that it will make no 
unreasonable wage demands, indus- 
try is relieved of the handicap 
which uncertainty of labor costs 
might impose. With this truce be- 
tween labor and capital and with the 
promise of each that they will work 
together for national prosperity, the 
foundation is laid for enlightened op- 
timism among all the people. 
Though there is complete unity of 
purpose in this great undertaking, 
the utmost room is left for individual 
initiative. While this is as it should 
be, there can be no holding back by 
one group or by one industry until 
others make a start. For the suc- 
cess of the undertaking it is indis- 
pensable that all industries shall 
move forward as one. Leaders in 


te, 


Be Prosperous 


each industry must make every effort 
to. keep workers employed. They. 
must maintain production at the 
highest practicable level and push 
sales and consumption with propor. 
tionate vigor. Each industry is jp 
duty bound to make its proper con- 
tribution as a consumer of commodi- 
ties as well as a producer, for it js 
only by conversion and interchange 
of products that prosperity can be 
widely disseminated. 

It may be conceded that the lum- 
ber industry is in no position at pres- 
ent to increase production. In fact, 
the consensus probably is all for cur- 
tailment. But lumbermen will not 
ignore the fact that their industry 
is promised, yes, guaranteed, an 
earlier and a greater measure of 
benefit from the national campaign 
in behalf of prosperity than is any 
other industry. In the midst, there- 
fore, of their discouragements, they 
owe to themselves as well as to the 
nation as a whole the duty of striv- 
ing in every practical way to keep 
the wheels of their industry in mo- 
tion. 





Maple Syrup, Thanksgiving Telegrams and Home 


FEW moments ago two neatly 
dressed and good mannered boys 
in uniform came to our door to 

to ask if we did not wish to send 
some Thanksgiving telegrams. We 
thought we did not. “Well,” one of 
them said, “I'll leave a_ special 
Thanksgiving telegram blank with 
you; you may change your mind.” 
He left the blank as a reminder, good 
salesman that he was. This carries 
in colors pictures of a strutting tur- 
key cock, big yellow pumpkins and 
other Thanksgiving Day comestibles; 
and, most important of all, a picture 
of a fine red-roofed farm home, with 
a telegraph line along the highway 
leading directly to it. Looking at 
that attractive picture of somebody’s 
home on the farm brought back rec- 
ollections of our own boyhood days 
when, with many cousins and uncles 
and aunts, we used td go out to 
Grandfather’s and Grandmother’s 
house for Thanksgiving dinner. Of 
course, both the old people have been 
gone these many years, as have many 
of the uncles and aunts and cousins, 
and we can not send them messages 


of Thanksgiving cheer. But these two 
boys gave us a few minutes of rev- 
erie, pleasant memories of the good 
old times. They made us wish there 
was somebody back in the old home 
to whom we might send a Thanksgiv- 
ing message. 

Not long after the young Thanks- 
giving-telegram salesman had left 
us, there came in a long, lanky, Ken- 
tucky - mountaineer - looking fellow, 
whose cheerful and friendly face ap- 
peared familiar, though we could not 
for a moment identify him. He did 
not leave us long in doubt as to his 
errand, for he soon reminded us that 
for years he had been coming at 
about this season to take orders 
for gen-u-ine, old-fashioned, home- 
made maple syrup. We had hardly 
wrenched ourselves back into the 
present after our brief excursion to 
the realms of boyhood when this fel- 
low put into our hands a piece of 
real maple sugar and asked us if he 
might not send us our annual sup- 
ply of pure maple syrup and sugar 
exactly like the folks at home used 


to boil down in the sugar bush in 


times that now are only a memory. 

Though our callers have left us 
they are still in our thoughts. We 
are thinking of the appeals they 
made, of the memories they recalled, 
the kindly feelings they put into our 
heart and the wishes and desires they 
implanted. Both appealed to senti- 
ment, both went straight back to 
home, whence everything worthy has 
its beginning. Here, we thought, is 
a great corporation using the home 
appeal to sell its wares, which are 
nothing more than an impersonal 
service for profit, evidenced by a 
sheet of paper and a few clicks on a 
lifeless instrument. This countrified 
fellow, in his kindly, friendly, almost 
confidential manner, took us in mem- 
ory back to the old home, merely to 
sell us his wares, which happen to 
be maple syrup and maple sugar. 
Here, we thought, are people, as a 
matter of business, using the love of 
home to sell something else, while we 
as lumbermen are apt to think or to 
act as if we thought that the home 
itself can not be soldon its own 
merits and its own appeal. 
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OOD’S susceptibility to decay 

has long served as an avenue 

for the attacks of producers 
and distributers of rival structural 
materials, despite the fact that for 
many years practical methods. of 
preserving wood from decay have 
been known and used widely in spe- 
cial fields. The classic example of 
wood preservation is the railroad tie, 
a use in which wood is exposed to 
both weather and soil at the same 
time that it is subjected to mechani- 
cal wear. The railroads were the 
first large users of preservative 
treatment for wood and the millions 
of treated ties that have been in use 
for many years constitute the finest 
possible demonstration of the pecu- 
liar utility of wood in an exacting 
use and the economy of treating it 
with preservative. There can be no 
doubt that without preservative, 
wood ties would now be scarcely 
more than a memory. With it, they 
have successfully resisted the ingenu- 


Wood Preservation as a Help in Holding Lumber's Markets 


ity and inventiveness of producers 
of substitute materials of every de- 
scription. 

In another important field, that of 
bridge building, wood for a time lost 
ground because the economy of 
treated timbers was not recognized 
or was neglected by those who might 
expect to profit most from a wider 
use of timber in this field. Here 
again the railroads took the initia- 
tive, and to this day the lumber in- 
dustry may fairly be charged with 
neglecting a great sales opportunity. 
For there can be little doubt that 
thousands of highway bridges of 
which wood forms no part might 
have been economically built of 
treated wood if its merits had been 
properly brought to the attention of 
engineers and others who specify the 
materials from which highways shall 
be constructed. Certainly, the lum- 
ber industry has, in the thousands of 
wood railway bridges and trestles, 
the best possible demonstration of 


wood’s utility and economy for that 
purpose. 

Nobody who gives the subject a 
moment’s thought will argue that the 
possibilities of wood preservation 
have been exhausted with railroad 
and bridge construction. There are 


parts of many if not most residences 


and other buildings that should be 
constructed of treated wood. It will 
therefore be good sales policy for the 
lumber industry to see that treated 
wood is made available and is used 
for these purposes. Preservatives 
now are obtainable that permit wood 
treated with them to be sawed, 
planed, mortised and painted and 
that do not change the wood in any 
other important particular than to 
make it resistant to decay. Wood’s 
rivals have pretty well sold the pub- 
lic on permanent construction; it re- 
mains for the lumber industry to 
show that permanent construction of 
wood is not only practicable but eco- 
nomical. 





See Fine Market for Cedar Posts 


St. Paut, Minn., Nov. 26.—One of Min- 
nesota’s big contributions to the “work and 
prosperity” program of President Hoover will 
be an $11,000,000 State highway construction 
and maintenance budget for 1930, the greatest 
in Minnesota history, which will include 230 
miles of pavement construction, more than 
double the average paving total for the nine 
years since the State highway department was 
organized. Northern white cedar manufactur- 
ers in the Twin City and Duluth areas are hail- 
ing the announcement of the program by Charles 
M. Babcock, State highway commissioner, as 
further proof that large posts, at least, are 
certain to be in big demand throughout 1930, 
as thousands of them will be required for 
highway guard construction. 

Building construction under the supervision 
of the State government will total approxi- 
mately $2,400,000 in 1930, the bulk of it going 
into the building of a new State office struc- 
ture. 


Is Appointed Sales Manager 


MINNEAPOLIS, MInN., Nov. 25.—Announce- 
ment has been made of the appointment of J. N. 
Winton as sales manager of the Winton Lum- 
ber Co., for the sale of spruce lumber, succeed- 
ing in this position R. C. Winton. The latter 
has been elected president of the Canisteo Cor- 
poration, of Minneapolis, a recently organized 
investment trust which will have offices in the 
Security Building, which also is the location of 
the Winton’ Lumber Co. 

J. N. Winton is the son of D. N. Winton, 
president of The Pas Lumber Co., (Ltd.), 
operating at The Pas, Man., and vice president 
of the Wifton Lumber Co. He comes to the 
position of sales manager with a good back- 
ground of experience at the mill and on the 
road in contact with the trade. Recently he has 
been employed as one of the company’s eastern 
representatives, with headquarters in New York. 

The Winton Lumber Co. is United States 
sales representative of the Eagle Lake Spruce 


Mills (Ltd.), manufacturer of Engelmann 
spruce at Giscome, B. C., and The Pas Lumber 
Co. (Ltd.), manufacturer of Saskatchewan 
white spruce at The Pas, Man. The company 
has an important clientele in various sections of 
the country who are large buyers of spruce 
lumber. 


SASS EAZEZ2AaES 


Adds Two Yards to Line 


Bayport, MINN., Nov. 25.—Announcement 
has been made by officials of the Andersen Yard 
Co. that it has purchased from the Barron 
Lumber Co., Barron, Wis., that concern’s yards 
located at Barron and Poskin, Wis. The addi- 
tion of the Barron and Poskin yards increases 
the number operated by the Andersen Yard 
Co. from Bayport headquarters to seventeen, 
four in Minnesota and thirteen in Wisconsin. 
Charles D. Rowland has general supervision 
over the company’s yards, with headquarters in 
Bayport. 





Statistical Telegrams 
Omitted 


The AMERICAN LUMBERMAN goes 
to press a day earlier this week, on 
Wednesday, because Thursday is 
the Thanksgiving holiday, so it 
will be necessary to omit the tele- 
graphic reports usually received 
on Thursday—those of the Na- 
tional Lumber Manufacturers’ As- 
sociation, West Coast Lumbermen’s 
Association and Western Pine 
Manufacturers’ Association on pro- 
duction, shipments and _ orders, 
and that of the Western Pine 
Manufacturers’ Association on 
sales prices. 











To Attend Hoover Conference 


[Special telegram to AMERICAN LUMBERMAN] 


MempHIS, TENN., Nov. 27.—Officers and di- 
rectors of the Hardwood Manufacturers’ Insti- 
tute will represent the hardwood industry at 
the industrial conference called through the 
United States Chamber of Commerce, at the 
suggestion of President Hoover, to be held in 
Washington, D. C., on Dec. 5, according to the 
announcement of J. H. Townshend, executive 
vice president of the institute, who will be 
among those attending. 

W. E. Delaney, Columbia, Miss., president 
of the institute; W. M. Ritter, Columbus, Ohio, 
past president, and C. Arthur Bruce, Memphis, 
a director, will be other officers attending the 
conference. The announcement of the per- 
sonnel was made after receipt of a telegram 
from Julius Barnes, urging representation, and 
after Mr. Townshend had conferred with Mr. 
Delaney. 

Mr. Townshend explained that the hardwood 
market had been affected since the break in the 
stock market, and that it was rather uncertain 
what permanent effect the stock decline would 
have. He stated, however, that hardwood 
prices had not suffered, as institute members 
had curtailed production and held prices firm. 

He mentioned the industrial survey being 
made by the institute, to show definitely the 
consumption of hardwoods, and will go to 
Washington armed with many facts for presen- 
tation at the conference. The institute officers 
are hopeful of finding some way, with the help 
of the President, of stabilizing the hardwood 
industry. 





AsouTt 42 of the 5,000 blocks of wood cut 
from the trusses removed from the roof of 
the White House in Washington, D. C., two 
years ago, during remodeling operations, have 
been brought to the Salt Lake City schools 
through the efforts of Morrison-Merrill & Co., 
large lumber concern of that city. The blocks 
were obtained by the lumber company through 
the National Lumber Manufacturers’ Associa- 
tion, 
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Manufacturers of Veneer Box Shooks 
We should like to get in touch with south- 
ern mills manufacturing veneer box shooks. 
Any information you can supply us regarding 
concerns able to furnish this material will be 
appreciated.—INQuiIRyY No, 2,409. 

[This inquiry comes from a lumber concern 
in Illinois. Information at hand does not indi- 
cate whether the veneer is to be hardwood or 
softwood. The name of the inquirer will be 
furnished on request.—Eb1Tor. ] , 


D. Fir and N. C. Pine Sheathing 


If you have a department which could let 
us have information as to the relative value 
for house sheathing of West Coast fir and 
(North Carolina pine, we shall greatly appre- 
ciate receiving your comments. Both of these 
sheathings are being sold extensively in this 
market. The general impression is that N. C. 
pine sheathing is superior, but possibly be- 
cause it is slightly more expensive.—INQUIRY 
No. 2,404. 


[This inquiry comes from a retail lumber 
concern in New York State. In “Wood Con- 
struction,” the comprehensive textbook on the 
use of lumber in all forms of construction, 
No. 2 Common Douglas fir-and the same grade 
of North Carolina pine are recommended for 
sheathing of standard construction, with the 
alternatives of No. 1 Common for the highest 
type of construction and No. 3 Common for 
the more economical type. This would imply 
that, since the same grades of the two woods 
are to be used for the one purpose, either 
might-be used with equally good results, price 
and availability being the only factors to de- 
termine the choice. 

There have been some tests made to deter- 
mine methods of applying sheathing to walls 
when stucco finish on the outside is to be used, 
but so far as known there have been no tests 
to determine the superiority or inferiority of 
one wood in comparison with another for the 
purpose. In fact, so far as practical experi- 
ence is concerned, it appears to teach that there 
is no cause to fear failure from lack of 
strength or lack of durability of either of the 
woods mentioned in this inquiry when used as 
sheathing. If the building is otherwise prop- 
erly constructed and is kept painted as it should 
be, the sheathing, being sheltered from the 
weather by the siding or other exterior cover- 
ing, will last indefinitely —EnrrTor.]} 


Interpretation of Timber Deed or Lease 


I have been informed that from time to 
time you have published in the AMERICAN 
LUMBERMAN supreme court decisions with 
reference to certain rights conveyed in timber 
deeds and leases. I am interested only in the 
decisions rendered in the States of Georgia 
and Florida, the point being, Does a timber 
deed or lease, reading as follows: “All the 
timber and trees suitable for sawmill pur- 
poses, both standing and fallen, both dead and 
alive, 12 inches in diameter and upwards at 
the stump, 12 inches from the ground at the 
time of cutting’ cover the right to work the 
timber for turpentine purposes? 

If you have from time to time published 
supreme court decisions obtained in the above 
named States, I would like to procure copieg 
of your paper carrying same.—INQuiIRyY No. 
2,408. 

[This inquiry comes from Georgia. Though 
the AMERICAN LUMBERMAN has from time to 
time published reports of various decisions, the 
index shows no reference to decisions in Geor- 
gia and Florida covering the point raised by 
this inquirer. Record is found, however, of the 
case of Herring vs. Hardison, in North Caro- 
lina, reported in 35 S. E. Rep. 184, covering 
@ point almost identical with the one raised by 
this inquirer. This was a case in which the 
owner of a tract of land contracted and sold 
to another party “all of his estate, right, title 


and interest in and to all pine and poplar tim- 
ber measuring 10 inches and above on the 
stump -when cut (for mill logs), now growing, 
being and situated upon” said land. The seller 
in this case insisted that the purchaser could 
cut only pine and poplar trees. measuring 10 
inches at the stump for the purpose of convert- 
ing the logs into lumber. The purchaser, on the 
other hand, claimed the right to cut all pine and 
poplar trees fitting the description in size and 
to convert the logs into lumber, wood or other- 
wise as he might prefer. 

The’ supreme court of North Carolina held 
that the purchaser might cut all pine and poplar 
trees of the required size and suited for milling 
purposes (that is to say, for lumber), and no 
other trees and that he might convert such trees 
into lumber, wood or otherwise as he might 
prefer. The court held that the term “for mill 
logs” was ‘descriptive of the trees that might 
be cut and did not restrict the use of such logs 
by ‘the purchaser.—Eprror. } 


Producers of Wood Brick Veneer 


One of our customers is in the market for 
some imitation brick siding. There are sev- 
eral mills throughout the’ South that manu- 
facture this in both cypress and yellow pine. 
We do not seem to be acquainted with any of 
them and if you can give us the names of any 
mills who manufacture this, we shall greatly 
appreciate it.—INQuIRY No. 2,410. 


[This inquiry comes from a Chicago lumber 
concern. In response, the name of one concern 


. representing a manufacturer of wood brick 


veneer in this territory has been given. The 
name of the inquirer will be supplied on 
request.—EDITor. | 


——, 


Bs 
Makers of Wood Novelties 


We want to locate a novelty woodwork 
manufactory where we. can get NOVEl ties 
manufactured. At present we have a dgjj 
chair we want made in quantities and will 
submit a sample. Besides this chair we hays 
several other wood trinkets, either finisheg 
complete or in K. D, shape.—INQuiIRY No. 2,406, 


[This inquiry comes from a novelty many. 
facturing concern in Illinois. The name of the 
inquirer will be supplied on request.—Eprror.] 


Use of Wood for Tunnel Lining 


’ Our attention has been called to article on 
page 38 of your issue of Nov. 16, entitled 
“Wiood for Tunnel Lining.” While we are 
glad to see everything in the way of uses for 
timber given publicity, we know that you will 
agree with us that such statements will ac. 
complish more if they are kept within the 
bounds of the facts. The use of timber in this 
connection is not by any means new. Our old 
company furnished several million feet of tim- 
ber for the outside lining of two water tunnels 
in Chicago. While the writer does not now re- 
call the exact period over which this work ex- 
tended, it included the years 1900 and 1901, 
somewhere between twenty-eight and thirty 
years ago. 

The shield that was used in driving those 
tunnels was the same as that used in the 
building of the tunnel under St. Clair River 
between Sarnia and Port Huron several years 
before, and undoubtedly timbering was used 
behind the jacks in that case as it was here 
in Chicago. Your correspondent speaks of the 
shield as a “disk,” whereas it is a hollow ring 
varying from 25 feet to 35 feet in diameter, 
according to the size of bore required. —M. G, 
TRUMAN, president Marsh & Truman Lumber 
Co., Chicago. 
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From 
George O. Spear, Sturgeon ; formation 
Bay, Wis., has bought the tug| value of files 


that 


in 1873 the|wouldn’t have any such non- 
sent to the|sense. They must pay him to 





John Gregory and is building 
another one, both to be used in 
towing lumber scows to Chi- 
cago this coming season via the 


ship canal through which, Mr. | 


Spear thinks, all the west side 
Lake Michigan lumber will be 
transported in a year or two 
hence. 

x * * 


The farmers of Waupaca 
County, Wisconsin, are utiliz- 
ing their tamarac swamps. 
They cut the trees which are 
from five to seven inches in 
diameter, and have them sawed 
into fence boards, thus making 
the cheapest fencing that could 
be gotten up. The old fash- 
ioned rail fence is being super- 
seded with these, which adds 
much to the appearance of the 
farms. . 

x * ” 

American files are winning 
their way into appreciation in 
foreign markets and are meet- 
ing the highest requirements. 
Sheffield is losing, if it has not 
already lost, its prestige and 
ere long it will be known for 
what it was and not for what 
it is. The United States con- 
sul at Sheffield imparts the in- 





United States was $650,741. 
In 1879 it was $54,871. The 
manufacture of files has be- 
come an important branch of 
industry in this country. 


*_ * * 


The main boom at Williams- 
port, Pa., has been improved 
by receiving new sticks and 
new cribs, the latter being 
from four to five feet higher 
than the old ones. The minor 
booms are also being put in 
first class condition. 

* *« * 


Sawmill owners will nat- 
urally be interested in a re- 
cent decision of the United 
States District Court at Grand 
Rapids, Mich. A_ suit was 
brought by Alexander Rogers 
against the Torrent & Arms 
Lumber Co. of Muskegon for 
a royalty of $240 claimed for 
an alleged infringement of his 
famous “Nigger” patent, or in 
choicer English, the tooth bar 
log turner. It seems that the 
mill men had only undertaken 
to repair the machine, but 
“Alex,” who has long enjoyed 
the reputation of running 
things over at Muskegon, 





repair it or pay royalty on a 
new machine. So he “took the 
law” on them and got glori- 
ously beaten. The court held 
that the defendants had an un- 
doubted right to repair a pa- 
tented machine so long as the 
machine as such was not de- 
stroyed, just the same as if it 
were not patented. 

x * * 

The damage to timber in 
Washington Territory by the 
late storm is greater than we 
at first supposed. An exchange 
says that in Clarke County the 
wind took down the tallest and 
best trees in all directions, and 
fully fifty percent of the trees 
fit for lumber are in wind- 
falls, impossible to get out or 
cut up. Good judges estimate 
that not less than twenty-five 
percent of all the timber in 
the county is blown down and 
that but a small portion of it 
can be saved. From the Sound 
country we learn that the 
amount of damage to young 
trees is incalculable. The 
groves of small firs look like 
rows of picket fence where the 
tops were broken off and split 
down. 
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Some Southern Pine Mills Are Offering Concessions 


Retail demand for southern pine is dull, but there is rea- 
son to believe it will increase as soon as inventories are out 
of the way, for stocks in yards in the St. Louis district on 
Nov. 1 were 6.7 percent less than on that date last year, 
and most pine buyers are in similar shape. The national 
prosperity plans give hope of much better buying by rail- 
roads and for public construction. For the present, the 
market is highly competitive and surpluses are offered at 
concessions. Small-mill transit offerings are light, but so 
is demand, and prices are weak. 

Identical mills reported that their Nov. 1 stocks were 
8.54 percent larger than those of Jan. 1. During October, 
total stocks increased 0.85 percent, shipments making 
97.66 percent of the cut, while orders were 95.85 percent of 
it. The October cut was 88.33 percent of the 3-year aver- 
age, while September had been 82.71 percent of it. 
October exports were 14.6 percent larger than Septémber, 
but 8.8 percent less than those of October last year. 


Production of Northern Pine and Hemlock Declines 


There was a practically complete stoppage of produc- 
tion by northern pine mills during the week ended Nov. 16. 
A number of mills have closed for the season, but there 
will be some production during the winter, though on a 
very small scale. Comparing stocks of all reporting mills, 
members and non-members of the association, as of May 
11 and Nov. 16, it is seen that stocks of 13 mills have in- 
creased less than 4 percent in the interval. They can not 
be considered large, especially in view of the fact that 
nowadays no large cargo shipments are made, and buyers 
in the East will be steadily in the market for rail ship- 
ments during the winter. Current retail buying is largely 
for immediate needs, and rush shipment is requested, but 
it is believed the yards will be in the market for spring 
stocks shortly after inventories. Industrial buying is slow, 
but has improved somewhat in the last week, there being 
an especially good call for box and crating stock. 

Buying of northern hemlock in the week ended Nov. 16 
was much better than in the preceding week, while pro- 
duction continued to decline, and was only 18 percent of 
capacity. New business, however, has been running below 
both shipments and production. While 27 identical mills 
reported a larger cut than last year’s, this year’s cut for 
9 units makes a smaller percentage of their capacity. It 
is understood that quotations will be revised to $3, $3.50 
and $4 off list, instead of $3. 

Western Pine Shipments Made Large Percentage of Cut 

To date this year, shipments from the Inland Empire 
have amounted to 98 percent of the production, whereas 
those for the corresponding period of 1928 made but 93 
percent. These figures make it evident that while unfilled 
orders on Noy. 16 were only 10 percent of gross stocks, 
the stocks are not excessive. October analysis shows few 
changes in the distribution of shipments as compared with 
past averages, there being gains in the Inland Empire 
itself and on the Atlantic coast, while proportions going 
to the Rocky Mountain region and the Mississippi Valley 
west were maintained, and those to the Mississippi Valley 
east showed a decline. Production is still above average, 
but it usually reaches a very low point in winter. The 
mills believe that stocking up should begin soon after in- 
ventories, and are taking a firm attitude on prices. Their 
assortments are broken, No. 2 common being scarce, and 
there will be no more air drying until spring. 

California pine shipments in the first 46 weeks of the 
year made 94 percent of the cut, the same percentage as 


Lumber Statistics Appear on Pages 52 and 53; Market Prices and Reports on Pages 70 to 74 





in the corresponding period of last year. Nov. 16 stocks, 
however, were 4.6 percent larger than on the correspond- 
ing date of 1928. Production is abové average, but will 
soon decline. Business is dull, but quotations appears to 
be firm, especially on sugar pine. 


Fir Demand Dull with Prices Soft; Mills to Curtail 


West Coast mills have rather thin order files, unfilled on 
hand Noy. 16 amounting to 38 percent of gross stocks, com- 
pared with about 50 percent the beginning of August. 
While stocks have accumulated in the second half of the 
year, they are not very heavy, as shipments in the first 46 
weeks made 99 percent of production. Output has declined, 
and further reduction is probable. Loggers also are cur- 
tailing, as necessary price concessions are making opera- 
tions unprofitable. Tidewater mills find cargo trade poor 
and many announce shutdowns. There are hopes that 
Japanese tariff revision may stimulate buying while freight 
rates are low. Rail business is seasonably dull, and price 
shading has to be resorted to. The Hoover plans for boost- 
ing railroad and public construction are creating a- good 
deal of optimism-on the West Coast. 


_ Cypress Stocks Lower; Redwood Order Files Heavy 


Redwood -bookings during the week ended Nov. 16 were 
17% percent above normal, and unfilled at the end of the 
week, almost 2 percent above normal. Of the week’s book- 
ings, 39 percent were for overseas, Australian business 
being especially good; California absorbed almost 49 per- 
cent, buying being good in both northern and southern sec- 
tions of the State, while eastern bookings made 12™% per- 
cent of the total. The same mills cut 23 percent more than 
during the corresponding week of last year. 

Statistics from representative southern red cypress mills 
show that Oct. 31 average stocks per mill were 7 percent 
lower than those of July 31. Of the July 31 stocks, 71 
percent were 9 months’ seasoned or dry, and only 56 per- 
cent of the Oct. 31 stocks had been on sticks for that time. 
Unfilled orders July 31 amounted to 10.5 percent of total 
stocks, and those held Oct. 31 made 9.3 percent of stocks. 
Stocks run rather heavily to 4/4, and the mills are turn- 
ing more of their logs into 5/4 and thicker. While selects 
in'6/ and 8/4 are weak, there is a good call for FAS and 
tank stock in 8/ to 16/4. There is a fair movement of 
common grades, and of factory and finish items. 


Hardwood Demand Is Slow and Quotations Are Easier 


Southern hardwood bookings have declined, but produc- 
tion also is falling off, so the market is fairly well sfabil- 
ized. Some mills have voluntarily closed down for a day 
or two each week. Others find that recent rains make log- 
ging impossible, and are near the end of their supply of 
logs, so will have to shut. Foreign demand is better than 
domestic, and in the domestic market the box and crating 
grades are largest sellers. Automotive and radio plants 
are nearly out of the market, but there has been a sligh* 
improvement in their takings. Many furniture plants ar 
reducing production. Building trades demand is slow 
especially for flooring. Some mills have shaded prices: 
softness is noticeable in oak flooring. 

Northern hardwood orders have been running behind the 
greatly reduced production, while shipments keep steadily 
ahead of them, but unfilled orders amount to about 9 weeks’ 
cut at current rate. Nov. 1 stocks of identical mills were 
8 percent larger than last year’s of that date; soft elm, 
basswood and hard maple increased respectively 42, 32 and 
6 percent, while birch declined more than 5 percent. 
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The White House 


(Continued from Front Page) 

groups particularly interested in building. Inasmuch as the construc- 
tion industry is one of the greatest aids to prosperity in the country, 
this conference was one of the most important and significant that 
has been held as a result of the efforts of the President to enlist the 
active co-operation of commerce and industry in restoring the con- 
fidence of the public and assuring permanent prosperity. It has been 
gratifying to the President and comforting to the country to note 
the unanimity and the enthusiasm with which pledges have been 
made by State and City officials, railroad executives, financiers, in- 
dustrial and labor leaders, representatives of agriculture, etc., that all 
in their power would be done to set and keep the wheels in motion 
that will mean employment and prosperity. Concerning the con- 
ference on Friday, Mr. Carpenter issued the following statement: 


“At President Hoover’s invitation, and in company with F. W. 
Reimers and Wilson Compton, I attended yesterday at the 
White House a conference of leading men in the construction 
and building material industries and financial groups interested in 
building. 

“The President has made known his wish that construction 
activity be continued as a vital means of maintaining national 
prosperity. The construction groups have assured him of their 
interest and co-operation. 

“In behalf of the lumber manufacturing industry I have assured 
the President that all of its facilities will be available to aid in 
carrying out such constructive program for the stimulation of 
building and other business activities as may develop from the 
series of conferences which he is now holding and from the 
surveys which he is having instituted through the Department 
of Commerce and with the aid of the Chamber of Commerce of 
the United States. 

“I am sure that the entire lumber industry will concur in this 
action and that it will co-operate with the movement undertaken 
by our Government to sustain present levels of industrial and 
commercial activity and to reinforce our national prosperity. I 
am sure that to do so is in the interest of the progress of the 
lumber industry.” 


Those attending the Friday conference were President Hoover, 
Secretary of Commerce Lamont, T: T. Flagler, president of the 
Associated General Contractors, Atlanta, Ga.; Sam Hotchkiss, presi- 
dent of the National Association of Builders Exchanges, St. Joseph, 
Mo.; Frank H. Smith, president of the Portland Cement Association, 
Chicago; Harry H. Culver, president of the National Association of 
Real Estate Boards; Wilford Kurth, former president of the Na- 
tional Board of Fire Underwriters; Frederick J. Reimer, president 
of the American Road Builders’ Association, Orange, N. J.; Samuel 
Eckels, president of the Association of State Highway Officiais, 
Harrisburg, Pa.; President Carpenter, of the National Lumber Manu- 
facturers’ Association; President Reimers, of the Southern Pine 
Association; Adam Trieschmann, president of the Home Modern- 
izing Bureau, National Building Industries, Chicago; L. P. Lewin, 
president of National Retail Lumber Dealers’ Association, Cin- 
cinnati; Arthur W. Berresford, president of the American Engineer- 
ing Council, Washington; W. M. Wood, president of the American 
Institute of Steel Construction; D. T. Riffle, president of the National 
Building Trades Employers’ Association, Pittsburgh; Darwin P. 
Kingsley, president of the New York Life Insurance Co.; Julius 
Barnes, chairman of the board, Chamber of Commerce of the United 
States, and several others interested in the general subject. These 
included Secretary of Labor Davis, other Government officials and 
representatives of building and loan association organizations. 


Discussions on Various Industries 


The meeting was called for the purpose of developing the views 
of all in attendance. It was held in the cabinet room. The Presi- 
dent called upon first one and then another for an outline of the 
situation in his branch of the industry. The discussion was on a 
perfectly frank basis, nobody seeking to hide low spots and merely 
emphasize high spots. In other words, the President sought to de- 
velop a true picture of the general situation, and all those in the 
conference likewise were interested in learning of the bright spots 
as well as the dark spots. 

For example, a building and loan official from northern New 
Jersey was decidedly bearish. He comes from the district imme- 
diately affected in the recent Wall Street disturbance. It was his 
frank opinion that the outlook for new building there was nil—the 


the Power House 


building and loan associations did not have the money and could 
not borrow it, and if they did get it they could not sell their 
mortgages. 

To offset this “low,” a building and loan official from the middle 
West stated that the situation in his section was nothing like as bad 
as that outlined by the New Jersey gentleman. In the smaller com. 
munities there had been little speculation in the stock market, and 
those who lost did not lose heavily enough to affect the generaj 
business situation in the community. 


’ 


Tells of Modernizing Movement 


Mr. Trieschmann was invited to discuss the modernizing movement, 
He took full advantage of the opportunity, telling the conference 
that the goal of the Home Modernizing Bureau for 1930 is 1,000,000 
modernized homes at $2,000 each, or $2,000,000,000. He disclosed that 
three out of five homes in the country needed modernizing. This 
meant substantially 12,000,000 homes, which, assuming an average 
expenditure of $2,000 to modernize them, would aggregate $24,000,- 
000,000. These staggering figures impressed the conference. 

To those who were disposed to be bearish concerning new con- 
struction or who were inclined to feel their sections are “overbuilt,” 
Mr. Trieschmann declared that the Home Modernizing Bureau has 
yet to learn of a single instance in which a financial institution has 
rejected an application for a loan to modernize a home. 

In a radio address Saturday night Mr. Barnes, who has been sitting 
in all of the conferences with the President, discussing the construc- 
tion outlook, paid a compliment to Clarence Woolley, head of the 
American Radiator Co., whom he described as “the man who has 
made it possible to put the house furnace in the drawing room,” and 
added: 

“Mr. Woolley is a student as well as an executive. He has learned 
that ‘business hesitation generally follows a recession in the construc- 
tion industry by a period of eight to twelve months. This is be- 
cause construction shrinks when money rates advance and inevit- 
ably the same influences affect other industries. That is why in 
the construction industry the credit reservoir will shortly seek its 
old employment in building construction. 

“In this connection, and for those who fear that residential con- 
struction has overtaken the housing requirements of our people, it 
would be interesting to know that the people who study the market 
for modernized homes estimate that a million such homes will in 
1930 be modernized to the extent of $2,000 each. Multiply that on 
your slate and see what it means in building employment, in the 
purchase of kitchen and bathroom fixtures, in new house furnish- 
ings, entirely apart from any of the building expansion, but only 
the improvement of American housing.” ; 

Mr. Trieschmann left with E. E. Hunt, secretary of the confer- 
ences, for insertion in the minutes, this telegram from the AMERICAN 
LUMBERMAN: 


THE AMERICAN LUMBERMAN has received from many 
of its correspondents advices to the effect that money that has 
been away from home down in the stock market in New York 
has been returned and it is now easier to secure more on first 
mortgages for home building. 

We believe it is an opportune time to stress home ownership. 
Statistics for the last five years show that there has not been 
enough homes provided for the increasing number of families. 
Last year’s percentage of shortage of homes as compared with 
marriage statistics indicates about 20 per cent shortage. 

There is no more valuable asset than a home. It is a safe 
harbor for the family. It is a basis of confidence and security. 
It adds to the value of citizenship. 

It is our suggestion that every patriotic citizen should lend 
his support, both moral and financial, to the end that our coun- 
try will be known as one of home owners. Too many of our 
young people do not understand or appreciate a home. They get 
married and move into two or three room apartments when they 
should be building their own home. Now is the time to talk 
about home ownership and begin a movement that will 
strengthen home ties. 

Building of homes will provide employment and add to the 
permanent prosperity of our country. 

The President requested Mr. Compton to outline the employment 
situation in the lumber industry. Mr. Compton assured him that 


it ‘had long been the policy in the lumber manufacturing industry 
when conditions called for some curtailment not to lay off the 
workers, but rather to reduce the number of days per week. He 
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cae 
said he was very confident this policy would 
be followed in the present situation and 
that workers in the lumber industry would 
not find themselves entirely without employ- 


ment. 
Co-operation Can Be Depended Upon 


Ina radio address Sunday night, Dr. Julius 
Klein, assistant secretary of commerce and 
long director of the bureau of foreign and 
domestic commerce, who likewise is attend- 
ing most of the White House business con- 
ferences, told of the assurances coming in 
from everybody that close co-operation could 
be depended upon. Dr. Klein emphasized 
the need of research in business and indus- 
try, and particularly in a time like the pres- 
ent. He rather objected to the word “stabi- 
lize,” declaring that word conjures up a pic- 
ture of something static, something more or 
less quiescent, “while the whole spirit of 
the last week, and the spirit of the American 
business world at large, is one of ‘dynamic 
doing.’” 

He strongly emphasized the wisdom of 
not reducing advertising appropriations. In 
this connection he said: 


“Will there be any tendency to re- 
duce advertising appropriations on the 
mistaken assumption that this is one way 
of saving money and that changed con- 
ditions may the buying public 
somewhat less responsive to advertising 
appeal? We most earnestly hope that 
nothing of the sort will occur. Adver- 
tising should go ahead with all of its 
characteristic force. This is not to say 
that it should be extravagant—and there 
may well be some scrutiny, at least, to 
determine whether wasteful practices 
have crept into that field, 


“But advertising, considered as a 
whole, is one of the most potent of busi- 
ness accelerators. It keeps goods mov- 
ing. And it inspires confidence. At 
this time any appreciable let-up in ad- 
vertising programs would be unquestion- 
ably injurious. 

“For countless firms advertising has 
created that intangible but priceless busi- 
_—_ attribute which we know as ‘good- 
will.’ 


“Good-will is worth millions. Pos- 
sessing it, businesses flourish; without it, 
they may wilt. But it is a fragile qual- 
ity. It may sway and droop under the 
veering winds of public opinion. Aver- 
tising can keep it sturdy and upstand- 
ing. 

“But to do that advertising must be 
steadily kept up. The message must 
strike the public consciousness unremit- 
tingly, time after time. The effect is 
cumulative. Any abrupt hiatus—any ex- 
tended absence—may be disastrous, be- 
cause the memory of the public is, un- 
fortunately, short. So many producers 
are bespeaking the attention of the peo- 
ple nowadays through advertising that if 
any one of them stops advertising en- 
tirely, or greatly decreases his appropria- 
tion, he may ‘get lost in the shuffle’; 
his product may tend to disappear from 
view. 

“So advertising, we believe, should go 
forward like our other business efforts, 
withdut interruption or curtailment. It 
is inherently constructive, acting as a 
powerful stimulus to every branch of ac- 
tivity. And right now there is one spe- 
cial fact to keep in mind. With the com- 
ing of a saner and more restrained atti- 
tude toward stock exchange endeavor, 
surplus funds may be expected to turn 
in large quantities in other directions. 
Other forms of investment will receive 
their meed of attention. And advertis- 
ing can be employed to advantage in 
bringing their merits to the notice of the 
public.” 





Conferences Highly Successful 


With the Federal Government definitely 
committed to an expansion of its program 
of public buildings and public works, with 
state and municipal governments giving as- 
surances that they will co-operate along this 
line to the full extent of their ability, with 
the railroads and utilities planning largely 
increased programs of expenditure during 
the coming year, the White House confer- 
ences may be said to have proved highly 
successful. The President obviously chose 
the psychological moment for inaugurating 
the series of conferences and the proposed 
surveys which are to throw still further 
light on the general business and industrial 
situation, and on the situation in the con- 
struction and certain other industries. 

All are deeply impressed with the earnest- 
ness of the President in these conferences 
and his frank desire to ascertain the facts 
and to assist in every way that lies within 
his power as chief executive of the nation 
in order that there may be no serious busi- 
ness let down during the next few months. 
After that he is confident the situation will 
have returned to normal in large degreeé. 

The President wants all citizens to co- 
operate, as well as the leaders of business, 
industry and commerce. To that end he 
is calling upon the governors of all the 
States, many of whom have already assured 
him in their desire to assist in every way 
within their power. 

One result of the conferences to date has 
been to inspire a large measure of confi- 
dence in many quarters where there had 
been a tendency to hesitate, and this is 
precisely what President Hoover started 
out to accomplish. The country is basically 
sound, the business fabric strong and a 
widespread realization of this fact is bound 
to have the effect of restoring confidence 
— it may have had a tendency to 
slip. 

Compton Issues Statement 


Mr. Compton issued the following state- 
ment: 


In company with E. L. Carpenter, president 
of the National Lumber Manufacturers’ Asso- 
ciation, and at the invitation of President 
Hoover, I attended today (Friday) the con- 
ference at the White House of construction 
interests called by the President to consider 
ways and means of sustaining general con- 
struction activity as a further reassurance 
to the public of the maintenance of a high 
level of industrial and business activity, par- 
ticularly during the next few months, which 
evidently the administration regards as the 
critical period. 

It is evident that certain types of construc- 
tion are more responsive to quick stimula- 
tion than other; these include the Federal 
and State Government construction activities 


* and the new construction and replacements 


of the railroads and public utilities. Assur- 
ance has been given that all of these activi- 
ties will be pushed and not delayed. 

A quick survey also is being undertaken 
to ascertain the national situation with re- 
spect to residential, apartment and office 
building. This is expected to develop facts 
showing to what extent the present decline 
in building is a cessation of building, and to 
what extent merely a deferment. 

A further survey is being. made of the 
financial machinery and facilities available 
for the stimulation of new construction, and 
the improvement, extension and moderniza- 
tion of present buildings. It is indicated that 
many financial institutions, while not dis- 
posed in many localities to finance new con- 
struction, are ready and willing to make 
reasonable loans on the improvement and 
modernization of homes already owned and 
occupied. 

The purpose of these quick surveys is to 
develop the location and extent of building 
demand, and the available facilities for 
financing construction. In these undertak- 
ings the Administration has had the assur- 
ance of the co-operation of all important 
groups. 

At the suggestion of the President’s confer- 
ences with American industrial leaders, the 
United States Chamber of Commerce is 
undertaking the furtherance of the program 


for the stimulation of business and the 
stablization of employment. It is today call- 
ing a conference to be held in Washington 
on Dec. 5. This conference will be opened 
by the President of the United States. The 
lumber industry will, of course, participate 
actively in this conference. It is expected 
that some continuing organization will be 
perfected then to carry out these purposes. 

Conditions and prospects of the lumber 
business were frankly discussed with the 
President today. Similarly the conditions in 
other construction industries. ‘There was 


‘general concurrence in the view that there is 


a large opportunity for successfully stimulat- 
ing construction activity; that the construc- 
tion industries until the situation is further 
cleared should carefully guard against in- 
flation, especially against unwieldy or ex- 
cessive inventories; and that the facts justify 
the industries interested in construction in 
looking to the prospects for the next year 
not only with the hope, but with the confi- 
dent expectation, that there will be an ap- 
proximately normal demand for their prod- 
ucts and services. 


Seek Government Aid for Building 


CrincinNATI. Onto, Nov. 25.—Retail lumber 
dealers and officials of the Ohio Building As- 
sociation League and the U. S. Building & 
Loan League are striving to interest Presi- 
dent Hoover in a plan for the relief of the 
builders of homes. Most active in this en- 
deavor is L. P. Lewin, president of the A. M. 
Lewin Lumber Co., of Cincinnati, and re- 
cently re-elected president of the National 
Retail Lumber Dealers’ Association at its 
Chicago convention. President Lewin placed 
two propositions before President Hoover 
in the conference held at the White House 
on Nov. 20, both of which were designed to 
aid the building situation, particularly as it 
applies to obtaining money for the resump- 
tion of home building throughout the na- 
tion. 

At the same time that President Lewin 
was making his appeal, a telegram was re- 
ceived by President Hoover from Edward 
Holz, chairman of the first district of the 
Ohio Building Association League, which 
was sent from here without the knowledge 
of the appeal to be made by Mr. Lewin. 

A salient paragraph in Mr. Lewin’s ap- 
peal was this: “Let the United States Gov- 
ernment which is providing hundreds of 
millions for farm loans, farm relief, and for 
Federal aid in road building, also give aid to 
the construction industry of the nation by 
loaning money on mortgages—the money to 
be used for further building operations.” 

Chairman Holz wired in part: “Building 
and loan associations have been one of the 
greatest agencies in providing funds for the 
construction industry for new homes, but 
are at present in need of funds to continue 
their great work. We hope for favorable 
results from your conference.” 

Mr. Lewin, who returned last Saturday 
from the Washington conference, said that 
President Hoover appeared to be impressed 
with the vroposition. He asked Mr. Lewin 
to write him more at length on his views 
so that the matter might be given further 
consideration. 

Commenting on his talk at the Washing- 
ton conference today, Mr. Lewin said: 

It is true today and has been true for 
months that the building and loan associa- 
tions have very little or no money for build- 
ing of homes. This applies to banks as well. 

In recent months men who have wanted to 
borrow money to build homes have been al- 
most unable to get it. The building associa- 
tions did not have it. This retarded the 
building industry. 

‘The Government should use its powers of 
banking control to discourage the excessive 
drift of money into Wall Street and it should 
also aid the construction industry by the same 
sort of a revolving fund that it is providing to 
aid the farmers. 

If a building and loan association lends 
$5,000 to a man toward the building of his 
home and receives a mortgage on the house, 
the Government should accept this mortgage 


(Continued on Page 57) 
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Organize Lumber’s Attack and Defense 


Sales Expert Will Andlyze Retailers’ Local Problems and Help Them Win Business— 
Contractor Applies Common Sense to Claims of Substitutes 


TO LECTURE ON SELLING 





Noted Professor to Address Retail Conven- 
tions on Modern Sales Methods 


Wasuincton, D. C., Nov. 25.—As its con- 
tribution toward the success of forthcoming 
conventions of retail lumbermen’s associations, 
the National Lumber Manufacturers’ Associa- 
tion has obtained the services of Dr. Paul W. 
Ivey, noted lecturer on salesmanship for the 
six-week period Jan. 13 to Feb. 24. Dr. Ivey 
will address as many association groups as pos- 
sible during this period. He has distinguished 
himself nationally as lecturer and author while 
developing salesmanship programs for several 
great industries. 

“Modern Methods of Selling Lumber” will 
be the subject of Dr. Ivey’s addresses to lum- 
ber retailers. W. F. Shaw, trade extension man- 
ager of the National association, has tendered 
the services of Dr. Ivey to the re- 


lumbus, Denver, Des Moines, Kansas City, Los 
Angeles, Milwaukee, Minneapolis, Omaha, Phil- 
adelphia, San Francisco and St. Louis. 

During the period Dr. Ivey is serving the Na- 
tional Lumber Manufacturers’ Association his 
time will be assigned as completely as possible. 
The association will be glad to hear from lum- 
ber groups in cities interested in having a vital 
salesmanship message brought to a large num- 
ber of lumbermen. 

* 6 &@ 
On Commercial Reforestation 


Wasuincton, D. C., Nov. 25.—The text has 
been written and illustrations compiled for a 
booklet of wide popular interest on commercial 
reforestation. This booklet will be a marked 
improvement over its predecessor — Industrial 
Reforestation. 

It will be a popular presentation of the point 
of view of the lumber and other forest in- 
dustries regarding forestry and reforestation. 


TELLS ECONOMIES OF woop 


House Builder and Champion of Wood 
Construction Lauds Its Virtues 


Wasuincton, D. C., Nov. 26.—Fifty indi- 
viduals who are taking a course in home build- 
ing sponsored by the Better Homes Associa- 
tion of Cleveland, Ohio, recently heard George 
W. Quarm, well known contractor with 23 
years experience as a house builder and a 
champion of wood construction, tell of the 
economies and other virtues of wood. 

Robert E. Crawford, trade extension man- 
ager of the Cleveland Lumber Institute, is urg- 
ing his members who are interested in wood as 
a successful and lasting building material to get 
in touch with Mr. Quarm. 

In the course of his talk to the persons 
— the home building course, Mr. Quarm 
said: 

Moisture creeps through porous 





tail associations. Already he has 
received enthusiastic acceptances 
from fifteen associations. 
Whenever possible, after con- 
cluding his scheduled addresses Dr. 
Ivey will be available for smaller 
group conferences with retailers 
who have special problems they 
wish to hear discussed. His 
program is also being so ar- 
ranged that dealers in_ sections 
where associations have already 
met or will not meet until a later 
date will be able to hear him 
through local rallies in leading 
cities in those sections. The first 
meeting of this character is sched- 
uled for Birmingham, Ala. 
Considerable attention will be 
given to establishing in several 
cities salesmen’s courses which will 
in turn act as nuclei for organiza- 
tion of similar courses elsewhere. 
Retail associations now included 





in Dr. Ivey’s program are: 
Retail Lumber Dealers’ Asso- 
ciation of Indiana, Mountain States Lum- 
ber Dealers’ Association, Northwestern 


Lumbermen’s Association, Pennsylvania Lum- 
bermen’s Association, Northeastern Retail 
Lumbermen’s~ Association, Ohio Associa- 
tion of Retail Lumber Dealers, Retail Lum- 
ber Dealers’ Association of Western Pennsyl- 
yania; Southwestern Lumbermen’s Association, 
Iowa Lumber & Material Dealers’ Association, 
Michigan Retail Lumber Dealers’ Association, 
Illingis Lumber & Material Dealers’ Associa- 
tion, Southwestern Iowa Retail Lumbermen’s 
Association, Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Wisconsin Retail 
Lumbermen’s Association and the Nebraska 
Lumber Merchants’ Association. 

The National Lumber Manufacturers’ Asso- 
ciation was fortunate in procuring Dr. Ivey’s 
services over such a long period of time. He 
is recognized as a leader in the field of inten- 
sive salesmanship instruction and in the devising 
of modern methods for approaching modern 
sales problems. Besides conducting his own in- 
stitute of salesmanship in Los Angeles, he is in 
constant demand by the sales forces and exec- 
utives of such groups as the DuPonts, Frigid- 
aire, Parker Pen, John-B. Stetson, Swift & Co., 
Marshall Field, Bank of Italy, Standard Oil, 
Utility Securities and National Life Insurance 
Co. His book on the principles of salesman- 
ship is conceded the leading standard work, and 
his lecture courses have been considered events 


in such cities as Akron, Buffalo, Chicago, Co-. 









WOOD LATH AS | 

THE KEY SPACE 
SHOULD BE 1-4 TO | 
3-8 OF AN INCH. | 
NOTE WHERE 





Exhibit made by the lathers of Chicago in the permanent building 
materials exhibit, Builders Building, showing (left) correct way of 
applying wood lath and (right) incorrect way that may result in 


unsatisfactory service 


For example, it will show that the removal 
of the virgin forests was inevitable and neces- 
sary, and that there could be neither reforesta- 
tion nor forestry until they were removed. 
Likewise it will show that the virgin forests 
were economically used, notwithstanding the 
incidental large waste, and that, while in a 
sense they were destroyed and devastated as the 
academic foresters love to proclaim, they left 
behind them a continental equipment of homes, 
furniture and the machinery of civilization. In 
other words, the sacrifice of the virgin forests 
was well worth while when viewed in the light 
of common sense. 

The booklet will point out that with the pass- 
ing of the virgin forests forest ‘growing be- 
comes possible and, it is hoped, profitable, since 
otherwise there can be no commercial re- 
forestation. 

It will be thus shown that lumber trade ex- 
tension activities are vitally linked with re- 
forestation at this stage of the country’s eco- 
nomic development. Tree use now means tree 
growing. The country can not have one with- 
out the other permanently. 

The. National Lumber Manufacturers’ As- 
sociation hopes that this sound gospel of prac- 
tical and real forest conservation will be widely 
disseminated through the medium of the book- 
let, which will be circulated among journalists, 
editors and publishers. Thousands of copies 
will be distributed to the libraries of the 
country. 





brick and tile backing and causes 
very damp, cold and disagreeable 
walls, in spite of the furring strips 
which separate the tile from the 
plaster. In addition, a wall con- 
struction of this type is more ex- 
pensive than other types. Surpris- 
ing as it may seem to you, only 6 
percent of the homes in Cleve- 
land using brick and stone exteri- 
ors adopt this type of construc- 
tion, the remaining 95 percent 
using brick veneer construction. 


Asked whether wood lath makes 
the best plaster base, Mr. Quarm 
replied that it did, provided “you 
can find the good old-fashioned 
lath. we used to get.” The reason 
why this type of plaster base has 
diminished in use, he said, is be- 
cause “jerry builders” were buy- 
ing the poorest lath they could 
purchase and slapping them on 
carelessly. Consequently, many of 
the lath when buckling occurred 
had no nails to hold them and 
cracks in plaster resulted. This 
does not happen, he added, when a good grade 
of wood lath is put on. One fine feature about 
a house lathed with wood, Mr. Quarm told 
the class, is the fact that in case it is desired 
to panel the room with wood later a base is 
furnished on which to nail, whereas when rock 
lath is employed a poor base is obtained on 
which to nail. 

“A woman I know,” he continued, “tried to 
panel a room which had a plaster base similar 
to rock lath, and the panels fell off. I use 
rock lath myself, but I am wondering what 
the constant vibration caused by heavy trucks 
passing by will do to such plaster bases in 
time to come.” 

In the course of his talk Mr. Quarm dis- 
cussed at length substitute materials. He was 
severe in his criticism. He had with him sam- 
ples of virtually everything on the market in 
the way of a substitute for wood. 

“I like to use common sense where these sub- 
stitute materials are concerned,” he said. “I 
do not have much faith in the assertion that 
they are stronger than wood.” 


His test of claims would be to take a 
sample of one of the substitutes and break it 
in two with the slightest effort, and say, “You 
could not do that with a piece of wood.” 

“I know of one case,” said Mr. Quatm, 
“where a substitute material was used for a 
plaster base and the result was disastrous. The 
manufactured material absorbed water from the 
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pore 
plaster. The less sturdy compounds went into 
solution, warping occurred and now the walls 
jook terrible. Here was a case of poor judg- 
ment on the part of the architect.” 

He pointed out that individual taste enters 
fargely into the selection of the home. Certain 


styles of architecture are preferred above 
others. For example, one woman told Mr. 


’ Quarm that she did not care if she had to paint 


her Colonial home every year. “I love this style 
of architecture,” she said, “and I don’t care 
how often I am compelled to paint my home.” 


Mr. Quarm said that to his way of thinking 
many of the early American homes that are 
being built today, which show the lower part 
of stone and the upper part of shingles or sid- 
ing, would look better if the exteriors were uni- 
formly of wood below as well as above. 


St. Louis Architects and Engineers Unani- 
mously Endorse Grade-Marked Lumber 


Sr, Louis, Mo., Nov. 25.—The designing 


_ and specifying divisions of the construction in- 


dustry of Greater St. Louis met last Tuesday 
night as guests of the Southern Pine Associa- 
tion at a dinner given at the Missouri Ath- 
letic Association here. These architects and 
engineers, to the number of 200, not only en- 
dorsed the general lumber standardization and 
grade-marking program, but stated that the 
southern pine used in construction work of 
Greater St. Louis where the engineeer and 
architect were employed, would hereafter be 
required to bear the official grade-mark and 
SPA trade-mark of the Southern Pine Asso- 
ciation. 

In addition to the architects and engineers, 
there were in attendance some ninety other 
guests representing all phases of the construc- 
tion industry. Included were representatives of 
the contractors, city building officials, repre- 
sentatives of the architectural and enginecring 
departments of local universities, southern pine 
mill representatives and local retailers. 

The meeting which immediately followed the 
dinner was presided over by L. R. Putman, 
merchandising counsel of the Southern Pine 
Association. That 200 architects and engineers, 
whose attention. at best, is hard to hold very 
long, would remain as a body from 6:30 until 
after 11 p. m. listening to discussions of lumber, 
which, with one exception, had not been pre- 
pared beforehand, can only be explained by 
the remarkable way in which Mr. Putman han- 
dled the meeting. That these men went home 
with a better understanding and appreciation of 
lumber in general and southern pine in par- 
ticular goes without saying. 

Mr. Putman expressed the appreciation of the 
Southern Pine Association in being allowed 
the privilege of entertaining such a representa- 
tive group of the architects and engineers of 

Louis. 

Briefly outlining the conditions of the lum- 
ber industry prior to the time President ,Hoo- 
ver, who, then as secretary of Commerce, 
took the lumber standardization program under 
his supervision, and after pointing out the im- 
portance of lumber in the building industry, 
Mr. Putman then introduced W. T. Trueblood, 
president of the St. Louis chapter of the Amer- 
ican Institute of Architects. 

Mr. Trueblood voiced the appreciation of 
the St. Louis architects for having been in- 
vited to the dinner, and stated that never be- 
fore had so many St. Louis architects and en- 
gineers been gathered together. 

A. H. Baum, vice president of the Engineers’ 
Club of St. Louis, spoke for the engineers, 
saying how very much the engineers valued the 
privilege of attending the meeting, for of all 
the important materials with which they had 
to work, lumber was the least understood as 
to values, grades, proper uses etc. 


Architect Tells What Standardization Means 


The principal speaker of the evening, Emory 
Stanford Hall, of Chicago, fellow of the Amer- 
ican Institute of Architects, and the representa- 
tive of the architects in all of the many lum- 
ber standardization conferences, was then in- 
troduced. He had as his subject “The Stand- 
ardization and Identification of Lumber and 
What It Means to the Consuming Public.” 

Mr. Hall described the status of lumber 
manufacture, grading and lumber standards as 
they appeared from the point of view of the 
architect, over a period covering the last quar- 


ter century. That tremendous improvements, 
which were a direct benefit to the architect, 
had been made in the lumber industry in the 
way of standardization of grades and sizes the 
architects knew. : 

_ Mr. Hall stated that this, however, was only 
a part of the program by which the lumber 
industry has undertaken to improve itself and 
thereby benefit the consuming public. Closely 
allied with the adoption of standard sizes and 
standard grades is the program of marking on 
each piece, the classification into which it falls, 
namely the grade-marking of lumber. 

The speaker declared that 74 percent of the 
building industry is controlled by the archi- 
tect and it is up to the three great competitors 
in the’ building material industry—steel, con- 
crete and lumber—so to prepare their com- 
modity that the architect can intelligently spec- 
ify and be’ sure of obtaining that particular 
product in such a way as will best serve his 
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Forget Ticker—Think of Timber 


New uses daily are being found 
for wood and additional uses can 
continue to be discovered just as 
they are discovered in other in- 
dustries. All that is needed is 
uniformity of action, a commu- 
nity of interests, and belief in 
the integrity of the industry’s 
leaders. Let’s forget the ticker 
and think of timber. Let’s for- 
get stocks on Wall Street and 
think of stocks in lumber. Let’s 
forget the Board of Trade. and 
think of the boards needed in the 
building industry.—M. G. Tru- 
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needs. This has been done in each case; the 


lumber group, however, has not kept pace with 
the steel and concrete industries, and has suf- 
fered accordingly. Now, however, that 8,000,- 
000,000 feet of standardized grade-marked lum- 
ber is being produced annually in the United 
States, lumber should come back into better 
favor with the architects and the public in 
general. Where any commodity with the in- 
imitable inherent values that are found in wood 
is used to the best advantage possible, after 
a tong period of misuse, that product. is cer- 
tain to gain rapidly in favor. In concluding, 
Mr. Hall stated. that the consuming public 
could now be assured of obtaining full value 
in return for its money invested in lumber 
when used intelligently in the construction of 
its buildings. 
A. C. Gauen, of Collinsville, Ill, who par- 
ticipated in the lumber standardization con- 
ferences as a representative of the retail lum- 
ber“dealers, followed Mr Hall....Mr. Gauen 


is president of the Mississippi Valley Lumber 
Institute and he pointed out how the. institute, 
consisting of forty-three local lumber dealers, 
in co-operation with the Southern Pine Associa- 
tion, was-now carrying on an educational cam- 
paign to familiarize the people of Greater St. 
Louis with the benefits of standardized lumber 


that has been officially grade and trade-marked. 
Mr. Gauen called the attention of the archi- 
tects and engineers to the fact that in alpof 
these forty-three yards, every foot of southern 
pine was trade-marked and grade-marked un- 
der the supervision of the Southern Pine Asso- 
ciation’s expert inspectors. 


Open Forum Discussions 


Mr. Putman then turned the meeting into 
an open forum and general discussion tollowed. 
Among those who participated in the discussions 
was A, E. Fitch, a prominent local architect, 
who expressed appreciation and complimented 
the Southern Pine Association for the stand 
which it has taken in making dryness a part 
of its grading rules. 

W. F. Wischmeyer, of the architectural firm 
of Mauran, Russell & Crowell, stated that the 
recommended grade specifications which Mr. 
Putman described as now being ready for dis- 
tribution by the Southern Pine Association were 
a thing long needed by the architect. 

R. L. Murphy, secretary of the Master Build- 
ers’ Association, and Associated General Con- 
tractors of St. Louis, stated that his members 
have endorsed the standardization and grade- 
marking program. Mr. Murphy pointed out 
that without a standardized product that can 
be readily identified there can not be proper 
co-operation between the architect and the con- 
tractor. The contractor wants ta use the 
material specified by the architect, but until 
standardized grade-marked lumber was made 
available, this was almost an impossibility. 

L. R. Bowen, engineer of bridges and build- 
ings for St. Louis, and Fred Blumenkamp, 


of the Illmo Lumber Co., East St. Louis, IIL, 


who represented the Mississippi Valley Lumber 
Institute as general chairman of arrangements 
for the meeting, each pointed out the benefits 
they would derive from standardized grade- 
marked lumber. 

Mr. Hill, of the Hill-Behan Lumber Co., with 
retail lumber yards: in St. Louis and Chieago, 
stated that the retailers deserved credit for 
their part in the standardization and: grade- 
marking movement. 


Said Wood Should Be Considered a Crop 


Prof. Gabriel Ferrand, who occupies the chair 
of architecture at Washington university, heart- 
ily eridorsed the movement as being the means 
whereby the embryo architect can more readily 
understard the proper use and intelligent speci- 
fication of lumber. Prof. Ferrand elaborated, 
in a way that was most encouraging, the re- 
marks of Mr. Putman, that wood should be 
considered a crop and with intelligent forest 


management there will always be available - 


sufficient southern pine to. supply the building 
needs of this country. 

Charles M. Huttig, president of the St. 
Louis Lumber Co: and chairman of the ad- 
vertising committee of the Mississippi Valley 
Lumber Institute, read a resolution which the 
institute had just .received, stating that the 


board of directors of ithe St. Louis Real Estate 
Exchange desiré to. go on record as endorsing’. 
the grade-marking, movement .as a project that 

should do much ‘toward: safeguarding and pro-.° 


tecting home builders. and home owners. 


‘A. E. Fitch, of the achitectural firm of Fitch 


& Ferrand, moved that it be the intent of those 
present that they wholeheartedly endorse and 
wherever possible further the cause of grade- 
marked, trade-marked lumber. The motion 
carried unanimously. 
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Benp, Ore., Nov. 23.—The largest cinder 
pile in the world adjoins the city limits of 
Bend. This mountain of volcanic cinders is 
named “Pilot Butte,” and it rears its head 500 
feet above the plain on which it stands. It 
is a State park, and a broad automobile road 
leads from the city below to its crest. From 
the summit may be seen at least six mountain 
peaks clothed in eternal snow which are from 
30 to.120 miles away; forests of pine stretch- 
ing in every direction, and, what is said to be 
the premier Pondosa pine manufacturing city 
in the nation—Bend. 

While Bend citizens are proud of Pilot 
Butte; proud of the more than 300 days of 
annual sunshine they enjoy; proud of their 
mountain scenery, their splendid fishing and 
hunting, and various other advantages of this 
favored spot, they are first, last and always 
proud of the two lumber manufacturing con- 
cerns which employ 3,000 of the breadwinners 
of their 10,000 citizens, and give assured sta- 
bility to the city which, prior to the estab- 
lishment of the plants of Brooks-Scanlon Lum- 
ber Co. and Shevlin-Hixon Co., had a popula- 
tion of about 600. 

The mills of these two companies have an 
annual capacity of 400,000,000 feet of lum- 
ber; half of this total being cut by each com- 
pany. They are operated the year around, 
and provide an annual payroll to Bend citi- 
zens of approximately $4,000,000. Hence her 
citizens can be pardoned for their pride in the 
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Forester Norman Jacobson taking a cross-sec- 
tion sample of the wood in a tree. This boring 
device does not crush nor distort the wood 
sample, therefore permits determination of the 
increased rate of growth of a tree after sur- 


- rounding trees have been removed in selective 


cutting practice 





Trees left after selective logging has been done. In addition to trees 
of less than commercial size a few seed trees are left, as shown in 
this view taken on the Shevlin-Hixon Co.'s holdings 


industry which means so much to the success 
of every citizen within her boundaries. For, 


.while many thousands of trees have already 


been made into lumber at these mills, the 
practice of selective logging by these compa- 
nies insures a perpetual supply of timber to 
feed the mills. Thus Bend’s payroll, both 
present and future, is guaranteed. 

The two .companies employed Norman 
Jacobson, formerly supervisor of the Des 
Chutes national forest, and, with the title of 
forester, placed him in charge of their forest 
perpetuation measures. Selective logging was 
adopted, and tremendous gains in tree growth 
were noted where, in the practice of selective 
logging, the commercial trees were cut and 
the smaHer trees were thus given a better 
chance to grow. Recently a tree was cut 
which had been left when the larger trees 
surrounding it were logged ten years ago. 
This tree was found to have added. to its girth 
71 percent as much in the last ten years as it 
had grown in the previous hundred years, 
This is convincing evidence that, with similar 
tree propagation practiced on the nation’s pres- 
ent forest lands, an adequate timber supply 
should be forever maintained—“Wood—Use It 
—Nature Renews It.” 

Bend’s sawmills do not have a labor turn- 
over problem. Both mills belong to the 4-L 
organization, and by conferences between em- 
ployer and employee adjust equitably any dis- 
putes which might, if allowed to remain ua- 








That things do not always run smooth in a logging operation is illus- 
trated by this picture of a runaway train that went into the ditch, piling 
up 23 cars of logs along the Brooks-Scanlon right-of-way 
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VIEW OF TWO MILLS OF THE BROOKS-SCANLON LUMBER CO. AT BEND, ORE.—MILL A AT LEP AND M 


Where T'wo Big Companies Manutacturel 
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settled, disrupt the pleasant relations between 
the men and the companies. Most of the em- 
ployees are married, and 75 percent of Bend’s 
citizens own their homes. While Bend is a 
sawmill city, it is not a “company owned” 
town. 

George Pearson, champion of the wooden 
box and of a program for better utilization 
of lumber waste, is a Bend man. He and his 
fellow workmen in the Bend mills noted the 
inroads made by boxes of other materials and 
determined to help retain the market for box 
lumber. They asked the merchants from 
whom they bought their supplies to insist on 
receiving their goods in wood boxes. The 
merchants complied. Mr. Pearson became the 
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champion of this cause and has organized 
committees in many lumber communities of 
the West which have, on request, usually re- 
ceived the co-operation of the local merchants 
in. this campaign for the use of wood boxes. 
Other evidences of the recognition by both 
the employers and the employees that - their 
selfish interests are best served by jointly pro- 
moting the welfare of each other are the sani- 
tary, safety and recreational features provided 
for the men; the assistance given employees 
who wish to build homes; and the financial 
aid extended in times of sickness or death. 
While the list of lumber items manufac- 
tured at each plant is about the same, each 
mill has a_ specialty. The Brooks-Scanlon 
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AND MILL B AT RIGHT. THE MOUND IN THE CENTER OF THE BACKGROUND IS PILOT BUTTE 


Lumber Co. features pine moldings, and the 
men of the molding department are proud of 
their ability to make all patterns—difficult pat- 
terns as well as the ordinary kinds. The Shev- 
lin-Hixon Co. is noted for its “Knotty Pine 
Paneling” which has won high praise from 
architects and home owners alike who appre- 
ciate the artistic results made possible in room 
paneling by this use of this nature-decorated 
wood. 

And, Mr. Reader, when you take your next 
vacation, if you want to find friendly folks, 
scenic surroundings, fie fishing or hunting, 
in addition to visiting big Pondosa pine mills, 
then make no mistake—just come to Bend, for 
they're all here. 


The Shevlin-Hixon Co.’s mill at Bend, Ore. Bachelor Mountain of the Cascade Range is the snow-capped peak in the center background 
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Varied Methods of Wisconsin Dealers 


Mingled Lumber and Gasoline Sales—A Modern Cottage as a Show Room—Some Doubts 
About Modernizing—A nother Woman Retailer 


The Moore & Galloway Lumber Co. has two plants in Fond du 
Lac, Wis.; one includes the main office and the mill, and the other 
is a downtown retail yard. This latter has an unusual sign on the 
main shed. It is a house in outline. This sign is quite a thorough- 
going job; with real windows and the like. At night the windows 
and the lantern that hangs over the door are illuminated; and 
since the yard is on a much traveled street the display naturally 
wins attention. 

This yard is featuring remodeling and repair work, and the sign 
has been aimed at attracting the attention of potential remodelers. 


Farmers Prepare for Winter 


* The Crowfoot Lumber & Oil Co. has the unusual combination of 
lumber yard and filling station. On second thought, though, this 
is not so unusual. This department has seen quite a number of 
such combinations, scattered through widely separated parts of the 
country. There is something 
of a science in locating filling 


of such trade. This is a great dairy country; but apparently the 
dairymen have also caught up with their building programs. Mr. 
Ebenreiter said about the only dairy business developed came ag 
the result of accident; namely, fire. 

F. M. Pantzer, of the Pantzer Lumber Co., also admitted cheer. 
fully that business was “not so hot.” This yard operates a big 
specialty mill which does its stuff in getting out the material needed 
in the local yard trade. With big stock planing mills near at hand 
there is little point in trying to produce stock sash and doors with 
highly paid labor. 

Mr. Pantzer paid his tribute to Gov. Kohler, too. He has long 
known the family as neighbors and has watched the sound growth 
of the Kohler plant. Mr. Panzer spoke of various kinds of compe- 
tition, which seem to extend outside the city limits. I believe 
some of the generous Chicago distributers whose specialty is long 
range selling are monkeying around in local fields. Mr. Pantzer 

mentioned a bill which a com- 





stations, for location has much 
to do with sales. When a yard 
happens to occupy such a loca- 
tion it is often possible to in- 
stall and operate the pumps 
with little additional overhead 
for labor. Mr. Bartlett tells us 
trade in lumber has been tak- 
ing a little rest and that the 
station is a valuable profit- 
making adjunct. Some farm 
repairs were coming in; for at 
the time of our call, which oc- 
curred several weeks ago, win- 
ter was sending out some ad- 
vance notices. In this country 
of rugged winters it is rather 
necessary that farm buildings 
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petitor told him about. This 
competitor lost this bill on a 
figure that would have given 
him a profit of $42 for handling 
24,000 feet of lumber. Rather 
lucky he lost it. 

The Hildebrand Lumber & 
Supply Co. also has a big yard 
in the city; but the manager 
was away when we called. 

The West Side Lumber Co., 
in Watertown, has just com- 
pleted an attractive show room. 
It is in the form of a very 
modern cottage, attached to one 
of the warehouses. It has long 
roof lines and numerous gables, 
allowing for a display of vari- 
ous types of roofing actually 








be fixed up against the long 
siege. 

The E. Benner Lumber Co. 
also has a yard in Fond~du Lac. 

Sheboygan, like Oshkosh, is a 
name that has caught the fancy of the American people. I sup- 
pose both are Indian words; and Wisconsin is particularly rich in 
native American names. At any event people who know nothing 
about the towns themselves find themselves speaking or writing 
the unusual names. Oshkosh especially has become a sort of vague 
type of mid-western towns and is given a character by implication 
which it has done little to deserve. As an attractive, progressive, 
music-loving and cultured place it has little cause to thank the 
New England writers who picked up its picturesque name for their 
own purposes. 


A Furniture-Making City 


Sheboygan is a woodworking city, specializing in furniture. Fae- 
tories are said to be working at capacity now, but the housing facil- 
ities of the town are considered adequate to local needs, and building. 
is not running at top form. Gov. Walter Kohler is a Sheboygan 
product; a manufacturer and statesman of whom the city is proud, 
He has built a town of his own just outside Sheboygan and ha 
his big plant there. The steady prosperity of.the Kohler works 
does much for the stability and progress of Sheboygan. 

The Ebenreiter Lumber Co. is a big plant that seemed to be quite 
busy, but Mr. Ebenreiter stated that a considerable acceleration of 
trade wouldn’t hurt his feelings. As an old city, as such things 
go in Wisconsin, Sheboygan is a steady patron of repair, remodeling 
and modernizing. The yards rather count on this business, but 
1929 for some unknown reason has not produced its usual amount 


The Moore & Galloway Lumber Co., of Fond du Lac, Wis., displays 
a sign at its downtown yard in the form of the outline of a home 
which is illuminated at night and attracts much attention 


applfed, and in areas large 
enough to show what the ap- 
pearance really is. The side 
walls, too, allow for the dis- 
Play of half a dozen different 
siding materials, including Ced-A-Roc shingles. These are regular 
cedar shingles, coated with asphalt. We see samples@@f this ma- 
terial in many Wisconsin retail yards; but the idea is so new that 
as yet it has not indicated its full sales possibilities. 


The. Hutson-Braun Lumber Co. pays tribute to the power of the 
dairy industry by displaying a show room and a show window 
filled with dairy barn equipment; stanchions, carriers, watering 
systems.and the like. This company has a battery of big concrete 
coal elevators. It has done a good ‘deal of advertising of remodel- 
ing,.as have the other Watertown yards. The idea carries along 
pretty well,.and the advertising probably will bear fruit for years 
to come. This company, however, says it thinks the idea is getting 
alittle worn as material for advertising. It believes that if a 
tune is played upon a single string for too long a time the audience 
will get to the point of not hearing it. 


A Blackboard Bargain List 


The local manager of the Yawkey-Crowley Lumber Co. happened 
to be away when we called. G. H. Lenz, a genial young collegian 
wearing a Beta key, said that 1929 was producing much better 
business than 1928 had done. Insulation is making progress; and 
according to Mr. Lenz’s observation it is easier to sell insulation 
and similar new products to farmers than to city people. He told 


of a farmer who had never heard of the stuff; but when it was 
explained to him he became interested. He listened to the descrip- 
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tion of the rigid board and the tuck-in insulation and on his own 
power decided to use both! 

This yard has a large blackboard in the office with a list of bar- 
gains written on it. These bargains consist of discontinued items, 
jeft-overs from special orders and the like. It attracts the attention 
of callers and results in some sales. But perhaps its chief value 
ies in the fact that the posted list keeps these items fresh in the 
minds of the office force. A sale comes up that suggests the possi- 
pility of using some of the bargains, and the salesman suggests 
their purchase. 

This yard, like most of those visited lately, is working busily at 
the fuel business. Mr. Lenz said that one trouble with handling 
fuel i» that people buy only as they have to have it; and the deliv- 
ery of these small lots is expensive. This suggests the wisdom of 
the Fuller-Goodman policy, mentioned in an earlier article, of 
pushing the sale of fuel in larger lots. When it can be sold that 
way there is a saving in delivery costs. 


New Job Often Better Than Remodeling 


Janesville has been having a big lumber trade; not only this 
year but for some time back. A. W. Dunwiddie, of the Solie Lum- 
per Co., remarked that “sales and delivery have been running us 
ragged”; a kind of violent exercise most dealers are willing to 
undertake. Janesville is an industrial town. A Chevrolet assem- 
bling plant, Fisher bodies and a famous fountain pen company 
are among the leaders, but there are also other plants and 
other lines of manufacture. 

In this city we heard more than one dealer express doubt about 
the modernizing field as a satisfactory one for owners; and if 
owners are not satisfied it isn’t long until the backfire reaches the 
yards, too. Busy dealers would rather supply materials. for new 
jobs, of course, for the training and experience of both dealers and 
contractors are more complete in that field. Remodeling is, as a 
general thing, pushed where volume needs bolstering. But we 
heard some criticisms quite independent of this aspect of the 
matter. 

Mr. Dunwiddie stated emphatically that he never had been sold 
on the idea of extensive remodeling. A man may spend $2,000 on a 
house ‘and find, when he’s through, that he still has an old house; 
one that is less convenient than a new one. It still looks like an 
old house; and unless he’s very lucky indeed he hasn’t added 
enough resale value to pay for the work done. A contractor will 
seldom give a guaranteed price on the labor involved, for he never 
knows what he’s going to find when he cuts into a building. Nor 
can he be sure of the material. He may find sills and joists rotted, 
foundations insecure and so on. Once a start is made it’s usually 
too late to back out. So Mr. Dunwiddie does not push modernizing 
much. On the contrary he often discourages it. 

This does not apply to ordinary repair jobs or small remodeling. 
It applies to those thorough-going overhaulings that use the old 
building as raw material in the making of what is essentially a 
new structure. By the time an old building has a new roof, new 
side wall coverings, new windows and doors, perhaps an added 
room, a couple of porches, a shifting of three or four interior walls, 
new floors and a new bathroom, it’s something like the old barrel 














New show room of the West Side. Lumber Co., Watertown, Wis., 
which provides for practical displays of roofing, treated wooden 
shingles and other materials 


that has none of its original material except the bung. It’s Mr. 
Dunwiddie’s idea that the trouble of tearing out and fitting together 
costs more than the old house is worth as raw material; and he’d 
Probably suggest to the owner that he sell the old structure or tear 
it down and salvage’ what framing lumber could be used. Not all 
dealers agree; but the dealer who has never had much experience 


with thorough remodeling at least needs to think of these matters 
with care before being too certain in his advice to his customers 
to try making new ones out of old ones. It takes a special skill; 
both on the part of the dealer and certainly on the part of the 
contractor. 

The Solie Lumber Co. does a considerable amount of financing 
of customers. The general limits on this service provide for 25 
percent in cash, 50 percent on a first mortgage and 25 percent on a 
second. The.company handles this paper through the banks. 

L. R. Hotchkiss, of the Fifield Lumber Co., was away on a 
vacation. This is a large plant. In the office we noticed flower 








The Hutson-Braun Lumber Co., of Watertown, Wis., makes big dis- 
plays of dairy barn equipment im its show windows and rooms 


boxes, ready built and painted and individually priced. Such 
things are nice little leaders to get the ladies accustomed to visit- 


ing the lumber office. _ F ; 
A Remodeled Office 


The Marling Lumber Co. has purchased and is operating the 
Brittingham & Hixon yard. Eddie Quaerna, the local manager, was 
getting the office remodeled and redecorated. He has constructed 
a.large-and well lighted display room with a handsome fireplace 
in it. The work was not completed at the time of our visit, but the 
place promised to be fine looking. 

Mr. Quaerna also looked with some distrust upon complete re- 
modeling.- He thought it was usually good business for the dealer 
but uncertain for the owner. This company does some financing 
of smaller jobs. 

We found the Schaller & McKey Lumber Co. in charge of Elisa- 
beth Schicker, an officer of the company. This company does some 
financing, but so far it has used its own money and has not formed 
outside connections. Some people have strange ideas about such 
financing. One man came in who had a $400 lot and a new car all 
paid for. He wanted to build a $5,000 house and pay out on it 
at $30 a month. A splendid arrangement—for him. 

Beloit, the college city, goes along at its usual rate. The Wilford 
Lumber & Fuel Co. has a handsome big plant. F. W. Wilford is a 
widely known and able retailer. This company has made some 
outside connections for handling second mortgages, and Mr. Wil- 
ford tells us his difficulty right now is with first mortgages. He 
can not use his second mortgage service in connection with the 
building and loan, for the latter requires regular monthly pay- 
ments; and these added to the payments on the second mortgage 
make a heavy burden. Mr. Wilford said that too much mid-western 
money has been going east to be used in stock speculation; a state- 
ment we have heard several times on this trip. 

Beloit College is doing some building; but except for the sec- 
ondary benefits of money paid to labor this has little effect upon 
local building. 

F. W. Hobbs, of the Rock River Lumber & Fuel Co., said that so 
far his company has done no financing; but he added that with 
everything in the business world pointed that way he thinks it will 
not be long until all dealers must come to it in one form or another. 
Trade is fairly good, but much of the building in the city is big, 
downtown work. 


Credit Service Produces Cash Sales 


F. J. Morgan, of the Beloit Lumber Co., said his concern has 
offered a financing service and has‘sold some bills on this basis. 
But so far the financing machinery has had largely an indirect 
benefit. People have been attracted by it to investigate; and in 
the course of the investigation they get fired with the desire to 
build. Then they find that they can finance the undertaking them- 
selves, or they can borrow the needed money from a friend. The 
final result is the erection of-the building without the use of the 
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company’s financing service. But without the service, ready to be 
used if needed, these people would have gone on with their old 
equipment without even having thought of new construction. 

Mr. Morgan mentioned the subject of contractors in connection 
with the new type of yard service that is being introduced in many 
yards. He stated that the Beloit Lumber Co. has a line of loyal 
and able contractors; so this company is not inclined to organize 


meni 
itself along lines that would put these men out of the picture, 


This yard makes striking use of color in its show windows; 
something more dealers could do to their own advantage. 

Cunningham Bros. and MaGavock Bros. operate yards in Beloit; 
but we did not succeed in finding any of the principals in the two 
offices. Cunningham Bros. do contracting as well as lumber Te 
tailing. 


New Yard Is Well Equipped for Business 


Srstey, Iowa, Nov. 25.—The fine new retail yard of the Shell Lumber 
Co., this city, is the realization of a long- cherished ambition of the 
members of the company to build a thoroughly modern, uptodate lumber 
store. 

In the new layout, ample space has been provided for handling all 
the building material specialties stocked by a modern retail lumber 
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Attractive front of new office and warehouse building of the Shell 
Lumber Co., Sibley, Iowa 











establishment, 
purposes. 

The front of the building is of handsome design, faced with a veneer 
of cement brick, manufactured by the Sibley Cement Co., a local affili- 
ated concern which makes a full line of concrete products, including 
blocks and tile. 

The office is large and roomy, with good light, and additional display 
space is provided close at hand. A unique feature of the office is the 
clever way in which the counter is made to serve not only for the 
purposes usually associated therewith, but-as a showcase for the display 
of goods. This is accomplished by having sliding doors of glass in the 
front, the space behind being fitted with shelves for display of paints 
etc., as well as for keeping advertising literature in plain view and 
readily accessible while at the same time protected from dirt or being 


and special facilities have been provided for display 














View of the uptodate office of the Shell Lumber Co., Sibley, Iowa, an 

interesting feature of which is the utilization of the space under the 

counter as a showcase, with shelves for paints and other wares, adver- 
tising literature, etc. 


blown about every time a slight draft is created by opening the door, 
as is often the case when literature is piled on top of the counter. 

The shed is well and substantially built throughout, as a glance at 
the framing, upper decks, walks, bridges etc. shown in one of the 
accompanying pictures will indicate. In constructing the upper works 


such as walks and bridges, special attention has been given to the ideg 
of “safety first,” these features all being very substantially built and 
the walks and bridges thoroughly protected by guard rails. 

In the driveway of the shed will be noted display of a number of 
small pieces of farm equipment, self-feeders etc. In a separate picture 
is shown a specialty, in the way of a brooder house, which the Shell 
Co. has developed, and concerning which George F. Sokol, secretary 
of the company, says: 

“It is the idea of our company in the manufacture of farm equipment 
to forestall the shipping in by manufacturing concerns producing 
knocked-down farm equipment. To that end we have now developed 
an eight-sided knocked-down brooder house having a full and complete 
ventilating system. This house we believe to be about the best thing 
of the sort on the market, and we are prepared to sell them to other 
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This view gives a good idea of the substantial construction of the new 
shed of the Shell Lumber Co., Sibley, Iowa. Note the display of small 
farm structures at either side of the driveway 


dealers who want something to compete with outside direct shippers. 
However, we are endeavoring not to forget that we are retailers and 
not manufacturers, and feel that the volume that can be put out should 
determine to what extent the equipment should be built. Many times 
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PAVED STREET 


Showing convenient layout of the new retail yard of the Shell Lumber 
Co., Sibley, Iowa 
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it ourselves, operating on a small scale.” 


The Shell Lumber Co. takes its name from Levi Shell, who came to 
Sibley in 1872 and started in the lumber business here, building an 
office which stood until it was moved off last summer to make room for 


the new plant. 


Incidentally, as an evidence of the public spirit of the officers of the 
Shell company, it is worth mentioning that the old office building was 
donated to the Osceola County Fair Association, for use as an Old 
Settlers’ wigwam for the home-coming held during fair time each year. 

The Shell Lumber Co., having been in business since 1872, is one of 
the oldest firms in this part of the country. Besides its Sibley plant, it 
is interested in yards at several other Iowa points. 
are W. D. Shuttleworth, president; K. D. Suter, vice president, and 
George F. Sokol, secretary and treasurer, all being residents of Sibley. 


J. W. Schultz is manager of the Sibley yard. 


The plans for the new building were drawn by B. O. Roberts, man- 
ager of the company’s yard at Little Rock, Ia., and the final design was 
drawn up by the architectural department of the Northwestern Lum- 


bermen’s Association. 


A short time ago this department asked 
W. E. Matlick, of the Matlick Lumber & Coal 
Co., Kahoha, Mo., to give us his ideas on news- 
paper advertising for the retailer. 

In response Mr. Matlick sent a sample of the 
little “newspaper within a newspaper” which 
he runs weekly in the local paper, under the 
caption, “Matlick’s Material News.” This ad- 
vertisement is reproduced herewith, somewhat 
reduced, the original size being three newspaper 
columns wide by 6% inches deep. 

One reason why Mr. Matlick likes this type 
of advertising is that it enables him to say 
nice things about local folks and thereby build 
up goodwill. It also permits introducing 


we can buy ready-built farm equipment cheaper than we could produce 


‘at least two persons edch week. 


Matlick’s Material News 





The present officers 





Eight-sided knock-down brooder house, developed for its own trade, dnd 


also sold to other retailers, by the Shell Lumber Co., Sibley, Iowa 


Dealer's Friendly Boosts Build Goodwill — 


mention in each advertisement of a variety of 
products, the ad here reproduced containing 
mention of the following different items: Corn 
cribs; glass; aluminum covering for screen 
door, to convert it into a storm door; insulite; 
and asbestos shingles. But let’s allow ‘Mr. 
Matlick to explain his advertising ideas in his 
own language, which he does as follows: 

“Our little newspaper, ‘Matlick’s Material 
News,’ has helped a lot in building goodwill 
for us-in this section, as it has been- put before 
the readers of our local paper each week for 
nearly two years. 

“The main idea of the writer is to mention 
It will be 
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It ix not often that the 
crippled children of this 
county have such en 
opportunity as the free 
clinic held. at the K. 
of P and Odd Fellows 
hall next Tuesday un- 
der the direction of 
the State of Mo. and 
this should be taken 
advantage of by all 


This beautiful morning 
with everybody around 
here busy makes = us 
think life is worth liv- 
ing and we are indeed 
grateful for the fine 
trade we are having 
and give thanks to the 
many kind friends that 
remember us when 
they buy building ma- 





crippled children of terial. 

Clark county. 

Seon time to shuck The untearable weath- 
corn and if there is er proof paper we 


any crib room needed 
it would be fine to use 
some of slat. corn 
criba, They cost about 
2c per bushel for good 
cribs. 


have would make a 
fine storm door out of 
your screen door. Only 


Hubby—I _ like those 
clinging gowns on you 
my dear, 


Albert McKee hag a 
very attractive garage 
just completed by C. M. Wifey—-I'll say you do, 
Seyb and Lloyd Greg- this one has _ been 
ory. The main feature clinging to me _ for 
about this garage it over’a year 





























Another house, the The many new piles 

property of Mrs. Phil- of lumber in our sheds 
lips, was lined through- are quite attractive 
out with Insulite and and look good to us as 
nicely painted, making nearly all the shop 
the house muck more worn piles have been 
comforiable, as Insu- moved ont the past 
lite is one of the popu- few months and our 
lar new building ma- stock is nearer com- 
terials that does so plete than ever with up 
much to reduce the to date building mater- 
coal bills. inl. 
Asbestos shingles were 
used on Henry Kleine’s 
house he is building 
near Antioch. Now! we 
consider that a very 
sensible idea, as asbes- 
tos shingles will last 
as long as the house 
stands, When you need 
a real roof it will pay 
you to investigate As- 
bestos Shingles. 





These cool mornings 

are making everybody 

hustle and use weather 

strips around doors and 

put up storm sash and 

get ready for winter 

with heavy underwear 

The grass on our new 

lawn is beautiful -and 

green and before an- 

other year we hope to 

Moral disarmament have some _bedutiful © 
must precede physical flowers and shrubhberv. 

disarmament — Elihu 
Root. 





The best barn that has 












won't require much 
paint. It looks beauti- 
ful trimmed with 


aluminum paint. 


The many sash that 
are being brought in 
this week for new 
glass makes the glass 
business good. 








Matlick Lbr. & Coal Co. 


Fone Four Five 


W. Ellsworth Matlick, Mgr. 


heen built in this séec- 
tion this yerr hos Wét 
been completed by Ged, 
Gregory. the obliging 
mail carrier Geo; be: 
lieves in having wp ey 
date buildings, “Wish 





we had some more 
Geo, Gregorys around 
here, 


Showing retailer's method of creating goodwill by friendly personal mention in ads 





noticed: in the sample advertisement. that I 
start off by mentioning the clinic for crippled 
children that was sponsored by: our Kiwanis 
club. Then comes mention of McKee’s Garage, 
which incidentally advertises two carpenters 
and also mentions aluminum paint. 


“George Gregory thanked me personally for 
the mention of his barn made in the last item. 
Besides the mention of various individuals the 
ad contains quite a little advertising of season- 
able goods carried in our yard. 

“I feel confident that Matlick’s Materjal 
News is read by at least 80 percent of the 
readers of the newspaper in which it’ appears. 
It has been quite gratifying to hear former 
residents, now living in many States, when- 
back here visiting, say: ‘We all read your 
Material News the first thing when we get the 
county paper, and are really surprised that 
you have the ability to write such stuff, and we 
like the kind things you say about people.’ 
That last sentence is really the keynote in 
building goodwill. Anyway, I must say that 
the last year has been the most successful and 
pleasant one of my 35 years in the lumber 
business.” 


Agricultural Engineers to Meet 


The power and machinery, structures and 
rural electric divisions of the American So- 
ciety of Agricultural Engineers will meet at 
the Hotel Sherman, Chicago, on Dec. 2 to 5 
inclusive to discuss various problems of in- 
terest to the several divisions. Of importance 
to lumbermen is the session of the structures 
division to be held Dec, 3 and 4. On the first 
day Mrs. Charles M. Sewell, director of home 
and community work of the American Farm 
Bureau Federation, will address the gathering 
on “National Problems in Farm Home Mak- 
ing.” H, S. Sackett, director Home Moderniz- 
ing Bureau, Chicago, and K. J. T. Ekblaw, 
consulting engineer, will lead in a discussion 
of “The Home Modernizing Bureau and the 
Farm Home.” Deane G. Carter, of the Uni- 
versity of Arkansas, will talk on the subject 
“The College Policy in Farm Home Develop- 
ment,” the discussion thereon to be led by M. 
C. Betts, of the U. S. Department of Agri- 
culture. Wheat and other grain storage prob- 
lems will come in for discussion at the after- 
noon session, 


The second day’s session will be given over 
to various farm conduct problems, concluding 
with an afternoon talk on “The Farm Build- 
ing Research Situation” by Henry Giese, U. S. 
Department of Agriculture, followed by dis- 
cussion of the development of modern farm 
buildings by representatives of interested organ- 
izations and individuals, 
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Retailers’ Idea Exchange 
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Implement Sheds Pay Their Cost 


In this department of the AMERICAN LuUM- 
BERMAN of Nov. 23, mention was made of use 
being made by a number of retailers of a 
“Timely Tip” appearing in a recent issue, sug- 
gesting that dealers endeavor to interest their 
farm customers in building implement sheds to 
protect their investment in expensive farm ma- 
chinery, instead of letting it remain out in the 
snow and rain all winter. 

One of the firms referred to was the Sherrill- 
Russell Lumber Co., Paducah, Ky. A letter 
just received from Luke Russell, vice president 
and general manager of that company, says in 
part: 

“We wish to thank you very much indeed 
for your trouble in getting to us the cut that 
we asked for. It arrived all right, and we are 
enclosing a copy of a letter which we have just 
sent out to our farm trade, with this cut at the 
top of the sheet.” 

The circular letter enclosed read as follows: 
Dear Sir: 


Please take a look at the picture shown 
above. 

Isn’t it too bad that, a lot of you good 
farmers build good. barns for your stock and 
let your farm implements stay out in the 
open all winter? 


You may think that a shed to cover them 
would be expensive, but you would be sur- 
prised to know how little the lumber for a 
shed would cost, and by providing protection 
for your implements the saving in deprecia- 
tion would soon pay the cost of the shed. 

Come in and see us and we shall be glad 
to help you make out your bill for a shed. 


Mr. Russell reports that the diversion of 
money for speculative purposes during recent 
months had resulted in a scarcity of funds for 
building purposes, but with the collapse of the 
speculative mania he looks for conditions in 
that respect to be improved. 

“Trade has been very quiet in Paducah prac- 
tically all this year,” he writes. “We were 
building a good many houses and remodeling 
others, getting money through the insurance 
companies, but of late it has been hard to get 
money as they have been lending it to specu- 
lators at a very high rate of interest; but now 
that the bubble has burst we look for the 
money to be turned back into the legitimate 
lines of trade.” 


THERE is hardly anything in the world that 
someone can not make a little worse and sell 
a little cheaper, and the people who considei 
price only are this man’s lawful prey.—RUSKIN. 





Mass., 





























This Week’s 


Door Racks Built in Lumber Bin 


Some time ago A. J. Black, retail lumber dealer at Medway, 
sent in a good “Tip,” in the form of a description and 
sketch showing a method of storing doors which he has found. to 





Timely Tip 


work very well. Mr. Black 
writes as follows: 

“A very convenient and satis- 
factory arrangement for the 
storage of doors, where space is 
limited, may be had by making 
two racks in a bin. The first 
rack is placed near the front and 
the second directly in line but 
several feet to the rear, thus per- 
mitting a man to slide the doors 
in and out. Both racks are di- 
vided horizontally at center to 
permit storing one lot above 
another. Care should be taken 
to leave a passageway of at least 
two feet on the side of the bin, 
18 to 20 feet deep. To keep the 
stock clean, both sides of the bin 
should be closed, and a pair of 
sheathed doors hung on front. 
I have a molding rack built 
above this bin, next to front 
doors, hence did not close the 
top. The great advantage of 
this style of storage is in the 
ease with which a door can be 
picked out without unnecessary 
handling.” 








Let’s Talk About Home Ownership 


Many retailers are falling in line with. the 
suggestion made under the title “Let’s Talk 
About Home Ownership,” in the AMErIcAy 
LuMBERMAN of Nov. 2. In that issue it wag 
pointed out how lumbermen in every branch of 
the industry can help create the home-owning 


For Investment 


WE RECOMMEND THE PURCHASE OF 


Home Ownership 








In recommending this Institution, we recom- 
mend investment in the oldest, safest, and 
strongest finaucial structure in the investment 
field. 

Investment in this Institution seldom shows 
large paper profits but carries a fair possibil- 
ity of appreciation in value together with con- 
servative interest return. 


This Institution has never defaulted in divi- 
dends of happiness, comfort, and financial in- 
dependence and security. 


This dividend yield at present price of Home 


| The 
Long- Bell Lumber Co. 


Established 1857 
TELEPHONE 14 





3RD & CHURCH HANNIBAL, MO. 


Connections with principal building markets. 
Member Assoclated Lumber & Fuel Dealers of America 








Retailer's timely ad boosting home ownership 


“atmosphere” by talking up the home as a 
first-class investment, and one that every citizen 
ought to make first of all. 

As a practical help to that end, the AmERrI- 
CAN LUMBERMAN offered, and still offers, to 
provide at cost the mailing slip or envelope 
stuffer that was reproduced on page 34 of the 
Nov. 2 issue, headed “Let’s All Help the Home 
Ownership Cause” and presenting short, concise 
arguments for home ownership, including Presi- 
dent Hoover’s statement on that subject. 

One of the many letters that have been re- 
ceived, showing that retailers in particular are 
getting behind this idea, is quoted in part 
herewith. This is from W. E. Partee, local 
manager of the Long-Bell Lumber Co. at Han- 
nibal, Mo., and also secretary of the North- 
eastern Missouri Lumbermen’s Association, 
who sends along a copy of a very good adver- 
tisement recommending home ownership as an 
excellent investment which he ran recently in 
a local newspaper. Mr. Partee writes: 

“Thanks for your suggestion regarding ‘Out 
of the Market Into the Home.’ I think that 
this idea is worth a great deal to retailers as 
well as manufacturers of lumber. 

“I made a brief talk at our Moberly meet- 
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—— . 

ing on Nov. 7 regarding the opportunity we 
retailers have, im the present situation, for 
promoting home ownership and in that talk I 
took occasion to bring to the attention of our 
dealers your envelope insert ‘Let’s All Help 
the Home Ownership Cause. ' 

“Enclosed is an order for 500 of these in- 
serts for my Own use. ; 

“T am also enclosing copy of an advertise- 
ment which we ran in the daily Hannibal 
Courier-Post on Oct. 29, shortly after the break 
in the securities market, which advertisement 
carries out the same idea you have been ham- 
mering on. I had copies of this advertisement 
with me at our meeting of Nov. 7, and many 
of the dealers thought it a good ad and asked 


for a copy.” 
Put the Home on Christmas List 


“Give the home a Christmas present. By so 
doing, you are giving a present to, or at least 
bestowing benefit upon, every occupant.” 

Here is a logical idea upon which the retail 
lumber dealer may center his appeal to Christ- 
mas shoppers. 

Why allow merchants in other lines to get 
away with all the Christmas business? The 





lumber dealer of today carries quite a variety 





that the dealer has to offer, will attract atten- 
tion and get results. 


@Saaaaaasaaaaa 


Don’t You Wish You Were There? 


“Deer, deer !”—it’s a hard life for the poor 
retail lumberman “out where the West be- 
gins,” judging from the accompanying photo, 
which has some of the yard stock of the Saun- 
ders Lumber Co., Gillette, Wyo., as background, 
while in front (from left to right) are Dan G. 
Saunders, secretary Saunders Lumber Co.; 
D. S. Butler, contractor; W. B. Saunders, pres- 
ident Saunders Lumber Co., and Fred J. Mason, 
contractor. 

Oh, well, “all work and no play makes Jack 
a dull boy,” and who is better entitled to a little 
relaxation than hard-working lumbermen and 
builders? Anyway, these boys went out for a 
little hunt on Oct. 28, leaving the Saunders 
yard at 9 a. m. and returned with the fine deer 
shown in the picture, which was hanging in the 
yard by 8:30 that same evening. 

The deer was killed in Campbell County, 
about thirty miles from the Saunders yard. 
Unfortunately, the AMERICAN LUMBERMAN is 
without exact information as to which of the 
four huntsmen is entitled to the distinction of 
having bagged this fine specimen, but circum- 








“A-hunting we have been!”: 


Picture taken in rear driveway of the Saunders Lumber Co., 


Gillette, Wyo. From left to right—Dan G. Saunders, secretary Saunders Lumber Co.; D 
Butler, contractor; W. B. Saunders, president Saunders Lumber Co.; Fred J. Mason, contractor 


of articles that are eminently suitable for 
Christmas gifts. 

Near the head of the list stands the cedar- 
lined storage closet for clothing. This is a gift 
with universal appeal, because a closet lined 
with heartwood of aromatic red cedar protects 
the clothing of the whole family against the 
devastating moth. 

As a practical help to dealers in going after 
Christmas business, George C. Brown & Co., 
Memphis, Tenn., manufacturers of Supercedar 
closet lining, are offering dealers who will run 
same in their local newspapers a matrix of a 
complete newspaper advertisement, with decora- 
tive holly border, headed “This practical 
Christmas gift for the whole family adds per- 
manent value to your home” and briefly setting 
forth the benefits realized by installing a Super- 
celar closet in the attic or elsewhere in the 
hme. This advertisement measures two col- 
wins in width and 7% inches in depth. 

Dealers desiring to avail themselves of this 
service should write the above company for 
the matrix immediately, as the advertisement 
should apear locally early in December. 

There are many other attractive items in the 
average dealer’s stock that can advantageously 
be played up as Christmas gifts, such as built- 
in fixtures of all sorts, medicine cabinets, iron- 
ing boards etc. A display window, attractively 
arranged and decorated in keeping with the 
spirit and atmosphere of Christmas, showing 
samples of goods suitable for Christmas gifts 








stantial evidence seems to point to W. B. 
Saunders, standing just behind the carcass. 


Launch Modernization Essay Contest 


MINNEAPOLIS, Minn., Nov. 25.—To engender 
interest in home modernization, the Minneapolis 
Home Modernizing Bureau, in co-operation 
with the Minneapolis Tribune, announces fifteen 
prizes, aggregating in value about $2,000, to 
be competed for in an essay contest. The 
contest closes Dec. 31, and only residents of 
Hennepin county, of which Minneapolis is the 
seat, are eligible to compete. 

The subject of the essay is “Why Modernize 
My Home?” The prizes are as follows: 

First prize—A completely modernized bath- 
room installed in the home of the winner, the 
fixtures to be furnished by the wholesale 
plumbers and installation by the retail plumber 
members of the bureau; floors and baseboards 
to be tiled by the Standard Tile & Marble Co.; 
decorating and painting by the Minnesota Lin- 
seed Oil Paint Co.; millwork furnished by the 
Luce-Lindgren Sash & Door Co.; carpenter 
— electric fixtures, and plastering by other 

rms. 

Second prize—Sufficient: stained shingles, in 
any color or shade desired, to re-side- an aver- 
age home,. applied complete, offered by the 
Melone-Bovey Lumber Co. 

Third prize—One 250-gallon.fuel .oil’ tank 
furnished by the William Bros, Boiler. Manu- 
facturing Co. ‘ort 


_ ceived 


Fourth prize—One breakfast nook, installed 
by the Sawyer-Cleater Lumber Co. 

Fifth prize—One cabinet, either wall or built- 
in as preferred by the owner, offered by the 
Central Supply Co. 

Besides these five main prizes the Home 
Modernizing Bureau is offering $5 each for the 
next ten ranking essays. 

The Minneapolis Tribune, besides giving pub- 
licity to the contest, will select three judges to 
pass upon the essays. E. J. Gasink, manager 
of the bureau, is in charge of the Bureau’s 
work in putting on the contest. 


When Lawyers Measure Board Feet 


MiLwaAuKEE, Wis., Nov. 25.— Solomon-like 
decisions are sometimes made by judges. In a 
recent suit brought by the Baer Lumber Co., 
Milwaukee, to enforce payment of a bill for 
lumber bought by a home-owner and incorpo- 
rated into his home, the defendant claimed that 
he had not received all of the lumber itemized 
in the account. The more the attorneys in the 
case argued about board feet the more com- 
plicated the case seemed to become, until finally 
Judge Francis Jennings clapped his hands to 
the judicial brow and roared: “You two fel- 
lows go out there and measure that lumber 
yourselves!” And they did, but although a 
week had elapsed when last reports were re- 
they are apparently still measuring 
while His Honor awaits their reports. 


Big Bank Boosts Home Owning 


Right in line with the suggestion put forth 
by the AMERICAN LUMBERMAN in its issue of 
Nov. 2, under the caption “Let’s Talk About 
Home Ownership,” is a striking advertisement 
of the First Union Trust & Savings Bank, of 
Chicago, appearing recently in the daily news- 
papers of this city. 

The advertisement is built around three ma- 
jor objectives or incentives to saving, and it is 
significant of the current trend that the FIRST 


The teat ont ie of ek eats 


are thrift days, and advantageous 
for savers. 


Ww 


The First Step 


Towards “Home” 


For many happy homeowners, 
opening a savings account was the 
first step towards having a home 
of their own. Self-denial was re- 
quired at first, but saving soon be- 
came a habit and building for fu- 


ture happiness becamie a pleasure. 


Ww 


Where Will You 
Spend Your Next 
Vacation? 

It seems a bit early to be thinking 
about another vacation, but there 


are many who have already begun 
to save for it. The chief thing now 
of these objectives is home. That. portion .of 
the advertisement is here reproduced. 
The othér two objectives set forth in. this 


advertisement are, “Your Next Vacation,” and 
“A College Education.” 
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Operating Expenses of the Retail Lumber! 
Yards in the Rocky Mountain Region, 1928 


Prepared by Bureau of Business and Government Research, University Extension Division, Uni- 
versity of Colorado, In Co-operation With the Mountain States Lumber Dealers’ Association 


FOREWORD 


This study presents the results of the fifth annual survey of retail 
lumber yard operating expenses and profit-in the Rocky Mountain 
region, which has been made by the Bureau of Business Research, 
The work has been undertaken in 
co-operation with the Mountain States Lumber Dealers’ Associa- 
tion, which printed and distributed the questionnaire and also con- 
tributed toward defraying the expenses of the survey. 

The bureau wishes to acknowledge the support of the individual 


of the University of Colorado. 


was furnished a comparative statement showing how its figures 


firms, who, by submitting confidential reports of their operations for 


the year 1928, have made the study possible. Each co-operating firm 


INTRODUCTION 


The fifth annual survey of retail lumber 
yard operating expenses and profit in the 
Rocky Mountain region is based upon 30 
individual reports. Of these, 20 came from 
yards in Colorado, 5 from Nebraska, 4 from 
Wyoming and one from South Dakota. They 
represent a total volume of $2,942,295, indi- 
vidual yards having sales volumes ranging 
from $13,000 to $450,000. 

The distribution of the yards, according 
to size of the town, where located and sales 
volume is as follows: 


TABLE I 
Sales Volume 
No. Yards Repre- 
Report- Range sentative 
Population ing From T Volume 


0 
5,000 and over 10 $64,000 $451,000 $160,330 
500 to 6,000.. 12 13,000 129,000 56,753 
Under 500 ... 8 22,530 73,600 42,534 

Our survey for 1927 showed that yards in 
small towns of under 500 population were 
generally unprofitable, due principally to a 
lower mark-up. This year, the average net 
profit of retail yards in small towns was 
greater than that secured by yards in the 
larger towns and cities. This may indicate 
that managers of small town yards have 
learned to apply the principles of business 
control and management to their operations 
and hence the better showing is made. 

The distribution of the retail lumber deal- 
ers’ dollar is shown, for the past five years 
as follows: 


TABLE II : 
Cost of Total Net 
Merchandise Expense Profit 
% %o %o 
Pn cwseusveaes 76.8 16.3 6.9 
nn 606 cvevets 71.8 20.1 8.1 
Bee cocese ee 76.2 17.8 6.0 
BEE ccccaceeees 75.4 17.0 7.5 
DE scevnsgeadd 74.8 18.0 7.2 


Table III gives the representative figures 
for all firms reporting in 1928, in compari- 
son with 1927 figures. 

TABLE III 


MARGIN, OPERATING EXPENSES AND PROFIT FOR 
ALL YARDS FoR 1927 AND 1928 
Net Sales=100% 





1928 : 
Cost of Merchandise Sold....... 74.75 75.45 
ET canes han dice aes ce iad 25.25 24.556 
Operating Expenses: 
Yard and Truck Wages ....... 4.3 4.0 
Executive Salaries ........... 5.0 4.25 
Sales and Office Salaries ..... ; me 2.2 
Total Salaries and Wages... 11.0 10.45 
Se Ae os decevcenes .35 3 
Telephone and Telegraph ....... -25 -25 
DES c20.9t. ove gkevacdecs.ca 2 2 
it ie 6c swceewetnedeees 9 85 
ie tok i e's ck a di big ao Oe 55 -45 
RE ee ee ere 6 3 
DE Paes shaders > oo c0 ess de eewec 1.2 1.2 
Dt iditcetseadde +és.0entane we -25 3 
Heat, Light, Power and Water... 2 2 
Repairs and Depreciation ....... 1.15 1.0 
Dues, Donations, Subscriptions .. -25 -15 
ee rere ae 6 


Total Operating Expense ..... 17.40 16.25 


compare with the average of other firms of similar size and the 
bureau stands ready to advise and consult with each 
problems of financial control and management. 
many firms in setting up operating budgets for the next year, and 
‘suggest plans, wpon request, for improving their business operations, 

The analysis of the individual reports and. the compilation of the 
tables, was done by Mortimer B. Daniels, assistant secretary of the 


firm regarding 
We regularly assist 


bureau. 
Don. C. Sowers, 
Secretary Bureau of Business and Government Research, 
1928 1927 Group Group Group 
% % A II a 
oO DME svcontnceseee - 186 8.3 
sana , Other Income: 
Cash Discount Tak 1.15 95 Cash Discounts Taken .. 1.15 3.88 Seo 
Interest ecchves - wr anf Met: 4 Interest Received ....... 8 8 45 
Bad Debt Recovery ..........- aout? 25 = — Resa) buen rg "ise 
Miscellaneous .£......cseccnces 1-0 95 Scelanecous igs... seas - . +t 
Other Deductions: Other Deductions: P ee, 
Sales Discounts 1.2 8 Sales Discounts ......... LAMB Howie 4 cies 
Loss on Bad Accounts etal tet bed < “95 "85 Loss on Bad Accounts ,;.. 1.4 9 55 
SE EEE Sco cccovcnecaact ¢ a 165 Interest Paid ..#,....+.- 25 1.4 3 
Miscellaneous ...........++-+- 85 = 1.05 a set eeeeeees es es 
ky pa i ale RS 7.25 7.5 OIE wn reeeereeeeseece . : . 
Interest on Investment........ 5.25 5.1 Interest on Investment ... 5.3 5.0 5.5 
cv. =e 2.0 2.4 DOCEe - TIC sc ccccccs 1.5 2.2 2.4 
StOOk-CUrmM. 060 cecccce cceadeccce SCP 36° seack-turm ....40ccccccccee 28* 26% 2.3% 
maven on investment ....ccccee 8.45 9.3 Retura on Investment 0. 18 8.5 9.5 
—Times, *—Times whee 
An examination of the figures shown in Blank .‘c s, too few reports to obtain 


Table III reveals a striking similarity of 
results during the two years. The 1927 fig- 
ures are based upon reports from 40 lumber 
yards and the 1928 upon reports from 30 
lumber yards. The slight increase in gross 
margin obtained in 1928 was offset by an 
increase in operating expenses, with the re- 
sult that net profit was practically the same 
for both years. 


Analysis According to Volume of Sales 


The reports received were classified into 
three groups, as follows: 


No. of 

Sales Volume Reports 
Group I—Over $100,000.......... keawe 8 
Group DI—$50,000 to $100,000......... 11 
Group III—Under $50,000............. 11 


The representative figures for the three 
groups are given in Table IV. 


TABLE IV 
MARGIN, OPERATING EXPENSES AND PROFIT, 
ACCORDING TO VOLUME OF SALES 
Net Sales=100% 
Group I—Net sales over $100,000. 
Group II—Net sales $50,000 to $100,000. 
Group III—Net sales under $50,000. 
Group Group Group 
I II Il 
% Jo 
Cost of Merchandise Sold..74.55 74.85 75.2 
Margin evccceess 20.45 25.15 24.8 
Operating Expenses: 


eeeeeere 








Yard and Truck Wages.. 5.0 a hg 
Executive Salaries ...... 4.3 cess 6600 
Sales and Office Salaries. 2.0 . ees 
Total Salaries and 
RO - excvki< ek Sey tue 11.3 11.65 10.4 
se eee .35 -35 35 
Telephone and Telegraph . .2 25 -25 
EE necde deem sened0-< 35 -25 15 
BVO. PED nc cicctoves 1.15 1.05 6 
pe Eee veces ae 5 .55 
IES b.e's we 6 S650 S0ROC 5 5 -55 
i -catwanecet adnctese 1.25 11 1.4 
er ore ee ee -45 p 3 
Heat, Light, Water ........ 15 3 -25 
Repairs and Depreciation .. .9 1.15 1.3 
Dues, Donations, Subscrip- 
ee se cecetecden eteece in 25 25 
pe ER names se 6 6 -55 
Total Operating ©Ex- 


SONGS vicsceracccesecamee $7.96'°.-269 
Operating Profit ...... 7.1 7.2 71.9 


representative figure. 

The smaller yards made a better showing 
than did the larger yards. Margin obtained 
was practically the same in the three groups 


‘but the yards in Group III had smaller oper- 


ating expense afid larger net profit. Total 
salaries and’ wages were 1 percent lower for 
Group III than for Groups I and II. Other 
items of expénse* Which were lower for the 
Group III yards were truck expense, and 
paws. He expense. On the other hand, taxes 
and repairs and depreciation were slightly 
higher for the smaller yards. The yards in 
Group I spent more for traveling, truck ex- 
pense, and advertising than did. the yards in 
Groups II and III. As was pointed out last 
year the large yards apparently have to do 
more delivering and deliver farther and evi- 
dently solicit business more aggressively, 
than the smaller yards. Stock-turn was 
faster in the larger yards; for Group I it 
was 2.8 times, for Group II, 2.6 times and 
Group III, 2.3 times. Return on Investment 
was 7.3 percent in Group I, 8.5 percent in 
Group II and 9.5 percent in Group III. 

The figures given in Table IV should be 
used by yard managers when comparisons 
of their own operating results are made with 
the average figures because in this way the 
comparison will be between yards doing @ 
similar volume of business. For example, 
the figures given in Group I represent the 
average operating results for a yard having 
an annual sales volume of $206,000; Group 
II figures represent the results of a yard 
having an annual sales volume of $70,000 and 
Group III represents the average operatiag 
results of a yard having an annual sales vol- 
ume of $35,000. 


Analysis According to Size of Town 


The reports received were classified into 
three groups or classes, according to the size 
of the cities in which the yards were located 
as follows: 

Class A—Yards in cities of 5,000 popula- 
tion and over, 

Class B—Yards in towns and cities be- 
tween 500 and 5,000 population. 
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a 
Class C—Yards in towns of 500 popula- 
tion and under. — 
The representative figures for these three 
sses of yards are given in Table 
TABLE V 


MARGIN, OPERATING EXPENSES AND PROFIT FOR 
LUMBER YARDS IN CITIES AND TOWNS OF 
VARIOUS SIZE. 


Net Sales=100% 
Class A—Yards in cities of 5,000 and over, 


Class B—Yards in cities 500 to 5,000. 
Class C—Yards in towns 500 and under. 


cla 





Class Class Class 
A B Cc 
To %o % 
Cost of Merchandise Sold .74.6 72.5 75.8 
NS ES ee eka eres 25.4 27.5 24.2 
erating Expenses: : 
otal Salaries and Wages.11.1 13.5 9.6_ 
Office Supplies .......... * 4 25 
Telephone and Telegraph. .2 3 2 
DERUMEURE <cecsveCsednntes .35 2 15 
Truck Expense ......... 1.0 1.6 4 
Advertising «6. cewccseese Py i 6 -39 
INSUTANCE .ccccsccccccese 5 5 -45 
P< ceecaciotidvadmeee 1.15 1.3 1.15 
- ° -.0 ee géesderes ences . 15 2 
Heat, Light, Water...... 2 2 25 
Repairs and Depreciation .8 1.5 5 
Dues, Donations, Subscrip- 
DE capone pa wake win 3 .25 15 
Unclassified ....ccccccces 6 6 -45 
Total Operating Ex- 
DPOMGO ccdvvcrssseosss 17.8 21.1 14.7 
Operating Profit ...... 7.6 6.4 9.5 
Other Income: 
Cash Discounts Taken ... 1.15 1.15 8 
Interest Received ....... 6 .55 BR 
Miscellaneous ........... 3.05 9 1.0 
Other Deductions: 
Sales Discounts ......... 1.4 1.35 Seite 
Loss on Bad Accounts ... 1.3 -85 6 
Baberest PAI i ccecsccess 4 .45 -45 
Miscellaneous ..........- 2.3 .55 1.05 
EEE ROSE 7.0 5.8 9.9 
Interest on Investment 5.25 5.2 5.4 
Boteel PORE occcecees 1.75 6 4.5 
A . isckewansareses 2.5* 2.6* 2.5* 
Return on Investment .... 8.2 6.7 12.7 
*—Times. 


The Class C yards in the smaller towns 
made the largest net profit, in 1928, This 
finding is in marked contrast with our find- 
ings for 1927 when these yards were gen- 
erally unprofitable. The gross margin was 
only slightly less for the Class C yards, and 
operating expense was considerably lower, 
thus resulting in a larger operating profit. 
Salaries and wages, traveling, truck expense 
and advertising were all lower for the yards 
in the smaller towns. 

Cash discounts taken and sales discounts 
allowed apparently diminished with yards in 
the smaller towns. Loss on bad accounts is 
less also in the smaller towns. Interest on 
investment and stock-turn were the same 
practically in the three classes. Return on 
investment was 12.7 percent for the Class C 
yards, 6.7 percent for Class B yards and 8.2 
percent for Class A yards. 


Expense and Profit According to Stock-turn 


Twelve yards reported stock-turn faster 
than the representative figure of 2.6 times. 
The figures for these yards were classified 
separately for the major divisions of the 


. Operating statement and are given in the 


following table in comparison with the rep- 
resentative figures for all yards. 
: TABLE VI 
Ficures FoR TwEtve YarpDs HAVING STOCK- 
TURNS OF MORE THAN 2.6 TIMES 

Yards 
With 
Stock- 


turn 
Over 2.6 All 
Times Yards 


Jo % 
Cost of Merchandise Sold......... 77.0 74.75 
PIR 5. sai his ko Ghib ene i oe kecdee 23.0 25.25 
Total Operating Expense ........ 15.0 17.40 
Operating Profit .......<.0cccscccsex 8.0 TRA 
ode ee Fe ee ee = * 7.26 
Interest on Investment ........... 5.1 5.25 
8 PROS err 2.4 2.0 
UPON Se on as arise cn 3.1¢ 2.6* 
turn on Investment ........... 8.95 8.45 
*—Times. 


Four of the twelve yards sustained a loss 
after deducting interest on investment. The 
two yards with highest stock-turns of 4.9 and 





3.4 times, respectively, experienced losses 
evidently arising from too low a mark-up. 
‘Lowering prices below a certain point, in 
order to increase volume and stock-turn, is 
apt to result disastrously in any business. 
The above figures fail to show what might 
be expected if the allowance for interest on 


investment in the yards with faster stock- 
turn was less than the allowance for all 
yards. 


Expenses and Profit of Line Yards 


The reports of firms operating five yards 
and more were considered as line yards and 
classified separately. The results of this 
compilation covering the operation of 15 
separate line yards are given in Table VII 
in comparison with the representative fig- 
ures for all yards. 

TABLE VII 
MARGIN, OPERATING EXPENSES AND PROFIT FOR 
LINE YARDS 
Net Sales=100% 





Line All 
Yards Yards 
% % 
Cost of Merchandise Sold......... 75.3 74.75 
MU, orb cs hk Os Gan, wren xo age 24.7 25.25 
Operating Expenses: 
Salaries and Wages ............ 10.15 11.0 
IG NS os teen .35 .35 
Telephone and Telegraph ...... .25 25 
i.) eee 15 2 
ee SEND: «5 sc cveseveccees -55 9 
ME © 6 6 eae S56 68 80h oko 5 -55 
ND 25 bine ake ore: 4 tte Godhead wots 5 5 
MEY Ga-oted 2 wh bit waiie oe bedies 1.2 1.2 
BE «pid kin icis mie oe bclhcnee Kees 15 .25 
See, SE, Ws vc ccccccsnws -25 2 
Repairs and Depreciation ...... 1.35 1.15 
Dues, Donations, Subscriptions.. .2 -25 
PRS. 6S bes scan ba soe ke 6 6 
Total Operating Expense......16.2 17.4 
I EE. 6 heh Kee Base ca minds 8.5 7.85 
Other Income: 
Cash Discounts Taken ......... 7 1.15 
oe. ee ei .65 
Bad Debt Recovery ............ 7 7 
I, hn cy ceo hb aw worn 1.1 1.0 
Other Deductions: 
Bee er 7 1.2 
Loss on Bad Accounts ......... -95 -95 
ee .85 4 
IEEE bo. 5-0: bub hoc ee e060 1.0 85 
ES 5 oie naa Obs Ge peas so ee 8.2 7.25 
Interest on Investment .......... 5.3 5.25 
rs Ue eee 2.9 2.0 
EEE a eee 2.6% 
Return on Investment ........... i 8.45 
*—Times. 


t—Too few figures to give a representative 
figure. 

No very striking differences are apparent, 
due partly to the fact, no doubt, that one- 
half of all yards reporting were line yards 
and therefore the figures for all yards are 
influenced by the inclusion of line yard fig- 
ures. Margin was .5 percent lower for the 
line yards and operating expense 1.2 percent 
lower than the representative figure for all 
yards, resulting in greater profit for the line 
yards amounting to 1.0 percent. 


Sales Volume by Merchandise Distribution 


Most lumber yards classify their sales by 
departments and it was possible to compute 
the proportion of total sales arising from 
different lines. This is shown in Table VIII. 

TABLE VIII 


PROPORTION OF TOTAL SALES ARISING FROM 
DIFFERENT LINES 


Percent 
of Total 
Sales 
RS EE ee ee en Saree §2.2 
Millwork (Sash, doors, moldings)... 11.59 
EE SNONEE hs ov 43.04.40 t45.0560% 50% 14.11 
Lath, Shingles, Wall Board, Roofing. 11.77 
ND [fois ork 68 hb 6 0.4 wan sc 0a dee ae 16.1 
RE Gn debe tones « +cabile hese eennee te 22.7 
Sc Cada Saute ocr eaces és swe n a bah ow 6.15 


The figures will not foot up to 100 per- 
cent, since all yards do not handle all items. 
For example, for those yards which ‘han- 
dled coal the sale of coal comprised 22.7 
percent of their total business. 


Sales by Months 


Twelve yards reported cash and credit sales 
separately by months, while all the yards 


reported total sales by months. This in- 
formation is given in the following table. 
TABLE IX 
SALES OF MONTH 
Cash Credit Total 


po OPC re 6.68 5.75 6.28 
SS eee ba ee 6.72 6.33 6.55 
ME FSS Fs vn Pb eeiew cn 7.34 9.62 8.56 
Ne. os Siswsin ts Prana es 8.05 8.69 8.14 
le EE EE OP Raise 9.07 8.67 8.70 
a, SEES ETE ee 9.61 9.78 9.27 
RP ere mee ae 8.77 8.16 8.16 
RI 6 he ado cke's s 8.37 10.33 8.86 
ET eee 10.09 9.00 9.08 
Sr OF 9.39 9.16 10.41 
NOVORUDOP 0755 Sos Te ccc es 8.83 6.22 7.39 
RII 8x5 sa oes Gke ee 5.39 5.16 5.97 


The peak months are October, June and 
September. The percentage of credit sales 
to total sales ranged from 80 percent to 97 
percent with an average of 92.2 percent for 
the 15 yards reporting this information. 
The lumber yard business is predominately 
a credit business as only about 8 percent of 
the sales are cash sales. 

Representative figures for. average out- 
standing accounts during 1928 were com- 
puted for yards with different sales volumes 
and also for yards in large and small towns, 
This is shown together with the percentage 
of loss on bad accounts in the following 


table. 
TABLE X 


Ratio OF ACCOUNTS RECEIVABLE TO TOTAL SALES 
AND Loss ON BaD ACCOUNTS 


Accounts 
to Total Credit 
By Sales Volume Sales Loss 
Group I Volume over $100,000. .20.25 1.4% 
Group II Volume $50,000 to 
SE x we 0k so ean.tco'y Oo areca abo 24.3 9 
Group III Volume under 
BO sdk koe esos os reves Wane 27.4 55 


Accounts Credit 
By Size of Town to Sales Losses 


Class I over 5,000 population. ..21.3% 1.3 
Class II 500 to 5,000 population. 21.2 .85 
Class III under 500 population. .30.5 6 

A special study was made of the ten firms 
which had a ratio of accounts receivable to 
total sales in excess of 30 percent. Six of 
the firms showed an actual loss after deduct- 
ing interest on investment. In three cases 
the loss on bad accounts alone was greater 
than the operating profit indicating that the 
loss on this item alone wiped out all the 
operating profit. Every effort should be 
made to keep accounts receivable below 25 
percent of total sales and when the accounts 
amount to 30 percent of total sales an un- 
favorable situation exists which should be 
corrected. 

The average figure for accounts outstand- 
ing is approximately 21 percent. Taking 
credit sales as 92 percent of total sales then 
average accounts receivable would amount 
+o 22.8 percent, of annual credit sales. 
Multiplying this figure by 365 (the number 
of days in the year) the result is 83 which 
indicates that the average account was out- 
standing 83 days. 

Five yards reported they did not use a 
credit rating service and in each case no 
service was available in their town. 


Sales Made per Person 


The average volume of sales per person 
in the 30 lumber yards reporting was $14,- 
345. The sales volume ranged from $8,000 
to $25,960. 


Yards With Better Than Average Profit 


The reports of those yards which obtained 
a profit greater than the average profit for 
all yards were classified in order to deter- 
mine how and why these firms were able to 
make a better than average showing. In 
many respects this is the most valuable ta- 
ble in this report because it shows what the 
percentages are for the most efficiently op- 
erated yards. The yard manager who de- 


sires to obtain better than average perfor- 
mance should use these percentages as a 


(Continued on Page 63) 
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Going After Those Past-Due Accounts 


Now is the season of the year when the 
getting in of every dollar possible to secure 
on outstanding accounts becomes the paramount 
issue in the offices of line-vard concerns and of 
indvidual dealers alike. Here is the story of 
how one concern last year planned and con- 
ducted its collection campaign, with very satis- 
factory results. 

Every fall the Sterling Lumber & Invest- 
ment Co., having headquarters in Denver and 
operating more than 40 retail lumber yards in 
various communities in Colorado and Ne- 
braska, conducts a campaign to collect past 
due accounts. 

This is largely because its yards are located 
in farming sections and in the fall the farmers 
are better supplied with funds than at any 
other season of the year. Last year’s collec- 
tion campaign was more productive than usual 
because of some rather unique methods used, 
among them being: 


1—A daily reminder to the branch 
yard managers to “get out and get 
’em.” 

2—Requesting the delinquents to 
meet the company’s special collector- 
auditor at the yard offices, instead of 
having the collector call on customers 
at their residences or offices. 

8—Collecting past due accounts on 
the installment plan. 


The first idea—that of a daily reminder to 
the managers to “Go get ’em”—was unusual, 
in that instead of a lengthy letter on the sub- 
ject each day, Manager C. W. Richardson sent 
out short, snappy paragraphs on small slips 
of paper. Each day one particular thought 
was presented. Here is a sample: 

DRIVING TRADE AWAY 

Don’t worry about the trade that will leave 
if you pursue a vigorous collection policy. 

You know you would be better off if some 
of your trade did leave. 

However, experience has taught that we 


have a better chance at a man’s business if 
he is not allowed to age his account. 

If you had some money to invest under an- 
other manager would you prefer to back one 
who was a good collector or take your chance 
with one who was afraid to go after debtors 
because they might go elsewhere? 


One of the advantages of this plan is that 
whereas a yard manager might put aside a 
long letter, recognized as being mimeographed, 
for careful perusal at leisure later in the day, 
he would read the short message without delay. 

The collection “proverbs” were mimeo- 
graphed on blue paper and cut into short 
lengths—a mere slip in the mail each morn- 
ing. Periodically, longer letters on the sub- 
ject were sent. ~ : 

A little explahation may be necessary in 
connection with the second method. It has 
been the company’s policy to have a special 
collector-auditor visit the various yards in the 
fall to assist the managers with some of the 
hardest customers. The practice was for the 
special collector to go with the manager to 
call upon the customer. This often meant 
trips into the country, and frequently finding 
the customer not at home. Even if at home 
the customer might be engaged in some impor- 
tant task, and unable to give the visitors the 
attention they were entitled to. 

The new plan provided for asking the debt- 
ors to meet the special collector at the lumber 
yard office. Notice of the day was sent in 
advance to each delinquent debtor. On the 
day previous to the interview, the yard man- 
ager would telephone the delinquents and re- 
mind them of the next day’s appointments. 
More than 50 percent of them heeded the re- 
quest. This resulted in a considerable saving 
in time and gasoline, and more important, in- 
stead of the collector being at the mercy of 
the customer, the customer was at the mercy 
of the collector, if one cares to put it that way. 

The third point—that of installment collec- 
tions—needs but little explanation, for it is 


exactly what the term implies. However, its 
significance is illustrated in part by excerpts 
from a letter sent to the yard managers by 
the Denver office, dictated by Mr. Richardson: 

Recently one of our yards arranged with a 
carpenter-contractor who had been indebteg 
to it for about 18 months for an item of 
about $1,200, to take a new note on a monthly 
payment basis. 

The first month the debtor let the item ryp 
past due for nearly a full month, but the 
Denver office kept after him until he caught up 
that payment and made the second, and he 
now is meeting payments regularly—and be. 
sides is paying second mortgage rates for this 
monthly finance, as it is secured by a second 
mortgage. 

Regardless of whether or not you contem. 
plate turning an installment note to the lodn 
company, you should use this installment plan 
to collect a lot of your bills from debtors who 
have a regular monthly income—even some 
of the farmers now have pretty steady income 
from cream checks—sales of small amounts of 
live stock each month by hauling them in 
trucks direct to the market etc. In fact we 
will have to confess that the washing machine 
companies, cream separator companies, radio 
manufacturers and automobile companies have 
taught even the farmers how to arrange for 
monthly. payments. 

If a debtor will obligate himself to meet 
monthly installments at the time of purchase 
it is possible to get him definitely to obligate 
himself by means of a short time note, to pay 
off an old obligation. And for some reason 
a small monthly payment is actually met, 
while if the item is carried on your books in 
a lump sum of $100 to $500 or more, it always 
looks so large that the debtor feels that it is 
impossible to meet it—but monthly payments 
are much easier to meet. 


In addition to these methods, another simple 
stunt was successfully used, this consisting of 
sending the debtor a bank check filled out for 
the amount of the bill and made. payable to 
the lumber company and lacking only the cus- 
tomer’s signature. Quite a number of ac- 
counts were paid in this manner. 





Strike Now—While the Iron Is Hot! 





Not for a long time has there been as opportune a 
time as the present for impressing the public with 
the lesson that the best and safest investment any 
man can make is to acquire a home of his own. 

One of the best ways for a retail lumber dealer to 
attract prospective home builders to his yard is to 
place in their hands a book showing a variety of 
attractive and uptodate homes. 

To enable dealers to take full advantage of the 
turn in the tide toward home ownership, effectively 
and yet at very nominal cost, the AMERICAN LUMBER- 
MAN has just published a new plan book which con- 
tains 50 attractive half-tone illustrations and floor 
plans of homes costing $3,000 to $6,000 to build. 

The name of this new plan book is “Cozy Homes.” 
It is bound in heavy multi-color covers, with an at- 
tractive home design on the front. Space is pro- 
vided on the front cover for imprinting the dealer’s 
name, so that to all intents and purposes it is his 
own publication. 

This new plan book will be supplied, in lots of 
100 or more, at a graduated scale of prices beginning 
at 20 cents per copy in lots of 100 and ranging down 
to 14 cents per copy in lots of 1,000. These prices 
include imprinting, the, dealer’s name and address. 


Complete sets of blue-prints, specifications and 
bills of material for all of the house designs shown 
in the book are available and will be supplied at the 
very moderate cost of $3.50 per set. 

To help dealers wishing to advertise the book and 
thus to create local interest in the home building 
campaign, electrotypes of the illustrations appearing 
therein, including the floor plans, will be supplied 
to all who wish to use them, the cost of these cuts 
being based on the size desired. 

At the low prices quoted for this new and very 
attractive plan book, every dealer can afford to dis- 
tribute it freely, placing it in- the hands of every 
home building prospect in his community. It will 
not only foster the desire for home ownership but 
every copy distributed will. help to identify the 
dealer using it as “Home Building Headquarters” 
for his community. 

With 50 different plans to select from, each pros- 
pect will be sure to find something that will meet 
his ideas and fit his pocket-book. 

A sample of the new plan book “Cozy Homes” 
will be sent free to any retail lumber dealer request- 
ing same. Address AMERICAN LUMBERMAN, 431 South 
Dearborn Street, Chicago. 
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Washington Foresters Sound Call to Action 


Urge State Authorities to Revise System of Taxation So That Timber 
Growing May Become Attractive to Private Owner 


SEATTLE, WASH., Nov. 23.—The need of a 
comprehensive reforestation program and ways 
and means to inaugurate it were the principal 
subjects of speakers who addressed the eighth 
annual meeting of the Washington State For- 
estry Conference in the Chamber of Commerce 
Auditorium here yesterday. 

The program was built around the theme 
“Forest Practice in the State of Washington; 
An Analysis and a Call to Action.” Repre- 
sentatives from the chambers of commerce of 
twelve different cities in the State, national 
and private foresters, and forestry students 
from the college of forestry, University of 
Washington, were present in numbers exceed- 
ing previous gatherings of this nature. 

Wylie Hemphill welcomed the delegates on 
behalf of the Seattle chamber at the opening 
of the morning session. 

Dean Hugo Winkenwerder, president, in his 
annual address told how the conference was or- 
ganized in 1921 and of its accomplishments 
and meetings which have been held anually 
except during a single year. He stressed 
the need of quicker action and more progress. 
Studies of the conference have developed along 
three lines, those of forest protection, taxation, 
and policy. The last few years, study of taxa- 
tion has been the largest activity of the con- 
ference. He declared Washington was a back 
number in so far as legislation to assist re- 
forestation was concerned. He expressed the 
hope that a forestry committee would be ap- 
pointed in every Chamber of Commerce in the 
State. Concluding his address Dean Winken- 
werder named W. G. Weigle as chairman of 
the resolutions committee and C. S. Chapman, 
chairman of the nominations committee, com- 
posed of the trustees. 

C. S. Cowan, chief firewarden of the Wash- 
ington Forest Fire Association, who is secre- 
tary of the conference, reported for his office 
and for the treasurer. He emphasized that 
membership in the conference was open to all 
interested in forestry and that both the interest 
of people and money were urgently needed by 
the organization. 


Urges More Action 


Less talk and more action was strongly em- 
phasized by Frank Lamb, of Hoquiam, president 
of the State Chamber of Commerce, who made 
a general survey of the situation. He declared 
Washington had the best fire protection facili- 
ties of any State in the Union. Taking in 
turn. national, local government, and individual 
ownership of forest lands, Mr. Lamb analyzed 
the needs of each. He declared a few com- 
panies are doing some reforesting and that the 
growth of the local pulp industry has added 
impetus to reforestation.. Both a- fixed: tax 
and a yield:tax are needed. 

Gov. Roland Hartley was roundly panned by 
Mr. Lamb,-who said the governor has blocked 
legislation and refused to exercise present 
Statutes, helpful to forestry. Mr. Lamb declared 
1925 was the peak year for the production of 
lumber in the State and that, with the excep- 
tion of pulp, production since has been on the 
decline. He estimated that 15,000,000 acres in 
the State was fit only for growing timber. 
Saw timber can be grown at a cost of $2.50 
a thousand and cordwood for $1.25 a cord,” 
Mr. Lamb said. He closed his talk with the 
Statement that “other nations are planning 


ahead to the time when cheap American lum-. 


ber will be no more.” 

Speaking on the problems of the timber 
owner, C. S. Chapman, forester for the Weyer- 
haeuser Timber Co., Tacoma, stated that there 
1s @ growing majority of lumbermen who be- 
lieve private reforestation should be done to 


supplement State and Federal planting. How- 
ever, the private owner must be able to see 
future profits and before these can be made 
some hazards and uncertainties must be elimi- 
nated and legislation passed to make forest 
growing attractive. Mr. Chapman said much 
cut-over land is reforesting naturally but that 
every effort must be made to keep fire and 
disease out. 

Capt. John B. Woods, of the Long-Bell Lum- 
ber Co., stated the problem of reforestation was 
linked up with a number of factors including 
slash disposal, taxation, future values and per 
capita consumption. He said the Oregon law 
was about ideal. He contended that the State 
should take and stock tax delinquent land. 
Present taxation, he declared, is neither equit- 
able nor reasonable. Capt. Woods believes 
future values are not serious questions, pro- 
viding fire protection and low taxes are ob- 
tained. 

That the State is in the same position as the 
private owner, due to the checkerboard owner- 
ship of timber lands, was the statement of Clark 
V. Savidge, commissioner of public lands, who 





HUGO WINKENWERDER, SEATTLE, WASH.; 
Stresses Need for Action Toward Reforesting 
Washington State 


pointed out that economic law alone would not 
settle the reforestation problem. He said that 
other States were far ahead of Washington and 
that speed was necessary to prevent timber de- 
pletion, such as Minnesota experienced. 

The attitude of Gov. Hartley was analyzed 
by George C. Joy, State supervisor of forestry, 
who said the governor was for the extension 
of State ownership of timber lands but is op- 
posed to purchasing any lands with title reser- 
vations and to the use of seventy-five year 
State bonds whose interest is guaranteed by 
the State for land purchase. Mr. Joy urged 
the classification of State lands for forest pur- 
poses. 

Charles W. Saunders, State representative, 
who has had much to do with timber legisla- 
tion, traced the progress of forestry bills since 
1903 when the first fire protection law was 
passed. He stressed the necessity for public 
education in the need for forestry legislation 
and advised appointment of a committee to 
formulate a State forestry policy. 

The morning session was summarized by E. T. 
Allen, forester for the Western Forestry & 


Conservation Association, Portland, Ore., who . 





said: “No State administration has put up a 
concrete forestry program in forty years. I 
urge reforestation as an economic necessity.” 


“Whys” Tell Need for Research 


Although billed to give a solution to the re- 
search problem, the “Why” talk of Chester J. 
Hogue of the trade extension and field service 
department of the West Coast Lumbermen’s 
Association, as one delegate characterized it, 
drew forth chuckles and the closest attention. 
No one present doubted the urgent need for 
research at the conclusion of Mr. Hogue’s ad- 
dress. Some of the “Why’s” he propounded 
were: 


Does rough grain lumber dry quicker than 
smooth grain? 


Does vertical grain shrink more than flat 
grain? 


Is there a treatment to protect wood from 
heat? 


Why is a black knot? 


Why does one timber check 
not? 


Why is Douglas fir durable? 


Why is Douglas fir better for pickling tanks 
than longleaf pine? 


What makes inner sap rings? 
Which is the right side of a board? 


Answering this last question Mr. Hogue said 
if convex annual rings are on top, planks will 
wear two or three times longer than if con- 
cave rings are uppermost. 

He declared that while only one-third of the 
tree becomes lumber he doubted whether re- 
search would greatly extend utilization of the 
tree because countries which have made every 
effort to increase utilization only consume about 
40 percent of a tree. He added: 

The Japanese over a long period of years 
have gotten more profit out of thinning forest 
land than from the final cutting. Can we do 
this with Douglas fir? As for destructive dis- 
tillation, it depends upon costs, capitalization, 
intensive and scientific research. 

Our experience the last few years strength- 
ens our belief that it is inefficient to cut 
large timbers. One researcher says 6x12 will 
ultimately be the maximum size of timbers. 
Who knows but that in the next decade we 
may cut only small timbers? The husky 
logger who makes Japanese squares today may 
be making silk underwear. ‘ 

Research is the heart of any industry. A 
lot of our troubles are directly traceable to 
its lack. The use of forest products is in its 
infancy. 

Dean Winkenwerder at this point said that 
the college of forestry gets about 500 inquiries 
a year, many of which can not be answered. 

A splendid analysis of the part community 
interest plays in the forestry situation was pre- 
sented by B. P. Kirkland of the college of 
forestry, University of Washington. 

Guy Anderson, president of the Longview 
Chamber of Commerce, stated that the city 
employs an industrial engineer and is fully in- 
formed as to its timber resources. A Spokane 
man told of efforts to arouse interest in that 
city and how the movement had become gen- 
eral rather than limited to lumbermen. One 
county in eastern Washington is taking over 
_ 10,000 acres of tax delinquent land each year. 
Much of this could be re-forested, the speaker 
declared. Spokane made an extensive timber 
survey two months ago and is striving to get 
a great deal of publicity preparatory to push- 
ing .forest legislation. Another speaker de- 
clared that all sections of land cut over by the 
Cascade Lumber Co. in Kittitas County is re- 
foresting naturally. 

J. A. Wright, of the State Bankers’ Associa- 
tion, injected a new factor in the forestry prob- 
lem when he declared that some bankers are 
refusing to accept long term county bonds 
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where forests are rapidly being depleted, fear- 
ing death of many communities. 

Short talks were also given by representa- 
tives of the State Federation of Womens Clubs, 
Federated Industries of Washington, Washing- 
ton Press Association, and the State Chamber 
of Commerce. 

Trustees re-elected incumbent officers and in 
addition made Walter M. Luethold, of Deer 
Park, a vice president and Lester Livengood 
a trustee. The officers are: 

President—Hugo Winkenwerder, University 
of Washington. 

Vice-presidents—J. A. 


Swalwell, Seattle, 


Wash.; Roy Morse, Longview, Wash.; James 
Newbegin, Tacoma, Wash.; Walter M. Lue- 
thold, Deer Park, Wash. 


Secretary—C. S. Cowan, Seattle, Wash. 
Treasurer—Arthur Bevan, Seattle, Wash. 


Resolutions Adopted 


The report of the resolutions committee, 
headed by W. G. Weigle, and adopted by the 
conference, urged immediate, increased interest 
and action by the State and other timber 
growing agencies in the practice of forestry; 
endorsed the establishment of community for- 
ests antl the stimulation of wood-using indus- 
tries so as to stabilize forest labor; suggested 
that the State assist the lumber industry in re- 
search work; that all holders of large tracts 
apply the sustained yield plan in harvesting 
their timber crops; that all individuals, clubs 
and associations actively aid in stimulating the 
practice of forestry; that the State forestry 
board take steps to acquire additional land 
areas for State forests; that an increased Fed- 
eral appropriation for the work of the weather 


at 
bureau in Washington be urged; that 
county assessors be urged to make a sty 
cut-over land values and that valuations be 
applied on the lands to help bear the cost of 
government; that attention be brought to Cop. 
gress of the need of the early completion of 
the objectives of the Clarke-McNary Act and 
that Federal forest experiment stations be 
given such financial support as will enable 
them to carry on forest problem investigations 
and surveys; that the work of private interests 
in reforestation be commended; that sufficient 
funds be provided by Congress to protect the 
forests from fire damage and also permit arti. 
ficial reforestation where feasible; that the 
Government continue the work in insect and 
blister rust control; and that adequate legisla. 
tion be enacted governing the taxation of fe. 
foresting areas. 


Told How to Make Themselves Better Lumbermen 


Retailers of Southwest, in Convention at Albuquerque, Hear Inspirational 
Addresses—Speakers Predict Building Revival in Spring 


ALBUQUERQUE, N. M., Nov. 25.—Maintain- 
ing the high standard for successful gather- 
ings of the Mountain States Lumber Dealers’ 
Association, the southern section met here Nov. 
22 and 23, for the second time in three years. 
Graced at the banquet and both evening ses- 
sions by the presence of the ladies, and with a 
balanced program of swbjects pertaining to 
both manufacturing and retailing, addresses in- 
structional as well as inspirational, the con- 
structive thought presented, in the opinion of 
Secretary T. J. Vincent will be reviewed in 
memory for many months by the attendants, 
many of whom came long distances. President 
Clarence Iden voiced the opinion, based on the 
interest taken in discussions of mill equipment 
and methods by an audience composed mostly 
of retailers, that a meeting under more favor- 
able conditions with a large attendance of small 
sawmill operators to consider subjects compre- 
hensively covering the details of manufacture 
in a circular sawmill would be of the utmost 
value not only in increased profits to the lumber 
producers but to the industry as a whole. 

Sessions were held on Friday evening (under 
the auspices of the Albuquerque Woman’s 
Club and the college of engineering of the Uni- 
versity of New Mexico) and Saturday after- 
noon, with several addresses following the din- 
ner on Saturday evening. 


Modernizing Needs Stressed 


“Three out of five homes today need mod- 
ernizing,” asserted Don McNeal, of the Mc- 
Phee & McGinnity Co., Denver, Colo., on Fri- 
day evening, in a meeting that dealt largely 
with remodeling of homes. : 

No one cares today to continue to use an 
automobile of five years ago, he continued. 
A 1919 model is considered antique. Yet we 
tolerate inconvenience in the home, where 
everyone spends two-thirds of the time, ir- 
respective of the fact that in the last ten 
years greater advancement has been made in 
developing home beauty and built-in con- 
veniences than in any two decades previously. 

Co-operative and unified effort and consist- 
ent advertising are prime factors in a suc- 
cessful remodeling campaign. It is essen- 
tially an advertising problem, carried on co- 
operatively by every phase of the building 
industry. It is unfair to expect any one 
branch to carry the load of the others, or 
to give a service alone that is essentially for 
the benefit of everyone in the building field. 
Through the co-operation of the twenty-five 
or thirty divisions of this great industry the 
burden of an advertising campaign to the 
individual is reduced to a minimum and the 
results gained the maximum, 

Money spent in unsupervised remodeling or 
modernizing is often wasted, and loan com- 
panies have become skeptical because of this 
tendency. The last few years home interests 
and home consciousness have dropped con- 


siderably, and, through organized advertis- 
ing, the luxury market has taken their place 
to a great extent. The establishment of a 
locality bureau to promote modernizing of 
homes tends to eliminate the resistance and 
to increase pride in home ownership. Some 
of the results of a well organized moderniz- 
ing bureau in any locality are a general civic 
betterment, more steady employment in the 
building t®&des, continuity of employment on 
a job, which in modernizing is not affected 
by weather conditions, stimulation of home 
pride, raising of the morale and the uplift- 
ing of the standards of a community, besides 
the strengthening of the security of loans. 


Good Foundation Essential 


“We frequently look at small homes, and 
admire a good coat of paint,” said Prof. A. 
Diefendorf, of the university’s civil engineering 
department, “but fail to consider the founda- 
tion and other hidden details of construction 
far more important.” Emphasizing the need 
of a good foundation, and of good engineering, 
he declared that New Mexico has the best ag- 
gregate, or gravel, in the world, and therefore 
the best possibilities for good concrete. 

Tracing the descent of Pueblo architecture 
to its present home applications, Prof. Irving B. 
Parsons, in charge of the course in architec- 
ture in the university, declared: “We do well 
to perpetuate the Pueblo architecture, and make 
a mistake in trying to supplant English and 
American designs when we have an architec- 
ture of our own unique in all the world. It 
was adapted by the Spanish when they built 
the first missions and later other buildings, 
and thus it was handed down.” He illustrated 
his talk with many lantern slides. Mrs. H. L. 
Hogrefe presided, and musical numbers were 
rendered by Miss Olive Winsett and Ernest 
Harp, accompanied by Miss Virginia Johnson. 


Manufacturers and Retailers in Joint Session 


President Clarence Iden, of Las Vegas, pre- 
sided at the Saturday afternoon session. Mes- 
sages were read from prominent lumbermen in 
and out of the State. Former Gov. J. F. 
Hinkle, president of the Pecos Valley Lumber 
Co., Roswell, N. M., wrote: “Business has 
been good here this year, and the outlook is 
not unfavorable now.” 

“Winter always carries the promise of 
spring,” wrote C. Arthur Bruce, first vice pres- 
ident of the E. L. Bruce Co., of Memphis, who 
is interested in New Mexico livestock. “Busi- 
ness, while it has had a setback, is funda- 
mentally sound. The position of most firms in 
the industry is excellent, and with the advent 
of spring business will again be swinging at a 
practically normal stride.” 

Others heard from were R. A. Whitlock, of 
the El Paso Lumber Co., and organizer of the 
first Hoo-Hoo club in Albuquerque; Robert E. 


Adams, of Strong & Adams, Springer, N. M, 
and A. E. Monteith, manager of the Star Lum- 
ber Co., at Clayton, N. M., and vice president 
of the association. 

E. C. Hole, secretary of the AMERICAN Lus- 
BERMAN, in twenty-eight pithy, pertinent para- 
graphs elicited closest attention as he gave 
within the scope of a single letter a word 
picture of the present situation in the lumber 
world, with suggestions, illustrated by cases, 
for extending trade. He said in closing: “The 
lumber merchant of the future will be a ‘live 
wire’—and a live wire always carries power. 
He will have faith in his business—and faith, 
you know, never stands around with its hands 
in its pockets. He will endeavor to keep in 
touch with what other merchants in his line are 
doing, and he will take the best and apply it in 
his own business.” 

Kenneth J. Baldridge, Albuquerque lumber- 
man, in an illuminating talk on delivery costs, 
stated that he believes the customer, directly 
or indirectly, should pay for delivery, since it 
costs $1 for lumber and 75 cents for cement, to 
deliver. Operation of a truck should return 
a profit, yet a $2,000 truck which served 24 
days a month, costing $216 monthly on the 
average, for the year, or $9 a day, credited 
with deliveries at these rates was found $800 
behind at the close of the year. He suggested 
economy in hiring delivery equipment for the 
peak season, maintaining owned equipment ade- 
quate for 50 percent or less, of the peak need. 

H. W. Galbraith, of the Foxworth-Galbraith 
Lumber Co., Amarillo, Tex., found it impos- 
sible to attend, as he had hoped to do. Secre- 
tary Vincent read his paper on “Co-operative 
Advertising,” which showed advantages of sys- 
tematic advertising prepared by subscribers, 
under direction of a man responsible for main- 
taining continuity of service over a contract 
period, promoting in ways he detailed the de- 
mand for building materials—a co-operative de- 
velopment of business. “It should be hammered 
into the minds of the home owners,” said Mr. 
Galbraith, “both in the city and possibly even 
more so in the country, that neglect of their 
homes depreciates the value of their property. 
The farmer can get a better loan and a better 
line of credit if he owns a well-kept, attractive 
home; better people will come to that commun- 
ity and the whole standard of living and citr 
zenship will inevitably rise with the improve- 
ment of the homes of any country. In other 
words, continually hammer away at the task 
of creating a desire and ambition for better 
and better kept homes.” 

H. G. Newby, northern New Mexico saw- 
mill operator, who resides in Santa Fe, where 
part of the stock is marketed, stated that he 
piles in stacks 3 feet wide, 2 stacks adjacent, 
with 2%4-foot intervals. Some bluing results 
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from continuous stacks. He uses edgings 2 to 
4 inches wide for stripping, piles 2x4s on edge, 
turns cross-grained boards, that, exposed, be- 
gin to warp, finds that warp can be eliminated 
even in 2-inch material by repiling with green, 
and disposes of sawdust currently by burning 
with forced draft in a forge-like device. 

J. F. Branson, veteran Thoreau manufac- 
turer, discussed losses sustained in utilizing 
cull logs where long haul is involved. 

Leslie W. Burnett, of the A. B. McGaffey 
Co, McGaffey, N. M., recommends a_ speed 
indicator, obtained for $1.50, to obtain R.P.M. 
of the saw mandrel, this reading to be sent 
to the factory where the saw was hammered 
for a certain speed, to ascertain if it is being 
run at approximately the speed for which ham- 
mered. He explained why uniform speed is 
more important with a circular than with a 
band saw. 

Just as numerous small merchants obtain 
expert bookkeeping assistance by employing 
an accounting service, he said, so ten or 
fifteen smali mills, co-operatively or through 
an association, could, with reasonable cost, 
secure the services of an expert filer and 
mill man who, through frequent inspections, 
could keep saws and other equipment at ca- 
pacity for manufacture of lumber that would 
not need to be sold, as often from small mills, 
at $2 or $3 a thousand less than that from 
the big mills, and I suggest that they call 
freely for advice on saw manufacturers or 
a saw engineering bureau, such as that in 
Portland. 

Business to Be Better 


A prediction of uphill prosperity as an after- 
math of the recent stock market crash was 
made in a talk following the dinner, -in the 
Indian room of the Franciscan Hotel, Satur- 
day evening, by James G. McNary, president of 
the Cady Lumber Corporation. The banquet 
was given under the auspices of Albuquerque 
Hoo-Hoo Club No. 69, and its president, 
George L. Doolittle, was toastmaster. 

We all know that the lumber business has 
been demoralized, continued Mr. McNary, and 
that all business has been depressed by the 
speculation craze which resulted in the stock 
market slump. It is a matter of great satis- 
faction to me that while our Congress and 
Wall Street have been attacking each other, 
our splendid President has not only taken the 
bull by the horns but the bears as well. 

We can reasonably look forward . within 
the next few months to an era of good busi- 
ness. We are assured a plentiful supply of 
money at a reasonable rate, which we have 
not had for several years because of the 
extent of speculation. With the assurances 
of national leaders that building will be 
pushed, I believe things will be better in 
the building business. 


Lumber Merchandising a Dignified Calling 


The dignity of the lumber business, said 
Harry T. Kendall, general sales manager of the 
Central Coal & Coke Co., Kansas City, Mo., is 
manifest in its age, size, personnel, problems, 
and purpose. Tracing the growth of the in- 
dustry from the early exportation of Virginia 
logs in colonial days, and the first American 
manufactories, the sawmills of New England, 
to the modern cut of 35,000,000,000 feet of 
lumber a year, he cited statistics to show the 
enormity of output. 

Charles Proebstel, president of the Santa Fe 
Builders Supply Co., said, in discussing the 
need of big men in the industry: 

I believe we have a duty to the community, 
State, and nation, greater than that of any 
other industry. We are using Nature’s prod- 
ucts, and must see that every bit of them 
ls utilized to the utmost. As we are suspi- 
cious of a hair restorer guaranteed by a bald- 
headed barber, so the public has a right to 
doubt the qualities of building merchandise 
sold from a yard of dilapidated, run-down ‘ap- 
pearance. A lumberman should be efficient in 
his financing, in his accounting. When I 
Make an estimate, with a fair profit, I am 
not afraid of the man who cuts, for if he 
continues that policy I can foresee the re- 
sult. [ am afraid of the man who can obtain 
a higher price than I can, for he is a better 
merchant. And we should not only appre- 
Clate that we have a business that is worth 


while, but we should tell prospective custom- 
ers what all qualities and kinds of lumber 
are best suited for. If a competitor has 
something better for a certain purpose tell 
them so, frankly. It will establish confidence 
with the public, and your competitor is likely 
to reciprocate. 


Character Paramount in Personality 


“The motto used to be ‘Let the buyer be- 
ware,” said John E. Hill, vice president of 
the Panhandle Lumber Co., Amarillo, Tex., in 
speaking on the “Development of Personality.” 

Now the most popular motto is, he con- 
tinued: “He profits most who serves best.” 
Stay away from your business a little bit; 
make your work helpful. to some one; listen 
closely when others talk; don’t interrupt a 
talker; avoid misrepresentation; wear dignity, 
but not a high hat; deliver good measure al- 
ways; keep your temper, but spread good na- 
ture; forget gossip, ignore scandal; be quick 
to serve, to make a wrong right. 

It is true we are in business to make a 
living, to earn a return upon our capital or 
savings invested in our business. But today 
no business is thought worthy that does not 
serve some portion of society. We are in 
business to help ourselves, to help our em- 
ployees, our employers, and our customers. 
The great attributes of a great personality 
for success in business are those promoting 





J. E. HILL, Cc. PROEBSTEL, 
Amarillo, Tex.; Santa Fe, N. M.; 
Discussed Develop- Pointed to Need for 

ment of Personality Big Men 


a strong character. The three great factors 
are capital, competency, and character, but 
the greatest is character, and it will provide 
and promote the other two. It is like a 
Pueblo building. It can be added to and built 
up, or it can be torn down and will lose its 
value. 


The two most important probems facing the 
lumber manufacturer today, stated A. ; 
Horner, manager, western division of the Na- 
tional Lumber Manufacturers’ Association, San 
Francisco, are overproduction and undercon- 
sumption. He asserted that the first was a 
problem for the manufacturer to settle; the 
second is one that affects manufacturer, whole- 
saler, and retailer, and one that the organized 
industry through trade extension campaigns 1s 
lending help. 

“It will not be solved all at once,” he stated, 
“nor by any magic formula; in fact, it will 
never be solved completely, but it may be re- 
duced to a point where its colleague—overpro- 
duction—ceases automatically to be a problem.” 
In detail he discussed the work for the indus- 
try in research, statistics, standardization, grade- 
and trade-marking, home modernizing, sales- 
manship, and building code work. 

The motion pictures, “The Transformation,” 
furnished by the National Lumber Manufac- 
turers’ Association, and “Arizona ‘Caterpillar’ 
Logging,” taken by R. A. Nickerson, manager 
of the Saginaw & Manistee Lumber Co., Wil- 
liams, Ariz., were shown both evenings under 


the direction of John D. Jones, in charge of 


public relations of the Forest Service. 





LUMBER CLUBS 











Appalachian Club Officers 


Cincinnati, OnIo, Nov. 25.—At the recent 
annual meeting of the Appalachian Hardwood 
Club, held here Oct. 29 (report of which 
appeared in the Nov. 2 issue of the AMERICAN 
LUMBERMAN) Officers and directors were elect- 
ed as follows: 

President—Fred Bringardner, Orgas, W. Va. 

Vice president—J. W. Mayhew, Columbus, 
Ohio. 

Secretary-treasurer—F. R. Gadd, Cincinnati, 
Ohio. 

Directors—Northern West Virginia, Merritt 
Wilson, Elkins, W. Va.; southern West Vir- 
ginia, R. J. Carroll, Charleston, W. Va.; east- 
ern Kentucky, John W. Kitchen, Ashland, 
Ky.; eastern Virginia, C. W. Boyd, Tazewell, 
Va.; eastern North Carolina, James E. Walker, 
East La Porte, N. C.; eastern Tennessee, J. S. 
Walker, Lancing, Tenn.; at large, F. P. Dabolt, 
Bond, Ky.; at large, C. C. Morse, Rochester, 
as 

Committees were appointed as follows: 

Trade Extension—J. W. Mayhew, chairman, 
W. E. Berger, W. H. Baker, jr., J. J. Linehan, 
H. L. Gray. 

Membership—J. F. Bushelman, chairman. 
(All club members at large are supposed to be 
active members of the committee.) 


Club Re-elects Officers 


New York, Nov. 25.—Spencer D. Baldwin 
was re-elected president of the Hudson County 
Lumbermen’s Club, which held its annual meet- 
ing and banquet last Tuesday evening at the 
Elks Club in Union City, N. J. All other of- 
ficers were re-elected. 

The meeting was attended by about 125 lum- 
bermen, every lumber group in New Jersey 
being represented by officers and members. An- 
drew H. Dykes was toastmaster and there were 
a number of brief speeches. Guest speakers in- 
cluded Secretary DeNike, of the New Jersey 
Lumbermen’s Association, and Arthur R. Carr. 

An interesting feature was the reading of 
reports by secretaries of the several groups rep- 
resented at the meeting. 


Talks on Fireproofing Lumber 


New York, Nov. 25.—Raymond W. Storm, 
of George H. Storm & Co., was the principal 
speaker at last Friday night’s meeting of ‘the 
Nylta Club. The members had been notified 
in advance that Mr. Storm would report on his 
firm’s success in perfecting a system of fire- 
proofing lumber and the result was the largest 
attendance ever gathered at a regular Nylta 
meeting. 

Mr. Storm spoke for more than two hours, 
explaining many experiments. that had been 
made in perfecting the “fire-safe” process and 
the elaborate equipment necessary to make lum- 
ber absolutely immune from the effects of 
flames. 

Finally Mr. Storm gave tests by using a 
blow-torch on steel and lumber. The manner 
in which the wood withstood the hottest flames 
not only amazed the audience, but even showed 
that the steel was more damaged than the lum- 
ber by application of fire. 


Club Elects New Officers 


[Special telegram to AMEzIcAN LuMBERMAN] 


SHREVEPORT, La., Nov. 26.—The Shreveport 
Lumbermen’s Club today elected officers for 
the ensuing year as follows: 

President—George S. Prestridge, 
dent Frost Lumber Industries. 

Vice president—William Steen, manager wood 
preserving division Long-Bell Lumber Co. 

Secretary—Ward Delaney, with Frost Lum- 
ber Industries. 

Treasurer—W. A. Peavy, Peavy-Moore Lum- 
ber Co. " 


Mr. Prestridge succeeds as president B. Hud- 
son Bolinger, who received a rising vote of 
thanks for the excellent work accomplished 
under his administration, 


vice presi- 


sis 
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Millwork Institute Adds to Promotion Fund 


OAKLAND, CALIF., Nov. 23.—Jubilant over 
reports which showed that the last year has 
been the most successful in the history of the 
organization, the Millwork Institute of Cali- 
fornia last evening ended its sixth annual con- 
vention with a banquet at the Hotel Oakland, 
in which establishment the members held their 
formal meetings on Nov. 21 and 22. 

Most important among the numerous and 
varied results of their convention and their 
consideration in retrospect of the accomplish- 
ments of the last year, was the expressed de- 
termination to go after more and better busi- 
ness during the coming year, which determina- 
tion found expression in the decision to in- 
crease the institute’s appropriation for trade 
promotion work to $2,100 a month. 


Other major accomplishments included: 


The completion and adoption during the 
last year of the plant certification plan. 

The financing and setting up of a trade 
promotion branch of the institute, as the in- 
strument through which to realize the fullest 
benefits of its trade promotion drive. 

The preparation and publication of a set of 
manufacturing standards. 

The extension of the use of Standard Sched- 
ules No. 128, and the completion of Standard 
Schedules No. 129. 

The plan to prepare a complete and illus- 
trated Manual of Millwork, as well as other 
schedules which will cover frames, finish, 
casework etc. 

The proposal to establish an industrial re- 
search department. 

Plans for assisting local associations and 
increasing membership. 


Of all these, however, the trade promotion 
program was regarded as the. most important, 
and members were aroused to a high pitch of 
enthusiasm by the several addresses and re- 
ports on this subject, to which the convention 
devoted more time than to any other. 

; Officers and directors were elected as fol- 
ows: 


President—Arthur W. Bernhauer, Fresno 


Planing Mill, Fresno (re-elected). 

Vice presidents— Howard  Coor - Bender, 
Frank Graves Sash, Door & Mill Co., Los An- 
geles, and C. W. Lannum, Lannum Bros, 
Manufacturing Co., Oakland. 

Treasurer—E. A. Nicholson, Pacific Door & 
Sash Co., Los Angeles (re-elected). 

Directors—D. N. Edwards and C. W. Lan- 
nom, of Oakland; R. R. Smith, of Fortuna; 
H. C. Treff, Howard Coor-Bender and A. J. 
Todhunter, of Los Angeles; J. Wesley Shrimp, 
of Riverside; R. R. Leishman, of Pittsburgh; 
A. W. Bernhauer, of Fresno; T. J. Bridgeford, 
of Sebastopol; E. J. Nutting and H. W. Gaet- 
jen, of San Francisco; C. G. Chipchase, of 
Sacramento; H. E. Weyler, of Santa Barbara; 
Elmore King, of Bakersfield; J. G. Kennedy, 
of Santa Clara, and W. Cowling, of San 
Diego. 


That up-to-date business methods call for 
the substitution of salesmanship for price cut- 
ting was made clear at the outset of the dis- 
cussions on trade promotion. 

L. G. Sterett, manager of the service bureau 
of the institute, led the discussion on trade 
promotion at yesterday afternoon’s session. 
He told of the activities of his department in 
making a survey of the entire State during 
the last three and one-half months in an effort 
to determine the most effective means of trade 
promotion. In the course of the survey, Mr. 
Sterett reported 87 members had been called 
upon and 47 architects consulted. The infor- 
mation gleaned from the latter, he said, shows 
that architects are in vital need of the service 
that the institute now proposes to render. 

The trend of 90 percent of the work done 
is set by architects, he pointed out, adding that 
it is the aim of the institute’s trade promotion 
program to concentrate on the establishment of 


the fullest co-operation between architects and 
the millwork industry. He read letters from 
prominent architects in various sections com- 
mending the certification plan, as well as the 
research and service divisions of the institute. 
“The present trend is back to wood,” declared 
Mr. Sterett. “It is imperative that we realize 
this, and begin at once to take advantage of 
yg 


Tell the World 


“Tell the world about your products,” was 
the prescription of R. E. Imhoff, of Los An- 
geles, for the most effective way of “getting 
back to normal.” He strongly endorsed the 
trade promotion program, urging the members 
who have not yet signed up for it to do so at 
once. 

A similar appeal was voiced by J. G. Ken- 
nedy, of the Pacific Manufacturing Co. He 
declared that by this method the members can 
increase the volume of their business by at 
least 10 percent, and that such an increase 





A. W. BERNHAUER, H. T. DIDESCH, 


Fresno, Calif.; 
President 


Los Angeles, Calif. ; 
Managing Director 


would in all probability make it possible to 
realize better prices. 

H. L. Rosenberg, of the Hippolito Co., Los 
Angeles, declared it his belief that “this insti- 
tute is on the right track at last,” adding that 
real, earnest trade promotion work will solve 
not a few of the problems of the members. 

Managing Director H. T. Didesch reported 
that the directors, who held an all-day meeting 
on Thursday, devoted most of their time to 
the trade promotion program, deciding upon 
the $2,100 monthly appropriation for this work. 
This budget is made up by voluntary subscrip- 
tions, he pointed out, 46 members subscribing 
$1,100 a month. He then read a schedule of 
payments to the trade promotion program, 
which had been suggested by the directors. 
These payments run from $5 a month to $200 
a month, depending upon the size of the busi- 
ness. Mr. Bernhauer urged all members of 
the institute to subscribe to all of its various 
activities. It was declared that trade promo- 
tion subscribers are paying their subscriptions 
promptly. 

Mr. Didesch announced that the book of 
accredited standards will be out in two weeks. 
It will contain fifty pages, he said, and will 
also contain a copy of the license agreement 
and all information relative to the Label, Cer- 
tification Plan and other matters. It was de- 
cided to print 3,000 copies of this book. Each 
member in good standing will receive one copy 
and certified members will receive ten copies 
each. The first list of plants certified under 


the certification program will be sent out with 
the accredited standards, Mr. Didesch aig 
There are 37 of these. 


To Form Branch in Texas 


Announcement was also made that the dj. 
rectors have decided to send Mr. Didesch to 
Texas for a week, there to assist in the for. 
mation of a millwork institute in the Lone 
Star State. Righjts to use the accredited 
standards, label, certification plan and other 
features will be granted the new institute at 
a figure that will be of marked assistance to 
the treasury. 

In the course of his address and report, Mr, 
Didesch urged the appointment of a standing 
legislative committee properly to guard the 
interests of the millwork industry. He likewise 
suggested that the institute sponsor each year 
a review of some of the items in the next sea- 
son’s millwork, this to be held in various cities 
toward the close of the institute’s fiscal year, 
These items, such as fine doors, he said, could 
be shown in hotel lobbies, and, coupled with 
the scientific use of proper sales literature, 
would be of material benefit. 

A. J. Todhunter, of the Hammond Lumber 
Co., Los Angeles, who is vice president of the 
southern district, arinounced the decision of the 
directors with regard to delinquent members, 

The successful work done by the National 
Lumber Manufacturers’ Association in combat- 
ing the use of substitute materials in large 
buildings throughout the country was re- 
counted by J. E. Machie, of San Francisco, 
code engineer of the N. L. M. A. 

In explaining Standard Sash and Door 
Schedules No. 129, Mr. Didesch pointed to the 
foreword of the book, which states that it is 
“a revision and in certain respects an ampli- 
fication of the schedules comprising the orig- 
inal edition, No. 128.” It is dedicated to “the 
craft which for centuries has been intimately 
identified with the progress of civilization and 
culture through the production of architectural 
woodwork.” Mr. Didesch spent some time 
answering questions of members regarding the 
new schedules. 

In dealing with the industrial research de- 
partment of the institute, President Bernhauer 
declared that industrial research is expanding 
rapidly. 

More firms are turning to industrial re- 
search each year, he said. The total amount 
of money being spent in this connection is 
increasing every year, and most of the firms 
which are carrying on this work are year 
by year increasing the amount they spend on 
it. The reason for this trend is found:in thé 
very high return realized from such expendi- 
tures. Estimates on these returns in numer- 
ous cases range from 100 to 300 percent. 


“Co-operation between Architects and Mill- 
men” was the subject of a stirring address by 
John G. Donovan, chairman of the State board 
of architects. 

George H. Mayer, sales manager of. the 
American Window Glass Co., of Pittsburgh, 
Pa., spoke on “Standardization.” : 

The next meeting, it was announced, will 
be held four months hence at a place yet to 
be decided, though Mr. Bernhauer said the 
directors have decided that it will be some- 
where in the southern part of the State. The 
summer meeting probably will be held at Santa 
Barbara, he declared. 

Before adjourning a.vote of thanks was 
tendered the Oakland members for the hard 
work they did in preparing for the convention 
and for the splendid results of their labors. 

The annual banquet and entertainment were 
voted an unqualified success, and Clem Fraser 
and Hal Atkinson, who had charge of the ar- 
rangements of this feature, were likewise com- 
mended and congratulated. 
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Georgia Lumber and Millwork Dealers Mee 


Association’s Activities and Accomplishments Reviewed—Methods of Cost Keeping Con- 
sidered—Need of Compensation Insurance Urged—Intensive Work Planned 


ATLANTA, GA., Nov. 25.—Ways to the more 
successful conduct of business at a profit, and 
importance of the trade organization as a means 
toward this end, centered attention at the an- 
nual meeting of the Georgia Lumber, Millwork 
& Building Material Dealers’ Association at 
the Henry Grady Hotel here last Wednesday 
and Thursday. 

In the three sessions of Wednesday morning, 
Wednesday afternoon, and Thursday morning 
the subjects of price cutting, competition, 
merchandising, protection against credit losses 
and inadequate compensation insurance, utiliza- 
tion of definite cost system accounting, the 
merchant’s duty to community and trade as- 
sociates, advantages to be gained by the as- 
sociation as a whole through co-operation, and 
many others of vital interest to all members 
were threshed out. 

Addresses before the assembly by prominent 
specialists in each field, and free discussion 
from the floor left little to be said, and in 
many cases the point in issue brought home to 
some members an admittedly new and valuable 
thought. The convention took the turn of con- 
structive suggestion by voluntary contribution 
to the subjects at hand, from which all might 
benefit at will, rather than that of committee 
session and presentation of formal resolutions, 
with one or two necessary exceptions. 

The Thursday morning session was divided 
between various reports summarizing the last 
year, and the preliminary addresses. President 
T. M. Willingham, Central Door & Sash Co., 
Macon, was in the chair. The lumbermen were 
welcomed to Atlanta by I. N. Ragsdale, mayor 
of the city. Response was given by S. H. 
Adams, retail dealer of Covington, Ga. Intro- 
ductions all around were accomplished by each 
member arising and announcing his name, firm, 
and home town. Application for membership 
from the Chambers Lumber Co., Macon, was 
considered and that firm promptly admitted. 


President’s Address 


President Willingham’s address briefly re- 
counted the progress of the association since 
its formation five years ago. Stating that of 
300 eligible dealers in Georgia only fifty-six 
belonged to the association, the president urged 
effort on the part of every member to show 
outside dealers the real value of the organiza- 
tion, and declared that only complete unity and 
co-operation could attain results that would 
make the association worth-while to all. <A 
new lien law allowing lumber dealers and as- 
sociated trades greater protecti 1 against credit 
losses having come before the Georgia legisla- 
ture during the last summer session. President 
Willingham reported its passage by the senate, 
and its failure to reach the floor of the house, 
thus delaying further action in its regard for 
two years, when a new legislature will come 
together. Closing his remarks, he urged mem- 
bers to give every support to the association 
program for the coming year. 

In the secretary’s report, H. J. West, of At- 
lanta, outlined the series of suggestions, reports, 
literature, and appeals sent out to association 
members during the past year, and urged that 
all dealers show recognition of the association 
program by response and definite action wher- 
ever possible. He also gave an interesting ac- 
count of his attendance at the annual convention 
of the National Retail Lumber Dealers’ As- 
sociatio: in Chicago. 


Suggests Paid Secretary 


Mr. West recounted the difficulty before an 
association secretary who must be primarily 
engaged in a business of his own, and earnestly 
advocated the employment of a paid secretary 


on a full-time basis, free to travel throughout 


the State in the interest of gaining new mem- 
bers and keeping closer contact with the old. 
This suggestion seemed to meet unanimous ap- 
proval from the assembly. 

Outstanding among the reports from district 
directors throughout. the State was that of 
Paul Johnston, Thomaston dealer, who reported 
business along boom proportions in his terri- 
tory, which is uncommon to the section at this 
season. J. W. McCook, director, of Macon, 
was able to report 100 percent association mem- 
bership among the dealers of that city. 

President Willingham appointed nominations 
committee as follows: J. R. Nunnally, Monroe, 
Ga.; O. P. Willingham, jr., Macon; and M. K. 
McKinney, Blue Ridge, Ga., chairman. 

The morning session closed with an address 
by M. E. Dyess, Augusta Lumber Co., Au- 
gusta, Ga., past president of the association, on 
“The Advantages of Attending Trade Con- 
ferences or Conventions.” 


Officers and Directors Elected 


A series of addresses by specialists and non- 
members of the association, occupied the 
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Macon, Ga.; 
Retiring President 


H. J. WEST, 
Atlanta, Ga.; 
Secretary Pro Tem 


Wednesday afternoon session, while the Thurs- 
day morning program consisted of open dis- 
cussion by all members of five subjects of vital 
importance to the welfare of the lumber and 
building material business. Following this the 
closing business was dispatched, and officers 


for the coming year were elected. These are: ° 


President—Roy C. Morrison, Disbro Lum- 


ber Co., Atlanta. 
First vice president—Frank M. Durant, 
Brooks-Bright Lumber Co., Savannah. 
Second vice president—Kenneth B. Hodges, 
Hodges Lumber Co., Albany. 


No secretary was elected, in view of the 
wishes of the membership that a paid secretary 
be employed by the association. H. J. West 
agreed to continue in the service of that office 
until a suitable man is found to take over its 
duties on a full time basis. 

Directors were elected for the various dis- 
tricts as represented: 

T. M. Willingham, retiring president, chair- 
man-at-large; M. E. Dyess, Augusta Lumber 
Co., Augusta, director to the National asso- 
ciation; and E. George Butler, Savannah; T. 
A. Daniel, LaGrange; M. Mack Evans, At- 
lanta; K. B. Hodges, Albany; Paul Johnston, 
Thomaston; C., B, Landrum, Millen; J. W. 


McCook, Macon; W. B. Willingham, jr., 
Marietta; J. J. O’Neill, Rome; Leland Rob- 
erts, Valdosta; W. L. Wallace, Social Circle, 
and Henry Washington, Gainesville. 


Following the election of officers it was 
agreed that the semiannual meeting in June be 
held at St. Simons Island, a sea-side resort out 
from Brunswick, Ga. 

Immediately after the close of the general 
convention, the new directors met and officially 
approved the employment of a paid secretary, 
doubled the amount of dues for the next fiscal 
year, and endorsed the Cloister Hotel, at St. 
Simons, for the semiannual meeting. 


WEDNESDAY MORNING 


Wednesday morning a report read by Bruce 
W. Davis, Atlanta, chairman on insurance, 
served to answer many problems of compensa- 
tion liability that had not been clear to all 
dealers. Also instrumental in the report were 
M. E. Dyess, Augusta, and J. J. O’Neill, Rome. 

In view of the findings, the committee sug- 
gested that lumbermen require sub-contractors 
to provide compensation insurance covering 
their employees. If this were not accomplished, 
the duty of the principal to report the. pay 
roll of such contractor to his insurance carrier 
was pointed out. In this case, it was stated 
that principal should be reimbursed by the con- 
tractor for the amount of the premium involved. 

In outlining “The Advantages of Attending 
Trade Conferences or Conventions.” M. E. 
Dyess expressed their usefulness in eliminating 
the old idea of running the competitor out of 
business, substituting in its place a spirit of co- 
operation and mutual understanding that works 
to the advantage of the trade as a whole. He 
pointed out that where a competitor is not 
meeting with success most likely his stock is 
thrown upon the market at bankrupt prices, 
and the whole industry suffers accordingly. Be- 
side the starkly practical reasons for co-oper- 
ative meetings, Mr. Dyess spoke of the satis- 
faction of social acquaintance and exchange of 
ideas between a group of men who all “speak 
the same language.” 


New Sales Tax Law 


Opening the afternoon session Wednesday, 
J. P. McGrath, secretary Georgia Manufactur- 
er’s Association, outlined and explained the 
new general sales tax law which .became effec- 
tive in Georgia Oct. 1, 1929. In effect, the law 
imposes a tax of two mills per dollar gross 
annual receipts from all sales to the consumer, 
that is, upon the retail dealer, and a tax of 
one mill per dollar gross receipts upon the job- 
ber, in each case with a general exemption 
of $30,000 deducted from said gross receipts. 

Mr. McGrath also announced the expectation 
of repeal of the existing State net income tax 
law, toward which end several test cases are 
now under preparation. 

Arthur T. Upson, assistant trade extension 
manager, Washington, D. C., presented a syn- 
opsis of the activities of the National Lumber 
trade extension bureau in aiding the retail 
dealer. 

A paper on .“Credits,” read by James E. 
Cochney, Atlanta, in the absence of its author, 
Mrs. Bonnie Deaton, secretary of the Build- 
ing Material Dealers’ Association of Atlanta, 
through illness, defined three types of credit 
management, as follows: Competitive, in which 
dangerous credit is a basis for attracting busi- 
ness; constructive, as protected by intelligent 
investigation; and co-operative, by which unity 
lends strength to protection. 

L. F. Collier, Ft. Pierce, Fla., warned the 
Georgia association against mistakes by which 
Florida had suffered, chief of which was lax, 
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hurried and thoughtless credit during the boom 
period. 


“Although we age one of the oldest indus- 
tries known to maf, and second in magnitude 
only to agriculturep-the lumber trade is cursed 
by a tradition of Meligent, slipshod methods,” 
said J. P. Willia 
Lumber & Millwoii@ Association, and proceded 
to amplify his stafément with startling clear- 
ness. His subject was “A Material Merchant’s 
Duty to Himself, His Fellow Dealer, and His 
Community.” 

Following his talk Wednesday afternoon, 
touching upon tariff protection as well as sales 
tax, Mr. McGrath voluntarily drew up a reso- 
lution calling for organized action by the asso- 
ciation toward adequate tariff protection of the 
lumber trade in the proposed tariff legislation 
now before Congress, and presented it before 
the convention Thursday morning. It was 
adopted without dissent. 


Discussions at Final Session 


Discussions of the final session came under 
the five subjects to follow: 


How Best to Accomplish Reduction of In- 
ventory and Quicker Turnover Through Co- 
operation. The common warehouse plan was 


here the leading suggestion for merchandis- 
ing the slower moving items that cause over- 
stocking and slow turnover, especially recom- 
mended for use in the larger cities. As an 
alternative, a plan of co-operative division of 
items between the dealers of one community, 
each agreeing to buy specified items through 


the assigned dealer, was suggested as suc- 
cessful where the central warehouse plan, 
with its bulkier overhead, had been known 
to fail. 

Best Methods of Securing Repair and Re- 


modeling Business. Mr. Upson in his earlier 
talk had suggested substituting the phrase 
“modernizing” as more attractive than “re- 


modeling.” S. H. Adams sounded the keynote 
of service, in the form of aids to the con- 
tractor and extra “bits” for the consumer, as 
productive of repeat orders for repair. Qual- 
ity of material, and artistry of display, were 
also stressed as helpful. 

What Do Low Price and No-Profit Sales 
Stimulate? Clearly the answer was voiced by 
Mr. Williams, of Florida, “. o 2 « @Gtime- 
ulate the sheriff's business.” The question 
was again forcibly answered by another ques- 
tion, voiced by President Willingham, “Once 
a contractor gets you to lower the figure of 
your first bid, would he be fool enough ever 


again to purchase from you at your first 
price?” 
Selling Small Orders at a Longer Profit. 


H. J. West, large dealer in small orders, has 
found the use of an established piece-price 
list, generally 25 percent higher than the 
1,000-foot price and applied to all orders up 
to 500 feet, to bring satisfactory results. 


The Importance of Knowing Our Costs. These 
facts were definitely established: That in some 
plants a few profitable items may be bearing 
a heavy burden of loss on other items; that 
with decrease of business volume, costs 
mount, while price pressure is downward; and, 
that actual handling costs are inconceivable 
to the dealer who has no systematic method 
of ascertaining them. 


Mr. Williams was again called upon to ad- 
dress the body, and in an impromptu summary 
of the above subjects offered the following ad- 
ditions, concluding the discussion: 

Both the central warehouse and co-opera- 
tive plans of handling slow stock must fail 
without the entire confidence and good-will 
of the participants one with another. 

And that the only way to get business in 
this age of competition is to go get it. The 
competition is not a striving with other deal- 
ers for the sale of lumber, but against the 
keener competition of scores of other prod- 
ucts that are shrieking from the same 
neglected roof-tops that harbor radios, Ori- 
ental rugs, electric refrigerators, and every 
modern convenience, for the money of the 
owner. 

Many a Packard rests in a garage with 
sagging doors, but the owner cares more for 
the car than for the garage or its appear- 
ance. A floor may be warped, and useless as 
an insulator, but the occupants of the house 


, secretary of the Florida 


cover it with a fine rug and turn a little more 
oil into the automatic furnace. Makers of 
‘these products have educated the people to 
want their products. The lumbermen are far 
behind. Petty dealer-competition can not do 
it, but forest products can be merchandised 
on the modern scale. Co-operation, understand- 
ing, and mutual confidence can get the busi- 
ness. Go get it! 


What Shall the Recompense Be? 


New York, Nov. 25.—In a letter recently 
sent out to the members of the National-Amer- 
ican Wholesale Lumber Association, signed by 
W. W. Schupner, secretary, and by. a commit- 
tee of which A. E. Lane is chairman, attention 
was directed to the fact that the wholesale lum- 
ber distributers are performing a vital service 
to the entire lumber industry; all of the brains, 
enthusiasm and capital of the wholesalers are 
devoted to directing. lumber production into 
channels where best market prices can be ob- 
tained; buyers are being counselled, new fields 
are being constantly developed; dealers are 
being assisted, financed and encouraged in the 
handling of wood products; and it is estimated 
that nearly 75 per cent of the lumber produc- 
tion is marketed by wholesalers. 

A survey made among a representative num- 
ber of wholesalers showed -an average actual 
cost of doing business of 7.83 per cent. De- 
spite this fact, in many fields where the manu- 
facturer’s price is established and known, the 
old 5 per cent trade discount still prevails. The 
letter says: 

It becomes increasingly apparent that the 
wholesaler can only serve his mills on a basis 
of compensation that will meet his costs and 
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provide a margin of safety. Our interests 
with the manufacturers are mutual, and they 
should recognize that their sales representa. 
tives should enjoy at least a living measure 
of prosperity. 

Attention is called to the fact -that 
mills operating on the sales discount plan haye 
signified their willingness to consider this sity. 
ation provided other mills join in the movement 
and that naturally they will look for the highest 
degree of marketing efficiency and co-operatiog 
from the wholesalers. 

A joint manufacturers-wholesalers’ commit. 
tee is soon to meet and in order that the com. 
mittee may discuss the problem intelligently 
a questionnaire is being sent to the members 
in which among other things they are asked for 
this information: 


Do present costs of wholesaling lumber 
warrant a minimum margin of 8 percent based 
on net f. o. b. mill price? 

If you consider 8 percent insufficient, what 
amount do you suggest? 

Are you opposed to cutting the sales mar. 
gin allowed by mills or to other secret rebates 
to customers? 

Should mills protect wholesalers from di- 
rect sales to the trade in territory where mills 
sell to wholesalers? 

What is the approximate percentage of 
your total business on which mills allow a 
sales trade discount and what approximate 
percentage is on a straight, net, flat mill price 
basis? 





Harvarpb Economic Society’s weekly index of 
wholesale commodity prices has dropped to 92.6 
for the week ended Nov. 20, 1929, from 93 
for the week ended Nov. 13, 1929. 


Eastern Ontarians in Annual 


Ottawa, Ont., Nov. 25.—The annual meet- 
ing of the Eastern Ontario Retail Lumber 
Dealers’ Association was held here Nov. 21, in 
the Chateau Laurier, with a large attendance 
representing all parts of the district. The 
election of officers resulted as follows: 


Chairman—J. G. Carkner, Kenmore, Ont. 

Vice chairman—W. A. Nichols, Carleton 
Place, Ont. 

Secretary-treasurer—A. S. Laird, Ottawa, 
Ont. 

Directors—A. Bilodeau, Hull, P. Q.; M. N. 
Cummings, Westboro, Ont.; N. W. Beach, Win- 
chester, Ont.; R. M. Richardson, Gananoque, 
Ont.; R. Light, Napanee, Ont.; and A. D. F. 
Campbell, Arnprior, Ont. 


After a long discussion the association de- 
cided to recommend to the Oftario association 
that the Province be remapped into districts 
and one director be elected to the Ontario asso- 
ciation from each district. The purpose of the 
proposed change is to reduce the size of the 
board which has now become unwieldy. 


F. A. Rowlatt, manager of the White Pine 
Bureau, addressed the meeting and reported en- 
couraging success in the introduction of the 
white pine trade-mark. The association passed 
a motion approving of the bureau trade-mark- 
ing white pine and recommending the use of the 
trade-mark to any member who might see fit to 
use it. There was also a long discussion of the 
grading rule requirement of the bureau that in 
cases of dispute about the grade of a carload 
the dealer should hold the car for sixty days 
or until the bureau could make an inspection. 
When a dealer ordered a car he already needed 
the stock and could not afford to hold it for 
sixty days. At the conclusion of the discussion 
a motion was carried that the Ontario asso- 
ciation directors be requested to invite the man- 
agement committee of the White Pine Bureau 
to confer with them in order to discuss grading, 
trade-marking, shipping condition, and any other 
matters of important mutual interest. 


This concluded the morning session. After 
lunch the winners in the recent clean yard con- 


test were announced and the prizes were pre- 
sented as follows: Class A, for firms with a 
turnover last year of $50,000 or less; first prize 
—A. Amyot, Hull, P. Q., with 985 points out 
of 1000; second, A. F. Campbell & Son, Arn- 
prior, 915 points; third, Joseph Pilon (Ltd.), 
Hull, 900 points. ‘Class B, firms with a turr 
over of $75,000 to $150,000; first—McAuliffe- 
Grimes Lumber Co., Ottawa, 885 points; sec- 
ond, McDonald & Conyers (Ltd.), Ottawa, 848 
points; third, Boucher Freres, Hull, 785 points. 
Class C, firms with a turnover of $150,000 and 
over, first—Mayno Davis Lumber Co., Ottawa, 
885 points; second, M. N. Cummings, Westbro, 
859 points; third, James Davidsons Sons, Ot- 
tawa, 839 points. Grand prize for the foreman 
of the firm making the best record in any class, 
Charles Amyot, son of A. Amyot, Hull. The 
prizes were handsome electric desk lamps, 
leather desk writing sets and bronze smoking 
stands. 

At the afternoon session the first item was a 
round-table report on business conditions. Most 
of the dealers reported a good year’s trade with 
fair prospects for the remainder of the year. 
Some were confident of a good year in 1930, 
while others felt that it was too early to pre- 
dict, but that the indications were encouraging. 
There was unanimous belief that the stock 
market crash would work out to the advantage 
of the building industry. 


F, R. Anglin, Kingston, gave an outline of 
the home modernizing movement in the United 
States and expressed the conviction that it 
could be used to advantage by some groups of 
dealers in Ontario. 


E. M. Barrett, Ottawa, told the dealers of 
the work of the Ottawa Credit Exchange and 
urged them to affiliate themselves with any 
credit reporting service that might be serving 
their districts. 

D. Kemp Edwards, Ottawa, gave a talk on 
the benefits of holding meetings of estimators 
for the purpose of analyzing the results of jobs 
that had been completed. 


A. D. F. Campbell, Arnprior, gave a fine 


talk on modern merchandising. 
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Associations Plans and Activities 


Dec. 2-5—American Society of Agricultural En- 
gineers, Hotel Sherman, Chicago. 


c, 3—Northwestern Hardwood Lumbermen’s As- 
sociation, St. Anthony Commercial Club, Min- 
neapolis, Minn. Annual, 

pec. 4—Conference of Technical Representatives 
of Regional Associations and National Lumber 
Manufacturers’. Association, Congress Hotel, 
Chicago. 

Dec. 4-5—West Virginia Commercial Forestry Con- 
ference, Charleston, W. Va. 

et. 7—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Lake Charles, La. 

Dec. 9—Baltimore Lumber Exchange, Baltimore, Md. 
Annual. 
Dec. 10—Roofer Manufacturers’ Club, Columbus, 


a. 

Dec. 10—Southern Pine Association-Meeting of Ad- 
vertising and Trade Extension Committees 
with All Subscribers, Arlington Hotel, Hot 
Springs, Ark. 

Dec. 11-12—National Lumber Manufacturers’ Asso- 
ciation Trade Extension Committee and Board 
of Directors, Arlington Hotel, Hot Springs, Ark. 


Dec. 12-14—American Construction Council, Hotel 
Sherman, Chicago. 


Jan. 14-15, 1930—Western Pennsylvania Builders 
Supply Association, Fort Pitt Hotel, Pitts- 
burgh, Pa. Annual. 


Jan. 14-16, 1930—Canadian Lumbermen’s Associa- 
tion, Chateau Laurier, Ottawa, Ont. Annual, 


Jan. 15, 1930—Central Association of the Traveling 
Lumber & Sash & Door Salesmen, Lincoln 
Hotel, Indianapolis, Ind. Annual. 


Jan. 15-16, 1930—Retail Lumber Dealers’ Associa- 
tion-of Indiana, Claypool Hotel, Indianapolis, 
Ind. Annual. 

Jan. 16, 1930—American Walnut Manufacturers’ 
Association, Stevens Hotel, Chicago. Annual. 

Jan. 16-18, 1930—Mountain States Lumber Dealers’ 
Association, Cosmopolitan Hotel, Denver Colo. 
Annual. 


Jan. 21-23, 1930—Northwestern Lumbermen’s As- 
sociation, Minneapolis Auditorium, Minneapo- 
lis, Minn. Annual, 

Jan. 21-23, 1930—Pennsylvania Lumbermen’s Asso- 
ciation, Benjamin Franklin Hotel, Philadelphia, 
Pa. Annual, 

Jan. 22-24, 1930--Ontario Retail Lumber Dealers’ 
Association, Royal York Hotel, Toronto, Ont. 
Annual, 

Jan. 23-24, 1930—Carolina Retail Lumber & Build- 
ing Material Dealers’ Association, Armington 

_ Hotel, Gastonia, N. C. Annual, 

Jan, 23-24, 1930—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 28-29; 1930—National Lumber Exporters’ dAs- 
sociation, Brown Hotel, Louisville, Ky. An- 
nual, 

Jan. 28-30, 1930—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual, 

Jan. 28-30, 1930—Southeastern Iowa Retail Lum- 
bermen’s Association, Ottumwa Hotel, Ottum- 
wa, lowa. Annual. 

Jan. 28-30, 1930—Ohio Association of Retail Lum- 
ber Dealers, Columbus, Ohio. Annual. 

Jan, 29-31, 1930—Western Retail Lumbermen’s As- 

sociation (of Canada), Fort Garry Hotel, Win- 

nipeg, Man. Annual, 

29-31, 1930—Southwestern Lumbermen’s As- 
sociation, Missouri Hotel and Convention Hall, 
Kansas City, Mo. Annual. 

Jan. 30-31, 1930—Hardwood Manufacturers’ Insti- 
tute, Brown Hotel, Louisville, Ky. Annual. 
Feb. 4-6, 1930—Iowa Lumber & Material Dealers’ 
Association, Shrine Temple, Des Moines, Iowa. 

Annual, 

Feb. 5-7, 1930—Michigan Association of the Trav- 
eling Lumber & Sash & Door Salesmen, Hotel 
Pantlind, Grand Rapids, Mich. Annual. 

Feb. 5-7, 1930—Retail Lumber Dealers’ Association 
of Western Pennsylvania, William Penn Ho- 
tel, Pittsburgh, Pa. Annual, 


Jan. 


_ April 


Feb. 5-7, 1930—Michigan Retail Lumber Dealers’ 
Association, Hotel Pantlind, Grand Rapids, 
Mich. Annual, 

Feb. 11-13, 1930—Illinois Lumber & Material Deal- 
See Stevens Hotel, Chicago, An- 
nual, 

Feb. 11-13, 1930—Southwestern Iowa Retail Lum- 
bermen’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 

Feb. 12-13, 1930— North Dakota Retail Lumber- 
men’s Association, Fargo, N. D. “Annual. 

Feb. 14-15, 1930—Virginia Lumber & Builders’ 
Supply Dealers’ Association; Monticello Hotel, 
Charlottesville, Va. Annual. 

Feb. 18, 1930—Northern Wholesale Hardwood Lum- 

ber Association, Milwaukee, Wis. Annual. 

18-20, 1930—Wisconsin Retail Lumbermen’s 

Association, Milwaukee Auditorium, Milwaukee, 

Wis. Annual. 

Feb. 19-21, 1920—-Nebraska Lumber Merchants’ As- 
— Hotel Lincoln, Lincoln, Neb. An- 
nual, 

Feb. 19-20, 1930—-National Association of Commis- 
sion Lumber Salesmen, Congress Hotel, Chi- 
cago. Annual. 

Feb. 20-22, 1930—Western Retail Lumbermen’s As- 
sociation, Spokane, Wash. Annual. 

Feb. 24-26, 1930—Kentucky Retail Lumber Dealers’ 
tema Brown Hotel, Louisville, Ky. An- 
nual. 

Feb. 26-27, 1930—Tennessee Retail Lumber, Mill- 
work & Supply Association, Hotel John Sevier, 
Johnson City, Tenn. Annual. 

March 21, 1930—Eastern Millwork Bureau, Hotel 
Pennsylvania, New York City. Annual. 

8-10, 1930—Lumbermen’s Association of 
Texas, Dallas, Tex. Annual. 

April 10-12, 1930—Gouthern- Forestry Congress, 
Hotel Peabody, Memphis, Tenn. Annual. 
April 29-30, May 1—National Association of Rail- 
— Tie Producers, Peabody Hotel, Memphis, 

enn, 

May 8-9, 1930—Florida Lumber & Millwork Asso- 
ciation, Orlando, Fla. Annual, 


Feb. 





Aim to Maintain Prosperity 

New York, Nov. 25.—The 1929 meeting of 
the American Construction Council, Executive 
Dwight L. Hoopingarner announces, will be 
held on Dec. 12, 13 and 14, at the Hotel Sher- 
man, Chicago, and the general theme of the 
meeting will be “How to Maintain Prosperity 
Through Maintaining a High Level of Con- 
struction Activities.” 


(s@@aeeaaaareea 


Western Retailers Set Date 


Winnipec, Man., Nov. 25.—The thirty-ninth 
annual convention of the Western Retail Lum- 
bermen’s Association (of Canada) will be held 
on Jan. 29, 30 and 31, 1930, at the Fort Garry 
Hotel in this city, according to announcement 
made by F. W. Ritter, secretary-treasurer. 


Coast Millworkers Discuss Problems 


Tacoma, WaSH., Nov. 23.—A meeting of the 
millwork producers subscribing to the West 
Coast Lumbermen’s Association was held at the 
Tacoma Hotel here last Saturday, with C. E. 
Cowdin, chairman of the group, presiding. 

In opening the meeting, Mr. Cowdin outlined 
the progress of work that had been done in in- 
terest of the group since the last meeting, ex- 
plaining that introduction of the millwork stan- 
dards had been held up because a number of 
details had not yet been worked out. He urged 
the group to support the proposed program of 
the association. 

_Louis Van Snyders, association millwork spe- 
cialist, then outlined the millwork program of 
the association, which briefly, is as follows: 
Presenting to architects a complete list of rep- 
resentative manufacturers from Bellingham, 
Wash., to Eugene, Ore., who have agreed to 
furnish material labeled according to the Archi- 
tectural Woodwork Standards, and then asking 
them to co-operate by specifying “Architectural 
Woodwork,” 

The Washington and Oregon State chapters 
of the American Institute of Architects have 
had committees review the proposed standards, 
They also 
approved the use of “Architectural Woodwork” 
to designate high grade millwork. 

Announcement was made that three more 
millwork firms have joined the association. The 





new members are: Hyak Lumber & Millwork 
Co., Olympia, Wash.; Central Millwork Co., 
Longview, Wash., and Hardwood Door & Trim 
Co., Seattle, Wash. 


Give Purse to Retiring Secretary 


MonrTREAL, QUE., Nov. 25.—At a representa- 
tive gathering of the Montreal Wholesale Lum- 
ber Dealers’ Association held at the Lumber- 
men’s Club, Nov. 21, with President Albert J. 
Smith in the chair, a presentation of a purse 
of gold was made to F. H. Devenish, the re- 
tiring secretary, who is leaving for a visit to 
South Africa, after many years service to the 
association. 

Mr. Smith referred to the faithful services 
which the retiring secretary had rendered to the 
wholesale association, wishing Mr. Devenish a 
pleasant trip and hoping to see him back in 
their midst again at some future date. 

Short speeches were made by A. Beaudette, 
Senior Hoo-Hoo, of the Concatenated Order 
of Hoo-Hoo, and J. L. Bourbonniere, secretary 
of the Montreal Retail Lumber Dealers’ Asso- 
ciation, paying tribute to Mr. Devenish in his 
capacity as an officer of Hoo-Hoo. 

In thanking the association for their gift, Mr. 
Devenish referred to his long connection with 
the organization, stating that he regarded the 
gift as an expression of friendship and respect 
of the members. He recalled the fact that 
during the entire existence of the association 
it had functioned without friction, and with a 
view to furthering the best interests of the 
lumber trade. 


Football Chief Topic 


MINNEAPOLIS, MINN., Nov. 25.—Football was 
the chief topic of discussion at the regular 
meeting of Twin City Hoo-Hoo last week. 
Among the speakers were Dr. L. J. Cook, of 
the physical education staff of the University 
of Minnesota, Fred Luehring, athletic direc- 
tor, Bert Baston, one of the ’varsity’s famous 
forward passers of a few years ago; Arnold 
“Pudge” Wyman, another Minnesota star, and 
J. F. Hayden, a member of the first team at 
Minnesota. Mr. Luehring spoke on “Where the 
Money Goes.” 


President Berge set a membership campaign — 


in motion. 


Correct Date for Kentucky Meet 


LoutsvitLe, Ky., Nov. 25.—Secretary W. E. 
Difford, of the Kentucky Retail Lumber Deal- 
ers’ Association, this city, calls attention to the 
fact that tentative dates were chosen some time 
ago for the annual convention of the organiza- 
tion as Feb. 11, 12 and 15, 1930, but at a recent 
meeting of the board of directors it was decided 
to hold the convention on Feb. 24, 25 and 26, 
1930, at the Brown Hotel in Louisville. 


Penn District Meet Scheduled 


PittspuRGH, Pa., Nov. 26.—The Crawford 
County Retail Lumber Dealers’ Association will 
hold a meeting Thursday evening, Dec. 5, in 
the Kepler Hotel at Meadville. There will be 
several speakers from State association head- 
quarters at Pittsburgh. 


Texas Valley District Meets 

Santa Rosa, Tex., Nov. 25.—Following out 
its regular schedule of monthly meetings, the 
Valley District Lumbermen’s Association met 
here Nov. 19 with Mr. Scott, of the Thomas 
Blake Lumber Co., in charge of the program. 
Musical numbers were put on by the students 
and teachers ‘of the local’ high school and were 
thoroughly enjoyed. Mr. Scott took charge of 
the program impromptu because Jack Ross, 
who had been scheduled to be one of the lead- 
ers, declared that he did not even know he was 
on the program. W. A. Wadley was unable to 
be present and the gentleman he had asked to 
substitute for him went hunting. 

Mr. Fleming, of the Hub City Lumber Co., 
of Pharr, proposed that members of the asso- 
ciation engage in a co-operative radio advertis- 
ing program so that the new people coming into 
the valley might be put in touch with the local 
lumber dealers. 

A resolution was presented by Tom Sanders, 
of the South Texas Lumber Co., of Donna, on 
the death of L. C. Morris, and it was adopted 
with the suggestion that it be spread upon the 
minutes of the association and also that a copy 
be mailed to members of the deceased’s family. 

Brownsville was chosen as the site for the 
next meeting place, and Jimmy Melliff, of the 
Taylor Lumber Co., was named to be put on 
the program, 
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National Production, Shipments and Orders 


Wasuncron, D. C., Nov. 25.—Following is the National Lumber Manufacturers’ Association report for the week ended Nov. 16, 1929, and for 
twenty-seven weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison with statistics 
of identical mills for the corresponding periods of 1928: 











Ls 


ONE WEEK No. of Percent Percent Percent 
Softwoods: Mills Production of 1928 Shipments of 1928 Orders of 1928 
Southern Pine Association..............se00+ 148 58,595,000 85 48,552,000 638 49,308,000 81 
West Coast Lumbermen's Association........ 102 110,725,000 92 91,542,000 90 81,305,000 89 
Western Pine Manufacturers’ Association Cpe 51 40,071,000 104 27.971,000 79 26,619,000 81 
California White & Sugar Pine Mfrs.’ Assn. 18 18,528,000 102 13,027, "000 87 11,239,000 105 
Northern Pine Manufacturers’ Association.... 9 4,000 4 "000 112 5,351,000 72 
Northern Hemlock & Hardwood Mfrs.’ Assn... 27 3,252,000 107 2,392,000 74 2,281,000 87 
North Carolina Pine Association............+. 54 8,117,000 89 6,968,000 86 4,744,000 62 
California Redwood Association............+. 15 9,020,000 123 8,586,000 138 8,312,000 112 
i MO. 5. ok cacenebedevicewioces 424 248,572,000 91 208,005,000 84 189,159;000 85 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 173 36,027,000 106 29,264,000 B4 28,250,000 76 
Northern Hemlock & Hardwood Mfrs.’ Assn. 27 3,974,000 81 4,281,000 72 2,893,000 44. 
NMI, . 1-5 ca wow a's ondléuaumatsea'e 200 40,001,000 102 33,545,000 82 31,143,000 71 
IT en a a ara te a at 597 288,573,000 93 241,550,000 83 220,302,000 83 
TWENTY-SEVEN WEEKS 
Softwoods: 
Southern Pine Association...........cceceeeee 3,652 1,630,137,000 92 1,589,188,000 B84 1,538,472,000 83 
West Coast Lumbermen’s Association......... 2,611 2,882,454,000 98 2,879,115,000 92 2,746,613,000 89 
Western Pine Manufacturers’ Association. 998 996,507,000 104 871,927,000 8s 813,471,000 92 
California White & Sugar Pine Mfrs.’ Assn.... 693 922,583,000 99 716,742,000 89 696,013,000 91 
Northern Pine Manufacturers’ Association... 243 249,161,000 82 245,050,000 89 206,828,000 84 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 834 115,576,000 89 102,069,000 85 652,000 80 
North Carolina Pine Association.............. 1,139 178,431,000 92 173,150,000 90 163,089,000 30 
California Redwood Association............. 372 205,228,000 111 210,913,000 113 206, 535, 000 111 
EE DONS os oc wwavisdnodesiecivsieie 10,542 7,180,077,000 97 6,788,154,000 90 6,450,673,000 88 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 5,029 1,031,287,000 111 979.449.000 101 991,522,000 101 
Northern Hemlock & Hardwood Mfrs.’ Assn... 83 169,473,000 113 171,691,000 92 154,262,000 87 
Weted bar OweeGs ss vac dvicodacnccdcciscwed. F ORZ 1,200,760,000 111 1,151,140,000 100 1,145,784,000 98 
NN. a Db & iwatw sw dwobn ebbe Dh kdalds aan, 15,571 8,380,837,000 99 7,939,294,000 91 7,596,457,000 90 





Relation of Unfilled Orders to Stocks 


WasuHincton, D. C., Nov. 25.—Following is a statement of five associations of the footage of 
gross stocks on hand Nov. 16 and the percentage relationship of the unfilled orders to stocks: 


Association— 
Southern Pine Association...........cceceeee 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute 


eee eee wees 


No. of Gross Unfilled 
Mills Stocks Orders 
122 765.243,000 163,863,000 
140 1,233,006,000 465,041,000 
59 1,059,466,000 105,352,000 
9 336,163,000 38,096,000 
165 927,462,000 271,135,000 


Orders of 
Stocks— 
Percent 





Southern Pine Barometer 


New Orveans, La., Nov. 25.—For the week 
ended Nov. 16, Saturday, 163 mills of total 
capacity of 19014 units (a unit representing 
an average monthly output of 1,500,000 to 
2,000,000 feet between Noy. 1, 1925, and Oct. 
31, 1928), report as follows to the Southern 
Pine Association: 


Percent Percent 
3-year Actual 


Production— Cast Feet Av. Prod. Capes 

Aver. 3 yrs.. 80,499,361 

Datenl .ccce wees 63,326,913 78.67 
Shipments* 2,530 53,130,000 66.00 83.90 
Orders— 

Received* . 2,640 65,440,000 68.87 87.55 

On hand end 

weekt . 9,912 208,152,000 


*Orders were 104.35 percent of snithiniantink 
+For carload, basis is 21,000 feet. 
tOrders on hand at above 163-mills showed 


an increase of 1.12 percent, or 2,310,000 feet, 
during the week. 


North Carolina Pine 


NorFro_k, Va., Nov. 25.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-nine mills for the week ended Nov. 16: 

Per 


Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* 18,198,000 ae aye _ 
Actual ....11,671,000 64 me 

Shipments 11,338,000 62 97 - 

Orderst ..... 9,075,000 50 78 81 

Unfilled 
orders . -82,321,000 


tAs compared with preceding aiiail there is 
a decrease in orders of 9 percent, the same 
number of mills reporting. 


*“Average” is of production for tne last 
three years, 





West Coast Analysis 


SEATTLE, WasH., Nov. 23.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 


business for the week ended Nov. 9: 

















Washington British 
and Oregon Columbia 
98 Mills 19 Mills 
Orders on hand first of 
week— 
California ..cccees 92,376,718 3,638,510 
Atlantic Coast..... 131,318,447 19,700,046 
Miscellaneous ..... 4,844,090 2,270,000 
WS wi ctnsunens 228,539,255 25,608,556 
Orders received— 
a 22,588,747 1,105,000 
Atlantic Coast..... 23,998,561 5,279,791 
Miscellaneous ..... 3 4,629,784 
MD .steenesweue 46,615,464 11,014,575 
Cancellations— 
eee ik + Serer 
Atlantic Coast..... 3,589,515 50,000 
DED cikccs- saenbens | -eguebue 
WE ocviavaneen 5,519,857 50,000 
Shipments— 
CattGermia oss cites 18,321,061 1,735,858 
Atlantic Coast..... 18,556,738 4,380,791 
Miscellaneous ..... Sk | rer 
ip * 37,570,023 6,116,649 
Orders on hand end of 
week— 
oo. Per 94,714,062 3,007,652 
Atlantic Coast..... 133,170,755 20, 549, 046 
Miscellaneous ..... 4,180,022 6. 899,784 
0 232,064,839 30,456,482 
Total domestic cargo— 
Orders on hand first 
i -.acsediates nee avees t 54, 147,811 
Orders received ...... canes 57,630,039 
CORGSTIESIOND scccccecsoces 5,569,857 
SOON: - o-0 v'vtene se cepeun 3,686,672 


Unfilled end of week. “nas ,262, 521,321 





California Pines 


San Francisco, CauiF., Noy. 23.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association, based 
on statistics for twenty-seven mills: 


Percent 
Percent of same 
of pro- period 
Feet duction of 1928 
For week ended Nov. 16: 
PROGMOMOM oicccecs 0,657,000 .... . 
Shipments 20,069,000 65.5 ; 
cannes ston da 17,262,000 aa 
Stocks, Nov. 16..... 753,547,000 .... 104.6 
Por 46 weeks ended Nov. 16: 
Production ....... 1,298,770,000 .... 100.3 
Shipments ....... 1,239,439,000 ee csus 
OO 1,205,884,000 92.9 





‘Southern Red Cypress 


JACKSONVILLE, Fia., Nov. 25.—The Southern 
Cypress Manufacturers’ Association has com- 
piled the following statistical data on stocks 
and unfilled orders of representative member 
mills, as of July 31 and Oct. 31: 

11 Mills 10 Mills 
Oct. ~y July ys 
Stocks— 


Fee Fee 
Green to three onthe 20, 554, 600 16, 246, ‘000 





Three to six months. 20; 398,000 9,511,000 
Six to nine months... 20,772,000 14,427,000 
Nine months to dry.. 79, 371,000 97,924,000 

Total Stocks ...... 141,095,000 138,108,000 


Orders on hand 13, 166, 000 14,448,000 


eee eeeeee 


Hemlock and Hardwood 


OsukosH, Wis., Nov. 25.— The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 





week ended Nov. 16: Peroumt 
a- 
Hardwoods— Total Per Tinit* pacity 
Capacity, 70 units*.14,828,000 210,000 10 
Actual production.. 5,617,000 0,000 38 
Shipmentsf ....... 6, 27 7, 000 89,000 42 
Orders receivedt... 4, 080, 000 58,000 28 
Orders on hand....46, 084, "000 658,000 
Hemlock— 
Capacity, 96 units*.20,137,000 210,000 100 
Actual production.. > 738,000 39,000 18 
Shipments? ....... 562,000 37,000 17 
Orders my we 723, 000 28,000 13 
Orders on hand.... 9 875, "000 103,000 -- 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 


is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

tLumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 
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California Redwood 


San Francisco, Cauir., Nov. 23.—The fol- 
lowing information is summarized from the 
reports of 15 mills to the California Redwood 
Association for the week ended Nov. 16. 

—Redwood ‘White- 


Percent of wood 
Feet production Feet 





Production ..... 9,020,000 100 1,250,000 
Shipments ...... 8,586,000 95 1,398,000 
Orders— 
Received ..... 8,312,000 93 1,375,000 
On hand ...... 33,925,000 : 3,530,000 


Detailed Distribution of Redwood 
Shipments Orders 


Northern California*....... 2,716,000 2,594,000 
Southern California*....... 2,642,000 1,453,000 
DME! cevecsoencovrase . ene: (eevee 
DE Soc cagten rire neew 1,290,000 1,036,000 
SE cscs sees erngoneers 1,878,000 3,229,000 





8,586,000 8,312,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Carolina Pine Costs 


NorFo.k, VA., Nov. 25.—The North Carolina 
Pine Association reports that in September the 
total cost of rough lumber, exclusive of stump- 
age, was $19.30 for mills doing their own log- 
ging—the statement being based on 17 reports 
from 14 members representing 19 mills. The 
average cost of logs, exclusive of stumpage, 
was $8.79, made up of $6.66 for logging ex- 
pense and $2.13 for log transportation; total 
cost of manufacturing for these mills was $5.67, 
made up of $3.51 for sawmill, 51 cents for dry 
kilns, and $1.65 for yarding and shipping; total 
overhead averaged $3.86, made up of $1.22 for 
insurance and taxes, 96 cents for depreciation, 
and $1.68 for general overhead, and selling ex- 
penses were 98 cents. 


Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 





Oct. Sept. Oct. 
Lum ber— 1929 1929 1928 
Manufactured .. 5,283,700 4,649,200 2,857,300 
Shipments ..... 4,017,000 3,288,800 3,418,600 
0 —>= ae 15,817,200 15,347,200 12,249,200 
Logs— 
Purchases ..... 4,157,900 3,366,900 2,701,600 


Made into lumber 
and veneer... 3,996,400 3,724,000 2,606,100 
eee - 2,265,400 2,147,900 2,635,900 


Texas Industry Steady in October 


Austin, Tex., Nov. 26.—Very little change 
took place in the lumber industry during Oc- 
tober, according to Bervard Nichols, of the 
bureau of business research at the University 
of Texas. 


Developments on the demand side were 
largely of a depressing nature but producers 
reduced their operating schedules so that the 
statistical position was about unchanged as 
far as output and shipments are concerned, 
Mr. Nichols said. The reduction of nearly 
5 percent in stocks during the month is an 
encouraging feature, but it is more than off- 
set by a decline of 10 percent in unfilled 
orders. Prices ruled about the same as those 
in the previous month and were slightly be- 
low those in October last year. 

Total output of 37 Texas mills was 68,000,- 
000 feet, compared to a cut of 63,000,000 feet 
by 30 mills in September. Production per 
mill averaged 1,847,000 feet against 1,858,000 
feet in September, a decline of .6 percent. 
Average shipments declined 1.2 percent, or 
from 1,747,000 feet in September to 1,726,000 
feet in October. Stocks averaged 5,489,000 
feet, or a decline of 4.9 percent for the month. 
Unfilled orders averaged 841,000 feet per 
mill, a decline of 10.5 percent in the 30 days. 
A decrease of 10.5 percent is considerably 


More than can be accounted for by seasonal 
factors. 





Southern Pine Monthly Stock Report 


- New Orteans, Nov. 25.—The statistical statement of the Southern Pine Association for Octo- 
ber is on’the unit of production basis, such unit representing a monthly output averaging 
1,500,000 to 2,000,000 feet between Nov. 1, 1925, and Oct. 31, 1928: 


October Report, 123 Mills (15834 Units) 


Percent 
3-year 
Average Percent 


or O- 
Feet Relativef duction 

Stocks Oct. 1...718,056,018 aca 

ee GS wécsans 259,793,670 88.33 


977,849,688 ee eee 
Oct. shipments. .253,709,302 86.26 97.66 


Stocks Nov. 1...724,140,386 96.15 nied 
Sept. orders*...249,022,869 84.67 95.85 


*Prorated from reports of 119 mills. Orders 
compen on basis of carload average of 21,000 
eet. ; 


tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on hand increased 0.85 percent, or 
6,084,368 feet, during October. 

In the above report, double-shift operations 
are included as two mills, each of 270 hours 
a month standard. Of the 123 mills so figured, 
17 did not report on running time. Of the 
other, 106, 87 mills, of which 6 were shut 
down, lost 5,158 hours, representing a capacity 
of 51,832,000 feet, this loss being offset by 
overtime operations at 4 mills, totaling 133 
hours and representing a gain in capacity of 
1,115,000 feet, so that net lost time was 5,025 
hours, representing a capacity of 50,717,000 
feet. Exactly standard time was reported by 
15 mills. Causes for the loss of 5,158 hours 
are summarized as follows: Repairs, 43 hours; 
breakdowns, 242 hours; log shortage, 1,333 
hours; other causes or causes not reported, 
3,540 hours. 


Percentages of Kinds of Exports 


Percentages of kinds making up export totals 
were as follows: 








July 1, to 

Southern Oct., Sept., Sept. 30, 
Pine— 1929 1929 1929 
TOE Scr eendaes 61.6 61.3 61.3 
SO. wecceacsve 14.1 13.1 14.3 
Other woods ....... 24.3 25.6 24.4 


October, 1929, exports were 8.8 percent less 
than those of October, 1928, but 14.6 larger 
than those of September, 1929. 


Reports of Same 119 Mills (153 Units) 
A statement of 119 identical mills, whose 
3-year “average production was 284,006,338 
feet, and whose 3-year relative stocks 
amounted to 727,226,629 feet, compares oper- 
ations in October, 1929, with those in October, 
1928 : 
1929 1928 
Stocks Oct: 2. i2600608% 695,600,100 653,558,176 
OO, -CUG ocx vis.cicead ..-+-251,122,311 281,824,690 


946,722,411 935,382,865 
-+++-245,179,742 306,323,836 


Stocks .Nov. 1....ccece 701,542,669 629,059,029 


Three-Year Report of 107 Same Mills 
(141% Units) Ten Months 


Comparative figures for production and ship- 
ments reported by 107 identical mills, whose 
3-year average production was 263,525,956 feet, 
and whose relative stocks amounted to 674,- 
784,563 feet, during the first ten months of 
1929, 1928, and 1927, are as follows: 

1929 1928 1983 -** 
Cut ....2,383,215,217 2,556,453,105 2,618,892;404 
Shpmt.. .2,331,768,548 2,704,033,112 2,588,465,201 
Ten months’ shipments as percentages of pro- 





Oct, shipments 





duction: 97.84 105.77 98.84 
Stocks— 

Jan. 1..602,730,814 738,074,270 698,849,254 

Nov. 1..654,177,483 590,494,263 729,276,457 


Stocks on hand Oct. 1, 1929, were 7.61 per- 
cent more than those of Jan. 929; 5.60 
percent more than those of Oct. 1, 1928, and 
11.25 percent less than those of Oct. 1, 1927. 


October Exports Through Southern Ports 


Exports through southern ports for the third 
quarter of 1929 and for September and October, 
1929, figures here covering about 95 percent 
of total exports, were as follows: 


July 1 to 
Southern October, September, Sept. 36, 
Pine— 1929 1929 1929 
Lumber ....42,422,541 36,821,295 136,387,692 


Timbers .... 9,717,124 7,858,643 31,741,776 
Other woods...16,700,062 15,367,569 54,318,989 


68,839,727 60,047,507 222,448,457 








Injunction Appeal Denied 


AsneEvitle, N. C., Nov. 25.—The appeal of 
the Suncrest Lumber Co. to the United States 
Supreme Court, seeking to prevent the North 
Carolina Park Commission from condemning 
approximately 35,000 acres of the company’s 
timber land for the proposed Great Smoky 
national park, was dismissed on order of Chief 
Justice William H. Taft because a transcript 
of the record had not been printed within the 
time required by law. Litigation was first start- 
ed because, it is said, the Suncrest company 
wanted more than $2,500,000 for the land, 
which the State park commission refused to 
pay. The commission will now ask the State 
courts to appoint a jury of review to fix a rea- 
sonable price for the land. 


SAGER: 


Urges Care in Lumber Drying 


MERIDIAN, Miss., Nov. 25.—Fearing that be- 
cause mills subscribing to the service of the 
Southern Pine Association are guaranteeing a 
specific moisture content the impression might 
get abroad that mills outside of the association 
were not in a position to furnish dry lumber, 
the Burdette Lumber Co., of this city, has sent 
out a letter to all of its mills connections, in 
which among other things it says: 

With your careful co-operation we know 
that we can show our customers that we can 
consistently. give them lumber that is up to 
grade and lumber that is dry. Now that the 
rainy winter season is about to begin, we are 
going to ask that you please don’t load any 
boards or dimension or anything else that 
is ordered dry unless it is absolutely and 
unquestionably dry. We ask this for your 
sake as well as for our own. In the face of 
the advertising of the Southern Pine Associa- 


tion, a wet carload of lumber is going to give 
more trouble than ever. To you it will mean 
a cash loss through the medium of an un- 
pleasant and expensive claim. To us a cash 
loss that is just as real by destroying some- 
thing that we may have built up by years of 
painstaking. efforts—our customers’ good will. 

‘The letter indicates that the smallest mill 
must pay closer attention than ever to the 


. matter of grade and moisture so that it may 


keep the pace that the Southern Pine Asso- 
ciation is setting. Concluding, the letter savs: 

For after all, our lumber must be sold in 
accordance with grading rules laid down by 
the association, and all of us, whether mem- 
bers or not, must appreciate the work that it 
is doing to promote the welfare of all who 
deal in southern yellow pine. 


Old Poplar Tree Makes Veneer 


Winston-SaLeM, N. C., Nov. 25.—An oid 
dead poplar tree of large proportions, and con- 
sidered practically worthless, brought E. C. 
Turner of Ashe County 60 miles northwest of 
here, $650, which he received from a veneer 
company in Bassett, Va. Mr. Turner hap- 
pened to sink his ax into the trunk and dis- 
covered that the grain of the wood showed a 
beautiful, curly figure. Negotiations with the 
veneer company resulted in the tree being sold 
at the price named, although the representative 
of an English firm offered $1,000 for the logs 
after the deal had been completed. 


To OBTAIN definite information for formu- 
lating .slash disposal policies, the Pacific 





Northwest Forest Experiment Station, with 
headquarters at Portland, Ore., has begun a 
study of the slash problem in the Douglas fir 
region. 
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Hardwood Industry Is Marking Time 


More Inquiry from Consumers 


Boston, Mass, Nov. 26.—Demand for hard- 
woods is not active, but some large distributors 
here see symptoms of improvement. Recent 
inquiries suggest that consumers are beginning 
to recover from the shock caused by declines 
in the stock market. Indications of an awaken- 
ing in the demand from the automotive in- 
dustry are especially mentioned. Demand from 
the makers of radio cabinets has shrunk, while 
business with the furniture manufacturers is 
still about fair. There is plenty of room for 
improvement in orders from different classes 
of consumers, but the feeling in’ the hardwood 
trade is becoming more cheerful. Quotations 
are being fairly well maintained. 

Hardwood flooring is dull and quotations on 
oak flooring vary. Retailers refuse to order 
anything beyond immediate requirements, which 
are quite light. The first grade plain white 
oak flooring is now offered at $89@4.50; 
second grade, $78@85 and third grade, $61@63. 
Maple and birch flooring are quiet but firm 
at last week’s figures. 


Export Trade Fair; Domestic Poor 


JACKSONVILLE, FLA., Nov. 25.—The hardwood 
market is most inactive. The furniture manu- 
facturers are buying only for immediate needs, 
and practically all factories are operating on a 
greatly curtailed basis or are closed down en- 
tirely. It is estimated that stocks on hand are 
the greatest in the history of the furniture in- 
dustry. The automobile manufacturers are 
buying magnolia, ash and oak in limited quan- 
tities for immediate consumption, and this in- 
dustry is also planning on a greatly decreased 
production next year. The export demand for 
hardwoods is fairly good. 


Expect Reduction in Output 

Macon, GA., Nov. 25.—While hardwood 
mills are doing some business, the usual -holi- 
day dullness is beginning to be felt. Logging 
conditions are generally satisfactory except in 
the southeastern part of the State, where 
water in the lowlands causes interruption in 
mill operations because of a scarcity of logs. 
Manufacturers expect that by Jan. 15 busi- 
ness will be better. With the shortened hours 
of daylight, production will be considerably be- 
low normal throughout this territory. 


Buyers Continue Conservative 


Burrato, N. Y., Nov. 25.—Hardwood de- 
mand, which began to decline last month, is 
on about a seasonable basis, with buyers taking 
on lumber as it is needed. A conservative buy- 
ing policy is looked for during the next few 
weeks, with a tendency to hold off on account 
of inventory. Stocks of consumers are gener- 
ally quite small. 

he Weatherbest Stained Shingle Co. has an- 
nounced that arrangements have been made for 
the use of the planing mill and box shop for- 
merly operated by the Dodge & Bliss Co., ad- 
joining its plant at North Tonawanda. The 
main plant of the Weatherbest company was 
destroyed by fire on Nov. 10, and, until re- 
building can be done, the Dodge & Bliss plant 
will be used as a temporary factory. It is being 
put in readiness for early operation. 

A. J. Elias, president of G. Elias & Bro. and 
the Elias Aircraft Corporation, was one of the 
speakers at a dinner of the Buffalo Aero Club 
on Nov. 20. The Elias company, he said, has 
been busy at making bombing racks for the 
army’s bombing planes. 

Orson E. Yeager, president Yeager Lumber 
Co., was one of the guests at the “old timers’ 
night” at the Elks Club last week, when seven- 


ty-five new members were initiated. The “old 
timers” are the past exalted rulers of the order. 

John B. Schnaufer, who has represented the 
M. B. Farrin Lumber Co., of Cincinnati, in 
western New York territory for the last ten 
years, with office in the Andrews Building, has 
resigned his position, effective Dec. 31. He will 
give his time to other business interests. 
_Eugene W. Carson will be one of the offi- 
cials at the University of Pennsylvania-Cornell 
football game, which -will be played at Phila- 
delphia on Thanksgiving Day. 


Northern Log Movement Heavy 


Wausau, Wis., Nov. 25.—The log move- 
ment to the mills in this territory is well under 
way, and advance indications are that this will 
be a record year, both for sawmill-output and 
paper mill consumption. So far the volume 
of logs received at this point shows a decided 
increase over the same period during the last 
two years. Figures given out by railroad com- 
panies show an increase of three hundred cars 
during October over the same meanth last year, 
two hundred more than in 1927, and seven hun- 
dred more than in 1926. While complete figures 
are not available for November shipments, re- 
ceipts thus far are showing an increase over 
October shipments. This record includes logs 
of sawmill size, whether intended for lumber 
or for paper mill use. 

The B. Heinemann Lumber Co., of this city, 
which logs in the upper peninsula of Michigan, 
is operating on a more extensive scale this year 
than for several seasons. Its mill will go into 
production about the first of the year, and con- 
tinue on a night and day basis until the season’s 
cut is out. 

The Underwood Veneer Co. will also domore 
logging than usual this winter. Its operations 
are now under way in the vicinity of Marenisco, 
and Wakefield, Mich. 

The Northern Logging Co., also operating 
in the Michigan territory, plans a decidedly 
larger cut than usual. “Ordinarily our log out- 
put goes to Oshkosh mills,” Walter Gorman, 
field manager for this company, stated. “This 
year, however, we are supplying Wausau plants, 
the output of which will be considerably in- 
creased.” 

The cut of hemlock and pine logs will run 
considerably larger than usual this season, 
operators state. Most of the wholesale stocks 
of these woods are low, tue to the: fact that 
the paper mills took most of the pine and hem- 
lock output of the last two seasons. The de- 
mand for pine and hemlock dimension and con- 
struction stocks has been quite brisk the last 
season, with stocks almost exhausted. 

There has been no appreciable quickening in 
hardwood movement during the last fortnight, 
wholesalers state. Market conditions continue 
“spotty.” Some imdustrial «stocks are moving, 
and a fair volume of orders is reported. Dry 
stocks of several grades of hardwoods are low 
as a rule, and in the smaller yards practically 
exhausted. 


- Demand Light; Mills to Close 

PittspurcH, Pa,, Nov. 25.—Dealers who 
specialize in hardwoods report decreased de- 
mand. Heavy rains in this part of the Ap- 
palachian region have damaged many of the 
mills to such an extent that they have been 
compelled to close down for ten days or two 
weeks. The demand for hardwoods from the 
industrial trade is very light, and the retail 
yards are buying very little. Some of the 
mills, therefore, plan to close for a period. The 
body manufacturers have not yet released con- 
tracts, so that not much hardwood is being 
shipped to them. " 


Many Consumers Shutting Down 


‘CincinNaTI, Onto, Nov. 25.—Hardwood 
buyers are cutting down on their orders be 
cause of the approach of inventory 
Isolated orders are mainly releases of shippj 
orders on contracts, shipments on which  haye 
been suspended for weeks. A few of these 
are coming from the automotive plants and 
a few from the railroads, mostly for inch and. 


thicker oak, ash and hard and soft maple ang * 


elm. Little new spot. business is being booked, 
Wholesalers here do not look for ‘much 
change until after the first of the year. Radio 
plants, piano factories and other wood con- 
suming industries are shutting down_until after 
inventory period. This is the case here and 
at Hamilton. and Dayton and other indus- 
trial centers in the Miami valley. Some furni- 
ture factories in southern Ohio and Indiana 
have also shut down temporarily. Export trade 
in hardwoods is also quiet, there being a few 
scattered inquiries, but relatively little spot 
business. Prices are nominally unchanged, but 
with a weaker undertone. 


Softwoods are draggy, with sales confined to 
scattered lots for retail yards. 


Rains Curtail Mill Output 
.. Laurer, Muss., Nov. 25.—The recent rains 
have ‘mot caused any price changes, but it is 
generally ‘believed that during the next two or 
three weeks, the prices on hardwood will ad- 
vance materially. Dry yard stocks are scarce 
and there has been forced curtailment among 
the mills, brought about by the weather. This 
should help the market materially. ‘It is in fair 


shape, with prices remaining about the same as 
they were two or three weeks ago. 


Trade Quiet; Output Declines 


LouIsviILLE, Ky., Nov. 25.—Hardwood de- 
mand is relatively quiet, but prices are being 
very well held. There is some business from 
the furniture trade; a little from railroads, ex- 
porters, and planers. But hardwood flooring 
is inactive, the radio interests. have enough 
stock for the time -being, and the automotive in- 
dustry is not buying. Hardwood production is 
easing off in the South, and is principally of 
inch stock, as there is not much demand for 
thicker. 

There is some business in common and A and 
B poplar; a fair demand for quartered and 
plain sap gum, and some for plain red gum 
and sound wormy oak. Walnut is slower, due 
to easing in radio plant demand. The furniture 
trade is taking walnut, and some good quality 
oak. Ash, maple, elm and magnolia woods, 
used by the auto plants, are slow. Cottonwood, 
beech, sycamore and cypress are quiet. 

Prices are being held firmly, and inch stocks 
f. o. b. Louisville are quoted: Poplar, FAS 
southern, $85@90; Appalachian, $95; saps and 
selects, $64@70; No. 1, $47@53; No. 2 A, 
$36@40; No. 2 B, $24@27. Walnut, FAS, 
$240@250; selects, $165@170; No. 1, $92@95; 
No. 2, $40. Plain sap gum, FAS, $58; No. 1, 
$42@44; quartered sap, FAS, $60; No. 1, 45@ 
48. Plain red gum, FAS, $98; No. 1, $50; 
quartered red, FAS, $100; No. 1, $52. Cotton- 
wood, $51, $35 and $32. Ash, $75, $50 and $30. 
Southern red oak, $68, $50 and $40; white, $88, 
$52 and $42. Appalachian plain red oak, $85 
and $55; plain white, $96 and $58; quartered 
white, $135 and $75; quartered red, $110 
and $60. 

Some demand has been reported of late for 
No. 3 oak, for making hogsheads for handling 
the 1929 tobacco crop, which is larger than in 
several years. Total production of burley 


For Current Market Prices on Hardwoods See Pages 71 and 72 


~~ * 









dark 
350,0 
R. 


Edw 
the 

and 
fered 
com! 





n 
C 
Q 
h 
0 
t 
f 
t 
I 





0, 1989 


1e 


wh 


rdwood 
ers be 


ies 
ipping 
h have 
E these 
its and 


ch and - 


le and 
booked, 

Tmtch 
Radio 
d con- 
il after 
re and 
indus- 
» furni- 
Indiana 
t trade 
a few 
le spot 
ed, but 


ined to 


t rains 
it. it is 
two or 
rill ad- 
scarce 
among 

This 
in fair 
ame as 


od de- 
> being 
s from 
ds, ex- 
looring 
enough 
tive in- 
ction is 
ally of 
nd for 


A and 
ed and 
d gum 
er, due 
rniture 
quality 
woods, 
nwood, 


stocks 
, FAS 
ps and 
s&h 
FAS, 
2@95 ; 
No. 1, 
, $45@ 
L. ; 
otton- 
nd $30. 
te, $88, 
ik, $85 
artered 
$110 


’ 


ate for 
undling 
than in 
ey 








November $0, 1929 


AMERICAN LUMBERMAN 








dark tobacco has been estimated at around 
350,000,000 to 360,000,000 pounds. 

R. C. Harper, manager at Louisville for the 
Rdward Hines Lumber Co., of Chicago, for 
the last seven years, looking after Kentucky 
and southern Indiana territory, will be trans- 
fered Jan. .1 to its Pittsburgh office. Before 
coming to Louisville he was with the company 
at Lumberton, Miss. 


Cut Declines; Prices Mostly Held 


[Special telegram to AMERICAN LUMBERMAN] 


Mempuis, TENN., Nov. 26.—Southern hard- 
wood demand is rather slow; there has, how- 
ever, been a curtailment of production. Some 
low prices are being offered by a few manu- 
facturers, but most of them are holding for 
the prices of. the last thirty to sixty days. 
Automobile factory demand is still exception- 
ally slow, but some orders were placed last 
week, and a few hardwood manufacturers re- 
port that automobile body plants have ordered 
delivery on orders that had been held up. “The 
radio cabinet demand is quite dull. Some 
plants are down completely, and hardwood 
shipments are being held up, while other plants 
are still operating and placing a few orders. 
The best demand for hardwoods is from over- 


an optimistic sentiment among furniture! manu- 
facturers to whom he has talked, over the 1930 
outlook. Automotive contracts for hardwood 
have not bulked large, except that the’ Henry 
Ford interests at Iron Mountain, Mich., are 
stated to be contracting for a large supply from 
northern Wisconsin and Upper Michigan log- 
gers, which may help to explain, in combina- 
tion with the demand for plywood stock, the 
apparently undiminished production schedules 
around Rhinelander and Schofield, Wis. 


Grill Utilizes Wormy Chestnut 


PitrsBuRGH, PaA., Nov. 26.—The new Pitts- 
burgher Hotel in Diamond Street, in the ‘'down- 
town district of Pittsburgh, built by Secretary 
of the Treasury Andrew W. Mellon and opened 
a year ago, has recently established a grill 
room in commodious quarters on the street floor 
of an adjacent building, which is attracting 
attention and much favorable comment in con- 
nection with the appearance of its tables and 
chairs of sound wormy chestnut. It is indeed 
one of the most attractive places of its kind 
in the city, and nothing contributes more to 
its attractiveness than its chestnut furnishings. 

Immediately upon its completion in October, 











Close-up view of sound wormy chestnut tables and chairs in the New Pittsburgher Hotel grill 
room, Pittsburgh, Pa. 


seas and from box and crate manufacturers. 
These two groups of buyers have been in the 
market for many weeks. The movement over- 
seas is exceptionally heavy. Continental busi- 
ness has shown some improvement, following 
reduction of freight rates several weeks ago. 
The building trades interests are buying a fair 
amount, but flooring plants are still operating 
part time, and are not buying hardwoods in 
any volume. 

_ Production figures have been declining dur- 
ing the last few weeks, and are now down to 
within 10 percent of orders. Many mills 
throughout the South are running only three 
and four days a week, whilé many are down 
for lack of logs, as the weather has not been 
favorable for logging. 


Outlook for Trade Is Fair 


MILWAUKEE, WiIs., Nov. 25.—Renewed de- 
mand for hardwoods is expected from radio 
cabinet manufacturers, now that the inventories 
of radio dealers, following recent price cuts, 
have been largely completed. August A. Laun, 
of the Kiel Furniture Co., Milwaukee, is au- 
thority for a public statement that “judging 
from advance information we have received, 
there will be a record number of buyers at the 
next furniture exposition,” and that’ there is 


last year, the Pittsburgher Hotel was taken 
over under a lease from Secretary Mellon by 
the Knott Corporation of New York City, 
which placed Jerry O’Neill in charge as man- 
ager. When the need of the grill, in addition 
to the coffee shop in the hotel building, be- 
came apparent some time ago, Mr. O'Neill 
turned the matter over to the Kaufmann Stu- 
dios to design and carry out his ideas. The 
grill is of the Italian renaissance style, and 
the chairs and tables were designed and built 
for Kaufmann Studios. This furniture is of 
solid chestnut and is made to impart the in- 
dividualistic old wormy chestnut appearance. 
It was given a rub finish, which makes it al- 
most impervious to nfoisture and heat marks, 
and the older the tables and chairs become, the 
more mellow will the finish appear, enhancing 
their attractiveness. 


The tables are of the pedestal type, which 
permits free leg action, even when seyeral ta- 
bles are placed together. The Kaufmann Stu- 
dios are using considerable sound wormy chest- 
nut, working out a new type for every in- 
stallation. The textured walls and linoleum 
of the Pittsburgher grill blend beautifuly with 
the furnishings. G. L. Stocking was the dec- 
orator and Ferdinand Sesti was in charge of 
the designing. 


Pine Volume and Yield Tables 


Wasuincton, D. C., Nov..25.—Making avail- 
able the results of a region-wide study of the 
rate growth of the principal southern pines, the 
Forest Service, United States Department of 
Agriculture, has just issued, in bulletin form, 
a comprehensive set of volume, yield, and stand 
tables for the use of foresters and lumbermen 
in estimating and examining tracts of second 
growth forest land. 

The region covered by the study comprises 
pine forests in twelve southern States, from 
Virginia south to Florida, west to Texas, and 
north into Oklahoma, Arkansas and Missouri. 
The principal southern pines—loblolly, long- 
leaf, shortleaf, and slash—are included. 

The work of getting the data for the tables 
was done largely by the Southern Forest Ex- 
periment Station of the Forest Service with the 
co-operation of the Southern Pine Association, 
New Orleans, and the State foresters of the 
southern States. 

The bulletin, miscellaneous. publication No. 
50-M, “Volume, Yield, and Stand Tables for 
Second-Growth Southern Pines,” may be ob 
tained free from the Office of Information, De- 
partment of Agriculture, Washington, D. C., 
as long as the supply available for free distri- 
bution lasts. 


Completes Factory Addition 


RocHELLE, ILL., Nov. 25.—The George D. 
Whitcomb Co., manufacturer of industrial and 
railway locomotives at this point, has just 
completed a new factory addition to be used 
primarily for the manufacture of large oil- 
electric and large gear-drive locomotives. This 
company is building modern motive power and 
has a complete line of gasoline, distillate, Diesel, 
trolley, storage battery and oil electric loco- 
motives in sizes from 2 to 100 tons. 

This plant expansion is due to the increased 
business of the company, which contemplates 
at an early date another addition to the office, 
as well as further plant extension during the 
early part of the coming year. 


Reconsignment Question Open 


The question of the unlimited reconsignment 
of lumber is still open, as far as the National 
Industrial Traffic League is concerned. It was 
anticipated by many that the league, at its 
meeting at the Palmer House in Chicago No- 
vember 20, would go on record as favoring 
such provision, but no stand was taken con- 
cerning the efforts of certain lumber ‘interests 
to bring about the unlimited reconsignment, -or 
of other lumbermen to defeat the measure. 

Discussion, as expected, centered about the 
report of the committee on diversion and re- 
consignment, which was given from the floor 
of the meeting, and dealt chiefly with the pro- 
posed changes in Rule 5, “so as to permit more 
than one change in the destination of a car at 
the through, rate over the route of movement, 
plus a reconsignment charge for each time the 
destination was changed.” It was brought out 
clearly, however, by discussion from the floor 
that the changes sought have reference to the 
general reconsignment rules only, and are not 
to be considered as an expression of a stand 
on the efforts to bring about more liberal re- 
consignment rules for lumber. 

The committee reported that future negotia- 
tions must be made through R. V. Pitt, of the 
Interstate Commerce Commission, who will 
arbitrate the matter between the league and 
the carriers. The executive committee recom- 
mended that the diversion and reconsignment 
committee be directed to file with Mr. Pitt a 
brief seeking a change in the rule so as to 
permit two reconsignments instead of one, and 
the committee’s report was adopted. 

The National Industrial Traffic League is an 
association of traffic managers, representing all 
classes of industries, which is a power in its 
field and has sponsored numerous improve- 


ments along general traffic, transportation and 


legislative lines. 
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New England Forestry Needs 


Boston, Mass., Nov. 26.—Interesting possi- 
bilities of New England forest wealth were 
pointed out by speakers at the fifth New Eng- 
land Conference, held here last week and at- 
tended by 1,500 business leaders, including 
prominent representatives of the lumber trade. 
Julian E. Rothery, forest engineer, said New 
England seriously needs a systematic policy of 
forest development and utilization. 

Even Rhode Isand, the smallest State in the 
Union, has great potential wealth in her for- 
ests, asserted Howard L. Hitchcock, president 
of the Rhode Island Forestry Association, and 
steps are being taken there to utilize these pos- 
sibilities to the utmost. Legislation is proposed 
to promote and encourage reforestation, by 
providing a 40-year exemption from tax on 
land planted to forest trees and used for no 
other purpose, and the levying of a “yield tax” 
on the lumber only when it is actually cut, or, 
in effect, when the income from the forest ven- 
ture is really collected. President Hitchcock 
also explained recent measures taken in Rhode 
Island to authorize creation of areas to be 
known as “Town Forests,” to be acquired by 
the various communities through gift or pur- 
chase, lessening of forest fire danger and dis- 
position of slash and tops after lumbering 
operations. 


Memphis ‘Club Plans Election 


MEMPHIS, TENN., Nov. 26.—Changes in the 
constitution and bylaws of the Lumbermen’s 
Club of Memphis, which would have done away 
with the election of president of the club by 
popular vote, were defeated at the’ meeting last 
Thursday at the Hotel Gayoso. The election 
will take place on Dec. 14, with two tickets in 
the field. In the absence of C. W. Parham, 
president, J. W. Runyan, vice president, pre- 
sided. He announced the nominating committees 
which had been chosen by the president. One 
committee is headed by H. B. Eusler, and mem- 
bers are F. W. Dugan and H. D. Moss. The 
other committee is composed of J. Ellis Wil- 
liams, chairman, Staley Williford, and K. L. 
Emmons. They will select the two tickets. 
McEwen Ransom and H. E. Clay, of E. L. Bruce 
& Co., were elected to active membership, while 
D. C. Johnson, Tendal Lumber Co., Waverly, 
La., was elected to associate membership. 





Fleering Mill, Once Largest, Sold 


Bay City, Micu., Nov. 25.—Formerly the 
largest hardwood flooring plant in-the world, 
the entire holdings of W. D. Young & Co., 
comprising fifteen acres in Salzburg, a suburb 
of Bay City, have been sold to the Detroit 
Woodcrafts Corporation, and after the local 
plant has undergone extensive changes the com- 
pany will move its machinery and business here 
from Detroit. The remodeling will require 
about two months, and after that the factory 
will be used for the manufacture of inlaid pan- 
els and fine interior woodwork for the higher 
priced automobiles. The firm, which when it 
locates here will be known as the Woodcrafts 
Corporation, already holds contracts for sup- 
plying its products to the Packard Motor Car 
Co., the Pierce-Arrow Motor Car Co., and the 
Cadillac division of the General Motors Cor- 
poration, all of Detroit, and the Nash Automo- 
bile Co., of Kenosha, Wis. . 

One of the principal factors which led the 
Detroit firm to choose Bay City when it wished 
to expand was the convenient supply of lumber, 
as well as the plant already available. For 
the new purposes, however, there is too much 
yard room, and it is planned to use the ground 
formerly devoted to lumber piles as a place to 
build homes for some of the 350 employes. 
Other use will be made of the plant itself, with 
its 54,000 square feet of floor space, the saw- 
mill, dry-kilns, and warehouses. The office 
building will be used as general office for the 
new owners and also, as in the past, will house 
the Salzburg branch of the Bay City Bank. 


This plant has been a prominent part of Bay 
City’s industrial life for many years. With a 
small beginning it expanded to a point where 
it was the largest hardwood flooring plant in 
the world. Then the lumber holdings began 
to give out, and after Mr. Young’s death pro- 
duction was curtailed to some extent, but B. P. 
Whedon, administrator and manager of the 
Young interests since 1902, carried on most 
satisfactorily. It was necessary two years ago, 
however, to shut down the plant, and it has 
been idle since that time. 


(SSSA ABRBAZAAAES 


Mill Closes for Repairs 


ATLANTIC Mines, Micu., Nov. 25.—After 
having been in operation steadily throughout 
the year, the Stratton sawmill, owned and op- 
erated by D. A. Stratton, was closed down 
recently for repairs and it is expected that the 
plant will resume sawing about Dec. 1. The 
mill operated on a double shift last winter and 
spring and single shift during the summer. 
When it>resumes it will be on a double shift 
that will continue through the winter and 
spring months. The turning plant operated in 
connection with the sawmill, in which broom 
handles and other turned pieces are manufac- 
tured, also has been operating steadily through- 
out the year, necessary repairs having been 
made from time to time without closing down. 
It is expected that the output of the turning 
plant will be increased during the coming year 
from the present output of approximately 
5,000,000 pieces to an output of 6,000,000. Both 
waste material from the mill and lumber are 
being used in the turning works. Broom han- 


dles constitute the major portion of the output 
of the turning plant. The Stratton industry 
originally started as a handle factory, but the 
business was gradually expanded until the man- 
ufacture of lumber has become the major actiy. 
ity. The company does no logging but buys its 
logs. Hardwood only is produced, the greater 
part of which is hard maple. 


Takes Over Insulation Company 


MINNEAPOLIS, M1inNn., Nov. 27.—The Melone- 
Bovey Co., of Minneapolis, has taken over the 
entire business of the Home Insulation Co.,, a 
branch of the Johns-Manville Corporation. The 
occasion was celebrated at a dinner given in 
the Minneapolis Y: M. C. A. last night, many 
architects and leading builders being invited 
guests. Several officials of the Johns-Manville 
Corporation spoke, telling those present about 
the good qualities of Johns-Manville insulation 
material. 


Most soys like to play in lumber _ yards, 
There is something attractive about the place, 
Perhaps it is the knowledge that all those 
boards they see grew in such grain designs, and 
were not just mixed together like so much 
bread or molded out. More likely it is the 
smell of the lumber itself, for where can there 
be a duplicate of the odors of a lumber yard? 
Boys like these things, and like to take away 
with them scraps of lumber. Such scraps are in- 
expensive means of keeping “wood conscious” 
the boys who will later be men and who will 
buy America’s building materials. They will 
buy what they like, and if they are allowed to 
have plenty of it they will like wood. 


Railway Buying Aids Lumber 


Within a week inquiry for millions of dol- 
lars worth of railway equipment, including 
many thousand new cars, has been in the 
market, and involves the purchase of vast 
quantities of Douglas fir and southern pine 
lumber. Several of the orders have been 
placed already, and others are expected by 
the end of the month or shortly thereafter. 
Railroad demand has been the most active 
factor in the softwood market for some time, 
and this development is expected to come 
even more to the rescue of a lagging trade 
in fir and pine. 

It is estimated that from 12,000,000 to 
15,000,000 feet of car material will be re- 
quired to complete the recent $14,000,000 
equipment order of the St. Louis & San 
Francisco Railroad, which included 3,500 
freight cars of various types. It is anticipat- 
ed that the builders sharing in the Frisco 
order will be on the market for their lumber 
within a week or ten days. 

Other railroads will probably fall in line 
to raise their equipment to the level where 
they can offer the same high standard of 
service as will be possible with this road and 
those mentioned in the dispatch below. 


St. Paut, Minn., Nov. 25.—The Great 
Northern and Northern Pacific railways to- 
gether will spend a total of $100,000,000 in 
1930, while the Chicago & North Western 
will spend nearly $70,000,000, according to 
announcements made in St. Paul today. The 
announcements followed close on the heels 
of President Hoover’s appeal to business in- 
terests to speed up during the next year, in 
order to insure prosperity throughout the 
United States. 


The announcements for the Northern 


roads were made by Charles’ Donnelly, presi- 
dent of the Northern Pacific, and G. R. Mar- 
tin, executive vice president of the Great 
Northern on their return to St. Paul from 
Chicago, where they attended a conference 
of western railway executives. 

The Great Northern already has adopted 


a 1930 equipment budget of approximately 
$25,000,000. Adding ma‘ntenance and other 
fixed expenditures would about double this 
amount. 

President Donnelly said that the Northern 
Pacific’s plans for next year call for the 
spending of about $50,000,000 for equipment, 
construction, maintenance and _  improve- 
ments. Most of the money will be spent in 
the northwest. 

In addition both the Northerns contem- 
plate large expenditures for extensions in 
1930 if permission is granted by the Inter- 
state Commerce Commission. Each road 
has asked permission to build a new line 
across east-central Montana cost:ng more 
than $8,000,000. The Northern Pacific has 
an extension project 
Olympic Peninsula of northern Washington. 

The Northern Pacific in- 1930 will enter 
vigorously on its program of maintenance 
and development, Mr. Donnelly said. There 
will be no curtailment of the expenditures 
contemplated, and the railway company will 
be a large contributor to the program for 
employment of men. 

Announcement of the Chicago & North 
Western budget came from Omaha; Neb. 
where President Fred Sargent was on a 
business trip. The amount is approximately 
$3,000,000 more than last year. 

The plan calls for an expenditure of about 
$50,000,000 for operating and maintenance 
and $20,000,000 for improvements. 

Mr. Sargent said that although his figures 
were not definite they are approximately cor- 
rect. The figures were given in an inter- 
view with the press at Omaha. 

C. B. Randall, president of the St. Paul 
Association, has wired Ptresident Hoover 
that the city will spend $36,000,000 on pub- 
lic and private building to begin in 1930. 

New York State leads by far in the distribu- 
tion of forest nursery stock in the United 
States. Of the 68,000,000 trees furnished for 
this planting, New York distributed nearly one- 
third of the total. 
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News Stories From the 


Optimistic; Plans New Mill 


PorTLAND, OrE., Nov. 23.—Edward Hines, 
head of the Hines lumber interests, when here 
during the week after an inspection of the new 
pine project near Burns, Ore., spoke optimistic- 
ally and indicated that a large fir cutting pro- 
ject somewhere in this vicinity is contemplated. 
He pointed out that there never has been a time 


in the United States when lumber stocks were . 


so light, and when there was so little lumber 
in transit as at present. As primary reason 
for this he gave the fact that railroads are 
making such rapid deliveries that the usual trade 
practice now is to buy from hand to mouth. 

He is of the opinion that a lot of men who 
have been speculating on stocks are going to 
put their money into more stable investments. 
He could not see anything basically wrong with 
business, and does not believe that any think- 
ing man can be pessimistic about the coun- 
try. He regarded as a wonderful thing Presi- 
dent Hoover’s move of calling conferences of 
industrial leaders. 

Mr. Hines said that the company’s reason for 
planning a large fir mill is that three of his 
company’s mills, with a combined output of 
300,000,000 feet a year, will be shut down the 
first of the year because of depleted timber 
stands. These mills are at Kiln, Miss., and at 
Virginia, Minn. The new western pine plant at 
Burns, which will have an annual output of 
about 100,000,000 feet, and the contemplated fir 
mill would not fully supplant the output of 
the mills to be shut down. He was much 
pleased with the progress made on the project 
at Burns, and said the mill will probably be cut- 
ting lumber shortly after the first of the year. 


Jap Journalist Gives Tariff Views 


SEATTLE, WASH., Nov. 23.—Astonishment at 
the amount of timber cut since his last visit 
here in 1915 was expressed by Jiro Nakazawa, 
editor and publisher of the Tokyo Lumber 
News, on his return from a trip to Grays Har- 
bor. Mr. Nakazawa is making Seattle his 
headquarters while he studies timber conditions 
in the Pacific Northwest. He will visit Tacoma, 
Portland, Coos Bay, San Francisco, Van- 
couver, B. C., and other points while in the 
United States. 

The Japanese Diet will meet in the latter 
part of December and the tariff, in Mr. Naka- 
zawa’s opinion, will be either abolished or min- 
imized. The new government has strong sup- 
porters for free American lumber from the 
larger Japanese cities and their influence is ex- 
pected to counteract the effort of Japanese tim- 
ber owners who want the tariff retained. The 
Japanese editor is particularly interested in 
American reaction to the tariff and market con- 
ditions of West Coast lumber. 

Siberian lumber imports constitute about one- 
tenth of lumber brought into Japan. Its trans- 
port involves more difficulties than that of 
American lumber and the fact that it is not 
strong enough for construction work and can 
only be used for interior finishing enhances the 
value of American lumber. 

The Japanese complain that freight rates are 
too low. The principal cargo of returning Jap- 
anese boats is lumber and at present rates it is 
not a profitable item. Changes in American 
market prices also present a problem to Japa- 
nese importers who would like to know how 
long current prices will! last. ; 

Different tax regulations also present a prob- 
lem to the importer. For instance, hemlock and 
Noble fir are used for the same work but 
each carries a different duty. 

Mr. Nakazawa declared another year is nec- 
essary to complete reconstruction work in 
Tokyo. Yokohama is practically rebuilt. This 
probably will result in active spring buying 
of American lumber. 

Japan spent 103,081,548 yen for lumber im- 


ports in 1928. American lumber imported 
amounted to 1,512,181,013 board feet for 1928. 
Siberian imports ran under 200,000,000, or 
about 12 to 15 per cent of American. Last year 
Yokohama alone imported 756,194,013 board 
feet from the United States. 
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Fir Plank for Table Top 


PorTLAND, Ore., Nov. 23.—On board the 
steamer Katrina Luckenbach that left here 
last week for Philadelphia is a Douglas fir 
plank, dressed and polished by hand, that is to 
be presented to Gifford Pinchot, who was chief 
of the United States Forest Service during the 
Roosevelt administration. The plank is 20 
feet long, 3 feet wide and 3 inches thick and 
is to be used for a table top. It is the gift of 
Mrs. J. B. Montgomery, of this city. 

The board was turned out by the West-Made 
Desk Co. here, and its size precluded finishing 
it by machinery. Consequently it had to be 
smoothed and polished by hand. The board 
is a perfect specimen of clear lumber. 


Wielding the Big Stick 


PorTLAND, OreE., Nov. 23.—According to ac- 
tion taken by the board of directors of the 
Loyal Legion of Loggers & Lumbermen at 
the twenty-second semiannual meeting held 
here this week, that organization will seek the 
prohibition of the interstate shipment of lumber 
produced in mills which operate more than eight 
hours a shift. At this meeting the board, which 
is composed of twelve employers and twelve 
employees, instructed that a committee be ap- 
pointed to draft at once a suitable resolution 
on this subject and send copies of it to sena- 
tors and representatives in Congress from the 
Pacific Northwest. Forty-eight lumber oper- 
ators and employees were present. 

William S. Bennet, vice president of the Ed- 


ward Hines Lumber Co., Chicago, was present 


and spoke on the proposed lumber tariff. He also 

described briefly plans of his company with ref- 

oe to the new mill being erected at Burns, 
re. 


Must Widen Pacific Hemlock Market 


SEATTLE, WASH., Nov. 23.—Many operators 
are beginning to note the growing importance 
of hemlock, and see the necessity for sales pro- 
motion work for hemlock products. It is noted 
that hemlock is becoming more popular in the 
lumber market. Where just a few years ago 
hemlock went into eastern markets only in the 
narrow dimension sizes, during the last year it 
has rapidly been entering those markets in di- 
mension sizes up to 2x12-inch. x 

One prominent hemlock manufacturer states 
the case thus: Hemlock today has become the 
controlling factor in West Coast operations. A 
number of operators and forest engineers are 
pointing out the important position that hem- 
lock holds in relation to the production of fir. 
Some have stated emphatically that fir produc- 
tion has reached its peak. They state that the 
production of fir is governed today, to a cer- 
tain extent, by the market for hemlock. 

As the timber in this district was being 
harvested, the start, of course, was on the low- 
lands near tidewater and along the rivers. As 
these lower lands have been logged off and the 
secondary benches have been pretty well cleaned 
up, the logger has had to push further up into 
the mountains, where the percentage of hem- 
lock is much greater than it has been in past 
operations. As fir and hemlock are inter- 
mingled, they must be logged at the same time. 
That is why the operator today says that hem- 
lock controls the situation. The hemlock must 
be logged along with the fir and cedar and 
spruce, and must be marketed. If it is not»the 
surplus will bring about a curtailment of log- 
ging operations, and the result will be that fir 


and cedar will not be cut until the hemlock, 


West Coast 


which must be brought out with it, can be 
marketed. 

The rapidly growing pulp industry in this 
country is adding materially to the market for 
hemlock, which is recognized as of exceptional 
value for pulp purposes. 

The lumber trade and the public in consum- 
ing territories are learning of the merits of 
West Coast hemloek, and it would seem that 
greater exploitation of this particular species 
is probably the most crying need of the in- 
dustry. 


The White House Is Power House 


(Continued from Page 31) 

and in turn let the building association or 
other banking institution have $4,000 or $5,000 
on the mortgage, this money to be used for 
further loans for building and construction 
purposes. The Government would have quite 
as good security as it now gets in making 
loans to farmers. If it is good business prac- 
tice to aid the farmers and provide Federal 
aid in road building, why not, at least during 
the period of this emergency, let the Govern- 
ment aid in home building or other valuable 
basic constructive work. 





Illinois Dealers Offer Co-operation 


One of the first lumber organizations in the 
country to offer President Hoover co-operation 
in his effort to stimulate the business of the 
country was the Illinois Lumber & Material 
Dealers’ Association. This tender of co-opera- 
tion was made in a telegram to the President, 
signed by Ray Durham, president of the associ- 
ation, this telegram reading as follows: 

The Illinois Lumber & Material Dealers’ 
Association, with a membership of more than 
800 retail distributers of building materials, 
earnestly approves of your announced plan 
to stimulate business activity. This organ- 
ization wants to co-operate with you and be 
helpful. If there is anything we can do, call 
on us. 


Acknowledging this 
Hoover said: 
My dear Mr. Durham: 
I wish to thank you for your kind tele- 
gram. It is most encouraging. 
Yours faithfully, 
(signed) Herbert Hoover. 


In a bulletin sent out to the members, Sec- 
retary James F. Bryan said: 

The president and secretary of your organ- 
ization urge every building material dealer 
in the State to become active in his commu- 
nity in efforts to encourage the public to keep 
business at a normal pace and to give sup- 
port to the general movement. We urge you 
to be aggressive in your own business not 
only for the benefits that will accrue to you 
personally but for the patriotic contribution 
you will make toward sustaining the Presi- 
dent’s efforts. We suggest that you do those 
things that tend to create business in your 
line—to promote building and remodeling, to 
help mold public interest and public opinion, 
and especially use printers’ ink to sell the 
home owning and home building idea to the 
public of your community. 

The secretary’s office has been flooded with 
letters of approval from the members, many of 
whom have indicated their intention of im- 
mediately increasing their activities to promote 
in their communities the idea of home build- 
ing and home modernizing. 

In a second letter to the members, Secretary 
Bryan said: 

We feel sure that the entire retail industry 
will co-operate in President Hoover’s efforts 
and give him support. Of course we all real- 
ize that words and promises mean little unless 
backed by actual accomplishments; so it is 
up to the membership of this association to 
get busy in their respective communities in 
efforts to dispel any pessimism or gloom that 
may be lurking about and create optimism 
and full confidence, 


telegram, President 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 
BRANCH OFFICES 
New York City, 415 Lexington Ave. 


Eastern Tennessee 
Kentucky and 
West Virginia 


South Bend, Ind., 511 Pythian Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 

Detroit, Mich., 2-219 General Motors Bldg. 


Johnstown, Pa., Title & Trust Bldg. 
Seattle, Wash., 5525 White Bldg. 
Cincinnati, Ohio, 703 First Nat'l Bank Bldg. 

















Caddo River 


Lumber Company 
hh. A. Long Bidg., KANSAS CITY,MO. | 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Rosboro, Ark. We Solicit 
Glenwood, Ark. 
et Ae Your Patronage 

















FIGURE 
Any House 


in % Minutes 














With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in S$ minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We ~vill send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 





SEND NO MONEY 
Just Mail This Coupon 


pn ei SOR a enalneeenenn crea ama staar 

American Lumberman 

| 43 South Dearborn St. 
Chicago, Ilhnois. 

| send “Aunomatic Building Cons.” Alser 10 dye | 
| whl either return the book by parcel post insured or 

remit $15 in full payment. | 


| - Subject to approval of the management. 





Approves Acquisition of Land 


At a recent meeting the National Forest Res- 
ervation Commission approved the acquisition 
by the Federal Government of a total of 85,195 
acres of land for national forest purposes. This 
purchase program comprises eleven units and a 
total obligation of $229,406.82, with the average 
price of $2.69 per acre. 

The areas approved for purchase are located 
in purchase units already established in eight 
States. When acquired they will be placed 
under national forest administration by the For- 
est Service, to be managed for permanent tim- 
ber production, watershed protection and other 
public forest uses. The largest purchase unit 
in this program covers 33,916 acres. It is the 
Catahoula unit in Louisiana. The Moquah unit 
in Wisconsin covers 13,236 acres. The smallest 
area included is the Marquette unit, Michigan, 
which covers 75 acres. 


Appointed Station Director 


C. Edward Behre, who has had extensive 
experience in forest research in the New Eng- 
land States, has been appointed director of the 
Northeastern Forest Experiment Station, Am- 
herst, Mass., by Secretary of Agriculture 
Hyde. He is a graduate of the Yale Forest 
School and was formerly employed by the For- 
est Service in the Southwest. Following mili- 
tary service during the World War, Mr. Behre 
was associate professor of forestry in the Uni- 
versity of Idaho for five years. In 1923 he 
joined the staff of the Northeastern Forest Ex- 
periment Station, leaving there two years ago 
to undertake forestry consultant work in New 
England. 

Mr. Behre is widely known among profes- 
sional foresters for his studies on tree growth. 
His appointment as director at Amherst will 
enable Marinus Westveld, silviculturist at the 
station, who has been serving as acting direc- 
tor, to resume his investigational work, which 
was interrupted by the resignation of Dr. J. S. 
Boyce as director. 

The Northeastern Forest Experiment Station 
is maintained by the Forest Service for the 
conduct of investigations and research into 
methods of timber growing, forest protection 
and other forestry problems of the New Eng- 
land States and New York. 


Work in Gathering Census 


The enormous volume of work involved in 
taking the fifteenth decennial census, which is 
to begin next April, is disclosed in the annual 
report of W. M. Steuart, census director. 

Mr. Steuart points out that it will be neces- 
sary to enumerate and to collect data for a 
population of more than 120,000,000, recording 
25 or 30 items as to age, nativity, occupation, 
etc., of each individual; for more than 6,000,000 
farms, gathering details as to acreage, value of 
farms, livestock, etc.; for about 200,000 manu- 
facturing establishments, with information as 
to number of employees, value and quantity of 
products, horsepower, material used and the 
like; for about 20,000 mining enterprises; for 
approximately 2,500,000 establishments engaged 
in trade; -for an unknown number of unem- 
ployed at the time of the census, and for an 
indefinite number of drainage or irrigation pro- 
jects or enterprises. 

The census will include close to 20,000 ques- 
tions or items of information regarding indi- 
viduals, farms and manufacturing, commercial 
and other enterprises. At the beginning of 
April it will be necessary to have available 
40,000,000 printed copies of various schedules 
of inquiries. 

The census of distribution which is provided 
for in the coming census will be the first of 
its kind_ever taken and the resulting statistics 
are expected to prove a great boon to American 
business. A great deal of preliminary work 





———— 


has been carried on to determine the scope of 
this census and the inquiries that it should 
carry. Plans have been completed for the or. 
ganization of advisory committees so that the 
bureau of the census may have the assistance 
of business men familiar with the different 
phases of distribution. 


Construction Cost Varies 


Dwelling construction cost per family varies 
widely in different cities, according to bureay 
of labor statistics, Department of Labor. Dur- 
ing the first half of 1929 in fourteen cities hay- 
ing a population of 500,000 or more the average 
expenditure for one-family dwellings as shown 
by permits issued to builders ranged from 
$3,958 in St. Louis to $7,489 in Washington, 
In Chicago the average cost of the one-family 
dwelling for which permits were issued was 
$6,771 and in New York $6,141. Apartment 
house costs per family accommodated were 
lower in St. Louis than in any other city and 
higher in New York, the average being $2,141 
and $5,596, respectively. 

Considering all classes of dwellings in these 
fourteen cities, St. Louis provided cheaper 
dwelling places than any other city and Wash- 
ington the most expensive. The average cost 
per family for St. Louis was $2,738 and for 
Washington $6,410. 

In cities of 200,000 to 500,000 population one- 
family dwellings ranged from $2,633 in Dallas 
to $8,316 in Providence. Multi-family dwellings 
in this group cost $1,550 per family in Dallas 
and $5,380 in Providence. 

In 49 cities having a population of 100,000 
to 200,000 one-family dwellings provided for 
57 per cent of the families housed during the 
first half of this year. Permits were issued 
for 12,920 one-family dwellires in this group 
of cities at an average cost of $4,578. Apart- 
ment houses for which permits were issued 
housed 6,998 families at a cost of $3,270 per 
family. 

These costs cover construction only and do 
not include either the cost of the land or the 
profit of the builder. 


Purchases Plant and Timber 


FRANKLIN, VA., Nov. 25.—The Camp Manu- 
facturing Co., through its president, J. L. 
Camp, jr., has announced the recent purchase 
of plant, timber holdings and in fact all of the 
physical property of the Anderson Lumber 
Corporation, of Marion, S. C. 

The Camp Manufacturing Co., which is one 
of the oldest and best known manufacturers 
of North Carolina pine, owns and operates 
a large plant at Marion, this plant being 
equipped with two bands and a resaw with an 
output of 100,000 feet daily. 

The timber purchased from the Anderson 
Lumber Corporation adjoins the holdings of 
the Camp Manufacturing Co., and it is planned 
to operate both of the mills from one logging 
operation. The logs will be separated in the 
woods and the Anderson plant will be operated 
on high grade hardwoods and cypress, while 
the Camp plant will continue to operate on 
North Carolina pine. 

While the Camp Manufacturing Co. has 
made the manufacture and sale of North Caro- 
lina pine its principal business, it has been cut- 
ting some hardwood timber practically all of 
the time. This purchase of the Anderson Lum- 
ber Corporation plant and holdings, together 
with its other operations, will give the Camp 
Manufacturing Co. a large production of hard- 
wood lumber and much better balanced stocks 
from which to supply the needs of the trade. 

The Anderson Lumber Corporation long has 
been well and favorably known in the trade, 
and, since the death of his father, the late 
D. O. Anderson, has been under the manage- 


. ment of Charles F. Anderson. 
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The Fall 


Spring calls the city folks outdoors, 
And summer calls them to 
The mountain slopes, the ocean shores, 
The woods, the lakes of blue. . 
It’s just the opposite with me, 
It’s when the Fall appears 
That I get restless as can be, 
It’s when the Winter nears. 


I’m longing for the tote-road then, 
The deacon-seat and all, 

To get up in the woods again 
And swamp and skid and haul. 

When old November’s in the air 
It’s then I want to go 

And pull a shining briar there 
And tramp a little snow. 


I don’t much care for April skies, 
The freshets that are Spring’s, 

I don’t much care for gnats and flies 
And other Summer things. 

But when the air is clear and cool 
A hundred miles away 

I’m like a youngster kept in school, 
In school on circus day. 


The children tell me I’m too gray, 
They say it’s time to rest, 

That when the winds begin to play 
A city house is best. 

It’s not much use to talk, to scold, 
And so I hold my tongue; 

But Summer always makes me old, 
And Winter makes me young. 


We See b’ the Papers 
‘It is said that Christmas shopping will restore 
prosperity. But not Dad’s. 


The period of mourning for a bull market 
should not be more than a month at most. 


The country seems to have been suffering 
from too much read tape. 

Shakespeare has been made to pay in Chi- 
cago. Now perhaps we can do something with 
our tax-dodgers. 


Random 
Don’t draw on your imagination—not checks, 
anyway. 
A friend of ours bought a pair of new golf 
socks, and the very first day made a hole in 
one. 


Most of the people who owe us seem to 
think that this is a land of promise. 


The battle cry of the profs seems to be, 
“They shall not pass.” 

It’s funny, but the people who let some- 
thing come in one ear and go out the other 
are the same people who are never able to 
get anything through their heads. 

Man’s inhumanity to man isn’t half as bad 
as woman’s inhumanity to woman. 

We wish the lie in golf didn’t mean any 
more than the love in tennis. 

Only three more paydays until Christmas. 

Your chance of being killed in an airplane 
is only once in 4,000 times. But once is 
enough. 

You won’t find many broad-minded people 
on the straight and narrow way. 

The lumberman believes that what this coun- 
try needs is not broad-minded people but board- 
minded people. 

Life is full of disappointments, especially 
the morning mail. 

It’s strange, but it is the people who pay 
cash who seem to have the most of it. 

Pay as you go and you can take things as 
they come. 


ROOF TRUSSES OF WOOD 


FOR ALL TYPES OF BUILDINGS 
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Bowstring Trusses 


Crescent Trusses for Curved Ceilings ‘ 
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Ribs for Gothic Barns 


FOR STENGTH AND DURABILITY 
USE WOODEN ROOF TRUSSES 


McKeown Brothers Co. 


Established 1894 
5239 So. Keeler Ave. 21 East 40th St. 


CHICAGO NEW YORK 




















Now we know why the bulls were 
called bulls. 

It seems that Wall Street wasn’t a 
one-way street. 

‘Some stocks aren’t worth what they 


-were, and never were. 


The best home for the aged is the one 
you build in your youth. 

Common stock owners will now rise 
and sing “Blest Be the Bond.” 

The only thing some men ever try to 
fix in their towns is the police. 


After all, all Mr. Hoover did was to 
organize a sort of a service club. 


The shrinkage in prices seems to have 
been mostly in the wool of the lambs. 

Whatever is wrong with Wall Street, 
remember there’s nothing the matter with 
Main Street. 


B. E. Sunny has presented the Uni- 
versity of Chicago with a new gym- 
nasium. Sunny Gym? 

A Tulsa golfer dropped dead after a 
bad drive. Most of us would drop dead 
if we made a good one. 


Now someone says that a woman is 
revealed by the clothes she wears. We'll 
(to use a phrase we especially dislike) 
say she is. 

The women of Turkey have been 
granted the privilege of voting at munic- 
ipal elections. When you see what runs 
in municipal elections, it doesn’t look like 
so much of a privilege. 

A Chicago lumberman reads character 
by what people write on the. scratch-pad 
while they are waiting for a telephone 
number. We hope he doesn’t judge ours 
by what we say while we are waiting. 


Keep the Old Mill Hummin’ 


The market’s flatter 
Than a pancake platter, 
And they’re hangin’ crepe on a fellah’s door. 
Yes, folks are busted, 
And the folks they trusted, 
And we once was rich, but we ain’t no more. 


Yet I kind of wonder 
If we ain’t, by thunder, 
Now we've got our sense, and our eyes can see? 
For it’s goshdarn funny 
If -we don’t make money, 
Now.we’re back to work like we used to be. 


It was kind of stunnin’, 
But the old mill’s runnin’, 
And the old smoke pourin’ from the same old stack. 
The old man’s jawin’, 
But the old saw’s sawin’, 
And the U. S. A. hasn’t jumped no track. 


A few are whinin’, 
But the old sun’s shinin’, 


And the old board’s slappin’ on the same old : pile. 


When a fellah hitches 
Up his workin’-britches, 
He'll be back on top in a darn short while. 


The whistle’s tootin’ 
And the old hog’s rootin’, 
And the old hoss pullin’ like he always done. 
The old mule’s brayin’ 
And the old -hens layin’, 
And the old cars run like they used to run. 


The dogs are scratchin’, 
And I hope it’s catchin’, 
For we'll need to scratch for a month or two. 
Keep the old mill hummin’, 
For there’s good times comin’, 
Like they always. have, like they always do! 





SISALKRAFT 


“more than a building paper” 


can be used for a dozen different protective 
Purposes on any type of building job, besides 
giving the finest of waterproof and wind- 
proof protection anywhere that building paper 
is required. 

Sisalkraft’s wide range of use and its econom- 
ical protection cause it to be specified by archi- 
tects and used by contractors everywhere. 
Volume sales at. quick. profits are. available 
for dealers who handle Sisalkratft. 
Investigate today. 


The Sisalkraft Co. 


205 W. Wacker Drive (Canal Station) 
Chicago, II. AL 11-30 Gray 





























Scovell 
| Wellington 


and Company 
ACCOUNTANTS + ENGINEERS 


110 STATE STREET, BOSTON 


CLEVELAND CHICAGO PHILADELPHIA 
SYRACUSE KANSAS CITY SAN FRANCISCO 


NEW YORK 
SPRINGFIELD 
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Northern Woods 

















We cut your stock to order 
after being carefully Kiln- 
dried - large Kiln capacity. 
Let us figure on your 
requirements. 


We also manufacture Rough or Dressed 
PINE -HEMLOCK AND 
HARDWOOD LUMBER 
“IDEAL” Steel Bu 
FLOORING 


Stephenson Co; Trustees 4 
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= WELLS, Delta County, Mich: — 



























IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 


Brown Lumber Company 


Main Office: MANISTIQUE, MICH. 
Branch Office: 
1402 Eaton Tower, Detroit, Mich. 


7 : 17 
| VON PLATEN-FOX COMPANY 














1 





Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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Loggi » 
SSING Ralph C. Bryant 
Have problem to solve in 
ort : oo . esting tan bark and 
tell you how. An invaluable reference book ‘ 


for ng superintendents, timber owners, 
oe. oth: $4.50, postpaid. 
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Water Bucket Helps Prevent Fire 


Despite the fact that many more desirable 
types of fire extinguishers have been perfected, 
more fires are extinguished annually through 
the use of water pails than by all other fire- 
fighting methods combined, according to fire in- 
surance statistics, 

The National Fire Protection Association 
points out that the effectiveness of water pails 
is largely dependent on their users, but that 
their use is understood and this fact promotes 
their effectiveness. 

Advantages of the water pails are that they 
are readily understood, easily used and may be 
filled with a non-freezing solution. 

Appliances using water—water pails, casks, 
buckets, or hand pumps—may be used under 
freezing conditions by employing a non-freezing 
solution in place of water. 

Calcium chloride is recommended for making 
this solution rather than common salt, as salt 
rusts metals and crystallizes in an objectionable 
manner. 

Full information regarding this type of anti- 
freeze solution is contained in the interesting 
little booklet, “Fire,” published by Solvay 
Sales Corporation. Copies of the booklet can 
be i without charge by writing to the 
company’s New York office. ' 








How Bureau Aids Lumber Interests 


Consumption of American lumber in foreign 
countries would be materially improved if the 
peoples of those countries had a better knowl- 
edge of American construction methods and 
the efficient use of our lumber through kiln 
drying, grade selection, and attention to work- 
ing stresses, in the opinion of the lumber 
export committee of the United States Depart- 
ment of Commerce. The committee is com- 
posed of representatives of the principal 
lumber export groups, and acts in an advisory 
capacity to the Department. This opinion was 
incorporated in the annual report of O. P. 
Hopkins, acting director of the Bureau of 
Foreign and Domestic Commerce, to Secretary 
of Commerce Robert P. Lamont, in that sec- 
tion concerning the activities of the lumber 
division, of which J. C, Nellis is chief. A 
copy of the report, which is for the fiscal year 
ended June 30, was given a representative of 
the AMERICAN LUMBERMAN Saturday by E. T. 
Anderson, of Chicago, assistant district man- 
ager of the bureau. 

Lumbermen apparently are appreciating 
more each year the services this Government 
agency is prepared to render, for calls upon 
it steadily increase. There were 128,782 serv- 
ices performed for-lumbermen during the 1929 
period, as compared with 112,450 in 1928, and 
only 70,483 in 1925. These services were of 
various natures, including protection of inter- 
ests (which exporters, whether large or small, 
find of great value), aid in the selection of 
suitable foreign connections, and dissemina- 
tion of reliable information concerning trade 
and market conditions. This was especially 
valuable because it came from commercial 
attaches who were “on the spot,” and who 
could see the trends. Of the 675 requests for 
information regarding foreign agents, the 
bureau estimates that over 200 connections 
probably were obtained for American lumber 
shippers without cost to them. 

For the purpose of providing the education 
which the committee recommended, the lum- 
ber division co-operated in the preparation of 
the first two of a series of trade-extension 
bulletins, “American Douglas Fir and Its 
Uses,” and “American Pitch Pine and Its 
Uses,” for distribution abroad by shippers of 
these woods, and called attention of exporters 
to such useful handbooks as “Wood Construc- 
tion,” “Seasoning and Handling of Lumber,” 
and “Sap Stains and Their Prevention,” issued 
by the National Committee on Wood Utiliza- 
tion, as suitable to supply foreign agents and 
customers. Continued co-operation with this 
latter committee has considerably enlarged 
the division’s store of marketing information, 
and close touch has been maintained with the 
work of American lumber associations as well. 

A lumber specialist was stationed at Buenos 
Aires, Argentina, to cover the River Plate 
lumber trade. The lumber specialist assigned 
to the London office collaborated with the 
bureau’s continental offices and American con- 
suls in Europe on lumber-trade reporting and 
promotion. 

Some typical examples of the aid given the 
lumber trade by the bureau were mentioned 
in the report. Survey of the market by the 
Hamburg office, for instance, revealed a good 
demand in Germany for the products of a 
Washington lumber company but little busi- 
ness being done through the reluctance of the 
agent then handling the line to push it-prop- 
erly. Recommendations by the trade commis- 
sioner resulted in the making of a new con- 
nection that has done $300,600 worth of busi- 
ness in a short time. Two Panama firms 
which began experimenting with American 
redwood and Douglas fir at the suggestion of 
the commercial attache have taken $110,000 
worth of these woods from Washington and 
California. A Tennessee lumber company 
states that the bureau’s office at Memphis as- 
sisted it in finding nineteen foreign repre- 
sentatives who have placed approximately 
$205,000 worth of orders for hardwood floor- 
ing. 

The report also showed the effect which ex- 
ports have on domestic trade in a commodity. 
It said in part: 

“Our export trade affects production and 
employment within the country to a degree 
not always realized. We sell abroad about 
one-eighth of the total produce of our farms 
and about one-tenth of the goods turned out 





by our factories. The cutting off of our for. 
eign commerce would not merely directly de. 
prive of employment a great army of People 
but would have its repercussion in eye¢ 
avenue of activity and make uncertain the 
status of even those workers who produce 
solely for domestic consumption. The bureay 
feels that its widespread and thoroughly or. 
ganized efforts for the expansion of the export 
trade unquestionably have contributed to the 
economic stability of all who labor, for the 
fact that there is an export outlet makes 
prices better, wages higher, and employment 
more secure,” 


Lumber Exports Larger 


WASHINGTON, D. C., Nov. 25.—Exports of 
nearly all the chief lines of lumber and lum- 
ber products were larger during the nine 
months ended with September than for the 
same period of 1928, according to the lumber 
division, Department of Commerce. The net 
increase aggregated $6,700,000, according to 
preliminary official figures. 

In the unmanufactured class all items sep- 
arately recorded with the exception of cedar 
logs, showed increases. The drop in cedar 
log exports was so considerable, however, 
the decrease in value being close to $1,500,000 
or 30 percent of the 1928 value, that the 
smaller gains on southern pine and Douglas 
fir logs, hardwood logs, ties, piling and poles 
were more than offset. 

There were decreases in exports of most 
species of sawed timber, the net value de- 
crease being nearly $1,500,000. There was 
little change in hardwood lumber exports be- 
tween the two periods, but softwood lumber 
of the same dimensions (under 6-inch thick- 
ness) increased sufficiently to put the net 
gain for the entire group of sawmill prod- 
ucts at more than $3,300,000. The gain on 
Douglas fir alone was practically the same 
as for the entire group, gains and losses on 
other items counterbalancineg. 

Exports of wood manufacturers (including 
furniture) made the largest proportional net 
gains, increasing by nearly $3,665,000 or 13 
percent. The leading items of increase were 
veneers, plywood, doors, furniture and cooper- 
age shooks. 

The exports of southern pine rough and 
dressed lumber were nearly 7,500,000 feet 
above those for the first nine months of 1928, 
both rough and dressed showing gains. Spain, 
Canada, Cuba and the other West Indies took 
rather important increases, Argentina a rather 
large decrease and Germany and the Nether- 
lands smaller ones. 

Exports of Douglas fir rough and dressed 
lumber were valued at $12,527,050 the first 
nine months of 1928 and increased to $15,- 
856,441 this year. Volume last year was 
582,141,000 feet and this year 699,704,000 feet. 
Douglas fir sawn timber exportS last year 
were 427,357,000 feet valued at $8,581,332 and 
for the same period this year 543,632,000 feet 
valued at $13,508,177. 

Douglas fir lumber (under 6-inch thickness) 
went through some notable changes in de- 
mand in different markets as compared with 
the first nine months of 1928, exports to 
China more than doubling and exceeding usual 
exports to Japan. Exports to Australia and 
British South Africa increased by nearly 75 
percent. Exports to Japan dropped 26 per- 
cent. There were also important increases to 
Mexico, Argentina, Chile and Peru—in fact, 
to all South America—while exports to Eu- 
rope were less in total. 

Redwood lumber exports increased by 20 
percent, shipments to ‘Australia and New 
Zealand being reported large. Soft pine ex- 
ports rose by 25 percent. Spruce shipments 
abroad were virtually the same as last year. 
Cypress. gained by 55 percent. Exports of 
treated timbers were up 25 percent. 

Total exports of hardwood lumber the first 
nine months this year were 342,903,000 feet, 
against 351,629,000 feet in 1928. Exports of 
hardwood logs this year were 12,505,000 feet, 
against 11,613,000 feet in 1928, 


Tue Retait lumberman’s best barometer of 
future building trends is the architect. A good 
lumber retailer, like a good sea captain, keeps 
close watch of the barometer so as to be able 
to make intelligent plans for the morrow. 
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Business Changes 


CALIFORNIA, GStege—Stege Lumber & Hard- 

ware Co. changing name to Hill Lumber & Hard- 
ware Co. 

GEORGIA. Savannah—William Pennwaller sold 
interest in Pennwaller Lumber Co. (Inc,) to John 
H. Sizer. 

MAINE. Sanford—F. 8. Sherburne (Estate) sold 
to Johnson & Downs. 

MINNESOTA. Bellechester—H. L, Trimble Co. 
succeeded by J. E. Hennessy & Co. 

Cannon Falls—H. L. Trimble Co. 
J. E. Hennessey & Co. 

MONTANA. Hobson—Cowan Bros, (Inc.) have 
purchased the business site of the Montana Lum- 
ber & Hardware Co. recently destroyed by fire. 

NEW HAMPSHIRE. Derry—Derry Lumber Co. 
sold to Pacific Coast Lumber Co. 

NEW YORK. Candor—Haight 
ceeded by Ward & Van Scoy. 

OREGON. Lebanon—Chris. Moehnke has sold 
his interest in the Three M. Lumber Co. near here 
to Merl Martin. 

Marshfield—Coos Bay Lumber Co. sold east side 
mill to McKenna Lumber Co. 
TEXAS. Bedias—Dacus 

yard to North Zulch, 

San Antonio—Harry Ables Lumber Co. succeeded 
by Higginbotham-McCord Lumber Co. 

WASHINGTON. Hoquiam—American Door & 
Mfg. Co. and Durable Door Co. merged with Knox 
& Toombs (Inc.). 

Seattle—The C. A. Mauk Lumber Co. has 
changed its name to Mauk-Seattle Lumber Co. 

WEST VIRGINIA. Spencer—Spencer Planing 
Mills succeeded by C. A. Parrish & Co. (Inc.). 

WISCONSIN. Shennington—Ben Nuzum Lumber 
Co. succeeded by Tomah Lumber & Fuel Co, 


New Mills and Equipment 


ARIZONA Tucson—The J. Knox Corbett Lum- 
ber & Hardware Co. is planning erection of a busi- 
ness building 100x100 feet on the corner of Sixth 
Ave. and Seventh St. 

GBORGIA. Jasper—A modern planing mill is 
now under construction by Most & Carter. 

LOUISIANA. Marksville—Hyden-Hennen Coop- 
erage Co. has purchased a tract of land near here 
and will erect a stave factory. 

OREGON. Marshfield—The Port Orford Cedar 
Products Co. is planning enlargement of its plan- 
ing mill; will add two dry kilns. 

Glendale—Lystul-Lawson Lumber Co. will rebuild 
its sawmill, 

PENNSYLVANIA... Parnassus—The Logan Lum- 
ber Co. is rebuilding the mill recently destroyed 
by fire with loss of $150,000. 

WASHINGTON. Sedro Woolley—The Sedro Hard- 
wood Co. is adding $15,000 worth of new equip- 
ment to its plant to double capacity. 


Incorporations 


ALABAMA. Tuscaloosa—Bush-Cooper 
Co., incorporated; capital, $15,000. 
ARKANSAS, Hope—Hudson & Dugger Co. of 
Arkansas, incorporated; capital, $25,000; cooperage. 
CALIFORNIA. Los Angeles—A. C. Teagarden 
Lumber Co., incorporated. 

CONNECTICUT. Ridgefield—Ridgefield Lumber 
Co., incorporated; capital, $100,000; old concern. 


GEORGIA. Thomasville—Beverly & Turner Co., 
incorporated. 


succeeded by 


& Ward suc- 


Lumber Co. moving 


ILLINOIS. Chicago—J. Abrams Co. increasing 
capital to $100,000. 
INDIANA. Wabash—Wisconsin Plywood Cor- 


poration filed articles to do business in State with 
headquarters in Wabash; 1,500 shares, $100 par 
value, formed to acquire, manufacture and sell 
plywood. ; 

KENTUCKY. Louisville—Byron Sash & Door Co., 
incerporated; capital, $150,000; to take over plant 
of Fred G. Jones & Co. 


LOUISIANA. Amite City—Home Lumber Co., 
incorporated; capital, $40,000. 


MAINE. Ellsworth—George M. Allen & Sons, in- 
corporated. 


MARYLAND. Hagerstown—Hagerstown Timber 
Treating Co., incorporated; 1,500 shares preferred, 
Par value $100, and 1,800 shares common, no par 
value. To deal generally in lumber and preserva- 
tives of lumber. 


MASSACHUSETTS. Boston—Medford Builders’ 


Finish Co., incorporated; 200 shares no par value; 
John M. Fella, of Arlington, president. 
MICHIGAN. Ironwood—Kennedy Co., incorpor- 


ated; capital, $50,000. 

NEW YORK. New York—J. Weiser & Co., in- 
corporated. 

Smithtown—Sinclair Handshaw Lumber Corpora- 
tion organized; capital, 3,000 shares; pfd., par 
value, $50; 3,000 shares common, no. par value. 
Sinclair Handshaw, Smithtown Branch. 

NORTH CAROLINA. Raleigh—Clyde Eby & Sons, 
incorporated ; capital, $50,000; timber and timber 
ands 

Swanquarter—Pamlico Timber Corporation, in- 
corporated; capital, $300,000. 

OREGON, Portland—Burls (Inc.), organized to 
Menufacture forest products; capital, $2,500. 


Lumber 





Portland—Mason & Stevens, logging and wood 
products; incorporated with capital of $50,000. 

eee Spruce Mills increasing cap- 
ital to $300,000 

Reedsport—Wood Preservers (Inc.), timber piling 
and poles; capital, $100,000. 

Sheridan—Yamhill River Lumber Co., incorpor- 
ated; capital, $1,000. 

PENNSYLVANIA. Pittsburgh—Keller Bros., in- 
corporated; capital, $100,000; 6428 Hamilton Ave. 

Phoenixville—Frank C. Andrews & Co., incor- 
porated; capital, $5,000. 

SOUTH CAROLINA. Florence—Florence wes 
Corporation chartered with capital of $50, 


WASHINGTON. Kittitas—Colockum spe otal Co., 
incorporated; capital, $25,000. 

Seattle—Rainier Forest Products Co., incorpor- 
ated; capital, $5,000; logging and sawmill, 

WISCONSIN. Madison—Harbor Plywcod Co., a 
$3,000,000 Delaware Corporation, filed application 
to do business in Wisconsin; capital to be invested 
in Wisconsin, $192,000; George L. Westjean, Madi- 
son, local agent, 


New Ventures. 


CALIFORNIA. Berkeley—Sheehan-Ballard Plan- 
ing Mill Co. recently began business. 

Oakland — Sawyer & Walstead have begun a 
cabinet manufacturing business. 

Oxnard—Peoples Lumber Co. has opened a new 
lumber yard and planing mill. 

San Francisco—Wm. A. Rainey & Sons (Inc.) 
recently began a lumber business, 

FLORIDA. Newport (P. O. St. 
Sauls has started a sawmill. 

GEORGIA. Jasper—Moss & Hammer have started 
a planing mill. 

Swainsboro—The Swainsboro Lumber Co. has 
started a sawmill and planing mill here. T. > 
Lamb, one of the owners. 

OHIO. Cleveland—Oiler & Schmiedel Lumber 
Co. opening yard. 

OKLAHOMA. Marietta—E. L. Dickson has started 
a sawmill. 

Tulsa—Spurrier Lumber Co. will open a lumber 
yard. 


Marks)—Q. D.° 


OREGON. Burns—Tom Sprague has _ started 
manufacture of cabinets. 
> 
Casualties 
CALIFORNIA. Alturas—Marlett Bros. sawmill 


destroyed by fire; loss, $8,000; plant was located 
about fifteen miles south of Alturas. 

FLORIDA, Lake City—Turpentine still of J. C. 
Marsh & Sons, Winfield, damaged by fire with loss 
of about $40,000. 

GEORGIA. Fayetteville—Redwine Lumber Co., 
loss by fire in retail yard. ; 

LOUISIANA. Lake Providence—Dry kiln and 
drying sheds of the Mark H. Brown Lumber Co. 
destroyed by fire with loss of $75,000. 

OREGON. Estacada—The sawmill of the Bron- 
son Lumber Co. near here has been burned. 

WISCONSIN. Merrill—The main factory and 
warehouse of the Merrill Wood Products Co. were 
destroyed by fire of undetermined origin with a 
loss estimated at $50,000, including wooden toys 
for the Christmas trade. 

BRITISH NORTH AMERICA 

ONTARIO. Hamilton—Fire caused damage of 
about $100,000 in the plant of the Cole Lumber 
Co. at Bartonville, a suburb of Hamilton. Office 
building and storage building with 500,000 feet of 
lumber were burned. 


Hymeneal 


LEWIS-MOORE. Announcement has been 
made of the engagement and approaching mar- 
riage of Miss Jen Moore, daughter of Mr. 
and Mrs. Randle T. Moore, of Shreveport, 
La., and Huffman Lewis, a Shreveport at- 
torney. Miss Moore is one of Shreveport’s 
loveliest and most popular young women. 
Her father is prominent in lumber and bank- 
ing circles, and she is a niece of Mr. and 
Mrs. E. A. Frost. Many social functions have 
been announced in her honor. 





BORDEN-CLIFF. Frank Platt Borden, 
traffic manager for the Wheeler-Osgood Co. 
of Tacoma, Wash., and Miss Violet Mae Cliff 
were married Nov. 15 at the Tacoma resi- 
dence of Mr. and Mrs. Luther Cliff, parents 
of the bride. The ceremony was performed 
by Rev. Edgar C. Wheeler, pastor of the Pil- 
grim Congregational Church of Tacoma and 
was attended by a large party of friends and 
relatives of the young couple. Robert Ander- 
son was best man and Miss Helen Jones the 
only bridal attendant. The bride is a gradu- 
ate of the College of Puget Sound and the 
Oregon State college. Mr. Borden has been 
with the Wheeler-Osgood Co, for several 
years. Mr. and Mrs. Borden left after the 
ceremony on a motor trip to Idaho. They will 
return next month and will make their home 
at the St. James apartments in Tacoma. 
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North Carolina Pine and 
West Virginia Hardwood 




























































; . CASING 
Well Manu- . 
Kiecured, High Grades BASE AND 
Capacity, 250,000 feet MOULDINGS 
Per Day. 
Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 
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GOLDSBORO 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 




















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























Manufacturers 


Short Leaf Pine and Hardwoods 








FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 



























Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 

‘0, collect invoices 
a discount drafts. 
Commercial Credits 
for exports & imports 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber shipments 
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VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., Chicago 
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HANS DIERKS, 
figures in the lumber industry, died last Fri- 
day night, Nov. 22, at his home in Kansas 
City, Mo., after a short illness with bronchial 


one of the commanding 


asthma. Mr. Dierks was 79 years old. He 
was president of the Dierks Lumber & Coal 
Co., and several affiliated corporations, in- 
cluding the Dierks & Sons Lumber Co., the 
line yard organization; and the DeQueen & 
Eastern Railroad in Arkansas and Oklahoma. 
Until a few days before his death, Mr. Dierks 
was able to give close attention to the busi- 
ness of his companies. 

Mr. Dierks was born March 11, 1850, in Ger- 
many. Two years later his family moved to 
the vicinity of Clinton, Iowa, where he was 
reared on a farm. In 1880 he started in the 
lumber business, establishing a retail yard 
in Walnut, Iowa. He sold that yard and moved 
to Nebraska, going into the retail lumber 
business at Broken Bow in 1886. It was at 
that time that Herman Dierks, his brother, 
who later became vice president of the com- 
pany, entered the business as a partner. From 
one yard at Broken Bow the business ex- 
panded until Dierks Bros., as the firm was 
then known, was operating aixteen retail 
yards, all in Nebraska. In 1895 the business 
was incorporated as the Dierks Lumber & 
Coal Co., the name it still carries. Headquar- 
ters then were at Lincoln, Neb. 

In 1897 the headquarters of the company 
Were removed to Kansas City. It was about 
that time the company entered the manufac- 
turing end of the lumber business, acquiring 
a small plant near Heavener, Okla., and dress- 
ing lumber bought from small mills. In 1900 
the company bought a plant at DeQueen, 
Ark., and with it some timber land. Since 
then the company has made steady strides, 
and today it owns nearly half a million acres 
of choice timber, and employs, in woods and 
mills, about 2,000 men. 

Mr. Dierks was a director of the Mercan- 
tile Trust Co. and of the Research Hospital. 
He was a member of the Kansas City Club 
and the Motor Club. and held a life member- 
ship in the Elks lodge. 

He is survived by his widow, Mrs. 
Dierks, two daughters: Mrs. W. B. Frey’ and 
Mrs. Paul L. Hess; two sons: Herbert Dierks 
and Harry L. Dierks, and two step-daughters: 
Mrs. W. E. Manning and Miss Louise Malk- 
mus; a step-son, William: Malkmus; a brother, 


Minna 


Herman Dierks, now living in Colorado 
Springs; two sisters: Mrs. August Drumm 
and Mrs. Fred Rixon; twelve grandchildren, 


and four great-grandchildren. 


FRANK K. RODMAN, president of William 
I’. Galle & Co., wholesale hardwood lumber 
dealers; past president of the Cincinnati 
Lumberman’s Club and Past Eminent Com- 
mander of Cincinnati Commandery, Knights 
Templar, died Nov. 21 at his home in Cin- 
cinnati. Mr. Redman’s death was caused in- 
directly by an automobile accident which hap- 
pened Nov. 1, when a car in which he was a 
passenger skidded, throwing him against the 
side braces of the machine, resulting in a 
concussion of the brain from which he never 
recovered. Beside his prominent connection 
with the Masonic fraternity of Cincinnati, 
Mr. Rodman, who was 68 years of age, pos- 
sessed a wide acquaintance among lumber- 
men, both in the Cincinnati district and 
throughout the South. He was elected presi- 
dent of the Cincinnati Lumbermen’s Club in 
1915 and took a prominent part in the affairs 
of the club and of the hardwood trade for 
many years. He was chairman of the board 
of elders and deacons of the Walnut Hills 
Christian Church and also past master of the 

. ©. Harmony Lodge of Masons and held 
membership in the Cincinnati Club and the 
Cincinnati Chamber of Commerce. During 
the World War he was a captain in the Cin- 
cinnati Home Guard. He is survived by his 
widow, two daughters and two brothers. 


HENRY M. McDADE, commission lumber- 
man of Washington, D. C., died at his home in 
that city on Tuesday, Nov. 12, at the age of 
68. He had been ill about six months. Mr. 
McDade was for about ten years associated 
with W. M. Burgan, of Baltimore, Md., and 
later with Edmond A. Souder & Co., of Phila- 
delphia. For the last ten years he had rep- 
resented commission accounts in Washington 
and Baltimore. 


HOWARD ARNOLD, aged 49, passed away 
at his home in Orlando, Fla., Tuesday morn- 
ing, Nov. 21, death being due to a stroke of 
apoplexy. His sudden death was a shock to 
his hundreds of friends in central Florida 
where he had resided for the last several 
years. Funeral services were held Friday 
morning from the Carey Hand chapel in Or- 
lando, with interment in Greenwood Cem- 
étery. Mr. Arnold was a native of Kentucky, 
but ‘went to Florida twelve years ago. He 







lived in Groveland two years, and then moved 
to Orlando where he was engaged in the 
building and real estate business. He igs gyp. 
vived by his widow, two sons, Billy ang 
Robert, a daughter, Margaret, his father, J 
S. Arnold, and four brothers: J. Ray, R. L 
and -J. Baker of Groveland, and Hance, of 
Laurel; also two sisters: Mrs. A. T. Ogden 
and Mrs. H Hogan, of Groveland. The 
three first named brothers are owners and 
operators of the J. Ray Arnold Lumber Co, of 
Groveland, one of the largest cypress opera. 
tions in the Southeast. 


JOHN DAVID ROWAN, aged 56, manager 
of the Citizens Lumber Co., Exline, Iowa, for 
nearly a score of years and who served for 
a term as county treasurer and a year as 
cashier of the Exline bank, died Nov. 18 in ga 
Centerville, Iowa, hospital, where he had been 
a patient two weeks. Complications following 
an operation for appendicitis caused his death, 
He was born in the Exline community Feb, 
18, 1873, and had been a lifelong resident of 
that district. He became manager of the 
Citizens Lumber Co., which later became the 
Hawkeye Lumber Co., in 1907. His widow, 
a son, and a brother survive. 


ORANGE M. CLARK, president of the Clark 
& Wilson Lumber Co., of Portland, Ore, 
died on Nov. 24 at his home in that city after 
a brief illness, according to telegraphic re- 
port received just before going to press. Mr, 
Clark was 78 years old and had been one of 
the outstanding figures 
in Pacific Coast lum- 
ber circles for a num- 
ber of years. He was 
born at London, Ont. 
He was identified with 
the white pine indus- 
try in Michigan before 
going to Oregon ‘in 
1904. He there immedi- 
ately began develop- 
ment of Oregon timber 








THE LATE 
0. M. CLARE 








resources on a large 
scale, founding the 
Clark & Wilson Lum- 
ber Co., of Portland, 
which later acquired 
interest in the Wil- 
lamette Valley Lumber 
Co., at Dallas, and the 
Beaver Lumber Co. 
Nehalem Timber & 
Logging Co. and the 
Portland & Southwest- 
ern Railway Co., all of 
which were merged 
under the name of Clark & Wilson Co. Mr. 
Clark was also associated with the Douglas 
Fir Exploitation and Export Co., and was ap- 
pointed by that concern to visit Japan in 1923 
to ascertain the needs of that country after 
the earthquake. He was a great traveler and 
had made several investigations of foreign 
lumber markets, especially in South America. 
Mr. Clark is survived by his widow, one son, 
Wilson W. Clark, vice president and treas- 
urer of the Clark & Wilson Lumber Co., and 
two daughters: Mary Mabel Shelf, of Port- 
land, and Lilla Louise Tees, of San Francisco. 








JUDSON A. PORTER, for many years ac- 
tively identified with the lumbering industry 
in northern Wisconsin, died suddenly at 
Amasa, Mich., Wednesday, Nov. 20, while on 
a hunting trip with Howard Dessert, presi- 
dent of the Mosinee Land, Log & Timber 
company. Death was due to apoplexy, it is 
stated. Judson Abraham Porter was born in 
Marietta, Ohio, April 20, 1854. For ‘several 
years he was engaged in the tannery business 
in Minnesota. He went to Wausau in 1881, 
and, in company with his brother, John, built 
and operated a tannery there for'a number of 
years. About 35 years ago he became in- 
terested in the lumbering business and had 
since been actively identified with the indus- 
try. ‘Two daughters and also five grand- 
children survive him. 


MARTIN J. KIRWAN, 71 years of age, 
senior partner of the old firm of Kirwan 
Bros., former mill operators in Louisville, 
Ky., and later jobbing hardwoods, died on 
Sunday evening, Nov. 24, at his home in 
Louisville. Mr. Kirwan was in the lumber 
business with his brother, Joseph Kirman 
for about forty years, but had practically 
retired ten years ago. For years the com- 
pany operated a large riverside mill on “The 
Point,” to the East side of Louisville, where 
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it brought in logs from the upper river 

ms, and cut hardwoods exclusively. Mr. 
Siren is survived by seven sons: Edward, 
Harry, J. Ross, William, Albert, Martin, jr., 
and Patrick Kirwan, and two daughters: Mrs. 
Hill Shine, and Mrs. Joseph Green, and his 


'prother, Joseph Kirwan. 


THOMAS SAYLES, West Texas district 
manager of the Burton-Lingo Co. (Inc.), died 
at his home in Abilene, Tex., on Nov. 13, at 
the age of 46. Mr. Sayles was born in Gal- 
yeston, his family moving to Abilene in 1887, 
where he had lived ever since. He entered 
the employ of the Burton-Lingo Co. upon 
raduation from high school and remained 
with that concern rising from his first job 
as driver of a wagon, through practically 
every position in the plant until he became 
manager of the entire western Texas business. 
Mr. Sayles was a past president of the West 
Texas Lumbermen’s Association and a di- 
rector of the Lumbermen’s Association of 
Texas, also a director of the Abilene Cham- 
per of Commerce. He is survived by a widow, 
two daughters, his mother, and nine brothers 
and sisters. 


ARTHUR H. HEYN, sales manager of the 
George E. Breece Lumber Co., of Albuquerque, 
N. M., for 40 years, died suddenly on Tues- 
day morning, Nov. 19. Although he had not 
been in good health for some time, he was 
at his office as- usual on Saturday preceding 
his death, being taken ill on Sunday. Mr. 
Heyn was 56 years old and was born in 
Muskegon, Mich. He was a charter member 
of the first Hoo-Hoo Club instituted in Al- 
buguerque, but on account of ill health had 
not actively participated in its affairs. Col. 
Breece placed a high estimate on his serv- 
ices, his grasp of detail, thorough knowledge 
of lumber and lumbermen and kindly courtesy 
making him a valuable-employee and a friend 
to be long remembered. He is survived by a 
widow, and one son, Howard. 


MICHAEL HUSSEY, of the M. H. Hussey 
Corporation, retail lumber dealer of Wauke- 
gan, Ill., died at his home in that city on 
Saturday,. Nov. 23, aged 73. Mr. Hussey con- 
structed the firsf:municipal, electric lighting 
plant of Waukegan 39 years ago. He was 
proprietor of lumber yards in that city, North 
Chicago, Lake Forest, and was, with his sons, 
Jerry E., and John E., interested in opera- 
tion at Bellingham, Wash.; where they pur- 
chased the Puget Sound Sawmills and Shin- 
gle Co. a few years ago. He is survived by 
his widow, three daughters and four sons. 
Funeral services were held on Monday in the 
Church of the Immaculate Conception at Wau- 
kegan, with burial in Ascension Cemetery. 


WILBUR L. DAVIS, prominent in the lum- 
ber trade of western Pennsylvania for many 
years, died at the Erantz Hospital in Conflu- 
ence, Pa., recently, at the age of 40. He had 
undergone an operation eleven days pre- 
viously and never regained strength. Mr. 
Davis was born at Ursina, Pa., a son of the 
late J. B. and Sophia Walker Davis. Fifteen 
years ago he removed to Confluence, Pa., 
where he became associated with the J. B. 
Davis & Sons Lumber Co. He was also 
associated with the Davis Lumber Co., of 
He was prominent in local 
affairs and was president of the Confluence 
School board, a 32nd degree Mason and a 
member of the Lutheran Church. Mr. Davis 
leaves a widow, Mrs. Wilma Davts, one 
daughter, Mary Louise, and three sons, all 
at home: William, Clifford and James. Other 
survivors are his mother, Mrs. Sophia Davis, 
of Ursina, Pa.; Edward Davis, of Baltimore; 
John Davis, of Weston, W. Va.; Claude Davis, 
~ Ee inna and Frank Davis, of Connells- 
ville. 


JOHN GPRBER, aged 68, whose death oc- 
curred Nov. 23 in Ackley, Iowa, where he had 


‘Made his home the last three years, was a 


lumber dealer in Ames and Boone, Iowa, more 
than twenty years, before ill health forced 
his retirement three years ago. He is sur- 
vived by his widow, two daughters and three 
sons. 


JOHN: T.-SANDERS, of the Vaughn Lum- 
ber Co., San Antonio, Texas, died at his home 
there suddenly on Nov. 22 at the age of 57. 
He was born: Sept. 21, 1872. He was well 
known among the lumbermen of Texas and 
the Southwest and was active in local Hoo- 
Hoo affairs. His widow survives him. 


ALFRED F. ROBINSON, of the Boise-Pay- 


” ette Lumber Co., died at Bliss, Idaho, on Nov. 


18 at the age of 56. He was born in London, 

England, in 1873. For a number of years he 
d been connected with the retail sales de- 

partment of the Boise-Payette concern. 


LYNN FAULKCONER, 75 years of age, 
President of the Seymour Mfg. Co., at Sey- 
mour, Ind., manufacturer of . spokes, grain 
cradles, and wood _ specialties, died at his 
home in Seymour, on the evening of Nov. 23. 
Mr. Faulkconer was also vice president of the 

‘ Seymour National Bank; was interested in 


the First National; and the Jackson County 
Loan & Trust Co., as well as several other 
Seymour institutions. His widow ard two 
sons,- Lynn, jr., and Shirley survive. 


GILBERT WRIGHT, who was associated 
with his father, G. Ben Wright, in the Mount 
Carmel Lumber Co., Mount Carmel, Ill., was 
killed in an automobile accident on Monday, 
Nov. 25. He was 22 years old. 


L. B. ARTERBURN, manager of the Alex- 
ander Lumber Co., at Champaign, IIl., died 
on Tuesday morning, Nov. 26, according to 
advices received just before going to press. 
No details regarding Mr. Arterburn’s illness 
and death have as yet been received. 


Operating Expenses Retail Yards 


(Continued from Page 43) 


guide in setting up his budget for next year. 
TABLE XI 


MARGIN, OPERATING EXPENSE AND PROFIT FOR 
YARDS HAVING HIGHER THAN THE 
TYPICAL PROFIT 


Net Sales=100% 








Cost of Merchandise Sold .............. 74.0 
BI . scihincunitin ein dnd deo 'dd .b'w'ea baie be aed 26.0 
Operating Expenses: 
SCG BI Te WOOO. 2 ccc cscccccens 3.5 
SE” nn o<s ccheeaessénkedus 4.5 
FS a rere re 2.6 
Total Salaries and Wages........... 10.6 
CO CI ne es cen ee enee .35 
Telephone and Telegraph ............ 2 
I ndlncndee 45 0004060 webiiblesiose tit 2 
ee SD n. 3 so bo00 sees esee deere’ 6 
REVERT oct ceiveccies POS ee ee 5 
SE. 5 ats cu wws bee eS ase eden aap he dwie 5 
UR sachin bd ah tat a: ies oh dati Gb hia uae aac ennai 1.2 
oes rindi ah a eo Whether wae aE 2 
|. DUO sc sb wie avield 60 4 4p:aen.< 2 
Repairs and Depreciation.............. 1.1 
Dues, Donations, Subscriptions........ 3 
WED: Bb oGiwenchcecudseseassoens 45 
Total Operating Expense............ 16.4 
Cees PEE A vcec eevee tear ivd cas 9.6 
Other Income: 
Ce . Pee UE «ccc cbctscvepnesn 1.2 
Interest Received .......eeee% étatee ae 
Miscellaneous ...... potaceeeeee eeaw ie . wa 
Other Deductions: . 
DE DEY occa dndoceverercoveced 8 
Leenes O68 BEE AGcoUNts....cccccececes -55 
pL eae ee 5 
Be Re ey ee Se re ete 8 
WE, tadund a Cenece ear in ever e Cet eee 9.7 
Interest. GR JmVOStMent.. occ cccccvcssese 4.8 
Sn WH ws banded ss errs ine teaees 4.9 
DE, ora och cabs xisopewesere spake 2.6¢ 
oe | a ee ee eer 13.3 
*—Times. 


A comparison of the percentages in Table 
X with those obtained for all yards as shown 
in Table III shows the larger profit was 
due to a higher mark-up amounting to 0.8 
percent and lower total expenses amounting 
to 1.0 percent. Total Salaries and Wages 
were 0.4 lower, truck expense, 0.3 lower 
than the percentage for all yards. Loss on 
bad accounts was 0.4 percent lower also. In- 
terest on investment amounted to 4.8 percent 
as against an average of 5.25 percent for all 
yards indicating tnat the better than average 
profit yards had a relatively smaller amount 
of capital invested in the business. 


'@eaa@anaanaaan: 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,732,419. Process for treating, impregnating, 
and stabilizing wood. George E. Rice, Brooklyn, 
? Y., assignor to Conservation Corporation of 
America. . 

1,732,420. Process of treating, impregnating, 
seasoning, and stabilizing wood. George E. Rice, 
Brooklyn, N. Y., assignor to Conservation Corpora- 
tion of America, 

1,732,442. Positive feed pressure eliminator for 
sawdust burners. Ralph Jaeger, Tacoma, Wash. 

1,732,506. Drive for sawmill carriages. Homer 
H. Wetwiler, Columbiana, Ohio, assignor to Enter- 
prise Co., same place. 

1,732,510. Cedar lining for clothes closets. Wil- 
liam C. Gray, Washington, D, C,. 

1,732,694. Wood surfacing machine. Alex A. 
Clarke, Chicago. é 








Hardwoods 


O Plain and Quartered 
Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 



































FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


. WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber. Lath 
and Shingles 


Tupelo Lumber, and have Complete 
Also Tue raning Mill Facilities 


Dibert, Stark & Brown Cypress Co. Lid. 


Manufacturers DONNER, LOUISIANA 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMEPICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 











) 














pn li tg Sak ne El EES ELEM LE LEAL APL LL AAD 


“is = 





S ee St Ne SERPs 








64 


AMERICAN LUMBERMAN 


November 80, 1999 





c— CALIFORNIA Co 








Sugar Pine 
California White Pine (72« 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. | 


Shop—Selects—Common 
Dimension—Lath—Shiplap | 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 


| 

















California Sugar 

and White Pine 

California Redwood 
WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 








(~ 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, : : San Francisco 

Lane Mortgage Bldg, - - Los Angeles 

ae Ryne eel - New York 
aily News Building, 

400 West Madison St. - °  Chilcage 
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“All Aandiinaiies | 
Homes” 
69 attractive $9.0 
Homes & Plans 
“The New Colonials” 
50 Homes $9." 
with Plans 
: ————-—— “Little Bungal ” 
101 Pla f 
PLAN BOOKS | 13252! som 
That Sell Homes homes 
books contain plans of | «. com io 
al sizes and topes of homes: | ¢ ener oom 
‘; ate and w A 
soon pay for bag ~ mp pent modern homes & 
Saen a — Also other Books 
Special Offer==——=—>| speciat OFFER 
Any Three $f.0 
EW.StillwelléCo, | “Booxs'tor *5 
1212 California Bidg. | AllSeven, 510" j 
LOS ANGELES, CALIF. S 








RANDY BOOKS ror LUMBERMEN 


® A COPY FREE ON REQUEST. ADDRESS. 
AMERICAN LUMBERMAN, = 431 Se. Dearborn St., CHICAGO 
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News Notes from Amatic 


Boston, Mass. 


Nov. 26.—Extraordinary efforts are being 
made to maintain industrial activity and 
stimulate the building industry. New Eng- 
land lumber dealers are hopeful they will 
begin to feel the benefit before long. Gov. 
Allen of Massachusetts has ordered all State 
departments to start any approved construc- 
tion work at once, and he has broadcast an 
urgent request to city and town officials to 
let all the contracts they can without delay. 
Similar constructive action is being taken by 
various powerful private interests here. At 
a conference in Boston last Thursday and 
Friday, 1,500 New England business leaders 
agreed to maintain present wage scales and 
to encourage building construction by insur- 
ing an adequate supply of mortgage money 
at fair rates. 

There is a fair demand for Pacific coast 
lumber for mill shipment. The eastern 
spruce market is very quiet but prices, ex- 
cept for lath, keep fairly steady. For 1%- 
inch spruce lath, the price range is now at 
the remarkably low point of $5@5.25. Both 
white and red cedar shingles are very quiet 
but quotations are unchanged. Southern 
pine flooring is quiet but steady. Roofers 
are rather easier, and 8-inch air dried have 
been offered within a few days at $28@ 28.50. 

Martin A. Brown, of Winchester, Mass., and 
Wilmington, Vt., for many years a prominent 
factor in the lumber trade of the Northeast, 
resigned last week as treasurer and general 
manager of the Parker Young Co. Ill health 
is understood to be the cause. Mr. Brown 
has retired from the presidency of the 
Brattleboro Trust Co., Brattleboro, Vt. 

Three schooners arrived last week with 
cargoes of spruce from Nova Scotia. There 
were two steamer cargoes of fir and hemlock, 
and red cedar shingles from British Colum- 


bia. The only other receipt of foreign lum- 
ber was sixty logs of satinwood from 
Colombo. 


New York, N. Y. 


Nov. 25.—The lumber market is steady, but 
business is slow. In the entire scale of prices, 
there were no changes last week and retailers 
and wholesalers reported that they were doing 
their best under present handicaps. Stocks 
of lumber in the hands of wholesalers are 
badly broken in a number of leading items. 
This is true in respect to southern softwoods, 
but more particularly, as has been the case 
for some time, in Idaho and Pondosa pines 
and in California sugar pine. In the latter, 
dry stocks are badly broken, and mills have 
notified local distributers that they will be 
unable to make up the shortages until spring. 

The annual dinner-dance of the New York 
Lumber Trade Association was held last 
Thursday night in Roosevelt Hotel with a 
large attendance. 

Park, Winton & True Co., of Addison, N. Y., 
manufacturers of millwork since 1855, have 
opened a New York office at 101 Park Avenue, 
in charge of J. Stratton Park as eastern rep- 
resentative. The firm has recently added sec- 
tionfold partitions and disappearing door 
wardrobes to its list of specialties. John T. 
Fairhurst, who has recently become associated 
with the company, will make his headquarters 
in New York. 

The merger of the C. F. Albert Lumber 
Co., Newark, N. J., and the Heidritter Lum- 
ber Co., Elizabeth, N. J., will become effec- 
tive Dec. 1. C. F. Albert will be vice presi- 
dent in charge of sales. The Newark plant of 
the C. F. Albert con.pany will be closed, and 
all sales made through Elizabethport. The 
Heidritter Lumber Co. will conserve its iden- 
tity in the consolidation, and will take over 
the Albert sales office in Grand Central Ter- 
minal. 

W. A. Gaetz has taken over the account of 
the Nicola Pine Mills Co., Merritt, B. C., for 
the New York territory. 

J. F. Slater, sales manager of Dant & 
Russell (Inc.), Portland, Ore., has been in 


New York, while H. W. McNamara, the New 
York manager, visited the West Coast. 

T. C. Brister, of Los Angeles, Calif., has 
been visiting his brother, Miller M. Brister, 


vice president of the newly organized Trang. 
continental Lumber Corporation, 1790 Broag. 
way. 

F. A. Dudley, of the Sterling Lumber (po, 
has been spending some time visiting lumber 
mills in the Florida area. 

A. C. Dutton, president the A. C. Dutton 
Lumber Corporation, returned recently from 
trip to Europe. 

Lucien A, Hold, president the Hold-Meredith 
Lumber Co., ‘has returned from a visit of six 
weeks in Europe. 

A. J. Krauss, of the Krauss Lumber Co, 
Seattle, Wash., was another recent eastern 
visitor. 


Philadelphia, Pa. 


Nov. 25.—According to President Finley, of 
the Lumbermen’s Exchange of Philadelphia, 
the depression of stocks is already having a 
favorable effect upon building in this city, 
One contractor reports that he has been of. 
ered money by a bank at 5 percent for the 
first time in eighteen months. Another con- 
tractor whose requests for loans have been 
repeatedly turned down within the last few 
weeks, is now offered money. 

The Philadelphia Wholesale Lumber Deal- 
ers’ Association is distributing, to anyone in- 
terested, a new directory of lumber dealers in 
Philadelphia and vicinity. 

Herbert P. Robinson has been elected a 
director of the recently formed Plaza Trust 
Co., of this city. 


Pittsburgh, Pa. 


Nov. 25.—While some of the wholesalers re- 
port a fair volume of business, most of them 
seem to think there is not much activity. A 
few retailers appear to be taking advantage 
of present low prices to bring stocks up to 
normal, but they are not inclined to stock up 
to any extent. Wholesalers who cater to the 
industrial trade report this line of business 
quiet also. 

Little or no change has been noted in prices 
on southern pine, although stocks of smaller 
mills producing common boards and dimension 
are badly broken. Many of these smaller 
mills have shipped out practically all the 
lumber they have manufactured, and will not 
resume sawing until they can get better re- 
turns for their lumber. 

Prices on No. 2 common Idaho white pine 
have recently been advanced 50 cents on 4- to 
10-inch, and $1 on 12-inch and wider. Some 
West Coast hemlock continues to move into 
the Pittsburgh district from eastern seaboard 
points at very low prices. In a few instances, 
retailers report buying this stock at about 
the prevailing low prices on No. 2 common 
and better southern pine dimension. There 
has been no change in the position of Cali- 
fornia and Pondosa pines. 


Norfolk, Va. 


Nov. 25.—While the North Carolina pine 
market has not been particularly active, there 
has been a slight change for the better. The 
number of inquiries has shown an increase, 
but these call for a number of items that the 
mills are unable to quote on, even though 
they have good stocks. There has been no 
disposition to rush production. Prices con- 
tinue the same, 

Reports indicate a slightly better demand 
for 4/4 edge No. 2 and better band sawn, also 
for some stock widths, for export, and prices 
are a little better than on domestic orders. 
There has been little interest shown in good 
circular sawn edge. No. 2 and better 4/4 
band sawn rough have been moving better, 
4-inch being scarce. Not much stock dressed 
has been sold. Prices do not show much 
change. Good circular finish in mixed cars 
is moving slowly. Edge 4/4 No. 3 continues 
to sell about as fast as accumulated, and 
there has been some improvement in demand 
for 4/4 No. 3 stock widths, rough and dressed. 
Inquiries for 5/4 and thicker No. 2 and better 
have increased, but orders are slow in de- 
veloping. 

Box makers complain of dull business, and 
are buying little. Those in the East e 
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cargoes. A little air dried edge box is being 
used. Edge 4/4 No. 2 box has hit another 
dull spot. No. 1, 4/4 stock box continues in 
favor, rough and dressed, and kiln drying 
mills aré short on several widths and are out 
of the market. Not much good air dried 
pright stock box is being offered. No, 2 4/4 
stock box has been moving fairly well. Edge 
pox, 5/ and 6/4, has been quiet. Box bark 
strips, 4/4, are still inactive. The price is not 
going lower. 

Planing mills have been kept fairly busy on 
roofers, but they have to have orders for 
other items, and these have’ been coming in 
very slowly, Ni. 4 flooring being the only 
other item that has shown activity. Air dried 
roofers have been quiet and much stock is 
offered. Wholesalers are not taking a chance 
on more, for they have difficulty of disposing 
of what they have already bought. There hhas 
been a better demand for large sizes, but small 
dressed framing moves very slowly. Buyers 
are not much interested in lath. Prices. of 
dressed lumber remain practically the same. 
Mills quoting low on kiln dried roofers are 
now oversold and will soon mark up lists. 


Macon, Ga. 


Nov. 25.—This has been another dull week 
in the roofer market. Most active mills will 
close down for Thanksgiving, some for the 
day and some for a longer period. Produc- 
tion that has been curtailed for many weeks, 
There is some demand, but the prices are so 
low that manufacturers are accepting few 
orders. The figures are $16 and $16.50 for 8- 
and 10-inch stock, and $17 and $17.50 for 12- 
inch. The weather has been unfavorable, and 
is interfering with the movement from the 
mills. 

Reports from the longleaf mills indicate 
that there has been a decided curtailment in 
production, for which bad weather, high water 
and the holiday season are responsible, There 
is a fairly active demand, with prices un- 
changed. The manufacturers anticipate bet- 
ter demand as the new year opens. 


Jacksonville, Fla. 


Nov. 25.—The demand for shortleaf pine 
yard and shed stock continues poor, and prices 
are weak. There is a fair demand for 1x3-, 
and 1x4-inch No. 1 common flooring, and for 
lx6-inch Nos. 1 and 2 common siding, but 
other shedqd stock items are not moving. 
Neither is there any demand for shortleaf 
framing and timbers. A little No. 2 common 
sheathing is being placed, but the price in 
most cases is unsatisfactory. Georgia-Ala- 
bama air dried roofers are in poor demand, 
and prices range from $16.50 for 6-inch to 
$17.50 for wider stock. Stocks are accumulat- 
ing at the mills, but there is a shortage re- 
ported of 1x6-inch. Export items continue to 
move in fairly good volume, and there is an 
increasing demand from the Island trade and 
from South America. 

Railroad business has increased slightly, 
and, with the placement of several large 
orders for cars, a number of nice inquiries for 
prices on car material have been sent out. 
Among the railroads placing orders for rolling 
stock is the New York Central and the South- 
ern railway. 

The cypress market is unchanged—the de- 
mand is very unsatisfactory and prices are 
weak. There is reported a scarcity of tank 
in 6/4 and thicker, especially in 18- and 20- 
foot lengths. There is also very little high 
8rade 16/4 cypress on the market, and, while 
only a limited amount of 10/4 is used, few 
mills have any stock of this item. Few orders 
for tank stock will be placed before February 
and March, but inquiries indicate there will 
be at least a normal demand from tank mak- 
ers after the first of the year. Some orders 
are, however, being placed for spring delivery. 
There continues to be an acute shortage of 
both Nos. 1 and 2 cypress lath, and prices 
have increased 25 cents to 50 cents during the 
last week or ten days. There is also a good 
demand for best and economy shingles, but 
primes are moving slowly. There is no call 
for 32-inch lath, and most of the mills in this 


territory have discontinued their manufacture. 

W. M. Farris, of the Farris Hardwood Lyum- 
ber Co., (Nashville, Tenn., returned home after 
quite an extensive southern trip, visiting 
Jacksonville and other Florida points, and 
several of the southern Georgia mills. 

F. A. Dudley, of the Sterling Lumber Co., 
Philadelphia, Pa., was in Florida making his 
periodical visit to the mills in this territory. 
The Sterling Lumber Co. is one of the largest 
wholesalers of cypress in the eastern terri- 
tory. It also handles large quantities of West 
Coast woods. ‘ 

Ben Hazard, of the Penn Lumber Co., Phila- 
delphia, Pa., spent several days in Florida last 
week, making his headquarters at the offices 
of Hazard Bros., Jacksonville. He visited 
cypress mills in this territory. 

J. S. Shands, of the Associated Lumber & 
Supply Co., Jacksonville, returned a few days 
ago from a business trip to the eastern terri- 


tory. 
Laurel, Miss. 


Nov. 25.—The pine market last week showed 
considerable activity. All local mills reported 
that many items of shed stock were moving 
very freely, and that there were no air dried 
stocks available, due to the incessant rains. 
The scarcity of air dried stocks helped de- 
mand for surplus kiln dried stocks. The mills 
are behind with their shipments, as they lost 
several days last week. The consensus seems 
to be that prices are at the bottom, and that 
any change will be upward. The export mar- 
ket is in fairly good shape, with large cargoes 
reported leaving the Gulf and New Orleans 
almost daily. The low grades are again be- 
ginning to move into Cuba and some of the 
other Islands. South American scantling is 
rather strong. Sawn timbers, of course, con- 
tinue the strongest items on the list. 


Warren, Ark. 


Nov. 25.—The heaviest snowfall on record 
for this time of year covered the entire State 
Thursday night. It tied up logging for the 
remainder of this week, and slowed up mill 
operations. The snow averaged 7% to 8 inches 
in this section. Small mills report reduced 
stocks, with much less inch lumber available 
than there was sixty days ago. Only a few 
of the small mills still show much surplus. 
Continued bad weather will greatly reduce the 
average amount of small mill lumber, and 
should materially help the general pine mar- 
ket. Fewer logs were banked this week than 
any one week since last summer, due to un- 
favorable weather. The mills are receiving 
few logs from outside sources. The average 
mill is not anxious to take on any quantity 
of logs at prevailing prices. 

Arkansas pine orders are confined to urgent 
needs, except for contract business covering 
crating and shooks. Some inquiries are al- 
ready out, however, for stock to be shipped 
the latter part of December and early Janu- 
ary. Current shipments are under production 
by 15 to 20 percent, while shipments are run- 
ning slightly ahead of new business. A few 
orders are still coming through from the 
automobile concerns, with increased activity 
reported at several plants the last ten days. 
Some Detroit manufacturers have issued in- 
structions to hold up shipments pending in- 
ventory. 

Stocks of all upper grade items continue 
low, with a shortage existing in staple items 
like 14-foot casing, 14- and 16-foot finish and 
base, and 5/4x12-inch—in fact, all items of 
5/4 are in limited supply, while stocks of 6/4, 
14-foot, are very limited. The 14-foot length 
is used largely for door jambs, and new orders 
are being limited to 100 to 200 sets a car. 
Stocks of common continue heavy, except that 
those of No. 1 boards and all grades of dimen- 
sions are limited. The Arkansas territory is 
using more No. 3 dimension than the State 
mills can supply. B&better edge grain 3-inch 
flooring continues to be sold ahead of produc- 
tion, while stocks of 4-inch are 50 percent 
under normal for this time of year. Ski manu- 
facturers are taking fair quantities of 4-inch 


. B&better rough edge grain strips. Stocks of 


B&better 4-inch flooring and all grades of 
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THE PACIFIC STATES 
LUMBER CO. 
Tacoma, Wash. 

Offers you uniformly High Grade 
Hemlock every time you order— 
the kind you can afford to ad- 
vertise, because of its unvary- 
ing Quality. Give us a trial 
order on your next car of — 


HEMLOCK 


1” No. 1, 2 and 3 COMMON 
Boards and Shiplap 








Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 







REPRESENTATIVES: 
S. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 

K. J. Clarkson. 833 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, S. D. 
Frank Probst, P. O. Box 1187, Fargo. N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo, 

H. E. Wade. 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldé., 
Indianapolis, Ind. 
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S-HOR-TS 


PROFITS 


More and more retailers are ordering 50% 
more Shorts in their mixed cars 


WHY? 


1. Costs Less. 

2. Require Less Space. 
3. Better Grades. 

4. Quicker Shipments. 


We keep 4 million feet on hand all the time. Send 
for our stock sheet and prices. 


PACIFIC LUMBER AGENCY 


General Offices: ABERDEEN, WASH. 


In Straight <so™ 


or Mixed w with 
Cars , Va FIR. UPPERS 
ps 1-Poyneer 


EVERETT Lumber Co. 


HIGHLNE STRUCTURAL _ GRADE 
DOUGLAS FIR 


Maximum Fibre Stress. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 














KILN DRIED 


Douglas Fir 

















Vest Pocket Ready Reckoner pocket manual 


including a lumber for standard sizes, log rules, 
estimated 


weuiies of omner and miscellaneous useful lumber 
tabulations. 50 cents. 
AMERICAN LUMBERMAN, Publisher, 431 Se. Dearborn St., Chicage 
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Just Off 
the Press— 





Handbook of 


Wood 
Construction 


Principles—Practice— Details 


by DUDLEY F. HOLTMAN 
Construction Engineer, 
Nat’l Committee on Wood Utilization. 


Tuis book was prepared under 
the direction of the control com- 
mittee of the National Committee 
of Wood Utilization and is rec- 
ommended and fully endorsed by 
this body which was appointed 
by President Herbert Hoover. 


It is the first comprehensive and 
authoritative, yet simple and easy 
to understand, guide to good 
wood-using practice ever pub- 
lished. It is an honest-to-good- 
ness manual of design and speci- 
fication in wood construction. 
Plentiful illustrations reinforce 
and clarify téxt. 


Ir is a reference work that 
should be on the desk of every 
lumberman to decide all ques- 
tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 
lumber and promote efficient and 
economical forms of design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6x9" —2' thick 


$6 ° 
copy 


Postpaid 


431 South Dearborn St., 
_ -«« CHICAGO 


Est. 1873 








5g-inch ceiling continue very low. Nos. 2 and 3 
lath are sold ahead of production but there 
is a slight accumulation of No. 1, which are 
selling at very close to the No. 2 price. Stocks 
of No. 1 lath are far under normal, and the 
supply is not excessive at any mill. 


Shreveport, La. 


Nov. 25.—There is no life to the southern 
pine market, and it will take increased buying 
to get prices back to a basis attractive to 
the’ mills. The small units thave suffered 
severely in the recession in prices on straight 
cars. They have larger stocks than in former 
years, but none of them have been able to 
accumulate an order file. That is hard for any 
of the mills or wholesalers to do, as orders 
now are for immediate shipment. The feeling 
is prevalent that prices have reached bottom 
and that the buyer who waits will pay a 
little more for his stock. Shipments have been 
very much delayed by rain, cold, and a 2-inch 
snow that has stayed on the ground a couple 
of days, the first snow in November in forty- 
five years for this section. When the 
thermometer gets down to 32 here, it is real 
winter, and manufacture,.logging and even 
shipping slow up. 


Bogalusa, La. 


Nov. 25.—The Great Southern Lumber Co. 
entertained seventy-five of its plant employ- 
ees, foremen, graders, inspectors and machine 
men at a spaghetti supper, at which D. T. 
Cushing, O. H. Campbell, Earle Williams, of 
the sales department, J. P. Cassidy, of the 
logging department, and B. H. Buck and W. 
H. Jennings, safety engineer, also were pres- 
ent. W. A. Chandler acted as toastmaster, 
and Messrs. Cushing, Buck, Harrison, Werck- 
ley, Pace, Underwood, Hinote and Ward made 
short talks. The regular monthly meeting of 
foremen took place after the supper. 

The directors of the Great Southern Lum- 
ber Co. will meet here on Dec. 6 and their 
conference promises to be a notable one. It 
will be the first time in several years that the 
full directorate has attended a meeting. Wal- 
ter P. Cooke, chairman of the board, has been 
unable to attend meetings in Bogalusa for the 
last three years, because he spent much of 
that time in Europe. The directors of the 
company are: Col. A. C. Goodyear, Hon. Wal- 
ter P. Cooke, Bradley Goodyear, C. W. Good- 
year, Miner D. Crary, Ganson Depew, Frank 
H. Goodyear, Orlo J. Hamlin, W. M. Oglesby, 
IT. L. Peck, H. H. Redfield, George A. Sicard. 

Unless more rain falls north of here, the 
flood waters in the swamps of the Pearl 
River and Bogue Chitto River, it is believed, 
will recede sufficiently to permit the resump- 
tion of logging operations in a week or ten 
days, but, in the event the water prevents the 
loggers from getting into the swamps by that 
time, the Lamar Lumber Co. and the Baer 
& Thayer hardwood mill will be forced to 
suspend operations. They have a sufficient 
log supply on hand to run for another week 
or ten days. 

The Great Southern Lumber Co. and allied 
interests will hold weekly meetings for their 
correspondence school students in the employ- 
ment bureau office on Thursday nights, and 
these students will be assisted in their work 
by a district representative of a large cor- 
respondence school. Similar meetings will be 
held for the colored students at the Colored 
, ae ee OF 


St. Louis, Mo. 


Nov. 25.—This is said to be a buyers’ mar- 
ket as far as southern pine is concerned, 
prices being dictated to some extent by those 
who are ready to make -purchases. Manufac- 
turers are inclined to make concessions on 
their Offerings of surplus stocks, in order to 
dispose of them now, rather than carry them 
through the winter, but have only slight suc- 
cess in securing business. The construction 
trade is buying lightly, and there is very little 
demand for crating lumber. Automobile man- 
ufacturers have closed down to change models 
and to do repair work, and have not only 
ceased buying but are asking that shipments 
be suspended on orders heretofore placed. 
However, there are no cancellations from this 
source. Unfavorable weather in the South is 
holding down shipments. Transit car lists are 


el 
light, due to small sales and still smallep 
shipments. 

Oak flooring demand is disappointing to 
manufacturers. There is, however, no 
position among the larger operators to cut 
prices, and they.are said to be meeting the 
situation by curtailing production. 

Demand for West Coast products in this 
section is light. Dealers are not buying much, 
not only because of small turnover but algo 
because of the weakness of the market. The 
items in most demand here are shop and No, 
3 clear in California white and sugar pines, 
and No. 3 fir. Sales of cedar shingles are 
largely to line. yards operating in smaller 
cities, very few being used in St. Louis ang 
suburbs, Extra clears, Washington stock, are 
sold in St. Louis at $3.39, and extra *A* at 
$2.92. Canadian perfection and Canadian 
eurekas are $4.92 and $4.67. 

W. W. Dings, of W. W. Dings & Son, has 
returned from a trip to Memphis, where he 
called on manufacturers of southern hard- 
woods whom he represents. The mills are 
quite optimistic, he said. 

The C. J. Reinecke Lumber Co., retailer, has 
taken a long lease on the property at the 
northeast corner of Eighteenth Street and 
Cass Avenue, where it will open a branch 
yard soon. 


Milwaukee, Wis. 


Nov. 25.—No further recession is reported 
in this market,,and prices appear to be defi- 
nitely stabilized at the lower levels established 
many weeks ago. A conspicuous absence of 
transit cars and refusal of the mills to accept 
lower than present prices, have contributed to 
market stability. No great revival of buying 
is likely to take place, however, until after 
the inventory peried. It is considered probable 
that many dealers will then take advantage of 
present low quotations to place advance orders 
for the coming year. Cancellations. are stated 
by some in the trade to be fewer in number 
than they. were. recently. 

Hopes of increased demand have been 
aroused among producers of poles, following 
the announcement of the Wisconsin Telephone 
Co. that $12,000,000 will be expended on con- 
struction during 1930, and a statement by the 
Milwaukee Electric Railway & Light Co. that 
it intends to spend $10,000,000 largely in the 
extension of interurban lines in the eastern 
part of the State. 


Tacoma, Wash. 


Nov. 23.—Appointment of a special commit- 
tee to study the State’s taxation system, and 
present the lumbermen’s recommendations 
for changes to the recently appointed spe- 
cial tax commission, was decided on at the 
regular meeting of the Tacoma Lumbermen’s 
Club yesterday. President Karl B. Kellogg 
named Paul H. Johns, H. S. Griggs and C. 
S. Chapman as the members of the commit- 
tee. The club was asked to appoint a dele- 
gate to the conference of manufacturers 
called by the census bureau, which will be 
held at Seattle Dec. 17. The club voted to 
send President Kellogg as the delegate, Guy 
Crow and K. I. Richards, who have both re- 
cently returned from business trips to the 
Atlantic coast and middle West, described 
conditions as they found them. They could 
hold out little prospect for any immediate 
improvement in the market. A general dis- 
cussion of business conditions, in which all 
present took part, showed the consensus to 
be that no improvement can be expected 
much before spring. 

A shortage of electric power, which may 
have the most serious effects on Tacoma’s 
lumber industry, has developed as the result 
of an unprecédented dry spell. The city 
power plants and also the private power pro- 
ducers are affected. Stringent regulations 
covering the use of electric current are al- 
ready in force, and the city has notified out 
of town communities that it can no longer 
furnish power.. The Cascade Paper Co.’s big 
mill, at Steilacoom, has been shut down, and 
several lumber mills outside the city limits, 
which use Tacoma power, will have to close 
soon. The lumber fndustry is co-operating 
with the city in an effort to relieve the, short- 
age. The St. Paul & Tacoma Lumber Co. is 
running its steam power plant 24 hours 2 day 
and furnishing its surplus to the community. 
The power plant of the Buffelen Lumber & 
Manufacturing Co., shut down three years 
ago, has been reconditioned and is operating 
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for the city. An unsuccessful effort was Portland Ore A 1 
made to obtain the giant airplane carrier + ™ New Service 








smaller 
in exvington from the Navy Department for use 2 
ofan i the emergency. Unless the weather Nov. 23.—That the tide in the lumber mar- 5 


: ket is about to turn was indicated this week f I be D le 
ill ti 
changes, it Ww be but a short time before by a great increase in inquiries. Numerous or um r ea ers 


to cut 
ng the many of the mills must curtail operations. inquiries and orders too came from Europe for . 

Cargo shipments of lumber and doors from merchantable fir in addition to clears. For a You can offer 
in this tacoma during October showed a marked ong time now, Europe has been buying fir your~present cus- 
; Much, increase over the September movement. The clears here in increasing quantities, but the tomers a real serv- 
ut also lumber shipments totaled 65,196,026 feet, @ al) for merchantable has been almost negli- ice, and get new 
*t. The gain of 4,000,000 feet. The shipments to do- gible, This new business has begun to arrive customers coming 
nd No. mestic ports were 41,971,920 feet, and to in such volume that quotations are already nto your yard by 

pines, foreign countries bag ee rere yen gore on showing considerable strength. China and installing a Foley 
eS are lantic coast was the heav est buyer, taking Japan are also showing renewed interest in saw Filing Service 
smaller 18,266,527 feet; Japan was second with both fir lumber and red cedar logs, after a ‘ 
is ana $833,217 feet, and California third with period of quiet buying. Altogether, the out- 
ok, ar 8,013,240 feet.. Door shipments again passed jook' is much brighter. 
eas : the 100,000 mark, and gained 53,000 over The log situation in the Columbia River dis- 
naan the September movement. The -total num- trict Jeaves no room for complaint, with 
a per of doors were was gage ha oe camps taking advantage of the extraordinary 
a, all but —— tags f ee me PMs es favorable weather for operations. No great 
one coe 104 7 bd u e I , — of res m8 _ a = up, however. Wolan ales 
au : . arge quan of cedar lo oley-led saws 

hard. A delegation of Tacoma timber owners scoumulated ate point down, the ‘Columbis cut better and 
ls are was in Seattle yesterday attending the River for shipment to Japan. As yet move- stay sharp longer 

eighth annual Washington State Forestry ment of hemlock logs has shown no signs of than the most expertly hend-filed 
er, has Conference. C. S. Chapman, of Tacoma, chief jmprovement. Until some weeks ago, Japan saws. Every tooth is uniform — 
at the forester for the Weyerhaeuser Timber-Co., was puying liberally » 7ap every tooth cuts. 
t and jis one of the principal speakers on the F 


The Foley Model F-§ 
—s Taeesty eight hundred delegates to the Na- ‘ Seattle, Wash. “3-Way” te Saw Filer 


tional Grange convention, held in Seattle, ’ 

visited Tacoma Tuesday and were shown over Nov. 23.—On Puget Sound, weather for log- piles all kinds of hand saws, band 
the plant of the St. Paul & Tacoma Lumber’ ging camp operation has been better than in saws and cross-cut circular saws, 
Co. Many of the delegates were from the any fall in a score or more years. On the with standard 3-cornered taper files. 



























ported 
> defi- other hand, with log- — saw is adjusted in machine, it 
lished buying sawmills cur- es aw tically. . 
1ce of tailing their output be- ber Gi ortian *Whon we boat the 
accept cause of slackened de- foley Filer we intended to file our 
ted to mand for lumber, there own saws and we thought we could 
dUVing has been a tendency to pick up enough business on the side § 
uying 
after accumulate a larger to pay for it 7 yey = cong 
or four years, but we oing to : 
obable a oe beng 4 of do that the first year and more too, { 
age of ogs in the water. /hus the way we are getting saws to file.” 
orders the Puget Sound logger Send for complete information é 
stated has wonderful weather about the Foley Automatic Saw Filer, { 
umber conditions for logging, @nd how you can make it a profit- 
but a poor market for ble investment. ' 
been his product. A _ good tu Co f 
owing many of the camps are Foley ary ring 7 
phone closing down much eer * 9 —___________. 
a earlier than usual, and 11\Main St. N. E., ‘Minneapolis, Minn. ' 
y the all of them with the : 4 
~ that firm intention of stay- a ' 
n the ing down until any log ° 
istern surpluses have been Ra H t 
absorbed. It is, of 1sson oO € By 
course, necessary to MINNEAPOLIS, MINN. F 
acquire a surplus at = 
this time of year, but ie 








an oversupply would 
bring about a weak- 


nmit- : 
,» and Nearing completion, the architecturally correct doll house being built ca market. The list 




















ae for the Seattle Fruit & Flower Mission is here pictured very much as price on logs remains | 
t the it will appear when publicly displayed Dec. 1. The man at the left is the same, although 
nen’s J. Lister Holmes, architect, who designed the house free of charge. there is a greater 
ry Three of the manual training boys of Broadway high schoot who are po guaell bron — 
sale building the doll house and two ladies of the mission also appear in 14 Oe true under | 
dele- the picture. The house is shingled with tiny western red cedar shingles, normal conditions. A j 
urers each 2 inches long. Red cedar siding and Douglas fir plywood are also considerable proportion iS fe 
- Ly used. The Blackstock Lumber Co. contributed the lumber for the table. “< ~ ourgine ennai = 
P. ; sontne’ . ’ o emlock, which is : 
Guy roceeds from the house will be used for the mission's milk fund Sn anak aan HEAD QUA RTERS 

od of any species. 
aa middle West, and were much impressed with With the Imperial Japanese Diet meeting for LUMBERMEN 
é- i the manufacturing ‘methods of a first class next month, exporters here and importers on 
an lumber mill. the other side are trying to work out a plan 

aie. Paul H. Johns has been named a director by which the tariff.on hemlock logs will either 
, all of the Tacoma Associated Industries, follow- be abolished or lowered. Exporters believe 
— ing the reorganization of the association this the $6.25 water freight rate from North Pacific 
ected week, ports to Japan is as low as it can be for 


A court order declaring bankrupt the North profitable operation of steamships. The ef- 
Bay Lumber Co., of Aberdeen, was issued forts being made here to organize a lumber 
































a yesterday in the Federal court here. The conference are believed directed more toward I 
sult company’s liabilities are listed at $253,677, the problem of loading than of rates. At Office head- mi Specialized i 
‘city and the assets at $148,536. present the custom is for vessels of the vari- quavters for the office os, 
pro- ous steamship companies to pick rs their wt Gecigned om i” 
; lumber from four or five ports. range- » Trans- & express 

wae Denver, Colo. ments for one port ‘loading would consider- Pan gr wah to a ging iy 
out Nov. 25.—Demand for lumber has been ly reduce the cost of operation. ment agencies ness, commer- 
ger light. More snow and the coldest weather Box shook manufacturers seem to be in a of the Pacific cial and indus- t 
big of the season did not help building. Whole- ™0re favorable market position than others. Northwest. i concerns. 

and salers report few orders coming in. Retail Puset Sound export mills are unusually well 
nits, yards have plenty of stock to take care of »ooked on shook for the Bb agit ig Be year. At the heart of the business district of the me- i 
lose their business, and are out of the market. Most orders are for export, w a tropolis of the Northwest, this is the ideal b 
ting William P,' McPhee, president McPhee & Australia, New Zealand, South America, and office location for wholesale, manufacturing, f 
ort- McGinnity Co., this city, is ill. According to Mexico the more active purchasers. . exporting and importing firms. ie 
>. is members of his family, his illness is not seri- A group of western Washington shingle Met litan Building C fi 
day ous, but he has been ordered to bed for a manufacturers have incorporated the Cedar e ropoil n bul ing ompany i 
ity. month. Worry over the condition of his wife, Manufacturers’ Association to scale logs 1301 Fourth Avenue i 
r who has been seriously ill a year in Santa tering into the cedar shingle and lumber i 
ars Barbara, Calif., combined with the demands ™#nufacturing industries at Seattle and points Seattle 

ing of his business, have affected his health. (Continued on Page 75) 
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SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
loints that are stronger than the wood itself. 
haped or square edges. Also furnish cutstock 
for legs and frames. Kiln dried, dressed and 
sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram-Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 








Builders’ Commercial Agency 
1350 Baden’ Bldg. 228 N. LaSalle St, CHICAGO 


A rating guide to the contracting trade of 
Cook Gon and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 


Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S. 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
snenumpared, with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


606 So. Dearborn &t., CHICAGO 








Eastern Headquarters: 35 S. William -St., NEW YORK CITY 





COUNTERFEIT CHECKS 


are frequent except where our 
Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn’t 


ible. 
le if you 
ask for it. 


S. D. 
CHILDS & CO. 


CHICAGO 


0 TIMBER ESTIMATORS D 
JAMES W. SEWALL 


Consulting Forestry 
JAMES W.SEWALL PHILLIPS & BENNER 














Old Town, Ruttan Block, 

Maine Port Arthur, Ontario 
TIMBER prener Le a 
ESTIMATORS _F.H.Dsy 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
Bank ’ 
1441-42 Canal Be ah Bide. NEW ORLEANS 

















J. O. McKie, of Wells, Mich., sales repre- 
sentative of the I. Stephenson Co. (Trus- 
cone) called on Chicago lumbermen Mon- 
ay. 

George Rookwood, well known commis- 
sion lumberman of Peoria, Ill., was in Chi- 
cago on Friday of last week, and visited at 
local lumber offices. 


Lloyd J. Wentworth, of Portland, Ore., man- 
ager of the Douglas Fir Exploitation & Ex- 
port Lumber Co., is expected to return home 
this week from a trip to Chicago. 


John Mauk, of the Mauk Seattle Lumber 
Co., Seattle, Wash., was in Chicago Tuesday, 
calling on the trade with W. B. Fraser of the 
Lumber Mills Agency, his firm’s local repre- 
sentative. 


J. H. Thompson, of Wausau, Wis., a rep- 
resentative of the Menominee Bay Shore 
Lumber Co., of Soperton, was in Chicago for 
several days, up to and including Tuesday, 
calling at local lumber offices. 


Herbert Moss, of Groveton, Tex., general 
manager of the Trinity County Lumber Co., 
was in Chicago several days last week call- 
ing on the local lumber trade with R. C. 
Clark, his firm’s Chicago sales agent. 


L. F. Broderson, manager of the Long-Bell 
Lumber Co.’s branch at Oklahoma City, Okla., 
has been chosen president of the newly formed 
State Civitan Club organization which met in 
the Hotel Aldridge at Wewoka on Nov. 17. 


Ray Wilbur, of the Wilbur Lumber Co., 
Milwaukee, Wis., was in Chicago over the 
week-end, on his way to visit a number of 
the retail yards in Indiana. While in the 
city he took occasion to call on several of 
the local lumbermen. 


E. T. Sturgeon, of Morrill & Sturgeon, 
Portland, Ore., was in Chicago last Saturday 
to call on local lumber distributers. In the 
afternoon he took advantage of the oppor- 
tunity to see the football game between the 
University of Chicago and the University 
of Washington. 


Carl H. Kuhl, of Portland, Ore., sales 
manager of Herbert A. Templeton (Inc.), 
was in Chicago several days last week and 
this week, calling on several of his local 
sales connections. He had been in Texas, 
Oklahoma, and other southwestern States, 
where he found retail trade still rather quiet. 


Former Governor Alfred E. Smith was 
elected president of the board of trustees of 
the New York State College of Forestry, Syra- 
cuse University, at the regular fall meeting 
November 15. He was appointed a member of 
the board to fill the vacancy caused by the 
death in September of Louis Marshall, who 
had served as president since the college was 
established in 1911. 


The Schroeder family in Milwaukee, closely 
identified with the lumber industry in Wiscon- 
sin for séveral generations, is usually drawn 
into local and civic benevolent undertakings in 
some way. Fred J. Schroeder, president of the 
John Schroeder Lumber Co., was_ recently 
named honorary chairman of a drive by the 
Lutheran Hospital Association of Milwaukee to 
help supervise a campaign to raise $250,000 for 
St. Luke’s Hospital in that city. 


After being in St. Luke’s hospital for five 
weeks with an attack of typhoid fever, H. C. 
Berckes, secretary of the Southern Pine 
Association, of New Orleans, La., was able 
to leave the hospital on Tuesday of this 
week. His many friends throughout the 
industry will be delighted to hear that he 
has completely, recovered and needs only to 
regain his strength. With Mrs. Berckes he 
will spend several days more in Chicago 


before returning to his headquarters in New 
Orleans. 


A. H. Stange, of Merrill, Wis., founder of 
the great Stange lumber enterprises, was jn 
Chicago this week en route home from the 
Pacific coast, having visited friends in Port. 
land and Seattle and conferred with his asgo. 
ciates in the Mount Emily Lumber Co,, at 
LaGrande, Ore. Mr. Stange has had many 
years of experience in the lumber business, 
during which he. has witnessed and particj- 
pated in many changes, both in manufactur- 
ing and distribution. He is a keen observer 
and it is his opinion that while the lumber 
business may be slow just at present, there 
is no reason why any one should feel d's. 
couraged. He believes that we are on the 
eve of better things and that 1930 holds in 
store the prospect and practical certainty of 
good business. In addition to his lumber 
activities, Mr. Stange is interested in a num- 
ber of banks. He keeps closely in touch 
with the business and industrial pulse of the 
country and he feels that fundamentally con- 
ditions in the United States are sound. 





Good Prospects for Randhep Trade 


E. L. Carpenter, of Shevlin, Carpenter & 
Clarke Co., Minneapolis, and president of 
the National Lumber Manufacturers’ Asso- 
ciation, spent a couple of days in Chicago 
this week, conferring with local representa- 
tives of his company. Mr. Carpenter had 
just returned from Washington where he 
attended the conference held last Friday by 
President Hoover with leaders in the con- 
struction industry. Mr. Carpenter is by no 
means a pessimist and believes that next 
year is going to be an excellent one for the 
lumber industry. In fact, he believes that 
the lumber industry now is no worse off 
than many other of the lead:ng industries of 
the country and that in this Thanksgiving 
season lumbermen have much for which to 
be thankful. He believes that the great 
construction program being outlined by the 
railroads, Federal, State and municipal gov- 
ernments, etc., can not fail to have a bene- 
ficial effect on the entire country and par- 
ticularly wpon the lumber and building nia- 
terial industries. Mr. Carpenter was accom- 
panied by his wife, and while in Chicago 
they took advantage of the opportunity to 
attend the grand opera, that is being pre- 
sented in the magnificent new Civic Opera 
House. 


Lumberman Is Named Senator 


Campen, N. J., Nov. 25.—David Baird, jr. 
vice-president and secretary of the David Baird 
Lumber Company, of Camden, will be appointed 
by Governor Larson to succeed Ambassador 
Walter E. Edge in the United States Senate. 
Announcement to this effect was made by Gov- 
ernor Larson last week, immediately after the 
Senate had confirmed Edge for the ambassa- 
dorship. 

Mr. Baird’s father, who was president of the 
lumber concern and was also a United States 
Senator, died in 1928, Father and son were 
both active in organizations connected with the 
lumber industry and the younger Baird, as a 
controlling factor in Baird & Co., has paid dili- 
gent attention to the business. 

Senator-elect Baird will serve in Congress un- 
til March, 1931, and next fall will be a candidate 
for a longer term. He is an active member of 
Lumbermen’s Exchange of Philadelphia, the 
South Jersey Lumbermen’s Association, and pres- 
ident of the Philadelphia Lumbermen’s Golf 
Association. He was born in Camden forty- 
eight years ago, and graduated from Princeton 
University in 1903. He entered his fathers 
lumber business shortly afterward, and this 1s 
still his main interest. In addition, he is 4 
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director of the Roanoke Railroad & Lumber 
Co., and a director of the First National Bank 
of Camden. 

Mr. Baird is a member of the Elks, the 
Nassau Club, and the Philadelphia Engineers 
Club. He is a Methodist. His favorite diver- 
sion is golf and he is a bachelor. 


Lumberman Starts Around the World 


Jersey City, N. J., Nov. 25.—George C. 
Lavery, of the Lavery-Daehnhardt Lumber 
Co., here, sailed from New York last Wednes- 
day on the liner Berengaria for Southampton. 
After a visit in London he plans to go back to 
his birthplace in Belfast, Ireland. He will leave 
Ireland in time, however, to spend some time 
in Germany and then enjoy Christmas with his 
daughter and son-in-law in Cannes, France. 

About January 25 Mr. Lavery expects to em- 
bark on the Franconio at Monaco; for an east- 
bound trip around the world. He will arrive 
in the United States again about the middle of 
next June. 


Makes Middle West Trip 


GLENDALE, OreE., Nov. 23.—A. A. Snyder, 
president of the Glendale Lumber Co., here, 
left November 14 for Cumberland, Wis., with 
the body of his uncle, William McCleary, who 
died here while visiting Mr. Snyder. After 
visiting with his relatives in that section, Mr. 
Snyder will call upon his sales connections in 
Chicago and other middle West lumber centers. 

The Glendale Lumber Co. has lately com- 
pleted a new planing mill which is entirely 
electrified. A new dry shed has also been 
built which enables this company to give even 
better service to its friends in the retail trade. 


Joins Brother in Lumber Firm 


William F. Coale, of Chicago, who for seven 
years has been the senior partner in the Lum- 
ber Mills Agency, has sold his interest in that 
firm to W. B. Fraser, his former partner, and, 
effective December 1, will become associated 
with his brother, George M. Coale, in the 
George M. Coale.Co., with offices in 1424 
Lytton Building, 14 East Jackson Boulevard. 

“Bill” Coale, as he is familiarly known to 
lumbermen in this territory, will have charge 
of the oak flooring department in his new con- 
nection. This will be 
no new task to him, 
for he has been special- 
izing in oak and maple 
flooring for several 
years. The George M. 
Coale Co. has been ap- 
pointed the exclusive 
sales agent in the Chi- 





WILLIAM F. COALE, 
Chicago ; 

Joins George M. Coale 
Company 





cago district for the 
Arkansas Oak Filoor- 
ing Co., of Pine Bluff; 
Ark., and will confine 
its sales of oak flooring 
to the well known 
“Perfection Brand.” 
This company is 
also the exclusive representative of the Great 
Southern Lumber Co., of Bogalusa, La., and 
will continue to serve the trade with “Boga- 
lusa” trade-marked products. It is expected 
that representation of these two large manu- 
facturers, together with its already prominent 
position in the railroad and car-shop field, will 
make the George M. Coale Co. an exceptionally 
strong factor in local lumber circles. 

_ Mr. Fraser announces that his many friends 
in the South and West will be interested to 
know that the Lumber Mills Agency will con- 
tinue with the same policies as before, from 
the offices at 901 Roanoke Building. His or- 





ganization will continue to handle maple floor- 
ing, and with the exception of Mr. Coale, there 
will be no change in the sales personnel. 


Vice President Named Manager 


KENDALLVILLE, IND., Nov. 25.—Promotion of 
H. M. Stewart, vice president of the McCray 
Refrigerator Sales Corporation, to be general 
manager of that organization was announced 
recently at the company’s factory here, by E. E. 
McCray, the president. His appointment is al- 
ready effective, and Mr. Stewart will have di- 





H. M. STEWART, 
Kendallville, Ind.; 


Manager McCray Refrigerator 
Sales Corporation 


rect supervision over all departments of the 
business. Among other appointments announced 
at the same time was that of J. T. Wassell 
as sales manager. 

The new general manager is exceptionally 
well equipped for this responsible position. He 
has been associated with the McCray organiza- 
tion for more than twenty-five years, in various 
branches of the work, which has given him a 
thorough knowledge of every phase of the 
business. Few men have the executive ability 
that is his. He is recognized as a leader in 
the refrigerator industry, especially in the com- 
mercial division. 

The sales department has been divided into 
two divisions, under the direction of Mr. Was- 
sell. In the agency division R. J. Misselhorn 
and J. H. Gant will have charge of eastern 
sales and the western sales will be under. M. A. 
Drumheller and W. H. Reichardt. Under the 
direction of T. J. Murphy the branch store divi- 
sion will be supervised by V. C. Knight, W. R. 
Hawkins, D. W. Bigelow, and R. D. Dillon. 
H. E. Culbertson will remain in charge of the 
built-to-order department, and the chain store 
division will be handled by C. H. Ziebell and 
G. F. Shoup. 


Indomitable Will Carries Him On 


Amery, Wis., Nov. 25.—How sudden turns 
in the fortunes of logging camp operators have 
resulted in romantic successes and as often in 
sad reverses is well illustrated in the career of 
Charles Edman, once one of the biggest lumber 
magnates in the Northwest. Now, at the age of 
74, he is grubbing out a living on a small farm 
near Amery after having reached the height 
of prosperity twice in his life. Contracts taken 
at too low figures during periods of nation- 
wide depression broke him. Lumberjacks’ wages 
and the cost of supplies went up but he car- 
ried out his contracts although it took every 
dollar of his fortune. At present he is working 
on forty acres of stump land that was left by 
his generation of loggers and is certain that it 
will yield enough to permit of his retirement 
when the time comes. 








_CHICAGO 





Winegar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Marenisco, Michigan 
Winegar, Wisconsin 


Sales O —_ 
39 So. LaSalle St. CHICAGO, ILL. 





For Big Values in 


HARDWOOD LUMBER 
Send your orders to 


Maisey & Dion 


Owned and Operated by 


CISAR BROTHERS 


2357 South Loomis St., CHICAGO 
Telephone, CANal 1830, 1831, 0118 





INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to Buya Watch? 


WE ARE SPECIALISTS IN 
INLAND EMPIRE PRODUCTS 


Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bidg., CHICAGO 
Randolph 1069 ills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





W and represen eptional quality stocks 
Enoclnane Speice, Gisks Saree and Weren Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


PAUL MILLER CO. / 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-BHubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IL 
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Lumber Prices 





Following are f. o. b. mill sales prices as 


SOUTHERN PINE 


reported from Kansas City, Mo., for the week ended Nov. 23: 

















Plooring Pinish, All 10-20’ | Jambs No. 1 Dimension No. 2 Shortleaf Longleaf Timbers 

1x3” E.G.— Bé&better Rough: | B&better: mers Dimension S1S1B (| No. 1 Sq. E&S 
B&btr, 10-20’... 66:69 x5 and 10”.. 1%, 1% & 2x4 Short- Long- x ee ’ ; 
No. 1, 6-20’.... 48.64 | mineger Surfaced: os SS csvses 79. leaf leaf saci 12° ey 33.97 i ag = 

4 a D eesesecs ” 10°, 25. . ates 23.43 : 
mabe, 100... 42.05| fer er: Pe EPI) = A" ia) 25.08 28.89 48&:30"...... 34.99 S  desensens 29.30 
No. 1, 10-20’... 35.00 1x5, and 10°: 55.06 | No. 1, (all 10-20"); 16’. 26.18 28.83 | 2x 6”, 10’...... 18.50 | 10" .-eeeee 33.09 
No. 2, 6-20’.... 20.30 ego's: 86:94 a Pi ae. 3s 18&20’. 29.21 33.71 12’...4.. 17.87 | 12” «2. ..00., 42.62 
Babtr' 16-20"... 67.59 | s/t, Moai2”, Te06 | 1x12” 22.221 68:87 | ox 6, 107. 23.25 .... 18&20". 1.11. 19:18 oii 

” as 2 , call 10 to a Ag 2’. 21.90 25.00 KE: : ster Lath 
1x4” F.G.— Casing’ and Base 00 12". 26D WP vc cces 23.00 eas 
B&btr, 10-20’... 41.54 ixlo” 2222222 21.70 16’. 34.38 36.38 + ee a0) +. 3) fe 
No. 1, 10-20’... 35.49 | Bé&better: | 59.00 SEAS ~ 6 serene 27.12 18&20’. 26.57 28.77 isaaee?"°*° a5 | "Oo % SO. ee 
No. 2, 10-20’... 24.22 ete No. ¥ (all 6-20’): Lia 2x 8”, 12’. 24.77 26.00 aide - a $3.75 Byrkit Lath 

Ee -  . @695 [ 880 estboeee ° , x 9 LU cesces ° a 
Ceiling 5 and 10 65.32 a RS chee 19:13 16’. 25.70 29.00  heaee 23.87 . 
5x4”, 10-20— Fencing, S18, 10-20 TT aa 18.56 18&20’. 26.25 28.67 18&20’...... 22.46 | 4 and 6 seteees 14.50 
B&btr ......... $1.98 | x | Shipla 2x10”, 10’. 28.46 29.00 | 2x19”, 107... . 17.75 | § and 1...... 14.50 
ows Reeeteses $0.56 | “S.i-- 34.77 ep 12’, 28.90 27.84 on T atelpig 19.18 east eatieaiall 
Te We cab cdeses 21.55 | ixe” °°.°°°°* 38°31 | x No. 1 (all 10-20’): ie | 16’. 31.67 32.24 seaay tetas ess yo m3 rip 
FI Cl Ce '° * 90,790 914109 | }.}&4£eCOEeYV tee eee . Al 1 . ” : 

Drop Siding | No. 2— | No. 4 _(10-20'Y; 18&20’. 29.70 31.67 x ) 
1x6”, 10-20° a EEL +7: 7 et gape 20.90 2x12”, 10’. .... 35.50 No. 3 Dimension B&btr, 9 and 

,10-80— +«+|}§ | i568” ........ é aan are ; , ae aaaa beeen 
0 ee 40.93 | No. 3— | No. 2) (all 6- ne): Sy ap — +S 13.94 5° Ps ~ 
EAT ‘vebestede 7? res 13.25 | ey Te 7.91 16’. 35. DEO. wai patar 17.18 | BY wweeeeeeee 
SS eeepeeee | 1X6" esses. 14.80 | 1x10” tia Bo aes 18.13 18&20’. 34.83  ssender 18.25 | No. 2 random.. 19.33 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— - 6” 8” 10” 12” 
Re rn 10. 068.00 $56.00 $56.00 $72.00 $87.00 

o. 

btr.,* 6-16’.. 51.00 55.00 655.00 67.00 82.00 
No. 1, 6-16’.. 50.00 54.00 64.00 4 2 
No. 2, 8-16’.. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’.. 34.00 36.50 37.50 37.50 39.00 
No. 4, 4-20’.. —— 34.50 35.50 35.50 35.50 
5” &6/4— 4"&wdr. 4,6&8” 10” 12” 
D&btr., 6-16’....$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6-16’. 66.00 68.00 71.00 81.00 
No. 1, 6-16’..... 62.00 64.00 67.00 177.00 


For 5/&6/4 in No. 2, 4-inch, add $7; 6-inch, 
add $9; 8-inch, add $6; "10- inch, add $8; 12-inch, 
add $6; in No. 3, all widths, add $6; No. 4, $4. 

§Furnished when available. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
rae including 18- and 20-foot, $2. In No. 

add for 18- and 20-foot, $2; other lengths, $1. 

aoe siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 
10-*ot 

Dé&bdtr., 4-inch..$28.00 BD, ae 2 00 

6-inch.. 31.00 6-inch..... ++ 21.00 

Spreee one pine lath, 4-foot: No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 23.—Eastern prices, per 
thousand (shingles packed by the square are 


approximately 5 cents over straight car 
prices) f. o. b. mill are as follows: 
Pirst Grades, Standard Stock 
Straight Mixed with 
cars cedar lumber 
Extra stars, 6/2. say 1.90@ 2.00 $ 2.10@ 2.30 
Extra clears, 5/2. 2.10@ 2.40 2.25@ i 
EE, Senos tec de 2.95@ 3.40 3.25@ 3.7 
ee 3.40@ 3.50 3.40@ 3.5 
Perfections 4.00@ 4.50 4.25@ ‘$0 
ER oes acahe gma 's 8.50@10.00 8.50@10.0 
Dimensions, 5” 5/2. 2.60@ 2.90 
Pirst Grades, Rite-Grade Inspected Stock 
Extra clears, 6/2...$ 2.05@ 2.10 
Extra clears....... 2.75@ 2.80 
8 3.20@ 3.60 
 -~s en ep h6ah 4.00 
Perfections ........ 4.50@ 4.75 
Second Grades, Standard Stock 
Common stars, 6/2. § 1.10@ 1.25 $ Le? Sd 1.25 
Common stars, 5/2. t 45 1.50 
Common clears..... 1.80@ 2.00 2.00@ 2.15 
British Columbia Stock, Seattle Market 
ee adittee ‘beeen $ 3.40 
PEGS o%'c Oo ve'ewse 4.00 
TRUPOMAS .cccciscs 4.80 
Perfections ....... 5.00 
ROVEIS .cccccccceve 11.00 





Last week’s quotations repeated; wire 
comes on Thursday, but, because of Thanks- 
giving, press day was advanced to Wednes- 
day. 


Following f. o. b. mill prices on actual sales 
of Inland Empire pines were reported to 
the Western Pine Manufacturers’ Association 
by members during the three davs ended 
Wednesday, Nov. 20. Reports of prices shown 
on $2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an S2S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 
eee lengths are called for. Quotations 
ollow. 


Pondosa Pine 
INCH SELECTS AND COMMON s2s— 


8” 10” 12” 
C selects RL....$57.94 $52.83 $65. oe $82.00 
D selects RL.... 40.75 41.20 48 65.23 
No. 1 com., AL.. 39.50 38.42 43. 30 46.58 
No. 2 com., AL.. 26.06 25.06 25.91 30.62 
No. 3 com., AL.. 20.40 20.83 21.25 21.35 
Suop, 82S, 5/4 and 6/4— 
No. 1, $34.83 No. 2, $24.83 No. $19.50 
SELECTS, $2s, ats gue 6/4, 4” and 5S 
C select RL, $55 D select RL, $51.75 
BEVEL SIDING, Cc, inch i Mmabecoeverevedd $34.33 
No. 4 Common, S2S RW RL........<... 15.09 
Idaho White Pine 
INCH SELECTS AND Ongpew s2s— 
” 1 ” 
C selects RL....$80.00 $80.00 .. $108.00 
D selects RL.... 47.43 48.74 $58 17 80.00 
No. 1 com.,, AL.. 46.75 46.02 51.94 75.20 
No. 2 com., AL.. 34.67 34.74 34.91 41.07 
No. 3 com., Al... 25.70 25.36 25.06 31.39 
BEVEL SIDING, Cn’ ois wheedeeed Baa $43.00 
No. 4 CoMMON, EL Ere 0aw i ve ben 19.76 
Larch and Fir 
eS Se, OO cakes ecowcncice $8.07 





POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 25.—Poplar bevel sid- 
ing production and sales are somewhat. be- 
low normal. Prices at Louisville remain 
unchanged and firm: 


No.1 No. 2 

vas Select com. com. 

PRE cc neverieiad ++ - $50 $40 $30 eee 
De stnnaweved oséte @ 38 28 

4-inch ..... svsncoces’ ae 36 24 iz 





[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 26.—F. o. b. ‘mill prices 
on actual sales of fir, Nov. 22, 23 and 25, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc 
ET sin ake wanquae $42.00 $42.25 $28.50 
DY nde een wtarks vine 40.25 ae 
See” Sibewecwes 42.00 
Plat Grain Flooring 
SG ai aide aes wm d cae 23.50 19.25 
DE.  séetenedae ns bernie 35.00 32.25 
Mixed Grain Flooring 
Bat ween entaweue oa a “% $15.75 
Ceiling 
NT. cna eae ed es nats 23.50 17.75 
Be hive ot oon bats 24.00 18.75 
Drop Siding, 1x6” 
Du 45 e0bseekeous wee 32.50 26.75 is 
in) geved eam whe erat wows 33.50 31.00 nae 
Me Actssnaewwan « ee ciate af cit 19.00 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
ree $44.00 $48.25 $59.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
it 2 teceeraseua $18.25 $17.25 $17.50 $21.25 
De. weeded bees 12,50 11.25 13.00 14.00 
Mec” O “steve ess 6.75 7.75 7.75 
Dimension 
12’ 14’ 16’ 138’ 20’ 22&24' 26-32’ 
No. 1, 2” thick— 


4”, $17. 00 $17.25 $19.25 $19.50 $.9. 00 
6”, 16.75 16.75 18.00 18.50 18.25 $22. 00 $25. 00 
8”. 17.50 17.00 19.25 19.25 18.75 20.25 24.00 


10”, 18.00 17.50 18.75 19.00 19.25 21.75 24.50 
12”. * 50 18.50 19.00 19.25 19.00 21.25 24.50 
2x4”, 8’, $16.50; 10’, $17.25; 2x6”, 10’, $15.75 
+ Bd 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ...$11.75 a 00 $11.00 — ne a ” 
No. 3 6.50 6.75 
No. 1 Common Timbers 
8x3 to 4x12” to 20’, surfaced.....:.... $20.00 
6x6 to 12x12” to 40°, rough..........e0- 17.75 
5x5 to 12x12” to 40’, surfaced.......... 20.00 
Pir Lath 
We. 1, B96 7SE, GEFs ccc cccrccccesescctees $3.00 
B&better, Flat Grain Car Siding, 9 or 19 

DO: 2. 2o0dee.c ck ndressoscevebed fadesane $40.00 
BE” +d oa 00s he cy Ses Kd eos CREE SETS se 39.25 





SOUTHERN PINE TIES 


New York, Nov. 25.—Following are quota- 
tions on southern pine railruad ties f. 0. D. 
New York: 


, = Sa eart 
tr ER ee $1.35 $1.70 
SD) dace cwpetdacédicereueeseeee 1.60 
6x8 ereeeerreer reer eeeeeer eee eee 1.05 1.36 


No. | 


No. 


esbossotoen of =" TU 
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WEST COAST SPRUCE 


[Special telegram to American Lumsenman] 


and, Ore., Nov. 26.—The following are 
prices for mixed carlots prevailing here today: 


Factory stock— 
Fine ..2.0i-$65.00 4/4. ...$33.00@35.00 
1x 4—10” .-+- 60.00 5/4 ... 35.00@36.00 
Bevel siding— 6/4 ... 36.00@40.00 
1X4" ..sseee 27.00 8/4 ... 37.00 = 4 
%x6”, Flat gr. 26.00 Lath 


ae 
Green box 16.50@19.00 


~ WEST COAST LOGS 


[Special telegram to Amertcan LumBerMan] 

Portland, Ore., Nov. 26.—Log market quota- 
tions: 

By yellow: No. 1, $22@23; ® ee 2, $17@18; 

, $12Q@13; peelers, $28 @ 82. 

Ne. ® ” red: Ungraded, $14@16. 50. 

Cedar: $15@18 

Hemlock: Ungraded, § 9@11. 

Spruce: , $26@32; No. 2, $20@24; No. 
3, $13. 


Everett, Wash, Nov. 23.—Log gy 
Fir: No. 1, $26; No 4%, $19; No. $13. 
Cedar: Rafts of ‘shingle logs My $19; lum- 
per logs, $33. 
Hemlock: No. 2, $12; 
Spruce: No 1, $26; No. 


‘Vert. gr. 31.00 





Ho. oi. 3, $13. 


Vancouver, B. C., Nov. 23.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; 

Cedar, shingle booms, $26; 
Sales are at $5 to $3 below list. 

Hemlock: $11. Fresh cut logs are $1 off 
list; logs long in the water,- $3 off. 


NORTHERN PINE 


Duluth, Minn., Nov. 25.—Following are 
prices on northern white pine f. o. b. Duluth: 
Common Rough os one Fen 


No. 3, $11. 
$20 and $11. 





2ft. 14  - 16 ft. 

ma i, 18. o cecicves $49.00 $49.00 $53.00 
1x 5 or 6”.... 51.00 51.00 53.00 

EB cccccde 55.00 55.00 53.00 

1210”. ..cevecs 61.00 58.00 57.00 
12137) ..cccess 83.00 81.00 81.00 

We. 3, 1m 4” wcocs --- 38.00 38.00 43.00 
1x 5 or 6”.... 39.00 39.00 42.00 

EF .covevncs 41.00 40.00 39.00 

UZ1G" .ccccces 43.00 41.00 39.00 
1x13” ..ccccee 53.00 49.00 48.00 

No. 8, 1m. 4” ....cees 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

KB” occcccee 33.00 33.00 33.00 

1X10”. ...cceee 34.00 33.00 33.00 
1X13” .occccce 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $t. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1. 50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
— of flooring. 

4, mixed, 6-foot and longer, 4-inch, $26; 
é-inch, ‘528; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inch and wider, $28.00. 


No, 1 Piece ope. ot ae sar 
- -$35.50 $33. $0 $32.50 $33.50 


16° 18&20’ 
2x 4”. $35.50 
2x 6” .... 33.50 33.50 32.50 82.50 34.50 
2x 8” .... 35.50 35.50 33.50 33.50 35.50 
2x10” .... 37.50 388.50 38.50 38.50 39.50 
2x12” .... 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 


Siding 4- and 6-inch, 4- to 20-foot— 


Canadian 
B&btr Cc D BE C&btr. 

4” aceaeante $41. 06 $35.00 $25.00 $15.00 Mot 00 
eer 40.00 30.00 18.00 84.00 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 


8’ 0,12 &14’ 16’ 

SS Pro Rrr Oa $29.00 $30.00 
1x 6” biweddéumeda soe See $2.50 34.00 
1x 8” oth vewess pees, ae 33.50 35.00 
dg oi Sa < -» 35.00 36.00 37.50 
ae” watenweer (asec: Cee $7.00 $8.50 

For merchantable 81S deduct $2-from price 
of No. 1; for No. deduct $4. 


For hiplap or or “ngoring, add 60 cents to 
Prices on boards. 
Crating stock, S1 or * 6” and wider, 6’ and 
longer, No. 2, $28; No. 8, $23. 
No. 1 Hemlock Seepageten, 818S1E— 
8’ 12’ 14’ 16’ 


2x 4” ...$32.00 $32. 00 $32.00 $31.00 $33.00 
_—s6” .o. oe 00 31.00 31.00 31.00 82.50 
2x 8” ... 81.00 32.00 32.00 31.00 82.60 
2x10” ... 31.00 34.00 35.00 85.00 84.00 
2x12” .,. 31.00 35.00 35.00 365.00 35.00 


- For No, 3 dimension, deduct $3 from price 
of No. 1, 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 23. — Prices for red 
cedar siding in mixed cars, new bundling, 8- 


to 18-foot, f. o. b. mill: 

Clear oo ase “BB” 
4-Inch .cccccccccce + GO0000 $27.00 $20.00 
EES Pe 26.00 23.00 
SE “ascnce ae - 35.00 32.00 23.00 

Clear Bungalow Siding 
%-inch %-inch 
SCOT $setbscmanece $48.00 $39.00 
BO-INGD. x 00 ccrde cee ee 56.00 43.00 
PGE: 0 n5-00200-ors cecenbeee - 65.00 S660 
Clear Finish, 8- to 16’ 
$2 or 48 ough 
SE Sig ndbesnnveawtceees $ 75.00 $ 71.00 
DEE. tuivdccdeé sass eténve «+. 80.00 76.00 
Te eae 90.00 86.00 
See. OR BS bescceses viene «+ 105.00 101.00 
Clear Ceiling or Flooring, One Side V or B 
1x3 and 4-inch, 10 to 16’..........+++--$45.00 
Discount on Moldings 
Made from 1x5” and under.......:...++-50% 
Made from other sizeS..........ee0- .40% 
For 50,000 feet or more, additional dis- 
MOMMEE iano betcences setien badbatoess ae 
Clear Lattice, 848, 4- to 16’ 
100 lin. ft. 
OU .4asaeccssass cheno es errr ee 
Te” cnneeeeenah anes pe akan ERS SR 0 
WE” «senceeevesoseren sence giibase ini aa ae . ae 





ARKANSAS SOFT PINE 


Following are- average .sales. prices, -these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Noy. 23: 


Plooring 

ix3” 1x4” 
Edge grain—Bé&better......... $68.25 $60.50 
Flat grain—Bé&better......... 41:25° 41.00 
ee ree rrr ‘ 35.50 
Bs Bc cede vdeans ° 24.00 

Partition and Siding 
Drop. siding,. B&better, 106" . beccceccces $39.00 

Pinish and Moldings 
ie MB ge eee $58.75 
Wintah, G/4K50810" Bapetter. .... cc ccccse 73.50 
Cane wie’ Dees BREE” « x on % ocec Fee cr-00s 68.75 
Discount on moldings, 154” and under. 42% 
1%” and over. 33% 

Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1....... $34.00 
See 5 WOO Biles tes , 26.50 
Ree, 3BO, BORG, Bi a bas eciedececsvasacce 21.00 
Boards, 1x8", . i Ee ae eee ee pee Pe 18.00 

Dimension 
ee = A Sle OER $24.00 
— 4” ie GE OEEET on. b'.6 eae clea e 26.00 
2x12”, SS 2 ee ee ee 31.75 
No. 2, 2x .4”, Be DE SE hand cha CHe ees s 21.00 
Lath 

Oe OE Gers cin ts owepdasiere ceovdedsees $4.20 





OAK FLOORING 


Following. are carlot quotations, Chicago 
basis, on oak flooring:. 


18x2%” a % x2” bay 
lst qtd. wht. Ler 5 00 $124.00 $96.00 $73.00 
lst qtd, red.. 91.00 86.00 75.00 ¥70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
Ist pln. wht.. 91.00 74.00 69.00 . 65.00 
lst pln. red.. 84.00 74.00° 61.00 60.00 
2nd pln. wht.. 81.00 68.00 61.00 61.00 
2nd pin, red.. 77.00 68.00. 53.00 64.00 
3rd. wht. ..... 62.50 62.00 38.00 41.00 
8rd red ...... 62.50 62.00 38.00 41.00 
Fourth ....... 31.00 oe bate 18.00 


lst qtd. wht ot eraser ‘oxo 
SOE We. SUE nccceesceeeseseoe Se 


ee, Se GE cas tecacchonses et 13360 
BRE Gee. FOR cccecces SE 81.50 
ry. * .eater I 81.50 
Ce Se ea ee 75.50 
Se Gk EE aucaunctactee eee 73.50 69.50 
et ie Ge cae vtbectuctken cos. ae 69.50 
Sra WHE cocce egies Sa 50.50 
SPE civce sets ote rvet we - 52.50 50.50 
PRs: 2465545 sik Deare.e aaie came nae 23.50 

New York delivered prices m be obtained 


by adding to the above: Per = stock, 
$3; for %-inch, $1.50; for %-inch, 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring; as reported to the 
Maple Floorin Manufacturers’ ssociation, 
averaged as follows f: o, b. cars flooring mill 
basis during the week ended Nov. 23: 


First Second 
SE” | o'ad nutes Cee $90.03 $75.26 





Third 
$52.63 





NORTH CAROLINA PINE 


Following. are typical average f. b. Nor- 
folk prices made during the period ‘Nov. 1 to 
15, as reported by the North Carolina Pine 
Association: 





Rough 
Edge, 4/4— 
EE ee ee Yet ee $44.06 
DE Wises cc eracdosstccesceeenpeeoses 32.45 
NL i ve wihidc nn Sartianied Ges 64.0 S eee 24.05 
BN UN Ie Pele abo wa Raa nee oo eheewsbiing se 20.85 
No.1 No.2 
wore gd No. 1 box box 
ng He RE a 4.55 iret wie 6 géve 
Ix 5” wighbulatine é 4718 witaie Seog Pe. 
SE AA iste ore Nace ae 48.50 $37.05 $27.15 $21.30 
eT fk coined acenckes one 51.15 ose eens eat 
OE gg ea eee 48.90 39.05 26.80 21.80 
Fp a aes 54.30 41.80 28.05 22.46 
Se. aah nears 67.90 45.45 30.15 22.85 
Edge B&better— 
PN” Lewis vc gue ere ent Rene? pshenke oso +$50.20 
BRET nob a oe pnlanrneee ted & onawe eenee 69.45 
SEE. caudusice eke dteeb ee hiae ees bebe 72.05 
MT OIE sons nichh ete Wale wed back Sis ace eae ae bees 
Bark Strips— 
 . ccs tnicvan sd oWawsd a eeieens conkpwns asee 
ee See GS oc 80 666k ewe Vee viesen $20.55 
Dressed 2%” 3” & 
Flooring— Wide Wider 
eeerter, yg Aer $41.70 $40.65 
No. 1 common, }#”..... 37.00 36.25 
No. 2 common, }§”..... 29.00 26.35 
. 2%” % 
ibetior.. er ..ccccicas of 2229 
Bé&better bark strip partition. EE a $33.95 
Box bark strips,. dressed.........+.+. e+ 19.50 
No. 2 *Air 
Roofers dressed dried 
Gs cn ae heaven seen $27.75 $17.75 
Re ey - 27.10 18.65 
BEE. on de ccon a. veer esenwee 28.15 18.65 
SE os nnaat écshs eee wake 29.85 19.45 
*F. o. b. Macon, Ga. 


Cincinnati, Ohio, Nov. 25.—Average whole- 
sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


ane 4/4 5/4&6/4 8/4 

. QUARTERED WHITE OAK— 
ee dS anes a0 $140@145 $150@155 $155@165 
eS ere 1056@110 110@115 116@120 
No. 1 com.... 80@ 85 85@ 90 90@ 95 


No. 2 com.... 45 50 3=«—«64 59 55@ 60 

Sound wormy. 45@ 47 54 59 57 62 
QUARTERED RED OAK— 

FAS cores cee oSl15@ 199 one thew ee 


No..1 com. 65 a kT eee 
Lg oe 45 bo ose - an’, eee 


PLAIN WHITE AND RED OAK— 


Cy” Re oe 110 $100@120 $120@135 
ee ee 80 80@ 85: 100@105 
No. 1 com.... $0 68 68@ 73 .85@ 92 
No. 2 com.... 40@ 45 48@ 5 55@ 58 
No. 3 com.... 26@ 28 27 83@ 38 
‘Sound wormy. 49 51 59 62 62@ 67 
Basswoop-— ; 
WRI etneces ca $ 78@ 80 $ 78@ 80 $ 88@ 93 
No. 1 com.... 57 60 62 67 70 76 
No. 2 com.... 32@ 35 387@ 42 42@ 47 
CHESTNUT— 


FAS .........$ 80@ 85 $ 95@100 $105@113 
No. 1 com.... 48 54@ 69 60@ 65 
No. 3 com.. 22@ 23 23@ 24 23@ 24 
Sd. wormy and . 

No. 2 com:. 82@ 34 386@ 38 &88@ 40 
No. 1 common 

& Better, 

sound wormy 35@ 38 


88@ 40 40@ 42 


tee $105@115 $110@120 


mon 
and sel. ... 65 65@ 70 70@ 75 
No. 2 com.... $8 837 40@ 42 42@ 44 


BrECH— 


FAS ..i0> ost be 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 43 45 48 46 50 
No. 2 com. 380 28 28@ 30 30 
PoPLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
PAS icAs vse 105 120 130 
Saps & an o% 130 ‘ 95 110 
oO. 60 65 
No. 2 An. 4189 41 45@ 47 49@ 61 
No: 2 B...... 883@ 35 86@ 38 -38@ 40 
MAPLE— ‘ 
FAS ;........$ 80@ 85 $ 85@ 90 $ 95@100 
No. 1 common 


and sel. ... 51@ 56 yf 70 73@ 82 
No. 2 com.... 34@ 39 40@ 46 47@ 61 


4 
| 
: 
( 
. 
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NORTHERN HARDWOODS a 
Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 
AsH— Sorr ELm— Rep Oak— ; 
FAS Sel. No.1 No.2 No.3 FAS Sel. No.1 No.2 No.3 4/4.... 95.00 75.00 60.00 38.00 174 
4/4 ....$ 65.00 $ 57.00 $ 55.00 $ 41.00 $ 22.00 4/4 .... 68.00 58.00 48.00 26.00 22.00 5/4 .... 105.00 85.00 70.00 42.00 a9. 
5/4 75.00 65.00 60.00 41.00 21.00 65/4 70.00 60.00 48.00 28.00 24.00 6/4 .... 110.00 90.00 75.00 45.00 a9 94 
6/4.... 90.00 75.00 60.00 41.00 21.00 6/4 80.00 70.00 57.00 28.00 23.00 8/4 .... 115.00 95.00 80.00 50.00 2194 
8/4 .... 100.00 85.00 70.00 45.00 22.00 8/4.... 85.00 75.00 62.00 36.00 23.00 Harp MaPLe— 
10/4 .... 95.00 85.00 70.00 40.00 va FAS _ Sel. 0.1 No.2 y 
BrrcH— 12/4 100.00 90.00 75.00 45.00 .... 4/4 $ 70.00 $ 60.00 $ 50.00 $ 38.00 § igg, 
. 87.00 67.00 52.00 40.00 ig 
4/4 90.00 70.00 44.00 30.00 21.00 Nay 19.09 
5/4 93.00 73.00 64.00 38.00 22.09 Rock Bum oe “tte the en Cae 
6/4 96.00 76.00 60.00 40.00 22.00 4/4.... 80.00 55.00 27.00 19.00 / . 2.00 70.00 39.00 31:99 
8/4 100.00 80.00 72.00 47.00 23.00 5/4.... 85.00 60.00 30.00 20.00 10/4 .... 115.00 95.00 80.00 50.00 30/99 
10/4 110.00 100.00 90.00 60.00 an | Seer 65.00 30.00 *20.00 12/4 .... 125.00 105.00 90.00 55.00 (7° 
12/4 115.00 105.00 95.00 60.00... 8/4 .... 95.00 - ie ie SS  -... Se see es ae 
3/4 79.00 64.00 38.00 24.00 oeee +. . . . ees Add for 8-inch and wider, $12; 10- 
5/8 76.00 61.00 34.00 2400 .... 12/4.... 115.00 95.00 57.00 %30.00 wider, $30; 12-inch and wider, $40. inch ‘and 
uy 7 = ies *Bridge plank egular stock contains percent or mo 
ah, te t i ft wo oes ov 1S ae JS Sect, ant the Sellewins sev 
add $2. ’ Basswoop— and 8/4, 20 percents 10/ t0'16/4, 80 setiesl § 
Price of No. 2 and better, 4- and 6-foot = 4/4 72.00 62.00 50.00 29.00 28.00 Harp Marim Rovcw Fuoorino Stock — 
lengths, $32. for select red, add $16. 5/4 75.00 65.00 54.00 33.00 25.00 No.1 No.2 
Rough birch, 6- to 16-foot, 1x4-inch, two face 6/4 . 80.00 70.00 64.00 35.00 26.00 _ 0.2 (No. 3A 
clear, $80; one and two face clear, $65; 1x5- 8/4... 85.00 75.00 60.00 36.00 26.00 4/4 $48.00 rrr corn, 
inch, two face clear, $90; one and two face 40/4 — TR RO irre Se iteaas ge rye $38.00 
clear, $70; run of pile, $68 12/4 2... 100.00 90.00 75.00 65.00 323. 6/4 LL LLLLILITITITIID 6700 40:00 sap 
Sorr MaPLe— Keystock, 4/4, $72, or on grades, FAS, $82; BEECH— No. 2 and 
4/4.... 65.00 55.00 43.00 26.00 20.00 No. 1, $62; 5/4, $78, or on grades, FAS, $88; ,/, eeiter 
5/4 .... 70.00 60.00 50.00 33.00 21.00 No. 1, $68. Oe es cio ec 
6/4 .... 84.00 74.00 62.00 35.00 21.00 One and two face clear, 6- to 16-foot, 1x4- FA Sel. No.l No.2 No} 
8/4 .. 93.00 83.00 70.00 39.00 21.00 inch, $68; 1x5-inch, $70. ee $70.00 $60.00 $50.00 $35.00 $22.00 
Following were sales prices of southern hardwoods during the weekended Nov. 19, Chicago basis: 
gtd, FAS...100.50@ 101.75 = = on “ea weeny. @ y " 8/4 
A 0ee ’ [i saeteseeten’, secetereenes Avebeastads ° - wormy.. 44.00 , ° 
No. 1&sel. 54.00@ 58.50 68.50 Ss 1... -s00e ees 64.75@ 66.00 Portar— @ 47-50 89.50@ 47.25... seeeeee ee eeneeeens 
Pin. FAS... 95.00@ 100.00 SanthsesGcis Ldaciedseaahe” Meeneeeee ree 
No. 1&sel. 50.00@ 61.50 ............ 58.00@ 64.00 62.75@ 68.50 i De MD GOR ns ncnccanses ‘scacctccccce cane e 
Ee Sicccs GEE GUD coccsencvece crceenses ine “eaaeebennwes Pin. FAS... 81.75 ORM GRER co cccciccce  noccs tee 
Sap Gum— Saps .... 65.00 Nd RW eon ee 72.00 
Qtd. FAS... 62.75@ 67.75 63.00@ 71.75 70.50 67.50@ 79.50 Selects .. ... edits deetn bw caeds — 
No. 1&sel. 47.75@ 57.00 48.00@ 58.50 55.75 52.25@ 58.75 Saps&sel.. 56.00@ 69.00 67.00 69.00 Sates fi 
it Meads anaheim ematis pecan SETS 34.75 No. 1com. 49.75@ 53.25 ............ . ; a * 
Pin, FAS... 60.25@ 64.00 57.00@ 63.50 65.50 74.50 epee gayeae VaR «. O00 buibe dence 42.75 °° °° °° 48.25 °°" 7 
No, 1&sel. 43.75@ 53.00 46.50@ 651.75 50.50@ 62.00 ........... ‘ No. 2-A.. 39.25@ 43.50 (2.000 222220L ot pret as toe Soe sue + 
et CE tit. wens ioe ee 81.75@ 82.75 28.00 
BLack GuM— | ore 82.50 5. 7 5 
Qtd. FAS... £0.25 @ 56.25 55.75@ 56.50 56.75 55.25 58.50 No. 1&sel. 38.250 35.80 — ee arth 159.78 83.00 ‘7680 
Yo. 1&sel. 40. . . ‘ ‘ ’ ‘Se oe 32.00 . f ' 7 ; 
a eo en wageneeeeees  enctebenacen paveebaebases Sorr MAPpLe— $8.50 46.75@ 46.50 46.500 eee eeesvene 
i Tr PE. cc scpenese senseseucten | sabeenbouned i ee 11.7 
TuPELO— Pi Miniit-etdebspunaaa “asbicesas e 5 Rte 
ees) Ae ec ckgenge nmdbonsanie 53.00 BEECH— <r. serene 
Baa bi A RI GG R SIS NI PA I 3.00 nse GN i ##§§ ~¢evacsvers 
Pin, FAS... 45.50@ 52.75 ............ 49.75@ 65.00 ..........-. RS fe ec et Pe™ | Sree eeketey, | Neer 
No. 1&sel. 37.75@ 43.00 ............ $9.75@ 46.00... ..cccccccce gg ES weeee 63.50 
scat ME GOD cucvcdvesess Cencssverees saveacessnce No. 1&btr. ........ eh Mii ieniece, Skelunyweews eben 
hs ee (<) Seseveaveac’” secsweseocce, ahescueveces No. 1é&sel. 38.00@ 44.25 48.50 |§& = ............ : 
WHITs OakK— No. 2..... : . 37:00 COCCC Cee 8 eoeeeeees ee 
Os a 2.50 147.50 142.50@162.50 Corronwoop— —. é 
No. i&sel. 76.75@ 77.50 73.50@ 76.50 ..........-- 85.00 get RS POR eee 53.75 
Pin. FAS... 85.00@108.26 98.35@116.50 .......2000. cecccccccece S| RR peepee oe pe tecet epee. ; 
(No. i&sel. 51.00@ 62.50 62.50@ 67.00 69.50 80.75 is ME: “Céntececeabe saetGecencoc uskeonee 
0. 2. DME cescuvibbaws usveesepeae 5. pabnes eens | TER TeRR eRe Sere er eelee «rere 
i ae - Sogivcesbecd séehsuaseece Se. GO 8d heb enkseuis. “Radek 
Rep OakK— ER ad aN ge Pe a 
Qtd. FAS.. eee eee” in vesiawese cai eketeninda Te ere 71.00 
i ne Ce §  - sscsusecenne sveseasacase No. 1é&sel. 55.25@ 67.25 -...2225222! 0° Catan 
Pin. FAS... 68.00@ 78.50 ............ Sa... 6 ies tiehikhewien RGR Unante tiettabes.” eke nausea de 31.00@ 86.75 <.....cccccs 
No. 1&sel. 49.00@ 56.50 65.25 ee. Ge cccenvcctees DP -aa ok bo ee > ; ee oe 
eS eee | | F Renee a A NRO IE No. 1&btr. 52.00 


re 
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PHILADELPHIA PRICES 


Shortleaf Dimension, 848, %4-inch Scant, 


10- to 16-foot 


WEST VIRGINIA WOODS 





a meta n a2. a2 Gy 





Philadelphia, Pa., Nov. 26.—Wholesale prices 2x4” ........ -+$30.50 2x10” ..........$81. 
secured from authoritative sources exclusively 2x6” |"... Sick. SE eshsoteus ati} Philadelphia, Pa., Nov. 26.—Prices of West 
for the American Lumberman are as follows: 2x8” .......... 30.00 Virginia hardwoods, secured from authorita- 
Southern Pine, Merchantable—1905 BMorth Carolina Pine tive sources exclusively for the AMERICAN 
{ Philade No. 2&btr. No. 3 No.4 | LUMBERMAN, are as follows: 
(Docs Delivery, Phi pes HE2IbT gitt...-.--#66.00 $81.00 net 
ce ie x2%4” flat........ 41.00 $7.00 $28.00 Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
pouther Phot Lesini Kiln Dried Worth Carolina Roofers 8/4, $125; 10&12/4, $135&140. Common, 4/4, 
S&txi” coeuiaae -$42.00 $43.50 $50.00 1x6”, HIEH -  - $80.00 1x10", %x 9%.$32.50 | $60; 5&6/4, $71; 8/4, Sai. 
ae e , y 3 x8”, x ont 4 1x12”, x11%. 34.00 
$a6xs” |.......: 42.00 43.50 60.00 agfingir thick, edd. $1. * Chestnut: FAS 4/4, $83@85; 5&6/4, $1000 
2&4x10” ........ 52.00 51.50 52.00 Glear Rea Cotas Bevel 105. Common, 4/4, $56@58; 5&6/4, $62@65. 
5ée1 0x10" i See doceil 50.00 48.50 52.00 6x6” . el Siding $38.00 Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
x att ree x nl ' a RENT RE CEES E SIRS Se eCeee SERS CH eres . 
5&13213° eecces 58.00 60.00 60.00 rn on sTeecerdsticusicenesv ye dbnetee ane aoe Poplar: FAS 4/4, $110@115; 5&6/4, $126. 
ET, ee 4 y Ail) 2.) A ee ee . Clear saps, 4-inch and up, 4/4, $80@82; 5&6/4, 
eeenee” cccces os.<° 53.50 seas Maple Flooring, f. o. b. Palladelphia $90@95; 8/4, $95. Common, 4/4, $62@65; 
@&16x16” .....-- 73.00 once we | x24” = 1hx2K" | 6&6/4, $70@73; 8/4, $78. No. 2-A common, 
First BD o:2 eecce se rrr 8.50 4/4 $45; 5&6/4 $49: 8/4 $50@52; No 2-B 
Lengths 22 to 24 feet, add $2. Secon Diddc:cucncecey 83.50 gy ye ahs sone 
Each 2 feet additional, add $1 to 22-foot Third grade............... 59.50 58.50 common, 4/4, $30; 5&6/4, $32@33; 8/4, $ ‘ 
Price. Pondosa Pine Dressed Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
Each 1 foot over 82 feet, add $1. Cc D No.2 No.3 | 112; 8/4, $115@120. Common and select, 4/4, 
Longleaf Pine Flooring, 25/2@x2%-inch Face ix 4” ..........$69.50 $58.50 $47.25 $38.75 | $60@63; 5&6/4, $72@75; 8/4, $76@77, No. 2 
(Rail Delivery) Ee adusawees - 79.50 63.50 45.25 40.25 | common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
B&btr. ht. rift.$95.00 No. 1 sap flat..$42.50 Ix 8” .,....... . 74.50 63.50 45.25 40.25 | gso@55 ; ‘ 
B&btr. sap rift. 80.00 No. 2 sap flat.. 30.00 1x10” .......... 8450 73.50 45.25 40.25 , 
Bé&btr. t.... 62.00 No. 3 sap flat.. 20.00 1x12” ........-. 99.50 88.50 49.25 41.25 White Oak: FAS 4/4, $110@115; 5&6/4 
Air Dried Wo. 2 Common Roofers 13” and up..... -104.50 93.50 65.25 45.25 | $125@130; 8/4, $130@135. Common and select, 
p2asM— _. Dis— Lath, 4-foot Mo. 1 4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No 
1x6” (%x5%").$25.00 1x10” (%x 9%”).$27.50 Spruce seceeesees $6.50 C.1.2—$6.75 delivered | 2 common, 4/4, $50@653; 5&6/4, $55@63; 8/4 
1x8” (%x7%"). 26.50 1x12” (%x11%”). 28.50 emlock .......... 490 GLf.— 5.50 delivered | $61@63. 















































or 30, 1929 
—_= 


Co ee erees 


POCO eege 


eee eeene 


)@112.50 
1@ 76.50 


Ste eeens 


ee eeees 


ee 
Coeeecocee 
ee 


eee eeee 


eee eens 


pe ee eeee 
pe eee ees 


ee eeeees 


eeeeeees 


f West 
thorita- 
MERICAN 


5@120; 
n, 4/4, 


$100@ 
62@65. 
27@29. 


, $126. 
5&6/4, 
32 @65; 
mmon, 
o, 2-B 
34@ 36. 


$110@ 
ot, 4/4, 
No. 2 
»; 8/4, 


5&6/4, 
select, 
5. No. 








3; 8/4, 





AMERICAN LUMBERMAN 





November 30, 1929 
—_ 


BLACK WALNUT 


ti, Ohio, Nov. 26.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 
FAS: 69%. wide: 4/4, $245; 5/4, $250; 6/4, 
» 8/4, $265. 
958; 0" ng wider: 4/4, $275; 5/4, $280; 6/4, 
: $/4, $295. 
1 ot: i $165; 5/4, $170; 6/4, $175; 8/4, 
$180. ; : 
1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. 9: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


END DRIED WHITE MAPLE 


Prices on Lower Peninsula end dried white 
maple, f. o. b. mill, Antrim, Mich.: 


FAS No. 1 & sel. 


 , SEER $115.00 $ 90.00 
BIE covcccscccvvcvceseces 120.00 95.00 
GPE wvccvevvcsrocsenscens 125.00 100.00 
DEP coc cwsseteeeoes const 130.00 105.00 
LOJE wrcccccccccsccssveces 150.00 125.00 
BRES anv caes orncescopuameen 160.00 135.00 


This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 29 


NORTHERN PINE| 


CHICAGO, Nov. 26.—Good lumber, such as 
pattern stock and similar material, continues 
to find a steady demand at worthwhile prices, 
put purchases of northern pine are chiefly in 
relatively small lots. Buyers are reluctant 
to increase stocks until after inventory. 


BUFFALO, N. Y., Nov. 25.—Only moderate 
retail yard buying is being done in northern 
pine. Industrial demand has also shown some 
falling off. Retailers are hopeful that the 
easing up in money rates will stimulate build- 


ing. 
" HARDWOODS 


CHICAGO, Nov. 26.—Hardwoods’are moving 
in a fairly continuous manner, but destina- 
tions are widely scattered and demand is 
spotty and generally dull. Furniture pur- 
chases lead the market, but even they are 
slow. Body plants are buying when necessity 
dictates only. Radio demand, too, is low. 
Prices are held generally to list. In oak 
flooring, however, a considerable softening 
tendency is felt, with the large mills inclined 
to meet competition in the upper grades. 


CINCINNATI, OHIO, Nov. 25. — Southern 
hardwood sales are spotty, and mostly of 
scattered mixed-car lots. Prices are un- 
changed, although there are rumors of an 
easing up in quotations on sap and red gum 
and lower grades of oak. Export business is 
quiet, with prices about steady. Inquiry is 
slow. 


BUFFALO, N. Y., Nov. 25.—Hardwood de- 
mand is light, with only a few industrial con- 
cerns inclined to buy stocks ahead. Most 
orders are for mixed lots wanted for immedi- 
ate delivery. Automobile concerns are largely 
out of the market. Furniture factories have 
mostly covered their needs for holiday trade. 


BALTIMORE, MDL., Nov. 25.—Hardwood 
distributors who had enjoyed a good business 
until November, find their demand rather sud- 
denly curtailed. They are still shipping out 
stocks or routing cars in impressive amount, 
but a number of orders have been canceled 
or pushed back until after the turn of the 
year. Hardwood men are disposed to hold 
down on inventories and to defer entering 
into new commitments for the present. 


ST. LOUIS, MO., Nov. 25.—The market for 
hardwoods is lower this week, and lists of 
southern manufacturers show cuts of from 
$2 to $4 on oak, while No. 1 sap gum is off 
$2, and No. 2 common is unchanged on ac- 
count of its scarcity. Such items as elm, soft 
maple and magnolia, used by the automobile 
trade, are dull, and it is difficult to establish 
a basis of values for them. 


BBAUMONT, TEX., Nov. 25.—There is a 
little better demand for hardwood, but volume 
is still far from satisfactory. What few or- 
ders have filtered in have borne satisfactory 
Prices. Rainy weather is causing some 
trouble in the woods, and some camps may 
have to shut down temporarily. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 26.—Some distributers of 
Douglas fir here detect a slight improvement 
in retail yard demand, from both city and 
country yards, but trade is still spotty, with 


déalers buying mostly in small lots, for 
hurry-up delivery, to fill in depleted items in 
abnormally low stocks. Prices are unchanged, 
with long dimension showing most strength. 
Cedar shingles are badly depressed in price, 
and demand is low for this season of the 
year. Industries are taking spruce in good 
volume, at fair prices. 


BALTIMORE, MD., Nov. 25.—Fir is being 
drawn upon by consumers here in large quan- 
tities, many cars being sold by West coast 
mill representatives for direct shipment. And 
there is every indication that the market will 
continue active. Some low prices are reported, 
however, with the lumber produced in the 
East contesting every inch of ground. An 
order for 150,000 feet of 6-inch fir box boards 
was placed at $23.50 though North Carolina 
pine is not less than $26. 


KANSAS CITY, MO., Nov. 26.—Fir demand 
in this section has slowed down a little fur- 
ther. Cold weather in Kansas, Nebraska and 
Iowa has shut down building operations to a 
considerable extent. Common items are in 
best demand. Prices have shown no change, 
being still weak, 


NEW YORK, Nov. 25.—Wholesalers of 
West Coast products report that demand in 
November was lighter than in October, and 
retail business continues below normal in 
the metropolitan area. Many yards are carry- 
ing much less stock than they had this time 
last year. Only a smali amount of transit 
shipments is arriving. Prices show very little 
change from month to month, 


HEMLOCK 


CHICAGO, Nov. 26.—The hemlock trade is 
slacking up some, but Wisconsin and Michi- 
gan yards continue to take a fair volume, all 
orders marked for rush delivery. Prices are 
somewhat weaker, at $3-4 off the Broughton 
list. Inquiry for hemlock blocks, for ship- 
ment after the first of the year, is meeting, 
usually, with a cold reception on the part of 
the mills, 


BOSTON, MASS., Nov. 26.—Transactions in 
eastern and northern hemlock boards are 
few. Offerings of desirable dry lumber are 
light and there is no word of concessions. 
Transit offerings of western hemlock are 
quite moderate, but retail yards are gener- 
ally well supplied and there is some price 
softness. Orders for mill shipment of coast 
fir and hemlock have lately been rather 
numerous, as price declines encourage re- 
tailers to buy. 


NEW YORK, Nov. 25.—There has been very 
little activity in hemlock, either eastern or 
western. The price situation remains un- 
changed, with lists holding firm. Yards have 
very little surplus stock, 


WESTERN PINES 


CHICAGO, Nov. 26.—Retail demand for 
western pines is low, in common with other 
building woods, as dealers seek reduced stocks 
for inventory time. Buying, such as it is, is 
hand-to-mouth. There is some activity in 
pattern lumber, however. Prices are un- 
changed. 


BUFFALO, N. Y., Nov. 25.—The trade in the 
California and other western pines is not 
active, as the need for building items has 
dropped off. Retailers will probably keep their 
purchases down for a while. Prices are about 





BABCOCK 


SPRUCE 





Much to be 
Thankful for 


As Thanksgiving approaches 
this year, we feel that we and 
most of our dealers have much 
to be thankful for. 


Ladder sales have been sur- 
prisingly good. But time has 
shown us that year in and year 
out ladders are a relatively 
stable line. 


If there is any one line you 
can always depend on to bring 
in a regular profit it’s Babcock 
Spruce Ladders. 


They carry a good margin 
of profit. If you want to make 
a small investment earn a good 
dividend for you each year 
write for the Babcock catalog 
and learn about our ladders 
that are strong and light— 
that sell on sight. 


Remember we pay the freight. 


Company 


& W.BABCOCK 
BATH, N. Y. 
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Railroad 
Cross Ties 
Lumber 
Poles 


Carbondale, Ill. Grenada, Miss. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 


i—] Mine Timbers 
TREATING PLANTS 


North Little Rock, Ark. _ Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 


Piling and Posts 
Bridge Timbers 


Car Stocks 











WESTERN 


HEMLOCK 


Dimension 


Dried in the rough. 
Fresh Surfaced. 
No Crooks or Warps. 


Always bright and 
clean in appearance. 





ff _ Give Your 
Customers 


Better Values and 
Better Construction 


The structural strength, lightness and 
durability of Western Hemlock are well 
known to lumber buyers. Millions of feet 
of it are bought, sold and used every year. 


But, Mr. Lumber Buyer, don’t forget - 
there’s only one “ HOMESTEAD” Brand 
Western Hemlock. 
some really good values be sure to order 
“HOMESTEAD” Brand dimension, joists 
and lumber. 
you clean, bright and dry because of our 
special method of manufacture. 


Write now for a free copy of the official 
Hemlock lumber booklet which gives full 


information on this wood and its uses. 


Large stocks insure you lumber 
when you want it—as you want it. 


C. A. Mauk Lumber Co. 


SEATTLE, WASHINGTON 


Saw Mill at Morton, Wash. 


\ 


When you want 


This stock always reaches 





/ 





as they have been, being easy on California 
white pine shop, though sugar pine stays firm. 


KANSAS CITY, MO., Nov. 26.—There is 
more inquiry from industrial consumers look- 
ing over the market for their wants after the 
holidays, but yard inquiry is small and total 
business is lighter than it has been. Prices 
remain weak. There is a good demand for 
box items. 


NEW YORK, Nov. 25.—Leading items in 
Inland Empire stocks are hard to obtain, and 
the same is true of the principal California 
sugar pine items: Mills have notified eastern 
connections that they will be unable to fill 
in the gaps for six months, at least. Demand 
is light, but prices are holding very firm. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 26.—Eastern spruce 
manufacturers are maintaining the base 
price of frames at $42, in spite of very quiet 
demand. Random lengths are moving very 


slowly, but $31 is still the low range for 
scantling. Boards are quiet and quotations 
are about steady. Lath trade is almost at a 
standstill and prices have broken another 


50 cents. 
CYPRESS 


CINCINNATI, OHIO, Nov. 25. — Cypress 
buying is much restricted. Orders are largely 
from country retailers for lower grades for 
farm repair work. Some finish is being sold 
in small lots for industrial repair work, and 
a few lots of tank cypress are moving. Prices 
are weaker, but not much changed. 


ST. LOUIS, MO., Nov. 25.—The market for 
both red and yellow cypress is quiet. Selects 
and better in yellow are weak, while lower 
grades are firm. . 


SHINGLES AND LATH 


_ NEW YORK, Nov. 25.—Eastern spruce lath 
demand has picked up a little as a result of a 


a 
price reduction of 25 cents last week. Whole. 
salers are well supplied with stock as 
cargo season closes. The demand for shingles 
has been rather light all fall, with SUPDlieg 
of nearly all leading West: Coast STades 
abundant. Prices on shingles have not been 
changed of late. 





KANSAS CITY, MO., Nov. 26.—Shingle 
prices continue very weak, with stars Selling 
from $2 up, and clears around $2.25. Demand 
is slow, and usually premium grades are 
wanted. The demand for lath is light ang 
there is not much call for siding. 


SOUTHERN PINE 


CHICAGO, Nov. 26.—Railroad and shop de. 
mand is reported on the mend slightly, infly. 
enced by recent large car orders. Retail de- 
mand, however, still is low, with dealers try- 
ing to liquidate where possible. “Their stocks 
are low,” complains one distributer, “but they 
find ways to overcome the difficulty. If they're 


asked for a 2x4, they rip up a 2x10 or some 
such thing.” 


CINCINNATI, OHIO, Nov. 25. — Although 
retail’ buying of southern pine is light and 
confined to pressing needs for common lum- 
ber, millwork and finish, wholesalers are a bit 
more hopeful. A fair sized order for southern 


pine was secured from a big body builder last ° 


week, when shipping instructions were released 
which have been held up for several months. 
Building is dead and prices of common lumber 
are being shaded by mills. More transit cars 
are being offered. 


NEW YORK, Nov. 25.—Stocks of whole- 
salers are badly broken and comparatively 
little lumber is arriving. Yards are also 
poorly supplied. Demand is light but prices 
hold firm. 


BOSTON, MASS., Nov. 26.—Southern pine 
roofers are rather easier. Demand is very 
quiet for everything on the southern pine 
list. Flooring is especially slow, and parti- 
tion is doing little better. 


KANSAS CITY, MO., Nov. 26.—Demand for 
southern pine is quiet, and sales managers 
say they are getting stocks at the mills into 
a little better assortment. Nearly all of the 
orders from the middle West are for well 
mixed cars. There is some straight car de- 


- mand from the East, mostly, however, cover- 


ing industrial items. Demand in Texas and 
Oklahoma continues good. Prices remain 
weak on most ifems. 


ST. LOUIS, MO., Nov. 25.—Buying of south- 
ern pine continues light, and prices are weak. 
Some of the larger mills are endeavoring to 
dispose of surplus stocks of lower grade items 
at concessions, rather: than carry them over 
the winter, but their efforts are said not to 
have been very successful. Retailers are buy- 
ing very little and the industrial demand is 
small. Call for shed stock is light. There 
are not many transit cars offering. 


BEAUMONT, TEX., Nov. 25.—It is the gen- 
eral impression that the southern pine mar- 
ket has reached bottom, both in reference to 
prices and demand. Retail yards are certainly 
not going to build up their stocks in face of 
an early inventory period, but will order only 
enough mixed cars to keep things going. 


CLAPBOARDS 


BOSTON, MASS., Nov. 26.—Clapboard busi- 
ness is extremely quiet. Retail yards are 
making very few deliveries and wholesalers 
are booking almost no new business. East- 
ern spruce and native white pine are in such 
light supply that quotations are well main- 
tained, but concessions are generally offered 
on West Coast clapboards. 


BOXBOARDS 


BOSTON, MASS., Nov. 26.—There has been 
a distinct slowing down of new business in 
boxboards. Some distributors also report 4 
falling off in calls for shipment of old con- 
tracts. Prices are unchanged. Round edge 


white pine inch boxboards are $27@30. 
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News Letters 


(Continued from Page 67) 


north. Headquarters of the association will 
be at Everett, Wash. The association is incor- 
porated for $2,000. Incorporators are William 
¢, McMaster, Seattle; G. C. Evenson, Ed- 
monds; and Fred Tilley, W. Glen Hulbert and 
George Bergstrom, all of Everett. 

The E. A. Foster Lumber Company has just 
completed a new modern crossarm plant at 
3685 East Marginal Way, the only crossarm 
plant in Seattle. The plant is accessible by 
poth rail and water. Large stocks will be 
carried. The crossarm market is quiet just 


Ww. 

m opening of spring logging activities will put 
into use the State’s highest bridge, rising 400 
feet above the Skokomish River. Another 
pridge on the same railroad is 350 feet high. 
The road is known as the Peninsular and is 
operated solely as a logging road by the Simp- 
son & Reed logging interests, whose head- 
quarters are in Shelton. 

Prospects are bright, according to Theodore 
M. Klement, of the Klement & Kennedy Mill, 
Fortson, Wash., who has just returned from 
a two weeks’ trip to the middle West. He 
expects better business than ever before after 
Jan. 1. 

Deming Bronson, son of C. C. Bronson, of 
the Bronson Lumber Co., on Nov. 19 was pre- 
sented by President Hoover with the Con- 
gressional Medal of Honor for gallantry in 
action Sept. 26, 1918. The presentation took 
place at Washington, D. C. The younger 
Bronson now lives in Westfield, N. J. Bronson 
was injured by a bomb but helped capture a 
dugout and a number of prisoners. In the 
afternoon of the same day he was wounded in 
the left arm but refused to go to the rear, 
though directed to do so. He helped capture 
an enemy village, himself overpowering the 
machine gunner, and he was the last man to 
leave the advanced position during retirement 
while under heavy artillery fire. 


Spokane, Wash. 


Nov. 23.—One hundred and thirty carloads 
of poles and fifty of shingles have been 
ferried down Coeur d@’Alene lake this year by 
the Lafferty Transportation Co., according to 
A. B. Lafferty, president, who was a visitor 
in Spokane recently. 

What has been called the largest stand of 
white pine timber in the world was inspected 
from the air recently, perhaps for the first 
time, by representatives of its owners, the 
State of Idaho, Potlatch Lumber Co. and 
the Clearwater Timber Co. The area occupied 
the width of Idaho between the Washington 
and Montana lines, although part of the 
growth lies in States adjoining. 

W. D. Humiston, of the Potlatch Lumber 
Co., in an address recently at St. Maries, Ida., 
said that manufacture of chemicals from the 
waste that comes from Idaho lumber mills 
would be commercially profitable and assure 
a bright future for the lumber industry in 
this section. 


Duluth, Minn. 


Nov. 25.—With the closing down of the 
Northwest Paper Co. mill at Cloquet for re- 
pairs, and the recent permanent closing of 
the Virginia & Rainy Lake Co. mill at Vir- 
ginia, production has fallen off sharply dur- 
ing the last week. The Cloquet mill is a 
year-around plant, and its reopening will 
speed up northern pine output. Other mills 
have closed for the winter, but woods work is 
being pushed throughout the Head of the 
Lakes region. 

While shipments were far in excess of pro- 
duction at the close of business a week ago, 
shipments also show a falling off during the 
last seven days, although the production fig- 
ures are still far lower. This is a seasonal 
condition, and with considerable advance or- 
ders booked, operators are generally agreed 
that the outlook is good. 

It is estimated by manufacturers at the 
Head of the Lakes that about 345,000,000 feet 
of northern pine is on hand, as compared with 


Some 445,000,000 feet at this time last year,- 


indicating that shortages in certain items 
will not .be made up in the very near future. 
The stocks on hand are in fair assortment, 
dimension stuff being in shortest supply. 
Other items not available at some of the mills 


We Say It Again— 
“Its BETTER. ” 


The men who buy it know. But for the 
benefit of those who aren’t acquainted with 
Craig Mountain Pondosa Pine, we want to 
say that it comes from the finest altitude- 
grown timber. You can’t beat it for fine 


texture. 


When you want lumber that’s light, soft 
and white, order none other than Craig 
Mountain Pondosa Pine. 


After it arrives, you'll 
know it’s better. 


Craig Mountain 
Lumber Co. 


WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
Alex W. Stewart, 931 Lumber Exch. Bldg. 


inneapolis, Minn, 


Learn more about 
the sales possibilities 
of our Tennessee Aro- 
matic Red Cedar “De 
Soto” Closet Lining. 





De R wae —c«oesS 
QUALITY” OAK FLOORING 


Sledge Ave. and Southern Ry. 


= 


A Big Increase in Sales 


will be noticed when you stock our “Quality” Oak floor- 
ing. It possesses all the qualities desired by builders 
and will therefore make selling easier for you. Many 
other dealers are featuring this flooring with good re- 
sults. Order in L. C. L. or carlots. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


— 
DESOTO CLOSET LINING 


MEMPHIS, TENN. 
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include 6/ and 8/4 shop, 4-, 10- and 12-inch 
Nos. 1 and 2 common; 1x4-inch, 12-foot and 
larger No. 3 common and 12-inch No. 2 com- 
mon. In surplus are 1x4-inch No, 3 common, 
1x6-inch, No. 4 common, 6/4 Norway select; 
1x4-inch spruce, 1x4-inch Nos. 1 and 2 Nor- 
way. 

Only one cargo of lumber was shipped from 
the Head of the Lakes during the 1929 season, 
when the steamer Griffin loaded 600,000 feet 
of lumber here and took on an additional 
8,000,000 feet at other Lake Superior ports. 

Northern cedar production is being speeded 
up, manufacturers report. Prices are firm. 


Kansas City, Mo. 


Nov. 26.—Colder weather, with rain and 
snow, has cut down lumber demand a little 
in the Missouri Valley States,.and most of 
the orders coming in now are strictly for 
immediate requirements. By the end of next 
week most of the independent country yards 
will have their inventory work under way, 
and it is probable most of them will have it 
completed before the holiday season. Sales 
managers are looking for a good increase in 
demand after Christmas. In a good many 
yards, stocks are pretty well run down, 
though the line yards are well supplied. There 
has been some apprehension over the recent 
stock market crash, but that appears to be 
passing, according to reports that come in 
here. The general impression seems to pre- 
vail that there will be more building in South- 
west cities next spring. 


Vancouver, B. C. 


Nov. 23.—Production is curtailed, and most 
mills plan a considerable shutdown in De- 
cember and early January. Last week the 
inquiry from all markets except the United 
Kingdom and Continent declined. There 
was a sharp drop in freight rates. The 
Japanese market especially is dul.. 

Fir log production in November will prob- 
ably be about 80 percent of normal, and will 
drop to 40 percent in December and possibly 
lower in January. The market is still firm 
for high grade and merchantable logs, but 
rough logs and small logs are accumulating. 
List price of $11, $16 and $22 is being ob- 
tained for the better grades. Last week 
more cedar logs were moved than for some 
considerable time. Price is ranging from $5 
to $3 below list, which is $11, $20 and $26. 
Shingle mills are still on a 45 percent work- 
ing basis, with no indication of any increase 
in production in the immediate future. There 
has been a slight strengthening of the hem- 
lock log market, and a considerable volume 
sold last week. Prices vary from list to $3 
under, the lower price being realized for 
logs that have been in the water a consider- 
able time. Fresh cut large hemlock is in 
fair demand at $1 below list, which is $11. 


Minneapolis, Minn. 


Nov. 26.—Northern pine trade has declined 
but is seasonable. Announcements of various 
railways that their budgets will be larger in 
1930 than this year have given an optimistic 
tone to dealers’ predictions. As several of 
the big roads have their main offices in the 
Twin Cities, the effect probably is being felt 
here sooner than in some other sections. Pine 
orders for the most part are from industrials 
and retailers who insist on rush shipments. 
Box and crating interests are coming into 
the market again. 

Orders for northern white cedar are falling 
off, and manufacturers are devoting most of 
their energies to production. Ties, which have 
been bringing only nominal prices, are likely 
to take an upturn with the announcement of 
railroad budgets. Quotations are holding firm, 
Short stocks of the larger posts assure good 
prices on these items, and smaller posts are 
hardly less firm. 

With completion of some residences and 
orders in sight for others, the lath market 
is improved, Green balsam production is get- 
ting well under way and there is'a market 
for all lath produced, with a number of or- 
ders placed in advance. Production is con- 
fined to balsam. There has been little call 
for other varieties. Few lath are being shipped 
to the Chicago area. 

New residence construction is falling off 
throughout the Northwest with the advent 
of wintry weather, and the sash and door 
men’s business is’ confined largely to repair 


work and orders for winter preparation, such 
as storm sash. Prices are steady. 


» a 
Birmingham, Ala. 

Nov. 25.—Rains during the last three weeks 
have greatly reduced lumber production. 
Logging is next to impossible. The smaller 
shortleaf mills have béen inactive most of 
this time, thomgh there is still a small volume 
of stock being reteived from them. ‘The mills 
have been unable to ship much, so that their 
stocks are larger, but quotations here have 
not increased. Retailers in this section find 
business somewhat better, despite the bad 
weather, as there are many projects under 
way in the ‘surrounding district, though 
building is quiet in Birmingham, except for 
repair and remodeling work. Building loans 
are easier to secure and collections have im- 
proved, so the yards are encouraged to look 
for larger trade. 

No. 1 and C rift pine flooring continues in 
strong demand, and supplies are low. In 
B&better, both flat grain and rift have taken 
an unexpected advance. Dimension is easier 
in price. There is a fair call for timbers at 
improved prices. Railroad material is in 
good call, but the mills have been reducing 
their quotations on some items. Bridge 
timbers and other track repair material 
have moved well. Shortleaf No. 1 car deck- 
ing, 2x8-inch, 9-foot, has sold as low as $21, 
mill. Siding and lining are the most active 
ear building items. Local car companies are 
buying a good amount of sills and framing, 
but the West Coast mills are competing 
strongly with the longleaf mills for this 
business. 

The City Lumber Co., the uptown yard oper- 
ated by Sam Dawson Lumber Co., has been 
combined with the Northside Yard and will 
be operated as Northside Yard—Sam Dawson 
Lumber Co. Mr. Dawson will continue the 
headquarters office in the Comer building. 

L. R. Nelson, for several years sales mana- 
ger of the Brown-Florida Lumber Co., has 
accepted a place as manager of the southern 
pine department of the Lester Lumber Co., 
Montgomery, Ala. A concentration yard will 
be maintained in connection with the hard- 
wood yard. 


LUMBER TRANSPORTATION | 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight as announced 
by the car service division of the American 
Railway Association for the week ended Nov. 
16, 1929, totaled 983,323 cars, as follows: 
Forest products, 53,610 cars (4,832 cars below 
the week ended Nov. 9, 1929); grain, 35,874 
cars; livestock, 33,452 cars; coal, 184,772 cars; 
coke, 11,365 cars; ore, 33,295 cars; merchan- 
dise, 259,492 cars and miscellaneous, 371,463 
cars, 











May Find Rates Prejudicial 


WASHINGTON, D. C., Nov. 25.—In a proposed 
report in Docket No. 21482—Inland Empire 
Manufacturers’ Association vs. Abilene & 
Southern Railway Co., et al.—Examiner L. 
A. Pyle recommends that the Interstate Com- 
merce Commission find: 

That failure of the defendant Chicago, 
Milwaukee, St. Paul & Pacific to accord com- 
plainant’s members transit on lumber at 
Spokane, Wash., under like rules and regu- 
lations and at the same transit charge as it 
contemporaneously accords their competitors 
at certain points in Illinois, Iowa, Wisconsin, 
Minnesota and South Dakota be found unduly 
prejudicial and the undue prejudice ordered 
removed. 

That rates on lumber in carloads from cer- 
tain points in Oregon and Washington under 
which transit service is accorded at points 
in Illinois, Iowa, Wisconsin, Minnesota and 
South Dakota, but not at Spokane, be found 
not to be in violation of Section 4, 


Inquiries for Railway Freight Cars 

In the latest issue of the Railway Age the 
following inquiries for railway freight cars 
were reported: North American Car Co., for 
50 to 100 express refrigerator cars; The Shell 
Co., San Francisco, Calif., 10 flat cars of 30-ton 
capacity; Missouri, Kansas & Texas, for 5600 
gondola cars of 70-ton capacity; Southern 


Pacific, 300 automobile cars and 100 gondola 
cars. 








Advertisements will be inserted in 
this department at the following rates: 


Remittances to accompany the order, 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than ednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be pences 
under heading Too Late to Classify. 
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| Special 


THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 
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When you want employees or employment or 

when you want anything or have something 

to sell, advertise in the AMERICAN LUM- 

a ria Greatest Lumber Newspaper on 
rth, 


Our address is—431 S. ‘Dearborn 8t., 
Chicago, Illinois 
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Wanted—Employees 


WANTED SHIPPING CLERK 


For Yellow Pine and Hardwood mill cutting 110,000 
feet. Must be able to handle labor, must know 
kiln drying of Pine thoroughly and be thoroughly 
capable of grading and manipulating to best in- 
terest of employer. 

Address “‘L. 56,” care American Lumberman, 





























COMBINATION BOOKKEEPER AND 
Stenographer; saw mill experience. Bookkeeping 
most essential. Small town Upper Michigan. State 
age, experience, salary expected and references. 

Address “L, 55," care American Lumberman. 


SALES MANAGER FOR ONE OF THE LARGEST 
Jobbers of Millwork in the east; state experience 
Wonderful chance for right man. All replies kept 
strictly confidential. 

Address “L. 58.’ care American Lumberman. 





Wanted—Salesmen | 


WANTED 


Salesmen now calling on Lumber and Coal Deal- 
ers to sell a specialty, necessary to every coal 
dealer. Will not interfere with your present line, 
Sells wherever coal is sold. Good Commissions. 
DULTMEIER MFG. COMPANY, Manning, Iowa. 


























WANTED BY A LARGE WEST COAST 


Wholesaler, experienced salesman to cover North- 
eastern Ohio and’ Western Pennsylvania, Good op- 
portunity for the’ right man, Advise in detail ex- 
perience, etc. : 

Address “K. 54,"" care American Lumberman. 





MILL SALES ORGANIZATION 


Producers Fir, Cedar, Hemlock desire commission’ 


——s exclusive territory, high class connec 
tion, 
Address “L. 62,” care American Lumberman. 
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